







SGAENCE LiRARY 


NoOuTHWESTERN 


ESTABUSHED 1873. 


Index to Advertisements 104-105 


COPYRIGHT 1922 BY AMERICAN LUMBERMAN 


Seen AM, 


CoaniTisea® 


Office. of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 


Table of Contents, Page 35 


THE TIMBERMAN 


ESTABUSHED 1886. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2448 


CHICAGO, APRIL 15, 1922 


SINGLE COPY 25 CENTS 
FOUR DOLLARS A YEAR 








High Lights from a Telegraphic Report of the Annual Convention 
of the Lumbermen’s Association of Texas 


[Special telegram to AMERICAN LUMBERMAN] 

Fort Wortu, Tex., April 12.—This morning’s 
session opened with music by the crack Cameron 
band and by community singing. W. C. Tim- 
mons, of Forth Worth, had charge of the lively 
question box discussion. In reply to the ques- 
tion, ‘‘Does a building store pay in a small 
town?’’ Perey Turner, of Elgin, stated his store 
had hardly had a fair test in the last two years, 
but that it is his conviction the showing would 
have been much worse had he been operating the 
old fashioned lumber yard. The building store 
brings to the small town builder the stimulus of 
city possibilities. By means of it the dealer can 
prove that a properly planned and finished house 
is no more costly than an inconvenient one. 
Putting sound building ideas into effect is up 
to the dealer. He knows plans and possibilities 
and he is about the only source of information 
for the local public. Mr. Turner operates three 
building stores. 

W. L. Robbins, of Whitewright, stated he 
operates five stores in towns of 500 to 2,000 
population and found that the store idea pleases 
the customers. He told the story of an old man 
who came in for a little lumber and who was 
shown the facilities for building complete houses. 
This man stated he had wanted to build a house 
but hesitated because he was old and not quali- 
fied to superintendent the building. The result 
was the sale of a house bill. Mr. Robbins stated 
that the town that was too small for a building 
store was too small for a lumber yard. His 
stores are operated by one to four men. 


In answer to a question about putting on an 
advertising campaign in a small town J. L. 
Gregg, of Kingsville, described the bill plan 
service he has worked out. On the envelope is 
pasted a picture of a house and inside is the 
floor plan and a turn key price. The yard 
undertakes contracting. When a customer asks 
about plans he is shown only those of the sizes he 
is interested in. Six weeks ago Mr. Gregg began 
a building campaign by giving a luncheon to 
contractors, carpenters and painters and enlisted 
their services. This was followed by a newspaper, 
poster and souvenir campaign that has brought 
in 100 inquiries, and of these twenty-five have 
been sold. 

J. H. Cooke, of Houston, general manager 
Lynch Davidson & Co., made a humorous and 
pungent address on the subject, ‘‘ Competitors I 
Have Met.’’ Mr. Cooke drew on his long experi- 
ence in the lumber business and mentioned many 
changes that have taken place in society. Banks 
have changed systems; drinking habits have 
changed from the bar room and cut glass to 
cellar and fruit jar; men now work one day 
and rest six. These changes are reflected in the 
retail business. Three yards grow where one 
did previously and where but one is needed. 
Delivering was done by mules that after a cou- 
ple of years would be sold at a profit but now 
it is done by an expensive truck that at the end 
of two years is junk. Plan books have been in- 
troduced but can never be found when the cus- 


tomer arrives, but sales are still made on price 
just as they used to be and the practice is still 
wrong. 

The speaker made a hilarious sale of a suit 
of clothes in the way a house bill is sold and 
imagined a clothing salesman who was beaten 
10 percent asking the customer to give him a 
last shot on the sale. He stated that when a 
man shipped in a couple of cars of junk lum- 
ber and started a tumbledown yard the dealer 
with a big investment believed every story about 
the new competitor’s prices and quality and 
began competing by cutting prices. The aver- 
age dealer runs at the customers with figures 
and really invites the customers to peddle bills 
for figures. There is need for reéducation on 
this point. 

The speaker classified the dealers and gave 
them learned names and described them. The 





Are You Ready? 


Have you taken an inventory lately— 
during the last few weeks—of prospects 
for business? 

What does it look like to you? 

More business? 

How are you going to handle it? 

A retailer who normally carries a stock 
of 300,000 feet recently took an inventory 
and found that he had a stock of only 
81,000 feet. 

Another retailer recently bought a yard 
in a neighboring town. He found its stock 
so low and the assortment so badly broken 
that he was unable to fill completely the 
first bill he sold from it until new stock 
had been bought and shipped. 

Are you going to be caught? 











first is the kind that sells at cost and makes a 
profit out of short count and skimped grades. 
Second, is the kind that travel in pairs so that 
one partner can cut the price the other one has 
made when they see a competitor is lower. 
Third, is the migratory bird whose distinguish- 
ing mark is intense ignorance and who knows 
whether he is making money by the balance in 
the bank and who moves when the sheriff closes 
him out. Fourth, is the poor fish who allows 
wholesalers and jobbers to set his prices. The 
name of the fifth is ‘‘you can’t beat it,’’ and 
he is the man with an attractive place of busi- 
ness and good personal appearance who has 
good helpers and sells on quality instead of 
price. He associates with the best people and 
says frankly he expects to make a profit on the 
sales. He is the fellow who has no real compe- 
tition. 

The afternoon session began with the usual 
jolly song service and was followed by a highly 
enjoyed satire presented by G. H. Zimmerman, 
of Waco, attorney for the Cameron company, 
who made a florid legal defense of ‘‘Old Man 


Pip.’’ Mr. Zimmerman appeared in the makeup 


of chin whiskers, cob pipe and duster. After. 
removing these he presented arguments for Pip 
and for methods that were standard many years 
ago. It seemed that Pip has tried to run a 
lumber yard as Thomas Jefferson would have 
done and that he is devoted to lumber and econ- 
omy. He has had $2,000 invested in real estate 
and $5,000 in stock, and looks with pain at the 
extravagant investment of his competitor in 
plate glass windows. Pip is anti-suffragist and 
keeps the ladies way from the yard because he 
does not believe in robbing ladies. He does not 
believe in the pep doctrine of selling customers 
something they don’t want and he thinks this 
doctrine was learned from doctors who now re- 
move the patient’s tonsils to cure an ingrowing 
toe nail. Jack Dionne was denounced as a 
vender of pep serum. Bob Williamson grew up 
an honest man, but becoming infected with pep 
serum entered the skin game of putting out plan 
books and scatters infection without disecrim- 
ination. He even furnishes plans of houses with 
bathrooms to farmers, E. P. Hunter, becoming 
infected, changed the name of his lumber yard 
to store. We must get back to nature. 

Perey Turner caught the ailment and now 
specializes on the ladies’ trade since men have 
become too wise and he now serves tea in his 
office. He used to be a lumberman but has be- 
come a tea hound. Old Man Pip sticks to lum- 
ber and putty, but the pep infected bunch sells 
everything but lumber. Tom Griffiths in Dallas 
sells pedigreed lumber and presents a family 
tree with each load. Expect that soon his lum- 
ber will bear Tom’s picture. Harry Kendall 
asks is it as good as Kirby’s? Albert Steves 
has changed the decoration on his yard and now 
instead of a sun setting behind pines he has a 
picture of a moon rising behind fruit jars. 
Douglas Wolseley began as an honest lumberman 
but now runs the biggest variety store in the 
world. He has a brass band and is putting jazz 
into business and operates a dance hall and 
billiard parlor as a part of a lumber store. Mr. 
Sloan has bought an old brewery electric sign 
and tries to get customers in under false pre- 
tenses. Mr. Quarles advertises ‘‘Let Quarles 
Settle Your Family Quarrels’’ and keeps all 
merchandise on the sidewalk with the price 
plainly marked. This is the outside price but he 
has another inside. Steadfast Jack Ray has 
kept the faith and so has Mr. Burton who regu- 
lates his conduct by the almanac. 

The pep doctrine preaches the going out after 
business to see if somebody doesn’t need a 
closet shelf. Suppose Mr. Burton did that and 
the lady’s husband found him in the closet or 
suppose Mr. Rockwell were shot in the chicken 
house while searching for trade. Old Man Pip 
comes before the court asking to be appointed 
receiver of Pep’s property to stop all this non- 
sense. Pip has been libelled and slandered but 
at the bar of his own conscience he pleads not 
guilty. 

[For a full account of the annual see pages 
56-58.] 
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QUALIT Y— is the thing you demand in Lumber. 
OQUALITY—is what you receive, when 


you place your order with us! 





The quality of our seasoned, old growth Douglas 
Fir is rarely equalled but never surpassed ! 


Small wonder that Lumber Buyers all over the 
United States recognize our Douglas Fir as the 
acme of perfection in lumber production ! 


‘*Knock out the knots in your Lumbering Problems — write us today.’’ 


~Our Representatives are:> 


C. S. Robinson, Newhouse Bldg, 
Salt Lake City, Utah 





Morton F. Engleman Co., 
756 Brandeis Theatre Bldg., Omaha. 


Meyer, Heath & Carlson, 440 Pacifi, 
Mutual Bldg., Los Angeles, Calif. 


Frank R. White, 521 Davis St., 


Kalamazoo, Mich. 


Bldg., Denver, Colo. 














Bridal Veil, Oregon 





Elder & Beach, U.S. Nat.’l Bank F) 
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Hardwood Flooring 


MADE FOR PARTICULAR PEOPLE 


be, a4 






“THE PERFECT FLOOR” 


Manufactured in 3%” and 13-16” 


Maple, Beech, Birch and Oak 


SHIPPED IN MIXED CARS 


with 


Northern and Southern 
HARDWOOD LUMBER 


Nichols & Cox Lumber Co. 


Grand Rapids, Mich. 

















Simonson-Hemphill Lumber Co., Sys NS Ria \’ 
1030 Lumber Exch. Bldg., Chicago. NS NS S SY 


LUMBER COMP ANY Siding. 
Portland, sll 


Exclusive Sales Agents for: 


Bridal Veil Lumbering Co., | Wind River Lumber Co., 








( We are members of the Maple Flooring Manufacturers Association. 
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Furthermore, our “Facilities for Service” gives our 
customers an assurance of security when they place 
their orders with us. For, should the occasion arise 
when we are unable to meet the demand, our 
efficient procuring facilities enable us to fill orders 
with lumber products of equal high quality. 


Our Specialties are: 
iz Our Sp 5) 


FIR — Dimension, small timbers, 
boards, flooring, sidings, finish, 
stepping, ceiling and moulding. 

LARCH — [Noble Fir} 4 inch and 
6 inch sidings. 

CEDAR — Shingles, Lath and 






WESTERN HEMLOCK—Boards. 
BOX SHOOKS and all sorts of cut 


up material from soft yellow fir 
and hemlock from 1 inch and 
2 inch lumber. 


Cascade Locks, Oregon Ww —/) 


: ‘‘Finest’’ 


Flooring 


MICHIGAN 
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HARDWOOD 
LUMBER 


Write for Prices 


W.D.Young@Co. 
Bay City, Mich. 


Weare members of the Maple Flooring Manufacturer’s Association 
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A Real American Lumber Congress 


HE LUMBER INDUSTRY, through its duly constituted 
representatives assembled in Chicago last week, rendered its 
verdict as to the need for a permanent organization, national 

in scope and representing equally the manufacturing, wholesaling 
and retailing divisions of the industry. By a unanimous vote the 
American Lumber Congress was placed upon a permanent footing, 
with a complete plan of organization, a general chairman, and a 
standing committee representing equally the three branches of the 
industry. 

The change of status is vital—and vitalizing. Instead of lying 
almost dormant throughout most of the year and blossoming into 
activity annually, the American Lumber Congress becomes a living 
organism, with open channels of communication to and from each 
branch of the industry, and is in position to function continuously 
and effectively. 

No longer is there any reason for “saving up” questions and 
problems for presentation at the annual meeting. Indeed, the serv- 
ice which the congress can render will largely be gaged by the ex- 
tent to which its facilities are made use of—which point was force- 


fully stated just before adjournment by Ben S. Woodhead, of Beau- 
mont, Tex., in the following language: 

“If the work is allowed to be dropped and interest lags, all that 
has been done here will amount to naught. I beseech all members 
of this congress to put their personal interest into the objects here 
expressed when they go to their homes. There is a standing com- 
mittee, consisting of four members of each of the elements of the 
industry, with which you may commmunicate regarding anything 
of interest. You have a channel through which you may operate 
all through the year. I ask every one of you to give it serious 
thought, and maintain your interest.” 

The American Lumber Congress is fortunate in the caliber and 
the high standing of the men selected as its chairman and as chair- 
men and members of the three sections of the standing committee. 
Given proper support, as they undoubtedly will be, these men will 
direct the affairs of the congress in such manner as to win respect 
for the organization and for the industry which it represents. * 

The field of usefulness before the revitalized American Lumber 
Congress is almost unlimited. There is no reason why the con- 
gress should not—and every reason why it should—eventually take 
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rank with the great institutes that represent and serve the steel, 
packing, petroleum and other basic industries. 

The lumber industry now has a continuous forum to which the 
big problems of the manufacturer, wholesaler and retailer may be 
brought, and from which effective action may emanate. Through 
it the industry may speak with authority, and be heard, because 
it speaks with a united—not a factional—voice. Lumbermen every- 
where owe it to themselves to familiarize themselves with the plan 
of organization, and the scope and personnel of the standing com- 
mittee, in order that they may upon occasion communicate freely 
any matter of importance affecting them as manufacturers, whole- 
salers or retailers of lumber. 

The industry owes a debt of gratitude to the forward looking and 
farsighted leaders who first conceived the idea of the American 
Lumber Congress, and who have nursed the infant organization 
through the three years that elapsed before its great potentialities 
for service to the industry and to the public were fully recognized. 


For Wider Use of the Wooden Box 


HE DISPOSAL OF LOW GRADE STOCK is today’s most ur- 
gent problem in the lumber industry. Demand still runs largely 
to the higher grades and ignores the poorer. The result is that 

manufacturers have on hand practically none of the former but ac- 
cumulations of the latter, and that there is an unusually wide 
spread in the prices of the two classes of lumber. The present 
disparity between sales of high and low grades is no new thing. It 
has been acute for some years and promises, unless something ener- 
getic is done, to remain so indefinitely. 

The lack of demand for the lower grades has been attributed to 
high freight rates, which have made their movement into many 
channels of consumption economically impossible. But rates have 
not been the only reason. Among the largest consumers of lower 
grades are the box interests and crating users. The wooden box 
business has for a long time been dull due to the low level of general 
commerce. It has been duller because of severe competition from 
paper containers, and the effect of this competition on the low grade 
lumber movement has been as great as has that of any other factor. 
Now general trade is showing expansion, and so is the wooden box 
business, but only to a limited extent, due to the inroads in it which 
the inferior paper container is making. 

The good of the lumber industry demands an increased movement 
of the lower grades. To the extent that the lumberman is able to 
distribute his low grade product he will benefit; to the extent that 
he neglects opportunities to do so he will lose. This is one, the 
selfish, reason why every lumberman should get behind the wooden 
box and boost it, advocate its use wherever logical, and combat the 
paper container as its substitute. There is, however, another and 
as important reason to which no idealist could object on the ground 
of selfishness, and that is its demonstrated superiority and economy. 
The user of the wooden box gets the best value for his money, 
thru greater protection to his goods and thru the use and reuse of 
the box, of which it is capable if ordinary care is taken in its han- 
dling, to mention only two of the many commendable features of 
this product. 

An extension of the use of wooden containers would be a four- 
sided gain—a gain for the box manufacturers because of a larger 
volume of business; a gain for the lumbermen because of increased 
consumption of low grade lumber; a gain for the box consumer be- 
cause of the container’s economies already pointed out; and last but 
not least, a gain for the consumer of the higher grades of lumber 
because a larger demand for the lower grades would remove the 
necessity of making the uppers pay for the entire operation and 
consequently cheapen them. From this fact alone it appears that 
not only the box manufacturer and the lumberman, but also the con- 
sumer of high grade lumber, should be interested in promoting the 
use of low grades thru the use of wooden boxes as in other ways. 
The consumer’s endeavors in this direction are reasonably sure to 
find reflection in the prices of the lumber he himself uses. 

The box manufacturers suggest a campaign for the extension of 
the use of the wooden box and against the substitution of the in- 
ferior paper box, which movement should be earnestly participated 
in by all classes interested. The box men suggest that every lumber- 
man and every lumber consumer bring pressure to bear on the mer- 
chants in their communities to use the wooden box, explaining to 
them the various advantages to be derived therefrom. They sug- 
gest that lumber concerns operating commissary stores indicate to 
their supply houses their desire for shipments in wooden boxes, for 
example by printing as a part of their letterhead a sentence some- 
thing like this: “Shipments in wooden containers preferred.” This 
indication of preference is a likely method of obtaining compliance, 
if the seller is at all eager to retain the commissary’s business. The 
box manufacturers in effect suggest codperation wherever oppor- 
tunity offers, to the mutual benefit of all concerned. 





This is a matter worthy of the attention of every lumberman, and 
it is to be hoped that their full codperation will be lent the box 
manufacturers in their efforts to check the destructive competition 
which is now injuring their business. 





All Must Help Prevent Forest Fires 


Y PRESIDENTIAL PROCLAMATION April 16-22 has been 
set aside as Forest Protection Week and is to be an occasion 
for making known to every citizen his responsibility for pro- 

tecting the forests of the country from fire. Public interest in forest 
preservation usually is manifest in criticism of lumbermen, who cut 
the trees to make lumber to build homes and to supply wood for 
other necessary uses. Yet the Department of Agriculture states 
that the forested area burned over each year is double that cut 
over. Lumbermen do not burn their timber or anybody else’s; in 
fact, they not only protect their own timber from fire, but in doing 
so they often protect the timber of others. 

The Forest Service reports that for five years the average num- 
ber of fires has been 32,500; and they have burned over each year 
7,560,000 acres of timber, causing an annual loss of $17,240,000. 

One fact that should be brought home to every citizen is that 
more than eighty percent of the fires from 1916 to 1920 inclusive 
were caused by human agencies, and that they could have been pre- 
vented by the exercise of care on the part of citizens. Railroads 
cause fully one-seventh of the forest fires, and careless burning of 
brush by farmers causes almost as many as the railroads. Willful 
setting of forest fires ranks third, and careless campers and other 
pleasure seekers stand fourth in responsibility for this tremendous 
annual destruction of property. Cigarette smokers, particularly 
those who use the “tailor made” variety, are among the principal 
offenders. Lumbering, in general, ranks fifth, tho in some States 
it must take greater blame. Lightning, which causes one-tenth of 
the fires, is the only agency beyond human control. 

Every citizen, but especially every lumberman, ought to do all he 
can to arouse his fellows to the need of preventing forest fires and 
to their responsibility in the matter. The forests constitute the 
nation’s supply of building material and every acre burned over is 
a loss to the community as well as to the owner. The best protec- 
tion from fire, in most cases the only protection, is carefulness in 
the handling of fire. 

There is no one thing that could contribute more to the wealth of 
the United States in a single year than care in the use of fire under 
all circumstances. The loss from forest fires is but a small part of 
the total annual fire loss; and carelessness in one form or another 
causes nearly all of it. 

It is to be hoped that Fire Prevention Week will mark the begin- 
ning of an era of fire prevention thru making care in handling 
fire an article in the creed of every good citizen. 





Adding to Powers of Trade Commission 


RADE ASSOCIATION activities have been one of the most 
significant developments in modern business. The value of 
the service that these organizations can perform for the pub- 

lic as well as for their members is generally recognized by intelli- 
gent persons. For a decade or more, however, some phases of asso- 
ciation activity have been looked upon with suspicion or have been 
brought under legal ban. It has been true of associations as of all 
other agencies of improvement that they have possessed also, and 
at times may have used, powers of evil. If so they have merely 
reflected the liability of mankind to err. 

Nobody has proposed the abolition of trade associations; nor has 
the most zealous advocate of associated effort asked for immunity 
from such legal control as the public welfare required. If it be 
true that some association activities have disregarded the rights of 
the public, it is also true that many a politician has attained dis- 
tinction of a certain kind by attacking associations without dis- 
crimination if not indeed without knowledge. 

The creation of the Commerce Court and later the Federal Trade 
Commission was an attempt to provide a governmental agency to 
which business men might look for authoritative pronouncements 
regarding the legality of their activities in an organized way. For 
reasons apparently inherent in human nature agencies of the Gov- 
ernment are apt to repress rather than to encourage commerce; and 
perhaps for this reason the Federal Trade Commission has appeared 
to business men more as an agency for enforcing the law than as 
one designed to help avoid its infraction. 

As an attempt to enable the Federal Trade Commission to func- 
tion in aid of business the Senate bill proposed by Senator Edge 
last week appears to be sincere and meritorious. But the bill, essen- 
tial features of which appear on page 41, would confer upon the 
commission authority that might be abused. For example, if it 
becomes a law in its present form the commission could require any 
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member of an association to supply it with such statistical infor- 
mation with respect to his own business as it desired. 

Another provision of the bill, however, appears to grant what 
many lumber association workers have asked for; and that is some- 
thing in the nature of a “certificate of good character” which “shall 
be prima facie evidence of the legality of the existence of such asso- 
ciation and of the purposes and objects thereof.” If the commission 
can not sanction the plan of organization, it may “suggest to the 
applicant wherein such conflict (with the antitrust laws) lies, and 
what changes in the proposed plan of organization or of operation 





Mississippi River Is Rising Again 

(Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., April 13.—J. H. Scott, offi- 
cial forecaster, announces that the Mississippi 
will begin rising here again tomorrow and that 
it will continue to rise for a week. Harry N. 
Pharr, chief engineer of the St. Francis Levee 
Board, predicts that this second rise will carry 
the river back to the stage reached here early in 
April, forty-two and six-tenths feet. 

This second rise means decided prolongation 
of the period of flood conditions for the entire 
lower Mississippi Valley, and of enforced idle- 
ness on the part of hardwood producers therein, 
because the waters coming down from the upper 
valleys, following the recent extremely heavy 
rains in west Tennessee, Mississippi and Arkan- 
sas, will at some points reach unprecedented 
stages. This fear is also based in part on the 
fact that the White, St. Francis and Arkansas 
rivers are already at or near record stage. The 
levee at Laconia Circle on White River has 
broken and many square miles of territory is 
already inundated. Troubles are also being ex- 
perienced at Oldtown, near Helena, Ark., while 
heavy strain is being placed on these embank- 
ments at Rosedale, Miss., and many other points. 
From every standpoint the situation is consid- 
ered more grave than at any time since the 
flood began. 


Fire Destroys Southeastern Plant 


{Special telegram to AMERICAN LUMBERMAN] 


TAMPA, FA., April 10.—Fire destroyed the 
plant of the Starbuck Remilling Co. yesterday. 
The plant adjoined the docks of the Ansley 
Lumber Co., where a number of vessels were 
loading. Good work on the part of the fire de- 
partment confined the fire to the Starbuck plant, 
with a loss estimated at about $25,000. Repairs 
on tracks have been started by the railroads and 
operations will be resumed at the Ansley Lum- 
ber Co. on April 11. It is reported the burned 
plant will be rebuilt. 


@aamaaaaataaas 


Paper Makers’ Forestry Activities 

(Special telegram to AMERICAN LUMBERMAN] 

New York, April 13.—‘‘ Distinct gains have 
been achieved in the past year in the campaign 
of the American paper industry for forestry 
legislation which will help to provide the continu- 
ous supply of the raw material which this and 
other industries require if they are to continue 
in operation,’’ said George W. Sisson, jr., of 
Potsdam, N. Y., chairman of the forestry com- 
mittee of the American Paper & Pulp Associa- 
tion, in making his report to the annual conven- 
tion of the association this morning. He con- 
tinued : 


A committee of Congress devoted an entire week 
to an intensive study of the forestry problem of the 
nation, and such organizations as the American 
Newspaper Publishers’ Association, the American 
Forestry Association, and other national organiza- 
tions as well as technical foresters stood with the 
American Paper & Pulp Association in asking for 
legislation which will aid in starting a new growth 
of timber on the 81,000,000 acres of land which 
ought to be growing trees but which is now grow- 
ing nothing. ° 

This industry takes pride in the faet that its 
program for coéperation between Federal, State 
and private agencies in the maintenance of the for- 
est growth, first adopted in 1919, is now recog- 
nized as the one possible forestry program now be- 
fore the country. 

We have presented our arguments and made our 
case before Congress. If nothing is done, the bill 


laws.” 


embodying our ideas will be introduced in the next 
Congress and will continue to be pressed until 
Congress acts. 

In appearing in behalf of this legislation, I have 
been proud to be able to say that the paper indus- 
try of the United States is leading American busi- 
ness in working for forestry, not alone for selfish 
reasons but in the belief that in urging the protec- 
tion of the forests the paper industry is partici- 
pating in a great movement for the welfare of the 
whole country. And the paper industry has not 
been content with talking forestry. Paper manu- 
facturers are leading the nation today in the actual 
reforestation of the cut-over lands, and there are 
so many foresters employed for this purpose in 
this country that they have a special section of the 
American Paper & Pulp Association to discuss for- 
— problems as they pertain to pulp wood pro 
duction. 


Dealers See Real Cause for Optimism 


[Special telegram to AMERICAN LUMBERMAN] 

Fort WortH, Tex., April 12.—Copious rains 
that have fallen thruout Texas give assurance 
of good crops and good cattle range in sections 
that have been drouth stricken for two,years or 
more, and as a result a splendid spirit of op- 
timism is apparent among the one thousand 
dealers present at the annual convention of the 
Lumbermen’s Association of Texas. Business 
in the larger cities is reported as having attained 
almost boom state, while in the smaller towns 
and communities the better feeling that is ap- 
parent gives promise of restoring business to 
more normal conditions. Stocks generally in 
retail yards are reported far below normal, and 
even a slight increase in building will necessitate 
considerable buying to replenish depleted stocks. 
One large city dealer reports the best business 
his yard has ever enjoyed; another states he can 
hardly buy fast enough to keep his yards sup- 
plied, and another reports extreme activity in 
the call for flooring that is really surprising. 
Many sales representatives of southern pine 
mills attending the convention report an unusu- 
ally active demand. Mills generally report 
heavy order files and the price tendency is dis- 
tinctly upward. Advances have been made 
on many items and a continuance of the present 
demand another fortnight will put the market 
on an appreciably higher plane. 
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Millmen and Employees Negotiate 

[Special telegram to AMERICAN LUMBERMAN] 

KLAMATH FALLS, OreE., April 11.—That the 
employees of local mills and box factories, who 
have been out on strike for several weeks, 
prefer to accept a wage cut and 8-hour day 
rather than continue at present wages for a 
9-hour day, has been brought out by a large 
number of witnesses for the employees who have 
testified during the last two days at a hearing in 
this city before the State board of conciliation, 
of which William F. Woodward, of Portland, is 
chairman. Local operators maintain that they 
must resort to a 9-hour day to meet the competi- 
tion of California mills and they apparently re- 
gard with disfavor a wage cut and 8-hour day, 
believing that the employees would become dis- 
satisfied and remove to other places offering 
higher wages. Common labor receives at this 
time $2.80 to $3.20 a day. The employees to- 
day rescinded the recent order withdrawing 
maintenance men from the woods and factories, 
and agreed to permit the men to negotiate with 
the individual employers in attempting to settle 
the controversy. The entire community is af- 
fected by the strike and local business has suf- 
fered a marked depression. 


or other details will conform to the requirements of the antitrust 


Senator Edge, in offering the bill, said that he did not intend to 
press for its enactment into law; he merely proposed it as a basis 
for discussion of the subject of organized coéperation in connection 
with an investigation of that field which he asked for in a joint 
resolution presented at the same time. Lumbermen doubtless will 
accept the proposal in the spirit in which it is made and will con- 
tribute their share toward framing a law that is reasonable and 
fair to industry and to the public. 


Plan Exercises for Arbor Day 


[Special telegram to AMBRICAN LUMBERMAN] 

WasHIneTon, D. C., April 12.—The Forest 
Service expects many State governors will fol- 
low President Harding in proclaiming Forest 
Protection Week, April 16-22. The last day 
will be observed generally as the golden anni- 
versary of Arbor Day with appropriate tree 
planting exercises. The 2,500 Forest Service 
officers located for the most part in the West 
are planning extensive exercises. 

It is pointed out that the forest area swept 
by fire each year is, broadly speaking, twice the 
area cut over by logging operations. Over 80 
percent of the fires are caused by human agen- 
cies. 


Forestry Conference in Chicago 


Announcement is made by the public affairs 
committee of the Union League Club of Chi- 
eago that on Wednesday and Thursday, April 
19 and 20, there will be a conference on forestry 
and various problems connected with reforesta- 
tion at which delegates from the central States 
and several governors will be in attendance 
to plan definite forestry programs for the 
States of the central West. The conference will 
open at 10 a. m., April 19, and on the same eve- 
ning a forestry dinner will be given to the dele- 
gates as guests of the club. Addresses will be 
made by Prof. James W. Toumey, dean of 
school of forestry, Yale University, and by 
Gov. Warren T. MeCray, of Indiana, and Gov. 
J. A. O. Preus, of Minnesota. 


Join Forces on California Business 


PORTLAND, ORE., April 8.—The Cutler-Dim- 
mick Lumber Co., of this city, has recently 
joined forces with the California & Oregon 
Lumber Co., San Francisco, Calif., as far as 
California business is concerned. In this change 
the Cutler-Dimmick Lumber Co. has closed its 
San Francisco offices, and the California & 
Oregon Lumber Co. is enlarging its selling or- 
ganization. By this arrangement the Cutler- 
Dimmick Lumber Co. becomes the buying agent 
for the California & Oregon Lumber Co. in 
Oregon, Washington and British Columbia. The 
lattér named concern has a sawmill plant at 
Brookings, Ore., and a yard at Oakland, Calif., 
with sales offices in San Francisco. The new 
arrangement in no way affects the general east- 
ern wholesale business of the Cutler-Dimmick 
Lumber Co. 
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TREATED Woop BLock FLoor consumption in 
1920 showed an increase of over 80 percent above 
the 1919 figures, according to the service bu- 
reau of the American Wood Preservers’ Associa- 
tion. Creosote oil and a creosote coal-tar paving 
oil were used as preservatives, with an average 
obsorption of approximately nine pounds a cubie 
foot. Incomplete statistics for 1921 show an in- 
crease over the 1920 figures and a tendency 
toward the absorption of a little less oil per 
cubic foot for interior floors. The desire for a 
permanent, resilient floor with high wearing 
qualities is given as the reason for the increased 
demand for floors of this type for factories, 
machine shops, foundries, warehouses and mills 
of various kinds. 
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POULTRY CRATE MARKET WANTED 


We intend manufacturing a shipping crate for 
chickens and would appreciate your supplying us 
with information as to where we can find a market 
for them. Do the produce and commission mer 
chants buy these crates ?—INQUIRY No. 568. 

|The above inquirer is located in Illinois. A 
number of lumbermen have worked up a con- 
siderable market for poultry shipping crates and 
sell them direct to the trade. On the other 
hand, retail lumbermen can sell a good deal of 
material for this purpose if they will seek to 
develop the market. Therefore, the retail lum 
herman is a good prospect for a concern which 
desires to push the sale of poultry crates. It 
is a market which is being supplied in various 
ways and it is largely up to the choice of the 
individual company as to what the best method 
to pursue is. Any lumberman interested in this 
inquiry will be given the address upon request. 
—EDITOR. | 


SEEKS SMALL MAPLE SQUARES 

If you know of any lumber manufacturers who 
can cut hard maple squares from waste or who 
have a quantity on hand we would like to be put 
in touch with them. We require squares 54 inches 
Jong.— Inquiry No. 569. 

|The above inquiry comes from a Chicago 
firm which makes a specialty of manufacturing 
packing boxes, mop, broom and brush handles, 
dowels and mop sticks. The address of the in 
quirer will be given upon request.—EbITor. | 


INCREASES IN TIMBER VALUES 

Will you advise where and what I can locate 
dealing with our national timber supply, the pres- 
ent stand as well as yearly cut? Present cost of 
stumpage generally compared with 20 years ago 
and the outlook, say, 20 years hence. We are in- 
terested in a block of redwood timber land in the 
northeastern part of California covering several 
thousand acres which we are paying taxes on and 
are wondering how much it is increasing in value 
each year, and in a general way is. it a good invest- 
ment to hold on to? I want to go as deep into 
the matter as possible, so what information you 
can give will be appreciated.—INQuiry No, 453. 

[The above inquiry comes from California. 
Redwood, one of the finest softwoods produced 
in the United States, is just forging into gen- 
eral notice, due to the fact that the stand is 
somewhat limited and further to the fact that 
it is being generally introduced all over the 
country and is growing in favor. It would 
seem that it would be a good thing to hold on 
to this timber, provided the holding docs not 
constitute too great a financial load, as red- 
wood is certain to increase in demand and this 
of course will be followed by an increase in 
stumpage value. 

Choice southern pine stumpage has approxi- 
mately doubled in value in the last decade and 
the same is true to a somewhat more limited 
extent with regard to Pacific coast woods. The 
difficulty of setting a definite price for stumpage 
is that the value of this stumpage is so influ- 
enced by local conditions, by the quality of the 
timber, by the logging chances and by the man- 
ufacturing chances that a price is very much 
of a guess and an uncertain guess unless very 
careful inspection is made. 

Lumber production will always be large in 
this country. Taking southern pine territory as 
an example, it is estimated that gradully pro- 
duction will decrease until the annual cut will 
approximate the annual growth and, therefore, 
that the production of southern pine will re- 
main practically stationary. While it is diffi- 
cult to estimate exactly just what this amount 
will be, one investigation places the figure at an 
annual production of 10,000,000,000 feet as the 
ultimate level of southern pine. The same fac- 
tor will affect redwood and Douglas fir produc- 
tion. In the matter of redwood where the 
growth is slow this level will probably be rather 
low and consequently as the years pass redwood 
stumpage will increase in value. Many facts 


and figures compiled from the very best sources 
available are contained in the Report on Senate 
Resolution %11, entitled ‘‘Timber Depletion, 
Lumber Prices, Lumber Exports and Concen 
tration of Timber Ownership’’ by the Forest 
Service. Copies of this may be secured from 
the Government Printing Office, Washington, 
D..C., at a cost of 25 cents. It is suggested 
to the inquirer that a copy of this report be 
secured. 

A valuable book just off the press is entitled 
‘“The Valuation of American Timberlands’’ by 
K. W. Woodward. This book discusses points 
brought up by the inquirer at some length, one 
chapter being devoted to redwood. This book 
may be secured thru the AMERICAN LUMBERMAN 
at the publisher’s price, $3.—EDITor. } 


LIENS AGAINST LUMBER IN PILE 

Referring to Inquiry No. 526, in the AMERICAN 
LUMBERMAN of March 25, we would say that there 
are in a general way five classes of obligations 
which take preference over claims of general char- 
acter as against lumber in pile; these being stump- 
age liens, log labor, manufacture labor, chattel 
mortgages, and bills of sale. 

[The foregoing. information is given by a 
west Coast concern which operates as an agency 
in enabling banks and others to lend or ad- 
vance money against lumber in pile.—Ep1Tor. ] 





WANTS BUCKEYE KITCHEN SINK 

We have an unusual inquiry for a one-piece 
buckeye kitchen sink, as per the sketch attached. 

Are you in position to place this in the hands 
of someone that can give us a quotation on it and 
make any suggestions that might be appropriates 

It may be possible 

ioe. : to construct this 

wail NX | sink less than two 

ew inches thick as 

| shown on the 

sketch. We will 

leave that up to 

the party that can 
make it. 

In the event 
that it can not be 
secured in buckeye, kindly let us have quotations 
on cypress and northern white pine.-—INquiIrY No 


we 


Olo. 

|The above inquiry comes from Idaho. It is 
indeed an unusual inquiry and the cross section 
is shown in the accompanying illustration. The 
depth, width and thickness are given but not 
the length. 

The inquirer has been given the names of sev- 
eral wood sink manufacturers and the matter is 
being taken up with them. 

There are certain very specific advantages 
about a wood sink which should appeal to the 
housewife. Such a sink is noiseless. It has a 
certain resilience which very greatly lessens the 
danger of breaking delicate china washed in it. 
Where the sink is curved it will be easy to keep 
clean and if made in one piece with no joints, 
there will be no place for dirt to collect. The 
design suggests that such a sink could be made 
in one of three: ways: (1) Hollowing out a log 
of the right size; (2) steaming and bending 
selected lumber: (3) constructing it of built-up 
wood. The last named method might well be the 
most satisfactory. Any lumbermen who can 
throw any further light upon this matter are 
invited to send in their comments.—EbITor. | 









OFFERS SMALL CUT STOCK 

I would like to get in touch with users of small 
pieces of gum and oak. I can furnish quantities 
of this stock from 1 inch squares to 1x6 inches 
and from 15 inches long up to 48 inches long. I 
can also furnish some stock cut 1% and 1% 
inches thick.—INnQuiry No. 570. 

[The above inquiry comes from an operator 
in Mississippi. Presumably the stock offered is 
clear and would be cut to exact size and may 
well fit the requirements of some users of small 
clear hardwood. The name of the inquirer will 
be furnished upon request.—EbiTor. ] 


SPECIAL LOG SCALE RULE 


We are interested in a small device which is on 
the market for measuring the length of logs. As 
far as we are able to learn, it is a small hand wheel 
arrangement, which operates on the principle of 
the cyclometer, which is run along the length of 
the log and registers the length in feet. 

We do not know the name of the manufacturers 
of the device in question, but it occurred to us that 
possibly you might have some information regard- 
ing it.—INQuiry No. 571. 


[The above inquiry comes from New York and 
is from a metal manufacturing company. The 
rule referred to is probbaly that used to a con- 
siderable extent in the national forests in Maine 
and in New Hampshire. The rule cited by the 
inquirer is that type of rule which has a caliper 
on one end and on the other end a wheel, con 
sisting of 10 spokes, each tipped with a spike, 
and all painted black, except one, which is yel 
low. The tips of the spokes are 6 inches apart. 
Therefore, it is easy to measure the approxi 
mate length of the log by running this wheel 
along it. Rules of this character may be ob- 
tained, according to the latest available infor 
mation, from several rule manufacturers. The 
inquirer has been given the names of these man- 
ufacturers.—EDITOR. | 





OFFERS DOGWOOD AND PERSIMMON 


Can you give me names of some parties that 
buy dogwood and persimmon or shuttle blocks? |! 
will consider a proposition to contract with some 
parties and put in a plant to saw these blocks if | 
can get the right kind of pieces and large enough 
contract. I am in touch with lots of dogwood and 
persimmon in Alabama. Can you give me an idea 
of the prices on this timber now ?—INQuIRY No. 
566. 

[The above inquirer has been supplied with 
the names of some dogwood and persimmon 
purchasers. The inquiry is printed here for the 
benefit of any reader who may desire to con- 
tract for a supply of dogwood or persimmon.— 
DITOR. | 


OUTPUT OF LATH FROM LOGS 


Will you kindly advise me what amount of lath 
can be manufactured from 1,000 feet of average 
logs, it being understood that all the wood in the 
logs goes into lath ?—INqQuiry No. 572. 


[The above inquiry comes from Pennsylvania. 
Except in small, timber it is not customary to 
cut the entire logs into lath. Therefore, it is 
presumed that in this case the inquirer has in 
mind the utilization of fairly small timber. The 
number of lath obtained from a thousand feet 
of lumber will vary with the skill of the manu- 
facturer and the gage of the saws used. Lath 
manufacturers in the East are more accustomed 
to buy their stock, where it is bought in the 
open market by the cord, than by the thousand 
feet. A Maine manufacturer obtained approxi- 
mately 3,000 lath to the cord, some of these lath 
being refuse, however. The Maine operator pur- 
chased round wood stock 4 feet 2 inches long 
and 5 inches and up in diameter, but it took 
140 gross cubic feet to make a cord. An Ala- 
bama operator, on the other hand, states that 
he has never been able to cut more than 2,000 
lath from a cord of pine, but it is probable, in 
the case of the southern pine operator, that 128 
cubie feet was figured to the cord. The stand- 
ard cord contains 128 cubie feet. A cord ac- 
cording to the figures used by the Department 
of Agriculture in scaling national forest tim- 
ber is equivalent to 33314 feet if the material 
averages 5 inches or less in middle diameter. 
However, if the cord averages 6 inches or more 
in middle diameter it is considered to be equiva- 
lent to 500 board feet. It is presumed that in 
the inquirer’s case the timber would average 6 
inches or more in diameter, and therefore a cord 
might be considered to be equivalent to 500 feet, 
and that from 1,000 feet somewhere between 
5,000 to 6,000 lath could be cut.—EprTor. | 
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Hardwood Trade Factors 


Strength and more activity feature the hard- 
wood market, the volume of business showing 
an almost daily increase and the tendency of 
nearly all items being toward a higher level. 
Lower grades are having a better movement 
and are very firm in price. Of the higher 
grades, No. 1 common plain oak is a particu- 
larly strong item. The flooring manufacturers 
are active in the market and are absorbing 
practically all the No. 1 and 2 oak offered 
and also very considerable quantities of No. 3. 
They are meeting with strong competition 
from the other building material interests 
which are also taking large quantities of the 
better grades of gum, cypress and poplar. It 
is noteworthy that the furniture manufac- 
turers are increasing their purchases after a 
long period of cautious and indifferent buying. 
Thick elm and sound and wormy oak move 
freely to the automobile interests, but these 
have let up to a certain extent on ash, except in 
special sizes. A number of sizable railroad in- 
quiries for ties and miscellaneous lumber are 
in circulation and some good business from 
this source is expected to be placed shortly. 
The agricultural implement and wagon manu- 
facturers, tho still inconspicuous on the mar- 
ket, apparently are finding their business in- 
creasing to some extent, due to the recent 
improvement in prices for farm products and 
the consequent better feeling among the rural 
population, and they have increased their 
takings slightly of late. The export trade 
remains rather dull. The most outstanding 
feature of the hardwood market is the serious 
limitation of production enforced by flood 
conditions thruout the Mississippi Valley ter- 
ritory. The Mississippi is again rising and 
the flood conditions have been aggravated in 
the lower Valley territory by heavy rains. 
Authoritative estimates are that fully 75 
percent of the mills in this territory have been 
shut down,and a prolonged period of inactivity 
in logging and manufacturing operations is 
regarded as inevitable. 


The Southern Pine Situation 


Increased activity has been the conspicuous 
feature of the southern pine market during the 
last week, with orders estimated to run more 
than 25 percent in excess of production. The 
lower grades are steadily gaining in strength, 
and prices on these are advancing, as they are 
indeed thruout the list. The improvement has 
extended, both as regards demand and prices, 
to B&better flooring and ceiling, which have 
dragged for some time. Production is being 
seriously interfered with by floods and torren- 
tial rains. The Mississippi River and a num- 
ber of the larger rivers are far above their 
banks, flooding the lowlands and forcing the 
suspension of logging and sawmilling opera- 
tions. Advices from Texas say that copious 
rains have fallen in that State, and while 
they have to an extent interfered with lumber- 
ing operations, they are causing much gratifica- 
tion, giving assurance as they do of good crops 
and good cattle range in sections that have been 
drouth-stricken for two years or more. Mill 
stocks are badly broken and manufacturers 
predict an acute shortage of many items if 
demand continues to develop as heavily as it 
has during the last few weeks and if produe- 
tion remains restricted much longer. Business 
in the larger cities of the South is character- 
ized as very ood. while the smaller communi- 
ties, from which not much business was ex- 
pected before fail on account of the until 
recently depressed markets for agricultural 
products, evidence a notably optimistic feeling, 
and a large volume of business appears certain 
to come from them this spring. The export 
situation is much improved, according to most 
reports, with considerable South American and 


European stocks being loaded. Trade with 
Mexico, however, is still small in volume. The 
railroads are buying quite heavily of ear and 
construction material and are circulating sev- 
eral large inquiries. Large timber orders con- 
tinue to come out of the oil fields also, and 
many mills are booked up on this class of 
business. One result of the improved agricul- 
tural situation is a better feeling in the farm 
implement and wagon manufacturing industry, 
with extension of operations in some cases and 
a great deal more interest in the lumber 
market than this industry has evidenced for 
many a month. 


Hemlock and Northern Pine 


The hemlock market has gathered new strength 
and advances have occurred on a number of 
items, particularly select No. 3, which is bene- 
fiting by an urgent demand from Michigan, 
Wisconsin and Canada. Some of the larger 
manufacturing concerns have advanced their 
prices on No. 3 select $1 to $2, dry stocks being 
very scarce. The other building grades have also 
enjoyed an increased movement, tho some of 
them still remain comparatively dull. The east- 
ern trade is slow, due to the earliness of the 
season and unfavorable weather in many sec 
tions, but the prospects are excellent. Indus- 





Production Statistics 


The table showing production, ship- 
ments and orders will be found on page 
87 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











trial trade is improving gradually. The north- 
ern pine trade also is improving both in retail 
and industrial channels. It is the better grades 
that are receiving the benefit of the recent ex- 
pansion in business. Lowers are slow movers 
and eoneessions of 50 cents to $1 on Nos. 3 and 
4 boards have been reported. 


North Carolina Pine Features 


The last week witnessed a slight drop in 
the volume of North Carolina pine orders, 
but the market retains all its previous firmness. 
Orders have exceeded production for several 
weeks and stocks are low and badly broken, 
with the result that rush shipments, such as 
are demanded in practically every case, are 
very difficult to secure. The mills’ order files 
are well filled with business, in some cases 
enough having been booked to keep them busy 
thirty to sixty days, and they therefore show 
no disposition to shade prices. Inquiries are 
numerous, a large number of them, as of orders, 
coming from the New England territory, 
where prospects are particularly bright. 


Call for Shingles and Lath 


Along with the increase in demand for Doug- 
las fir there is evident an inereased demand for 
red cedar shingles. The supply is slightly less 
than the demand, with the result that prices in 
most sections show a tendency to increase, tho 
the advances to the time of going to press would 
not be termed large. Shingles made from other 
woods are sharing in the better demand and 
are selling well. Lath are in fair supply and 
reasonably good demand. In many cities a 
number of buildings are nearing the lathing 
stage, so cautious buyers are beginning to line 
up supplies, for it appears that the demand is 
due for a decided increase shortly. 


California Pines and Redwood 


California reports say that inquiries for shop 
and upper grades of white and sugar pine are 
numerous, but that bookings are restricted be- 
cause of small stocks and broken assortments. 
A big volume of business is being turned away 
and it is indeed difficult to place orders, espe- 
cially those that require early shipments. At 
most mills the new season’s air dried stock will 
not be ready for shipment before July, and the 
manufacturers, deeming this stock good prop- 
erty, are not showing any eagerness to quote on 
it. The woods are still blocked with snows and 
it is difficult to say when the mills will be able 
to resume operations. The redwood mills are 
enjoying a very fair volume of business and are 
increasing their production. The yards at many 
of the mills are virtually swept clean of dry 
stocks and the manufacturers are in some cases 
attempting to increase their supplies, especially 
of clears, by the use of dry kilns. The Califor- 
nia yards are buying on a larger scale and east- 
ern business is developing slowly but steadily. 
The demand for siding is in excess of produc- 
tion. Reasonably prompt shipments are being 
made. 


The Cypress Situation 


The cypress market is generally in good shape, 
a statement that was never more true than to- 
day, when upon all sides there are unmistakable 
indications of a steady expansion in demand. 
Retailers’ purchases are heavier than those of 
the industrials, but there is to be noted an ex- 
pansion in the requirements of the latter. Mill 
stocks as a rule are fairly large and well as- 
sorted, with the best demand for the upper 
grades. Prices remain steady. 





The Douglas Fir Situation 


The Douglas fir market is showing great 
strength. Orders continue to exceed production 
by a good margin and the situation is distinctly 
better than it has been for many a month. 
Manufacturers report an increasing influx of 
orders from every direction and buyers are find- 
ing it increasingly difficult to place orders at 
prices current two or three weeky ago, tho 
no spectacular advances have oceurted. All 
items are higher, however, especially slash up- 
pers, and new discount lists are appearing. For 
about a month there has been waged a disas- 
trous rate war in the Oriental carrier trade, and 
a conference of its representatives was held last 
Tuesday, resulting, it is reported, in an agree- 
ment which will tend to stabilize transpacific 
rates. This is expected to find early reflection in 
the export lumber trade, for the reason that 
foreign buyers have indicated a _ readiness 
to reénter the market when they are satisfied 
that freight rates have become stabilized. The 
California market is recovering from its recent 
depression and business from this source is in- 
creasing rapidly. Los Angeles reports a health- 
ier tone to trade in its territory and 
San Francisco reports further development 
of building activity thruout northern and 
central California, with no check in sight. 
The Atlantic seaboard is also becoming an 
increasingly important factor, the intercoastal 
movement showing a healthy growth. The rail 
trade has shown marked improvement during the 
last couple of weeks. Trade in the middle West 
is picking up steadily and, while the volume of 
business forthcoming from the agricultural see- 
tions is still small compared with that origi- 
nating in the cities, indications are very favor- 
able, pointing to a continued demand from rural 
sections, from which very little, if indeed any, 
business was expected before fall. The trade in 
car materials is encouraging and the railroads 
are buying large quantities of ties and construe- 
tion material. High grade logs remain firm in 
price, but the low grades have softened. 
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SOUTHERN CONCERNS ELECT OFFICERS 


Kansas Crry, Mo., April 10.—Several south- 
ern concerns have held annual meetings of di- 
rectors and stockholders recently and among 
them are the following, with the officers elected 
by each company: 

Exchange Sawmills Sales Co., Kansas City, Mo.— 
Chairman of the board of directors, J. B. White; 
president and general manager, R. B. White; vice 
president, C. E. Slagle; treasurer, P. A. Bloomer ; 
secretary, F. R. Watkins. 

Forest Lumber Co., Oakdale, La.—Chairman of 
the board of directors, J. B. White; president, R. B. 
White; vice president, C. E. Slagle; treasurer, 
W. B. Pettibone; secretary, C. K. Gould. 


Louisiana Central Lumber Co., Clarks and Stand- 
ard, La.—Chairman of the board of directors, J. B. 
White ; president and general manager, C. EB. Slagle; 
vice president, W. B. Pettibone; treasurer, G. W. 
Grandin; secretary, R. B. White. 


Louisiana Sawmill Co. (Inc.), Glenmora, La.— 
Chairman of the board of directors, J. B. White; 
president and general manager, C. C. Sheppard ; 
vice president, C. E. Slagle; treasurer, R. B. White; 
secretary, Earl Huthnance. 


White-Grandin Lumber Co. (Inc.), Slagle, La.— 
Chairman of the board of directors, J. B. White; 
president, G. W. Grandin; vice president, C. E. 
Slagle ; treasurer, R. B. White; secretary and gen- 
eral manager, H. H. Rhodes. 

The Exchange Sawmills Sales Co., Kansas 
City, handles the sales for the other companies 
mentioned above. The advisory board of these 
companies acts in an advisory capacity in the 
operating end of all of their sawmills in Louisi- 
ana and is composed of the following members: 
C. E. Slagle, chairman; C. C. Sheppard, secre- 
tary, P, A. Bloomer and H. H. Rhodes. 


JOINS PRODUCTION DEPARTMENT 


PoTLATCH, IDAHO, April 8.—A. W. Laird, 
general manager of Potlatch Lumber Co., an- 
nounces that C. E. MeGibbon, of Minneapolis, 
has been engaged to join the Potlatch organiza- 
tion. He will arrive about April 15 and will 
have the position of assistant general manager 
in charge of manufacturing. From his early 
manhood, beginning in the camps and mills of 
Wiseonsin, he has been continuously and actively 
engaged in the lumber business. He has just 
completed the liquidation of the Northland Pine 
Co., of Minneapolis, of which company he was 
general manager for some years and which has 
now gone out of business, having sawed out all 
of its timber. W. D. Humiston continues as 
assistant general manager in charge of the main 
office, lands and taxes, mercantile and townsite 
departments. 


TO SPECIALIZE IN RAILROAD MATERIALS 


STAUNTON, VA., April 11.—The Virginia Tie 
& Lumber Co. (Inc.) was recently organized 
here with a capital of $50,000 and general 
offices in Staunton. G. F. Brand, who was con- 
nected with the Valley Tie & Lumber Co. for 
twelve years, has resigned his position with that 
company to become president and general man- 
ager of the new concern. Other officers are: 
E. K. Mercereau, chairman of board; H. B. 
Mercereau, vice president; E. R. Willson, see- 
retary-treasurer. The Virginia Tie & Lumber 
Co. (Inc.) will specialize in railroad ties, car 
lumber and maintenance-of-way material. 


PRESSURE TESTS FOR TIMBER STRENGTH 


Mapison, Wis., April 11.—Exerting pressure 
upon a southern pine beam until it breaks con- 
stitutes the test for relative column strength 
of a timber 12x12 inches by 24 feet being con- 
ducted by the Forest Products Laboratory here. 
The tests are being made at noon each day in 
the barracks opposite the stock pavilion and 
are public. Exactly twenty timbers of southern 
pine are being used in the tests and a like num- 
ber of Douglas fir are being tested in the same 
manner, The wood was cut during the winter 
months. 

Structural engineers will benefit from the re- 
sults of the tests in determining strength values 
avd what formulaes are best. Pine and fir 
were selected because they are representative of 
the material now available for structural work. 
The tests will be made with pin and connections. 


A huge beam testing machine, purchased two 
years ago, is being used for the first time. It 
has been estimated that only 700,000 pounds 
pressure will be necessary to break a beam altho 
the machine is capable of applying 1,000,000 
pounds. Approximately four weeks will be de- 
voted to the tests. 


WASHINGTON PERFECTS FIRE PLANS 


SEATTLE, WasH., April 8.—Preparations have 
been completed to make the Washington forest 
patrol for 1922 the most complete since the 
organization of the protective agencies. The 
Eastern Washington Timbermen’s Protective 
Association in Pend Oreille County, the Stevens 
County Patrol Association and the Ferry County 
Patrol Association are to work in conjunction 
as far as practicable. The fire fighting agencies 
in the three counties may merge. The Forest 
Service has promised to render more assistance 
than heretofore under the Weeks law. The East- 
ern Washington association has secured a sec- 
retary-manager and chief fire warden in H. L. 
Baker, who until recently was in the Federal 





SIX RULES FOR PREVENTION OF 
FIRES 


1. MATCHES. Be sure your match 
is out. Break it in two before you throw 
it away. 


2. TOBACCO. Throw pipe ashes and 
cigar or cigarette stumps in the dust of 
the road and stamp or pinch out the 
fire before leaving them. Don’t throw 
them into brush, leaves, or needles. 


3. MAKING CAMP. Build a small 
camp fire. Build it in the open, not 
against a tree or log or near brush. Scrape 
away the trash from around it. 


4. LEAVING CAMP. Never leave a 
camp fire, even for a short time, without 
quenching it with water and earth. 


5. BONFIRES. Never build bonfires 
in windy weather or where there is the 
slightest danger of their escaping from 
control. Don’t make them larger than 
you need, 

6. FIGHTING FIRES. If you find 
a fire, try to put it out. If you can’t, get 
word of it to the nearest United States 
forest ranger or State fire warden at 
once. Keep in touch with the rangers. 


PREVENT FOREST FIRES—IT PAYS 











service. During the present year the forestry 
problems in Okanogan, Kittitas and Chelan 
counties will be handled direct by the State, 
with the Federal organization codperating in 
matters of national concern. The Washington 
Forest Fire Association has just taken in Klicki- 
tat County, the western part of which ad- 
joins the eastern part of Skamania, which is 
already in the association. 


TO BUILD HARDWOOD BAND MILL 


MEMPHIS, TENN., April 11.—A. C. Lange, for 
a number of years vice president and general 
manager of the Chicago Mill & Lumber vo., 
Memphis, and Blytheville, Ark., has resigned 
his position with that firm to accept service in 
a similar capacity with the National Hardwood 
Co., Kansas City, Mo. Mr. Lange left Mem- 
phis some days ago for northwestern Oklahoma, 
where that firm controls more than 100,000 acres 
of hardwood timber lands, on which oak predomi- 
nates, and his first work is the supervision of 
the construction of a single band mill at that 
point. This is to be ready for operation about 
June 1, and when it is completed the company 
purposes to put in several portable mills which 
will bring its hardwood output to between 30,- 
000,000 and 40,000,000 feet per annum. Ow- 
ing to the prominence of Mr. Lange in lumber 
circles in the Memphis territory, general regret 
is expressed over his leaving here. 


TO LOG 60,000,000 FEET IN LOUISIANA 


LAKE CHARLES, La., April 10.—The W. J. 
Prater Logging Co., of Lake Charles, recently 
incorporated, was the successful bidder on a 
logging contract amounting to $400,000 and 
covering 60,000,000 or more feet of timber owned 
by the Edgewood Land & Logging Co. in the 
northern part of Calcasieu Parish, between 
Beckworth Creek and Hickory Branch. The 
Edgewood company is furnishing the Prater 
company with its tramways, locomotives, camp 
houses and commissaries. George W. Law is 
president of the Edgewood company. 


W. J. Prater has spent his life in the log- 
ging business, and this recent transaction gives 
him the distinction of having closed one of the 
largest logging contracts ever awarded in Cal- 
casieu Parish. Immediately upon closing the 
contract he started operations and already has 
about 200,000 feet of timber cut. He will de- 
liver the logs into the Caleasieu River and they 
will be transported to the Westlake mill of Lock, 
Moore & Co., of which George W. Law is 
active manager. 


ENTER RETAIL BUSINESS IN MONTANA 


DENVER, Co.o., April 10.—After twelve years’ 
association with the Weyerhaeuser Sales Co., the 
last year of which was spent as sales repre- 
sentative of the organization in the Denver 
territory, A. K. Southworth has resigned and 
will soon enter the retail lumber business in 
Billings, Mont. 

He will be joined in the new venture by Mr. 
G. W. Mason, of Billings, formerly of the Ana- 
conda Copper Mining Co. The firm will be 
known as the Mason-Southworth Lumber Co. 

Mr. Southworth formerly represented the 
Weyerhaeuser company in the Montana field and 
has a wide acquaintance there. During his resi- 
dence in Denver he has made a wide circle of 
friends in the trade, who wish him success. Mr. 
Southworth expects to leave Denver about April 
15. 

The Weyerhaeuser company has not indi- 
cated who his successor will be. 


PROCESS TO MAKE WOOD INCOMBUSTIBLE 


Unusual claims are made for a new process 
for the metallization of wood thru impregnation 
with a solution containing mineral substances, 
recently patented in the United States by an 
Italian, who claims that wood treated by his 
process is rendered incorruptible by animal and 
vegetable parasites, has a maximum resistance 
against atmospheric agents and more especially 
against moisture, also against tensile compres- 
sion and other strains, and that it is rendered 
almost completely incombustible. He also 
claims that by modifying the solution employed 
the wood may be made quite incombustible. 
Either seasoned or unseasoned wood may be 
treated, artificial seasoning being attained by 
the treatment of unseasoned wood. Only a small 
weight of mineral substances remains in the 
wood, so that after it has been dried in the 
open, following the treatment, it is reduced to 
the weight which it would have had if seasoned 
in the ordinary way. 


The treatment aims to impart to the wood 
fibers the qualities desired by impregnating them 
with various substances of perfect chemical 
congruity. The liquid used consists of a con- 
centrated solution of cupro-ammonic sulphate 
of double sulphate of ammonium and zine and 
of double sulphate of ammonium and magnesium, 
some well known substance of high antiseptic 
efficiency being added in suitable quantities. It 
is claimed that by doubling the dose of mag- 
nesium the wood is rendered quite incombustible. 
The liquid may be used for successive treat- 
ments, as the lost elements may be replaced and 
alkalinity restored. The treatment is given in 
a container. Heat may be applied if desired. 
After the wood is put in, a vacuum is created. 
Suction removes the sap from the vascular 
bundles of the wood. The solution is then 
sucked in, and pressure secured. The wood 1s 
finally removed and left to air dry. 
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SENATE COMMITTEE REPORTS TARIFF BILL 


WASHINGTON, D. C., April 11.—As reported 
to the Senate today the general tariff bill, passed 
months ago by the House, contains many im- 
portant changes, which means that after it gets 
thru the Senate some months hence a prolonged 
fight may be expected in conference between the 
two houses. 

The House was quite insistent upon the adop- 
tion of the American valuation plan on ad 
valorem duties. The Senate finance committee 
reversed the House, reporting the bill based on 
foreign valuation, but seeking to provide ade- 
quate safeguards against undervaluation by for- 
eign shippers. 

Much dissatisfaction was expressed on both 
sides of the Senate today with the bill. Much 
of this, at least so far as a majority of the Re- 
publican senators are concerned, doubtless will 
disappear as the measure is explained during 
debate. The Democrats, as a matter of course, 
had no active part in framing the Republican 
tariff. 

The Senate committee has sought to preserve 
the elastic provisions of the bill as it passed the 
House, empowering the President to retaliate 
where foreign countries or provinces discrimi- 
nate against the United States or levy tariff 
duties against American products while the 
United States permits their goods to come in 
free. 

This applies to lumber, which, generally speak- 
ing, is ineluded in the free list, with the Presi- 
dent authorized to levy a reciprocal duty against 
countries that place tariffs against American 
forest products of the same kind. 


Shingle producers of the Pacific Northwest 
will be disappointed in the action of the Senate 
committee in striking out the 50-cent duty on 
shingles and transferring them to the free list. 

The House duty of $1 a thousand feet on logs 
of fir, spruce, cedar or western hemlock remains 
in the Senate bill, with the House proviso that 
logs cut from any particular class of lands shall 
be exempt from this duty if imported from any 
country, dependency, province or other subdivi- 
sion of government which has at no time during 
the twelve months immediately preceding their 
importation into this country maintained any 
embargo, prohibition or other restriction upon 
the exportation of such logs. This is designed 
to stop the Canadian practice of placing em- 
bargoes on logs when most needed on this side of 
the border, and flooding American markets when 
such logs are not needed. 

Paragraph 404 of the House bill has been re- 
written so as to restrict it to sawed cabinet 
woods and the duty increased from 15 percent 
to 20 percent ad valorem. 

The duty on porch and window blinds, bas- 
kets, curtains, shades or screens wholly or in 
chief value of bamboo, wood, straw, papier- 
mache, palm leaf or compositions of wood in 
paragraph 413 is increased from 25 to 45 percent 
ad valorem; if stained, dyed ete. from 30 to 60 
percent advalorem. 

The forest products sections of the bill as 
reported to the Senate follow: 

Par. 1683. Wood: Logs, timber, round, un- 
manufactured, hewn, sized or squared otherwise 
than by sawing; round timber used for spars or in 


building wharves; firewood, handle bolts, shingle 
bolts; and gun blocks for gun-stocks, rough hewn 
or sawed or planed on one side; sawed boards, 
planks, deals, and other lumber, not further manu- 
factured than sawed, planed, and tongued and 
grooved; clapboards, lath, ship timber; all of the 
foregoing not specially provided for: Provided, 
That if there is imported into the United States 
any of the foregoing lumber, planed on one or more 
sides and tongued and grooved, manufactured in or 
exported from any country, dependency, province 
or other subdivision of government which imposes 
a duty upon such lumber exported from the United 
States, the President may enter into negotiations 
with such country, dependency, province or other 
subdivision cof government to secure the removal 
of such duty, and if such duty is not removed he 
may by proclamation declare such failure of nego- 
tiations, and in such proclamation shall state the 
facts upon which his action is taken together with 
the rates imposed, and make declaration that like 
and equal rates shall be forthwith imposed as here- 
inafter provided ; wherepon and until such duty is 
removed, there shall be levied, collected and paid 
upon such lumber, when imported directly or indi- 
rectly from such country, dependency, province or 
other subdivision of government, a duty equal to 
the duty imposed by such country, dependency, 
province or other subdivision of government upon 
such lumber imported from the United States. 


Par. 1683a. Woods: Cedar, lignum-vitae, 
lancewood, ebony, box granadilla, mahogany, rose- 
wood, satinwood, Japanese white oak, Japanese 
maple and all forms of cabinet woods, in the log, 
rough or hewn only. 

Par. 1684. Woods: Sticks of partridge, hair 
wood, pimento, orange, myrtle, bamboo, rattan, 
India malacca joints, and other woods not specially 
provided for, in the rough, or not further advanced 
than cut into lengths suitable for sticks for um- 
brellas, parasols, sunshades, whips, fishing rods or 
walking canes. 

CRABB 


ALBERTA is estimated to possess 25,000 square 
miles of anthracite coal fields. 








WOULD ADD TO TRADE COMMISSION’S POWER 


WASHINGTON, D. C., April 11.—Representa- 
tives of lumber and other trade associations are 
showing keen interest in the bill introduced in 
the Senate last week by Senator Walter E. Edge 
of New Jersey at the same time he presented a 
joint resolution providing for the appointment 
of a committee of the Senate and House to in- 
vestigate the business and economic situation, 
especially as related to trade associations, which 
would place trade associations under regulation 
by the Federal Trade Commission. 

Senator Edge is given credit quite generally 
for entire sincerity and for a desire to do some- 
thing helpful to business. Even if this bill 
were drafted by the Federal Trade Commission 
itself, the New Jersey senator is still conceded 
to be sincere. 

Some features of the bill embody the original 
idea of former President Wilson in recommend- 
ing the creation of the Federal Trade Cormis- 
sion, which was to have a body empowered to 
furnish guidance to American business and help 
it keep within the provisions of the antitrust 
laws. In enacting the law Congress rejected 
this idea chiefly on the urgent request of the 
then Attorney General McReynolds, who pointed 
out that the Department of Justice would be em- 
barrassed in its attempts to enforce the Sherman 
law if when a corporation or combination were 
haled into court its officers should flash a certifi- 
cate of good conduct from the Federal Trade 
Commission. 

Provisions of Bill 

The bill therefore may be said to contain 
features which promise to be of real help to 
business as represented in trade associations 
properly administered. 

Provisions of the bill of special interest fol- 
low: 

Sec..3. That every trade association shall (un- 
less excused by the commission and only to the 
extent that it shall be so excused) file with the 
commission, under such regulations as the com- 
mission shall establish, all statistics collected by 
said association, or for the benefit of said associa- 
tion, or its members as such, as to production, 
shipments, stocks on hand, contracts, prices, credit 
information, and all other statistics of any nature 
whatsoever, respecting the trade; and on request 
of the commission the members of any such asso- 
ciation shall furnish to the commission such addi- 


tional statistical information with respect to their 
own business as the commission may require. The 


commission may give publicity to all statistics, or 
to such part thereof, as in its opinion will be for 
the interest of the public. Unless prohibited by 
order of the commission as provided in section 6 
of this Act, the association may distribute among 
its own members any statistics so filed or give 
them such additional publicity as the association 
may see fit. 

Sec. 6. That any trade association may request 
from the commission a specific ruling with respect 
of the legality of its plan of organization as ex- 
pressed in its constitution. or articles of associa- 
tion and bylaws and any agreements or contracts 
between the association and its members, which 
constitute the working basis of the association. 
This request shall be in writing and shall contain 
all the information necessary to a full disclosure 
of all the details of the plan of organization and 
of operation of the association and of all its pur- 
poses and objects. Any additional information 
which the commission may require shall be fur- 
nished. The commission shall as soon as prac- 
ticable thereafter consider such application, and 
if in its opinion the plan of organization and of 
operation and the agreements between the associa- 
tion and its members, in the light of the purposes 
and objects of the association as disclosed by the 
application, is not violative of the antitrust laws, 
the commission shall approve the plan of organi- 
zation and operation and the agreements between 
the association and its members and the purposes 
and objects of such association and it shall issue 
its certificate to that effect over the signature 
of its chairman and its official seal. Such certifi- 
cate or a duly certified copy thereof shall be prima 
facie evidence of the legality of the existence of 
such association and of the purposes and objects 
thereof. If the commission shall be of opinion 
that the application discloses features which are 
in conflict with the antitrust laws it shall suggest 
to the applicant wherein such conflict lies and 
what changes in the proposed plan of organization 
or Of operation or other details will conform to 
the requirements of the antitrust laws. 4 


Any trade association to which such a certificate 
shall have been issued, while the same remains in 
full force and effect, may request from the commis- 
sion a specific ruling with respect of any rules, 
methods, systems or plans adopted or proposed to 
be adopted by the association for uniform use 
by its members in regard to cost accounting or for 
the preparation, collection, compilation and distri- 
bution of trade statistics, the establishment of 
proper trade definitions, trade names or brands, 
the establishment of just and proper trade prac- 
tices and customs, the prevention of unfair trade 
practices and other similar matters in which the 
association believes uniform action by its mem- 
bers and others, if any, in the same line of indus- 
try is in the best interests of the industry. 

Upon the receipt of such a request the commis- 
sion shall either issue its ruling thereon, or, if re- 
quested by the association or on its own initia- 
tive, the commission may call the members of the 
association and others in the same line of indus- 
try into conference, and the members of the asso- 


ciation and others in the same line of industry 
may in such conference agree among themselves 
and with each other with reference to the uniform 
use of methods of cost accounting, preparation, 
collection, compilation and distribution of trade 
statistics, the establishment of proper trade defi- 
nitions, trade names or brands, the establishment 
of just and proper trade practices and customs, 
the definition of unfair trade practices and customs, 
and other similar matters relating to the industry 
as a whole, in which uniformity of practice is 
in the best interests of the industry. If, in the 
opinion of the commission, the matters submitted 
to it for ruling or the action of a majority of those 
present or represented at such a conference is not 
and in the ordinary and usual conduct of busi- 
ness will not be in violation of the antitrust laws, 
the commission shall issue its approval of such 
matters in the same manner as the certificate here- 
inbefore referred to, and such approval shall have 
the same effect as said certificate: Provided, how- 
ever, that such approval shall not extend to any 
consequences or results following the use by the 
members of such association which are not due 
to the lawful use or employment of such approved 
uniform methods or agreements or which are due 
in whole or in part to their use for an unlawful 
purpose, 

The agreement of a majority interest, measured 
by volume of business in any line of industry as 
expressed at such a conference and approved by 
the commission, insofar as it relates to trade defi- 
nitions, trade names or brands, trade practices and 
customs, the definition of unfair trade practices, 
and the establishment of proper substitutions there- 
for, shall constitute the law merchant of that line 
of industry, and deviation therefrom shall consti- 
tute unfair methods of competition, the use of 
which shall be prevented by the commission under 
and in accordance with its constituent act. A 
certified copy of the conference agreement on file 
with the commission shall be prima facie evidence 
that a practice used contrary to the intent and 
meaning of said agreement is an unfair method 
of competition, notwithstanding the respondent 
charged therewith may not have been party to 
such agreement or may not have been present or 
represented at the conference at which it was 
adopted. 


Sec. 7. That whenever, either upon application 
of any trade association under the provisions of 
section 5 of this Act or otherwise, the commission 
shall have reason to believe that the conduct of 
any trade association or any agreement or practice 
made or recommended by such association is in 
violation of the antitrust laws, it may summon 
such association, its members, officers and agents 
to appear before it, and if after due hearing, under 
such regulations as the commission may prescribe, 
the commission shall conclude that such conduct. 
agreement or practice is in violation of any of the 
antitrust laws, it may, by a written order specify- 
ing in what respects such conduct, agreement or 
practice is in violation of the antitrust laws, re- 
quire such association, its members, officers and 
agents to cease and desist from such violation. 
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How One Company Is Working Out the Manufacture of Miniature Buildings— 
Some Sidelights on a Manufacturers’ Convention Which Will Interest Retailers 


A good many retailers have asked the 
AMERICAN LUMBERMAN where they could buy 
or have made the increasingly popular model 
house, and the editors have referred them to 
various people. Up to the present time de- 
mand seems to have outrun supply. No one, so 
far as I have been able to find out, has 
equipped a plant to produce the little build- 
ings in quantities or to supply a list of stock 
plans. When an order has come in it has been 
accepted somewhat reluctantly, and the job 
has been done as a special order to suit the 
customer’s ideas. It necessarily has been 
hand work, for miniature framing lumber and 
finish is not produced by our leading manu- 
facturers. One result has been a rather high 
price for the finished product, and this high 
price has caused a certain proportion of in- 
terested retailers to give up the idea, or to 
attempt building the models in their own 
shops, or to arrange a contest among manual 
training students. The latter, of course, has 
a decided advertising value of its own if the 
contest can be made a success. 

The Realm is not certain that it has found 
a source of supply to 


Secause of this simplified framing, Mr. 
Laughlin has been able to prepare five charts 
by means of which he can very quickly make 
a preliminary estimate of cost. Floors, walls 
and the like are worked out according to dif- 
ferent types of framing, whether it be 2 by 
6’s, 2 by 10’s and so on, and the cost is 
shown at the rate of $100 a thousand. By 
finding the area, the cost at $100 a thousand 
can be found on the chart. If the price 
really is $42 a thousand the total price will 
be 42/100 of the price shown on the chart. 
By using these charts Mr. Laughlin can arrive 
at a price accurate enough to enable the owner 
to decide whether or not to go ahead, and he 
can do it in ten or fifteen minutes. 

‘“Enterlock’’ is too big an idea to be ac- 
cepted or rejected after a brief consideration. 
If it were generally adopted it would amount 
to a revolution in house building. We don’t 
pretend to say whether ‘or not 
adopted, but we do think it is worthy of very 
careful study. The building of houses, save 
for the improvements made in the manufae- 
ture of lumber and the standardization of 


it will be 


he could see demonstrated by printed dia- 
grams anywhere or by actual lumber in any 
lumber yard? This is just a single thought. 
We are not arguing for or against ‘‘ Enter- 
lock,’’ for experience will prove its value or 
lack of value; but this is one of the matters 
to be taken into account in making a pre- 
liminary decision. 

Mr. Laughlin found he had a hard job on 
his hands in explaining his system to people 
who had never seen the lumber cut with the 
locking joint and who had never seen it put 
together. He couldn’t well carry a house 
around with him from mill to mill, so he 
finally decided that the only solution was to 
have sonre miniature lumber cut that he could 
carry with him and out of which he could 
erect the frame of a house right on a man 
ager’s desk and prove to him that with the 
same lumber, with the exception of rafters 
which naturally must be of different lengths, 
he could frame a big house or a little one, a 
bungalow or a hotel. He did this; and at the 
Southern Pine convention he had some of 
these models set up and was busily engaged 

in showing visitors 





meet this demand for 
advertising models, 
but we do know of a 
manufacturer who 
has made quite a 
number of models. 
This is E. A. Laugh- 
lin, of Port Arthur, 
Tex. It should be ex- 
plained that Mr. 
Laughlin began mak- 
ing models for a pur- 
pose of his own and 
that so far he has un- 
dertaken outside work 
somewhat. reluc- 
tantly. 








how he could change 
windows and _ doors 
from place to place 
and the like. 


Models Used to Dem- 
onstrate Framing 


The models he has 
made for his own use 
he uses to demon 
strate framing; at 
least that is one of 
his principal objects. 
Retailers who buy 
miniatures are not so 
much interested in 
that aspect of the 








Most retailers have 
at least heard of 
‘¢Enterlock’’ lumber, 
tho not so many have 
understood eompletely the thing Mr. Laugh- 
lin is trying to do with it. Quite a few of us, 
I’m afraid, have dismissed ‘‘Enterlock’’ as 
just another ready-cut house scheme. This 
misses the point completely. Mr. Laughlin 
never has sold and is not now selling ready- 
cut houses. He is trying to market his idea 
thru retailers. Since this story is not pri- 
marily about ‘‘Enterlock,’’ save as it bears 
upon model houses, we can deal briefly with 
this matter. ‘‘Enterlock’’ is concerned 
chiefly with simplified framing. Long study 
has shown Mr. Laughlin that the framing of a 
house, the ‘‘bones’’ of the structure, con- 
tains only about a dozen distinct pieces. 
There are many rafters and many joists, of 
course, but if you frame a house and then pile 
each piece with the other pieces of its exact 
size and shape there will be but about twelve 
piles. By standardizing the pitch of the roof, 
the window and door sizes and the like, Mr. 
Laughlin ean produce ‘‘Enterlock’’ lumber 
at the mill, cut to length and with the dis- 
tinctive locking joint at the end of each 
piece so that this lumber can be carried in 
stock as easily as any kind of lumber. And 
out of the ‘‘Enterlock’’ stock there can be 
built practically any size or design of house 
the customer wishes to have. Doors and win- 
dows can be located at will. The house can be 
square, oblong, L shaped, big or little, one 
or two storied. A small beginning may be 
made and later added to as the owner gets 
more money. 


Gregor Bros. 


& Co., 


The above illustration shows model buildings erected and used by C. J. Blanchard, manager Mc- 
increasing the sale of lumber. 
tains that these buildings have been very helpful in making sales 


Walthill, Neb., in 


sizes,—all of which lies in the field of the 
manufacturer—hasn’t made so many notable 
advances in the last two thousand years. 
There is waste and uncertainty in it. Hand 
work is still used in places where it would 
seem that machine work could be used to 
advantage. High grade lumber is cut up and 
used in places where equally high grade stuff 
in short lengths could be cut out of stuff that 
in long lengths would grade pretty low. 


Building Houses According to a System 


Just one more consideration, and then we’ll 
come back to the miniatures. W. 8S. Dickason, 
of Kansas City, was talking of the cheap and 
inferior houses that had been built to sell in 
the boom following the war. The demand 
was great, and many contractors began throw- 
ing houses together in a reckless manner and 
selling them for large profits. These houses 
are still new but are already showing ad- 
vanced signs of going to pieces. Owners are 
helpless. They paid top prices and got 
scarcely any value for their money. ‘‘I think 
the time will come,’’ Mr. Dickason remarked, 
‘*that when a man buys a house he’ll get an 
abstract of its construction, just as he now 
gets an abstract of title.’’ Seems rather rea- 
sonable, doesn’t it? Until that time comes 
and until a suitable system of such abstract- 
ing is developed, wouldn’t it be worth some- 
thing to a buyer to be told that a house has 
been built according to a system that will go 
together only in the right way and one which 


building. They want 
to have a completed 
article that they can 
set up in a window 
landscape for the purpose of attracting 
passersby and of calling attention to the fact 
that they are dealing in houses and not in 
lumber. But I understand that Mr. Laughlin 
recognizes this fact and that he has built « 
few complete houses for retailers. I believe 
he puts the siding up in unit areas, backed 
with light canvas, so that out of one set of 
materials houses of different sizes, shapes 
and styles can be constructed. When one has 
been shown until the novelty has worn off it 
is a comparatively easy task to take it down 
and in its place to erect an entirely different 
house. 

Perhaps I’ll be getting in bad with Mr. 
Laughlin by telling this story, for I’m not 
sure he is looking for many or indeed any 
outside orders. I know he has filled a few. 
and he said he had about decided to install 
special machinery with which to _ build 
models for himself in quantity. Once he is 
equipped to build the miniatures in quantity 
for himself, it is fairly likely that he will be 
willing to take on outside work. He told me 
that several hundred inquiries have come to 
him without any advertising. People who 
knew what he was doing with his models have 
told their friends, and this has brought the 
inquiries. The Realm mentions this fact, 
not to advertise the ‘‘Enterlock’’ models, 
for as we have already stated Mr. Laughlin 
never has sought this business and is not sure 
he wants to go into it except for his own pur- 
poses; but we mention it because so many 


Mr. Blanchard main- 
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retailers have asked us where such models 
could be purchased. Perhaps if retailers who 
want models will get in touch with Mr. 
Laughlin, mutually satisfactory arrange- 
ments can be made whereby the latter can 
supply the former with what they want. 
One Ailment of the Industry and Its Cure 

The convention of the Southern Pine Asso- 
ciation, at New Orleans, where we talked to 
Mr. Laughlin, produced quite a bit of ma- 
terial of direct interest to retail lumbermen. 
One of the visitors remarked that manufac- 
turers have been meeting for years and that 
at every meeting somebody has asked what is 
the matter with the lumber business. The 
answers have been varied, but everybody is 
beginning to realize that one ailment of the 
industry has been an undercurrent of pulling 
at cross purposes; a feeling of antagonism 
among manufacturers and retailers and whole- 
salers and the public. The old cure was a 
vague urging that everybody get together 
and pull together and so on. The idea was 
good as far as it went, but it never has been 
very specific. Two people can work in har- 
mony if they find out what has caused the an- 
tagonism and take steps to discover the right 
way of doing the thing at issue. Manufacturers 
are getting a deepened impression, it seems, 
that they need the good will both of retailers 
and of the public; but 


with a completed bill and asks for a com- 
petitive bid. We may be wrong, but we have 
the impression that this peddling of bills is 
not so common as it used to be. More sales 
are made on service and on reputation; and 
a dealer with an eye to the future will not 
put unsuitable lumber into house construe- 
tion. I’ve heard hard-boiled gentlemen say 
that fear of the future isn’t much of a deter- 
rent in business. It isn’t with all people. 
But a larger and larger percentage of retail 
lumbermen are looking to the future years 
and are planning for them. The other kind 
has begun to drop by the wayside. The num- 
ber playing the long game may not yet be 
overwhelming, but it is the cloud no larger 
than a man’s hand betokening coming condi- 
tions. 
All Parts of Lumber Industry Interdependent 
One of the very good retailers in the South- 
west, and that section has many good re- 
tailers, is Gerald F. Melliff, of San Antonio, 
Tex. Mr. Melliff made a speech at the South- 
ern Pine meeting in which he told the manu- 
facturers what practical retailers thought of 
the helps offered them by the Southern Pine 
Association. The corporation with which he 
is associated is a large one, and it makes use 
of these helps along with the service devised 
especially for its own use; but the great value 





they want it only on a 
sound basis. 
Manufacturers are 
investigating possibili 
ties, mechanical, legal 
and practical, of send- 
ing tally sheets and of 
marking each board 
with the grade given 
it by the mill grader. 
This change is not 
yet accomplished, but 
it is under investiga- 
tion, and it doubtless 
will be adopted if a 
way can be found of 
doing it satisfactorily. 
Not all manufacturers 
are in favor of it. In 
the first place, grad- 
ing is not an exact 
science, and the grad- 
ing rules specify only 
minimum requirements 
of each grade. In 
practice no two boards 
are exactly alike, and 
a grader must neces- 
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Carefully designed to obtain a pleasing exterior and 
a comfortable interior, the Fanny makes a splendid 
home for a small family at a most moderate figure. 


We will furnish all of the sheathing, framing, lum- 
ber, shingles, clapboards, flooring, sash, doors, frames, 
nails, lath, interior trim, outside paint (2 coats) and 
hardware necessary to complete this home for 
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sarily work to approx- 
imate standards. He 
keeps within the limits 
and strives to make a 
fair average of qual 
ity. A thousand feet 
of lumber might make 
up a satisfactory approximation, but if a 
yrade mark is placed upon each board so 
that such a board would have to stand alone 
there would at once be apparent a fairly wide 
spread in quality between the best and the 
worst. One manufacturer stated that an 
effort to introduce an exact standard in 
this way where none is possible would tend 
to take away initiative from the sales work 
of the individual manufacturer. As it is at 
present, a manufacturer gets a reputation for 
prompt shipments and good grades by work- 
ing for these things, and this critic thought 
he ought to be allowed the advantage of these 
things which his labor and management 
create. 

It has been suggested that retailers do not 
want their lumber grade marked. Retailers, 
so some men say, always regrade their stock 
and in this way help to make a profit on sales. 
Probably a few of them do. We are more or 
less doubtful if a large percentage do, and for 
this reason: The average customer of a retail 
yard knows mighty little about grades, and as 
retail service is extended and perfected there 
is less and less said about grades and more 
und more about satisfactorily completed 
buildings. Grade specifications were and are 
necessary where a customer goes to a dealer 


Co., Syracuse, N. Y. 


ing.”’ 


The above is a recent advertisement run by the Wilson & Greene Lumber 
It has been run twice and from it, to quote the 
words of O. H. Greene, treasurer, ‘‘There has been an exceedingly good 
lot of inquiries and a large number which we have succeeded in clos- 
Mr. Greene then added, ‘‘The part of this ad which attracts the 
public is the paragraph in the upper right hand corner.” 


to the industry, as Mr. Melliff saw it, of these 
things is that they put the small country re- 
tailer on a level so far as service goes with 
the big city man. The small dealer who 
wishes to bring his business up abreast of the 
times so that he need no longer depend upon 
price alone to sell his stuff can go a long way 
toward doing it by making a judicious and 
intelligent use of materials offered him by the 
trade extension departments of the various 
manufacturers’ associations. The only sug- 
gestion Mr. Melliff offered was that more could 
be done along the same line; not alone by 
offering more and better plan books and simi- 
lar helps, but by inaugurating a practical and 
friendly campaign of education aimed at 
bringing the backward brethren up to the 
service mark. 

Working out such a campaign might present 
greater difficulties than Mr. Melliff indicated. 
But his suggestion was another admission that 
all parts of the great lumber industry are in- 
terdependent. Manufacturers are the produc- 
ing agents of the retailers. Retailers are the 
sales agents of the manufacturers. The two 
must work in harmony; not by patting each 
other on the back and singing that he’s a jolly 
good fellow, but rather by pointing out practices 
that are wasteful and faulty and hurtful. 


Some of the things the manufacturers are think- 
ing about that seemingly apply strictly to their 
own business are of interest to us as retailers. 
L. O. Crosby, of Picayune, Miss., gave an illus- 
trated talk about a method of sawing that will 
produce more high grade stock from the log. In- 
stead of squaring the log and cutting boards from 
the sides he quarters the log by cutting thru 
the center twice, making these cuts at right 
angles to each other. He then sends the quar- 
ters to a resaw which cuts a board from one 
face and then one from the other. This pro- 
duces the maximum of rift-sawn stock, and from 
this lumber an expert edger can get the maxi- 
mum of upper grades. The sale of low grade 
stock is nearly always hard and slow. I heard 
Maj. E. G. Griggs, of the St. Paul & Tacoma 
Lumber Co., say last winter that western manu- 
facturers would have been glad to supply mid- 
western farmers with enormous quantities of 
low-grade stuff suitable for building ma- 
chinery and stock sheds at prices as low as $5 
at the mill. If low-grade stock sells at prices 
less than it is worth in order to move it at 
all, then high grade stock that sells more 
easily must carry a high price in order to 
balance accounts. If this slow moving stuff 
ean be reduced to the minimum it follows 
that prices can be lowered proportionately on 
the uppers. 

[The next instalment of the Realm will tell 
how “The Retail Lumbermen of the South 
Are Making Marked Progress—A Dealer Who 
Is Installing Five Display Windows, Each Fin- 
ished as a Room.”—Epitor. | 


Farm Uses for ‘““Wood Board”’ 

The Cornell Wood Products Co. in a recent 
issue of the Cornell Bulletin Board lists twenty- 
seven farm uses for Cornell wood board. In 
this list there. are a number of mighty good 
suggestions for retail lumbermen who want to 
inerease their sales. For that reason it is re- 
produced herewith: 

New Farm Houses 

1. Walls. 

2. Ceilings. 

3. Bathroom wainscot. 

(Special advantages: Can be applied by farm- 
ers or by country carpenters; plasterers are scarce, 
slow and often no good, in country.) 

Old Farm Houses 
4. Covering old, defective plastering. 
(Special advantages: Same as above, also no 


muss, no dampness. Farmer’s family can not 
preg elsewhere like town folks, during altera- 
tions. 


5. Finishing off bedrooms in old attic. 

(Special advtantages: Same as above; also 
makes attics cooler, and therefore more comfort- 
able for farm hands—helps to hold them.) 

6. Lining cold, drafty rooms. 

(Special advantages: Farm house is more ex- 
posed than town or village house, and therefore 
needs warmth more.) 

New Stables - 

7. Lining cow stables. 

(Special advantages: Can be applied by farm- 
ers; saves one layer of wood sheathing; if cows 
are cold, less milk.) 

Old Stables 

8. Lining cow stables. 

(Special advantages: Same as above; also no 
other way to get results except at great expense.) 
Chicken Houses, New and Old 

9. Lining incubator houses. 

10. Lining brooder houses. 

11. Lining colony houses. 

(Special advantages: Same as for stable, but 
eggs or chicks instead of milk.) 

Bins 

12. Paneling for feed bins, seed boxes etc. 

13. Lining for old, leaky bins. 

(Special advantages obvious.) 

Packages 

14. Paneling for crates and packing boxes of all 
sorts for shipping produce. 

(Special advantages: Light weight and warm; 
protects eggs from freezing.) 

Miscellaneous 

15. Fixing up old shed etc. as temporary quar- 
ters for “volunteer” labor, male or female. 

16. Making dirt-tight ceiling in old barn used 
as garage or tractor house. 

17. Blackboards, for keeping tallies of any sort, 
about barn, orchard or field. 

18. Lining and frost-proof pump rooms, veg- 
etable storage rooms, engine rooms, shops, tank 
rooms, water pipes etc. 

19. Making old doors tight, covering broken door 
panels etc. 

20. Bee-keepers boxes and fittings. 

21. Bird boxes. 

22. Brooders. 

23. Harness closets etc. 

24. Seed starting boxes. 

25. Repairs to sleigh bodies. 

26. Partitions in farm buildings. 

27. Sign board and notices. 
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USES SIGNBOARD TO ADVERTISE PLAN BOOK 


ToLepo, Oxn1o, April 10.—Lumbermen in general know the Swan Creek 
Lumber & Supply Co. quite well; everybody in Toledo knows it. Its 
plant is on the banks of the famous Swan Creek, which is a real creek 
—altho this observer saw no swans there to explain its name: All who 
must cross the bridge have their attention drawn to the company’s hand- 
some sign, placed on the side of the yard next to the creek. Certainly 
no one is able to pass the office without taking a look at it. The accom- 
panying illustration shows the lattice work, window boxes with flower- 
ing plants ete. that lend picturesqueness and beauty to the front of the 
office building, the yard itself being shut off from the street by a neat 
fence. 

The lower floor of the office building is devoted to the departments 
that any large retailer maintains; on the second floor are the hardwood 
store and an exceptionally attractive display room. This room owes 
much of its charm to the coloring of the draperies, hangings and 
various decorations, so the accompanying photograph fails to do it 
justice. The office of Catherine M. Drown, advertising manager, is 
immediately adjacent. In the display room are kept various plan 
books, the sale of these being a feature of the Swan Creek company’s 
business. For one of its books people willingly pay $1. A set of blue- 
prints, with list of materials and specifications, may be had for $15. 
This service is advertised on the signboard already referred to. 

Last year the company confined its advertising very largely to season- 
able items that could be pressed at the particular time. In other words, 
advertising has been designed to get quick results rather than general 
publicity for the company. The response was very good considering the 
fact that building in Toledo last year was slack compared to what it 
normally is. An interesting feature of the advertising is a bulletin 
board placed in the office on the first floor. On this board recent adver- 
tisements are shown, so that people who come in the office may sce them, 
and that the salespeople may have them before their eyes at all times. 

J. Bohn, office manager, who also looks after many of the details 
connected with the running of the retail yard, is very much interested 
in forestry legislation. It is his thought that forestry is a matter 
upon which all lumbermen should inform themselves and in which 
they should take a very healthy interest. Col. 8S. O. Johnson’s article 
entitled ‘‘Can Foreign Forestry Methods Succeed in America?’’ which 
appeared in the Sept. 24 issue of the AMERICAN LUMBERMAN, he found 
particularly interesting. Mr. Bohn feels that this is a very able 
presentation of the situation and, judging from what he saw during 
a year’s service in France, he feels that Col. Johnson covered the 
subject very thoroly. He realizes fully that the forestry situation 
in this country is not as bad as the alarmists paint it. On the other 
hand, in Europe, where forestry has been practiced for many years, 
a good deal of lumber has to be imported and this lumber is always 
of the higher grades. Mr. Bohn’s idea is that, even if timber is grown, 
it is necessary to import some in order to get high quality material 
for certain uses. He thinks that steps should be taken in this country 
to insure our having at all times longleaf pine or Douglas fir timbers 
large enough to supply any need, rather than cut all this timber and 
then have to import. 

K. P. Aschbacher, general manager of the company, feels that 1922 
is going to be a good year for business. There was in the yard a con- 
siderable pile of 32-inch lath which showed signs of having been 

















Note the manner In which flower boxes and lattice work render the 
front of the office pleasant 


recently reduced. Mr. Aschbacher admitted that the company sells a 
lot of 32-inch lath and says that it is an easy proposition, provided 
the retailer will be firm enough. Upon all orders for lath which the 
company fills, 20 percent of 32-inch stock is sent regardless of how 
the order is given. On every job a good deal of short lath must be 
used and the lathers are generally accustomed to cutting or breaking 
4-foot stock for this purpose. Mr. Aschbacher decided, however, that 
the lathers could very well use some 32-inch lath in place of cutting 











The attractive fence which surrounds the yard 


the longer stock, and consequently decided upon the policy of sending 
out 20 percent of short lath on every order. For example, if an order 
comes in for 10,000 lath, 8,000 4-foot lath are shipped and billed at $12, 
and 3,000 32-inch lath are billed at the price of 2,000 4-foot lath. At 
first the lathers kicked a good deal over this method of disposing of 
short lath, but now no kicks are heard and everybody is satisfied, con- 
sequently Mr. Aschbacher is laying plans to increase the amount of 
32-inch lath to give with each order and hopes to dispose of more of 
the short material in this way. 





The “Sugar Bush’’ 


I’m just a common country boy, like grows on any farm, 

I go skatin’ in the winter and a swimmin’ when it’s warm. 

And I don’t think there’s any farm that ’mounts to very much 

Without a fishin’ creek and swimmin’ hole and trees and brush and such, 
As swamps and springs and coastin’ hill, and mire hole and slough, 
Where there’s pollywogs and pinchin’ crabs and snakes and turtles, too. 


My father’s farm has all these things and ’sides the trees and brush 
He has a lot of timber that he calls his sugar bush. 

It’s the finest place I ever saw and I’m thinkin’ as for me 

That it’s about the sort of place that Heaven ought to be. 

And we go there once every year, it’s early in the spring, 
Betwixt the time the snow goes off and when the robins sing. 


My dad ain’t much on grammar or writin’ with a pen, 

But a makin’ maple sugar he knows more’n all the men 

What writes them weekly papers about the farm and field, 
Tellin’ how to plant the corn and wheat to get the biggest yield, 
Or that fellar what writes poetry about country life sublime, 
‘Cause they have never said a word about sugar makin’ time. 


My dad could tell them writers more about maple trees 

Than I could tell of toads and frogs and wasps and bumble bees, 
’Cause he just knows the time of year to get the sweetest sap, 
Then gets the pails and spiles and pans and kettles, barrels and tap, 
And off we go along the lane thru snow and mud and slush, 

Across the creek and up the hill to that big sugar bush, 


He bores the holes and drives the spiles and I place on a pail 
To catch the sap that always starts, I never saw it fail, 

We fix the arch and set the pans and daub the chimney holes, 
And cut great heaps of fire wood from logs and limbs and poles 
To keep the fires burning hot for many nights and days, 

As we boil the sap to syrup on that roaring fireplace. 


Then hitch Old Tom up to the sleigh that’s made of heavy plank, 
With empty barrels upon it that answers for a tank. 

Old Tom’s the smartest kind of horse, he knows just where to go, 
And stops at every maple tree without me saying whoa, 

Until the sap is gathered in from all the pails and cans 

And placed within the storage tank or boiling in the pans, 


Now is the time that I like best—when night gets cold and black 

I burn my face before the fire and almost freeze my back. 

"Cause now’s the time dad gets a rest, and that is always when 

He says the things I want to hear like he tells other men. 

He sometimes tells a story, too, ’bout a panther, wolf or bear, 

Till I most think I hear them growl when I know. there ain’t none near. 


And when the stars are shinin’ bright up yonder far above, 

I think they’re angels’ lanterns showing someone that they love 
The path that leads to Heaven, ’cause they’d get lost at night 
And die before the sun came up to guide them with his light. 
Then as my eyes are closed in sleep in all my dreams I see 
Behind the stars a sugar bush, like Heaven ought to be. 


—M. L. Cooper, Manager “Home Promotion Department,’’ McPhee & 
McGinnity Co., Denver, Colo, 
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NEWS FROM THE BUILDING FIELD 


BUILDING BOOM GETS UNDER WAY 

The month of Mareh witnessed the largest 
volume of construction started of any month 
since April, 1920, according to the F. W. Dodge 
Co. The total amount of contracts awarded 
during March in the 27 northeastern States of 
the country amounted to $293,636,000, an in- 
crease of 65 percent over February and of 79 
percent over March, 1921. The first quarter of 
this year was 68 percent ahead of the first quar- 
ter of 1921. 

Practically every class of construction showed 
a notable increase in March. The amount of 
residential construction was the largest since 
the summer months of 1919. March residential 
contracts amounted to $121,551,000, which was 
40 percent of the month’s total. Public works 
and utilities amounted to $51,997,000, or 18 per- 
cent of the total; business buildings, $49,758,000 
(largest figure in this class since May, 1920), 
or 17 percent of the month’s total; educational 
buildings, $25,575,000, or 8 percent; and indus- 
trial buildings, $24,270,000, or 8 percent. 

The amount of contemplated new work re- 
ported in March was $613,000,000, more than 
double the amount of contracts awarded, the 
largest amount of contemplated work reported 
for any month since March, 1920. 


NEW CODE BARS WOOD SHINGLE 

Kansas City, Mo., April 11.—The present 
draft of the new building code, now being drawn 
by the code committee of the Chamber of Com- 
merce, prohibits the use of wooden shingles on 


nearly twice that of March, 1921, and the total 
for the quarter ended March 31 last, more than 
doubled that of the first quarter of last year. 
With a sustained present rate of construction, 
which indications promise, the year will have a 
total new building valuation of over $120,000,- 
000. 

Dwellings, apartments and flats represent 
about 40 percent of the total number of per- 
mits issued in March. For apartment houses 
244 permits were issued; for single dwellings, 
1,389; double dwellings, 548; flat buildings, 234. 
These, according to estimate, provide accommo- 
dations for 2,415 families. 

On the basis of the March record, the per 
capita erection of new buildings amounted to 
nearly $20, a gain of $3 a person over the best 
previous record, that of October of last year. 
April starts with apparent effort to establish 
a further new building record for Los Angeles. 

Los Angeles is an open shop town. 


SUCCESSFUL HOME SHOW HELD 


PORTLAND, OrE., April 8.—A ‘‘Home Beau- 
tiful’’? show held here this week drew immense 
crowds. The attendance was greater and inter- 
est more genuine than in any of the several 
automobile shows held here recently. 

The greater part of the floor area of the show 
was devoted to displays of plumbing, electric 
fixtures, furniture, draperies and rugs, but there 
were also the more fundamental materials such 
as hardware, cement, paints and roofings. The 
only lumber exhibited was a display of hardwood 





GREEN FORESTS 


— yield abundant timber supply 
— reduce lumber prices 

— insure houses for all 

— provide outdoor playgrounds 
— increase streamflow 

— build up communities 

— support industries 

— use waste lands 

— create national wealth 





PREVENT FOREST FIRES—IT PAYS 


Slogan adopted by the Forest Service for Forest Protection Week, 
April 16-22, 1922. 


FOREST FIRES 


— destroy green forests 

— deplete our timber supply 

— increase lumber prices 

— devastate forest communities 
— sustain no industries 

— drive away wild life 

— reduce streamflow 

—lay waste the beauty spots 
— reduce national prosperity 








all new construction. The code draft is said 
now to be nearing completion and it is prob- 
able that a strong fight will be made by local 
lumbermen as well as shingle manufacturers to 
force a change on the shingle provision. The 
code will, of course, have to be approved by the 
city council, but unless more liberal provisions 
are put into the draft as reported by the Cham- 
ber of Commerce committee, it may be hard to 
convince the council that more liberal provi- 
sions are called for. Manufacturers of compo- 
sition roofing have been very active in this city, 
and are doing a good business here. Chief 
Henderson of the fire department is one of their 
staunchest friends. 


NEW BUILDING EVERY THREE MINUTES 


Los ANGELES, CaLir., April 8—New monthly 
records of building permits and valuations, the 
latter running high into seven and even into 
eight numerals, have become so common as al- 
most to be a commonplace. In the month just 
closed the record beat the city’s previous high- 
est total by over $1,000,000; the figures as shown 
by the report of the local building department 
give March a total of 4,241 permits with a value 
of $10,964,829. During the twenty-six working 
days of the month a new building was started 
on an average of every three minutes, according 
to the building department records. The total 
frontage of new buildings for the month was 
205,000 feet. The reeord of last month was 


flooring and this evoked as much interest as any. 
Patent roofings were exhibited and demon- 
strated, but the red cedar shingle was conspicu- 
ous by its absence. 

Signs occupying prominent positions on the 
walls called attention to the:fact that rent re- 
ceipts are only sad reminders of homes paid for 
without ownership. 


Paeeeaeaaaaaaea 


HOUSING LOAN AGENTS CONFER 


At the second annual dinner conference of 
housing loan agents of the Metropolitan Life 
Insurance Co., held at the Chicago Athletic As- 
sociation on April 5, there were present eighty- 
eight bankers from Illinois, Wisconsin and 
northern Indiana, representing the seventy-five 
institutions associated with the Chicago Trust 
Co. in loaning the Metropolitan Life Insurance 
Co. money to home builders. These banks to 
date have placed in the construction of 784 
houses and 128 apartments a total of $3,800,000, 
providing shelter for more than 1,100 families. 

The annual income of the Metropolitan Life 
Insurance Co. is $301,000,000. Last year the 
Metropolitan placed $75,000,000 thruout the 
United States in mortgages alone. Plans were 
laid at this dinner looking forward to what is 
expected to be a record breaking season in build- 
ing construction. The principal speaker was 
Leonard E. Fackner, assistant to the comptroller 
of the Metropolitan company, who stated that 
Chicago leads by more than $1,000,000 in money 


placed in home construction all of the other 
territories in the United States. The possibili- 
ties of closer codperation between Chicago and 
other cities of the territory were discussed by 
Arthur B. Cody and Hiram 8. Cody. Methods 
of financing buildings other than houses and 
apartments were also discussed. The dinner was 
presided over by Lucius Teter, president of the 
Chicago Trust Co. 


NEW: TYPE OF APARTMENT HOME 


MILWAUKEE, Wis., April 12.—Work will be 
begun within a short time on the first ‘‘ apart- 
ment-home’’ building to be erected in this city. 
The building, which will cost approximately $60,- 
000, combines four separate homes under one 
roof, giving many of the comforts of the apart- 
ment house, while retaining the individuality of 
the home. The idea is original with Martin Tull- 
gren & Sons, architects, who are financing the 
project. The building will be lecated on the 
southeast corner of Kenwood Boulevard and 
Downer Avenue. The four houses will each 
have a separate heating plant, all being cared 
for by one man. There will be individual yards 
and lawns. The larger houses will have five bed- 
rooms and three baths, while the smaller will 
have three bedrooms and two baths. The build- 
ing is designed for the accommodation of fam- 
ilies with growing children desirous of living in 
an uptodate apartment building. 


BUILDING CAMPAIGN GAINING 


San Francisco, Cauir., April 8.—The ‘‘ Buy 
and Build’’ eampaign of the San Francisco For- 
ward Movement Committee is exciting great in- 
terest. 

Real estate sales during March exceeded $13,- 
000,000. Many realty firms are erecting dwell- 
ings for sale. Wooden construction work is 
steadily increasing. San Francisco’s building 
permits for the first three months of 1922 
amounted to $11,641,000, a gain of $4,326,000 
over the same period of last year. The figures 
for March were $3,975,000, of which $2,000,000 
was represented by frame construction. Archi- 
tects have plans for many buildings. The finan- 
cial situation is more favorable. 


RETAILERS PLAN PUBLICITY DRIVE 


SHREVEPORT, La., April 12.—The desirability 
of lumber for home building, material will be 
featured in an intensive advertising campaign 
to be conducted by the local: Retail Lumber- 
men’s Association. The campaign will begin 
soon, and will continue over a period of six 
months, with newspapers as the principal medi- 
um. The campaign will be featured by draw- 
ings and photographic illustrations of beautiful 
Shreveport and other Louisiana homes. Those 
coéperating in the campaign announced to date, 
are the Robinson-Slagle Lumber Co., the Shreve- 
port Long Leaf Lumber Co., the Central Lum- 
ber Co. and the Victoria Lumber Co. 

One of the codperating dealers said: ‘‘Our 
purpose is purely constructive. We have no 
criticism to make of other kinds of home build- 
ing materials, nor do we intend to seek lumber 
sales on weaknesses or faults that we might 
find in them. It is our belief that lumber is 
the most economical, most attractive and com- 
fortable building material. We simply want the 
public to have the facts about lumber. Conse- 
quently we are going to publish it. The mes- 
sage will be told truthfully and properly.’’ 


BIG BUILDING SHOW OPENS SOON 


CLEVELAND, OHIO, April 12.—The American 
Building Exposition will open in Cleveland on 
April 22. It is claimed that this will be the 
greatest building show ever held. Considerably 
over $1,000,000 has been inyested therein. The 
show will be held in the new Municipal Audi- 
torium. 

The Cleveland Board of Lumber Dealers has 
already expended over $30,000 in preparing an 
elaborate exhibit, consisting of six complete 
houses landscaped with natural shrubbery and 
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lawns, illustrating the advantages of frame con- 
struction. There will be numerous other show- 
ings of the utility of various lumber products 
in construction. 

National organizations, including the Oak 
Flooring Manufacturers’ Association and the 
Southern Pine Association, have men on the 
ground at the present time installing exhibits. 


‘enmaanaaaae: 


PLAN LARGE HOUSING PROJECT 

CLEVELAND, Ono, April 12.—The largest 
housing development on the Cleveland building 
program was recently authorized by a company 
headed by Josiah Kirby, president of the Cleve- 
land Discount Co. The project will comprise 
apartments housing over 1,000 families. There 
will be three units on the plot, each consisting 


of a long edifice, thus giving properly land- ~ ‘Te mayor appointed the committee after 
seaped frontage to every apartment without” builders and architects complained that the 


wasting space. - 

Construction is scheduled to begin within the ~ 
next few months. Architects are now working 
on the plans. Estimates of the total cost place 
the figure at $30,000,000. 


WORK ON REVISED BUILDING CODE 

INDIANAPOLIS, INp., April 10.—Building Com- 
missioner Francis E. Hamilton has been chosen 
permanent chairman of the committee to revise 
the city building code, appointed by Mayor 
Shank last week. Jacob E. Riedel, chief of the 
city bureau of fire prevention, was elected secre- 
tary. Several weeks of close study will be neces- 
sary before the committee can revise the code. 


se~present code has requirements which unneces- 
sarily increase the cost of construction. 


CENSUS STATISTICS show that in 1919 there 
were in the United States 112 wood distillation 
plants; 87 being hardwood and 25 softwood. 
This is an increase as compared with 1914, of 
one in the number of hardwood and ten in the 
number of softwood plants. The increase in the 
consumption of hardwoods in 1919 over 1914 
was 216,169 cords, and of softwoods, 183,989 
cords. The distillation of softwoods was greater 
in 1919 than for any other year of which rec- 
ords are available. Most of the material used 
in distillation is waste. 





STUDY HOW TO CUT VERTICAL GRAIN SHOP 


PORTLAND, Ore., April 8.—The work of H. 8. 
Stronach in the industrial field for the West 
Coast Products Bureau is being enthusiastically 
commended by the Coast manufacturers, as 
they are learning what is being done. For the 
last week Mr. Stronach has been visiting 
manufacturers in the vicinity of Portland in 
an attempt to secure their better understand- 
ing of the work of the bureau and therehy 
their closer coéperation when occasion arises. 

As evidence of the interest being shown by 
Portland millmen, when Mr. Stronach recently 
said he was going out to visit some of the mills 
within a radius of 100 miles of the city, some 
of the millmen made up two automobile loads 
to accompany him on the trip. 


The first part of the trip was made Friday, 
April 7, when the party, which consisted of 
H. S. Stronach, West Coast Forest Products 
Bureau, New York; George T. Gerlinger, Willa- 
mette Valley Lumber Co., Portland; Jay 5S. 
Hamilton, Jay 8. Hamilton Lumber Co., Port- 
land; Harry Aldrich, Brighton Mills Co., Port- 
land; W. W. Clark, Clark & Wilson Lumber Co., 
Linnton; Tom Watt, Brighton Mills Co., Port 
Jand; Ju. A. Nelson, West Coast Lumbermen’s 
Association, and staff representatives of the 
AMERICAN LUMBERMAN, left Portland at 
8:30 a. m. 

The first call was at Silverton, where the 
plant of the Silverton Lumber Co. was visited, 
and R. A. Cowden, president and general man 
ager, conducted them thru the plant. This mill 
cuts 120,000 feet a day and is operating on 
high grade yellow fir logs at the present time. 
This company has a record for efficient logging 
operations especially. 

In the same town is the big new plant of 
the Silver Falls Lumber Co., where the visitors 
were received by General Manager M. H. 
Woodward, Sales Manager Ed Garland, and 
J. M. Montgomery, assistant sales manager. 
This is a large ultra modern plant cutting 250,- 

















Model Sawmill Plant of the Willamette Valley Lumber Co., Dallas, Ore. 











New Gerlinger Lumber Carrier at Plant of 
Willamette Valley Lumber Co., Dallas, Ore. 











West Coast Lumbermen Junket at Willamette Valley Lumber Co.'s Plant 
right; Carl Gerlinger, Dallas, Ore.; Tom Watt, Brighton Mills Co., iene ee 
pels oa Portland, Ore.; C. 
re.; H. 


land, Ore.; L. A. Nelson, Portland, Ore. 





S. Keller, Superintendent, Dallas, Ore.; W. W. 
S. Stronach, New York City; Harry Aldrich, Portland, Ore.;. 





Left to 
Portland, Ore.; George T. 
Clark, Linnton, 


Jay S. Hamilton, Port- 


000 feet in eight hours. The visitors were 
highly impressed by the product of the plant 
and particularly at this time by the large 
amount of shop lumber it has been turning out. 
Shop lumber is a hobby with Mr. Stronach 
because it is in much demand among the indus- 
trial plants of the East. The only disappoint- 
ment felt here was when an investigation of 
the vault disclosed that it contained nothing 
more interesting than records and valuable 
papers. 


At Salem, the next stop, the visitors were 
guests of W. W. Clark for luncheon. Immedi- 
ately following this enjoyable part of the trip 
‘*Benjamin Franklin,’’ followed closely by 
‘*Reo, the 5th,’’ headed for Dallas, where the 
lumbermen arrived about 2 o’clock. Here that 
versatile lumberman, George T. Gerlinger, leader 
of the party, chauffeur of the Franklin, and 
directing head of the Willamette Valley Lum- 
ber Co., had the pleasure of conducting the 
visitors thru his own plant, which is a model 
mill that was built about eighteen months ago 
to replace the older plant that had been de- 
stroyed by fire. The effective arrangement of 
the edger table did not escape the notice of 
anyone present. Other features were the large 
shed for storing rough kiln dried clears instead 
of following the more common practice of run- 
ning all kiln dried stock before storing in 
sheds, and the use of the Gerlinger lumber 
carrier, which has a Fordson motor and carry- 
~ device that eliminates the use of lumber 
aoiles. 


At every stop the thing that attracted most 
attention was the practical demonstration by 
Mr. Stronach of the value of cutting vertical 
grain shop lumber from rough old growth fir 
logs rather than following the usual custom of 
putting such lumber into mining timbers or 
No. 2 common lumber. 

Arriving in Portland again about 7:30 the 
little party was loth to disband and went to 
the Hotel Benson, where its members enjoyed a 
real Benson dinner, which, as is pretty gener 
ally known, can not be surpassed at any place in 
Portland. 
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OLD ESTABLISHED CONCERN REORGANIZED 


Newark, N. J., April 10.—Twenty years ago 
Stone & Hershey (Inc.) entered the lumber 
business in Newark. Since that time the con- 
cern has become one of the best known whole- 
sale lumber distributing agencies in the East. 
From its inception, Stone & Hershey met with 
success and gradually its territory spread and 
its influence took on a larger and larger 
aspect. In their years of association, 
Stone & Hershey built up a wide clien- 
tele and until the death of Frank KE. 
Stone about four years ago they 
worked together like a _ well-paired 
team of thorobreds. Their efforts 
were crowned with success in the high- 
est degree. Clarence H. Hershey still 
is a very active lumberman and there 
is no more popular man in the indus- 
try than he. 

But the past of the concern now has 
become the solid-rock foundation for 
a new association of interests, the 
name of Stone & Hershey being re- 
tained in a reorganization of the com- 
pany that became effective April }. 
Mr. Hershey has taken in three new 
associates and hereafter Stone & Her- 
shey is destined to continue to play a 
large part in the development of the 
lumber industry in the most populous 
section of the country. Mr. Hershey 
remains president and treasurer of the 
firm. The new vice presidents are 
H. B. Eltonhead, reélected; Arthur 
J. Hartman and Clarence F. Faith. 
The secretary of the firm is Miss R. M. 
Oliver. Hartman, Faith and Miss Oliver are 
veterans in the service of Stone & Hershey and 
their advent into the firm really comes as a re- 
ward for loyal and successful service. 

Clarence H. Hershey was born in New York 
State, on Sept. 14, 1871, and his entire business 
career has been spent as a lumberman. His 
first connection was with Gratwick, Smith & 
Fryer, of North Tonawanda, N. Y., with whom 
he rose to the position of assistant superin- 
tendent. In 1893 he removed to Batavia, and 
in 1894 came to Newark, where he became con- 
nected with the Chapin Hall Lumber Co. as 


Reélec 





H. B. BLTONHEAD, 
Newark, N. J 


ted Vice President 


assistant manager. In 1896, Mr. Hershey estab- 
lished a retail yard partnership in West Orange, 
N. J., and remained there until 1902 when 
Stone & Hershey was organized. 

Mr. Eltonhead, who has been with the com- 
pany since 1906, began his career as a lumber- 
man in 1879 with C. Emlen & Co., southern pine, 


out his interest in 1903, and in 1907, when Stone 
& Hershey was incorporated, he became vice 
president. 
Clarence F. Faith entered the employ of Stone 
& Hershey in 1901, on leaving school, and was 
for years in charge of the office. He became 
secretary of the concern at its incorporation in 
1907, and in 1912 took the road and 




















MISS R. M. OLIVER, 


Newark, N. J.; 
Elected Secretary 


Elected Vice 
with offices in Philadelphia, Pa.,-and mills in 
Apalachicola, Fla. After three years he went 
with Stokes Bros., retailers, Philadelphia, where 
he remained until 1887. He then joined Rice 
& Lockwood at Springfield, Mass., as treasurer 
of the company, and continued with them until 
1891, when he joined the forces of the A. C. 
Dutton Co., with whom he was connected two 
years. Mr. Eltonhead next returned to Rice & 
Lockwood and for the next seven years was sales 
representative in New York and New Jersey. 
In 1900 he went to Brooklyn and set up the 
retail business of Eltonhead & Finch. He sold 
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A. J. HARTMAN, 


Newark, N. J.; 
President 


represented the Stone & Hershey inter- 
ests in New Jersey territory, leaving 
the company in 1917 to take up simi- 
lar activities with Mixer & Co., of 
Buffalo, N. Y. 

A. J. Hartman also became a Stone 
& Hershey man on his graduation from 
school in 1907. He learned the busi- 
ness rapidly and soon was traveling 
the southern New Jersey territory. He 
continued visiting the- southern New 
Jersey lumber trade until he left 
to become associated with the Stand- 
ard Lumber Co., Live Oak, Fla. Dur- 
ing the war he was associated with the 
purchasing bureau in Washington and 
afterwards became manager of the 
New York sales office of the Goodyear 
Lumber Co. 

An innovation in the conduct of the 
business was announced by Mr. Her- 
shey in conversation with a representa- 
tive of the AMERICAN LUMBERMAN. 
He said the company would cover its 
territory entirely by the use of auto- 
mobiles. The territory includes all of 
New Jersey, the metropolitan district 
of New York, and all of New England. 
Four big automobiles have been purchased, one 
for each officer of the company, and in them 
the emissaries. of Stone & Hershey will carry 
their fight for business direct to the prospective 
purchaser, 

Stone & Hershey specializes in Idaho white 
pine, West Virginia spruce and hemlock, south- 
ern pine, North Carolina pine, and red cedar 
siding and shingles. 

ELEVEN SPECIES OF MAPLE at least are native 
of the United States. Sugar maple is the most 
important. 








SYNDICATE TO HANDLE JERSEY CONCERN 


New York, April 11.—The Metropolitan 
Terminals (Ine.) has been organized in Boston 
to take over the huge lumber terminal develop- 
ment in the Jersey Meadows along the Hacken- 
sack River. The syndicate now in control of the 
enterprise is composed of Samuel M. Green, of 
Springfield, Mass.; Galen L. Stone, Robert G. 
Stone and J. Bradford Harden, of Boston; H. 
R. Nelson of Elizabeth, N. J., and E. R. Shaw 
and Oswald Garrison Villard, of New York. 
One of the main subsidiaries of the syndicate 
will be the Fulton Terminal Lumber Co. E. R. 
Shaw is retained as general manager of the de- 
velopment and he says the erection of docks and 
other improvements will be pushed with the 
greatest possible vigor. 

Plans for the installation of the lumber ter- 
minal and other storage facilities have developed 
to such an extent that Mr. Shaw will leave short- 
ly for the West, where he will close contracts 
for the shipment of lumber cargoes and other 
products to the terminal. The terminal will 
be able, Mr. Shaw said today, to redistribute as 
far west as Indiana and Ohio and by motor 
truck in the vicinity of the greater city, in- 
cluding all points in Jersey. 

The property is less than four miles from 
Manhattan and is on the direct route of vehicu- 
lar traffic from the new tunnel in Jersey City 
down thru Paterson, Passaic and central New 
Jersey. The property is crossed by the main 
lines of the Delaware, Lackawanna & West- 
ern and the Erie railroads. The site has a 
mile of frontage on the Hackensack, and the 
deepening of the river will be of vital impor- 
tance to the project. With a property channel, 
it is said, it will be possible to load a vessel at 
the terminal for export trade. Several piers are 


now in course of construction. Two of the piers 
will be 1,000 feet long and five will be 650 feet 
long. 


In diseussing the project Mr. Shaw said: 


The terminal is for the purpose of furnishing a 
complete, modern, electrically equipped yard for 
the handling and storage of lumber. There will be 
refinishing plants so that the producer can bring 
his stocks to the door of his market and supply the 
trade on short notice with anything that may be 
desired. ‘ 

The Fulton Terminal Lumber Co. will serve to 
provide -an immense storage of lumber for times 
of great building activity, and also great food sup- 
ply depots for times of stress, and this will also 
have a tendency to greatly lessen the cost of such 
commodities to the consumer. 

The company has set aside 100 acres to be de- 
voted to residential sites for people working on the 
terminal property. With the completion of the 
New York-New Jersey vehicular tunnel will come 
the elimination of the heavy charges for lighterage 
across the river and the delays in delivery of vari- 
ous products. 

Extending from the Lackawanna railroad just 
beyond Snake Hill to and beyond the Erie rail- 
road the tract will provide an immense yard for the 
storage of lumber shipped from the Pacific coast. 
There will be several docks over 900 feet long and 
2,000 feet apart. The area north of the lumber 
yard will be laid out for industrial plants and 
warehouses. All roads on the property will lead 
to the main highways in Jersey. 


Mr. Shaw, whose genius resulted in the de- 
velopment, was born in Hollister, Calif., in 1883. 
He was for many years in railroad work, prin- 
cipally with the Southern Pacific, and is an ex- 
pert in matters of transportation. 


VALUE OF BUILDING PERMITS issued in 141 
cities during February, 1922, set a new high 
record for that month, being 66 percent over the 
total for February a year ago, the Southern 
Pine Association’s economies and statistics bul- 
letin reports. 


ENCOURAGED OVER BUSINESS OUTLOOK 


Boston, Mass., April 11.—President H. W. 
McDonough, of Clifton F. Leatherbee (Inc.), 
this city, is encouraged over the business out- 
look. Regarding market conditions he says: 


The January lumber business was better by far 
than the average January, and February was not 
bad. March came along pretty well, and April will 
see the beginning of quite a little building in New 
England. The future really looks good to me. 
Most mills are running, notwithstanding the past 
terrible experiences, and there will no doubt be 
enough lumber to go around if we do not all ask 
for our particular helping at the same time. 

The southern lumber situation today is very 
greatly improved over that which existed last fall. 
For instance, the price last August and September 
for No. 2 common sap gum at the mills was $7 to 
$8 a thousand feet, while today it is double that 
figure. Six-inch No. 2 common southern pine roof- 
ers sold as low as $15 at the mill, while now they 
are $18 to $20. There still remain in first hands 
rather heavy stocks of low grade hardwoods, but 
the upper grades are scarce and bring good prices. 
I believe that southern pine roofers will be higher 
in a few weeks, as these will be called for as soon 
as frames are up in the spring, but rift southern 
pine flooring stocks at the mills are increasing in 
many cases, and flooring will not be called for until 
late in the season. Fir flooring is being offered 
at slight concessions from the prices asked a few 
weeks ago. Doubtless both rift southern pine and 
vertical grain fir can be bought during the next 
thirty to sixty days at somewhat lower figures, 
but I look for the usual early fall advance in floor- 
ing prices, and advise New England yard men to 
buy their flooring early this year. 

Cypress in the upper grades has held surpris- 
ingly firm probably because the quantity made is 
gradually becoming less year by year; nevertheless, 
there are substitutes for all woods, and cypress 
prices are governed by supply and demand, like 
everything else. Lower grades of cypress worked 
into roofers have found their way into many New 
England yards lately, selling at about the price of 
southern pine roofers. 
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NEW FACTOR IN WEST COAST ,PRODUCTION 


Experienced Lumbermen Begin Manufacture of Western Spruce, Fir and Hemlock 


Uppermost in the minds of lumbermen as well as of the 
public generally is the matter of timber resources and future lumber 
supply. Lumber manufacture in the United States, from its begin- 
nings with the settling of the country, has moved steadily across this 
great continent, until not only the greatest present producing region 
but the greatest future timber resources are found along the Pacific 
coast. Well informed persons everywhere in America look to that 
region for the lumber to supply the requirements of a rapidly increas- 
ing population that uses more wood per capita than any other in 
the world. 

Magnificent tho the timber has been in those parts of the United 
States where the lumber industry has passed its zenith, the great 
forests of the west Coast so far surpass it in size of individual 
trees, in production to a given area and in the variety and character 
of lumber produced among the softwoods as to make a visit to a west 
Coast lumbering operation a revelation to anyone whose experience 
hitherto has been confined to the older regions. 

In a region that is so rich in timber resources and where the timber 
is of a size unknown elsewhere developments are 


nd en corporation’s railroad, where the logs will be delivered into 
the bay. 

The railroad extends from Yaquina Bay toward the south to the 
timber. This road, which is of standard gauge and laid with 60-pound 
new steel, is completed to a distance of approximately twenty-four 
and one-half miles. In addition to the main line are 2.56 miles of 
sidings, also of 60-pound steel; and miscellaneous rails, ties, terminals, 
water and oil tanks, telephone lines and accessory equipment. 


Excellent Rail and Water Terminals 


The northern terminus of the railroad comprises a ferry slip running 
well out into Yaquina Bay and equipped with an extra spur track and 
a large platform for handling freight. Cargoes can be handled here 
at all stages of the tide. Capacity for several millions of feet of 
logs is provided by a log dump, rafting pockets and booms. Another 
ferry slip aiso is included in the property, this being across the bay 
at the town of Yaquina. As a part of the property there also are 
several spur tracks, a dock and a warehouse; connections being made 

at this point with the Corvallis & Eastern branch 





invariably on a large scale. Great aggregations 





of capital are needed for the initial investment in 
mills, logging machinery, railroads and other 
equipment; and when such investments have been 
made they must be made secure by timber hold- 
ings adequate to insure operation at full capacity 
over along period. Favorable climate of the Coast 
region has not only produced great trees but it 
promotes rapid growth, which with quick repro- 
duction and the possession of large holdings gives 
a regional permanence that has not characterized 
lumber manufacture generally in the United 
States. 

A recent Government report contains the state- 
ment that lumbering operations are removing less 
than one percent of the timber resources of Ore- 
gon annually and that report also says that by 
far the greater part of expansion in operations 
may be expected in that State. The same author- 
ity credits to the Pacific Coast States practically 
one-half the remaining stand of saw timber .in 
the United States; Oregon leading all other States 
by a wide margin, the timber consisting of fir, 
spruce, cedar and hemlock largely. 


Selecting the Finest Spruce Stand 


When during the war the War Department re- 
quired for airplane manufacture a large supply 
of the best of spruce it looked to the Pacific North- 
west for it. As lumbermen already know, the 
Government organized for the purpose the United 
States Spruce Production Corporation. That cor- 
poration, after a careful survey of Coast timber 
resources, acquired a large tract of timber in Lin- 
-coln County, Oregon, built about twenty-five 
miles of railroad and constructed at Toledo, on 
Yaquina Bay, a mill of large eapacity equipped 
with the finest modern machinery. The construc- 
tion work was approximately 90 percent com- 
pleted, when it was stopped by the armistice, and | 
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of course was never operated by the Government. 

This property has been acquired by the Pacific 
Spruce Corporation, a Delaware corporation. The 
property consists of the timber, railroad, mill and 
a quantity of miscellaneous equipment, and the 
terms on which it has been acquired are very 
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of the Southern Pacific System. The two ferry 
slips were built at a large expense, the purpose 
being to provide an economical and permanent 
means of transfer between the railroad of the 
corporation and the Southern Pacific System. At 
the southern terminus of the company’s railroad 
an area of about sixty acres has been cleared for 
a townsite and logging headquarters. 


As this railroad is standard gauge, of heavy 
steel and as the trestles and other structures are 
of standard construction, it not only will handle 
the heavy logging traffic of the lumbering opera- 
tion but will doubtless possess future value as a 
link in the Coast line. Its southern terminus is 
only about twenty-five miles from Florence, on 
the Eugene-Marshfield branch of the Southern Pa- 
cific System. 


Modernly Equipped Mill of Large Capacity 


The mill at Toledo is a double-band designed 
to cut 250,000 feet every eight hours. The machin- 
ery is of the heavy Pacific coast type, made by 
Allis-Chalmers Manufacturing Co. The bands are 
11- and 10-feet and the other mill equipment is of 
proportionate size and character. The mill is 
electrically driven and numerous motors are in- 
cluded in the equipment. The mill building itself 
is 74 by 260 feet, and it is connected with two 
remanufacturing rooms, one 72 by 96 feet and the 
other 135 by 434 feet. The resawing plant com- 
prises two 7-foot upright saws, together with edg- 
ers, trimmers and slashers and other necessary ma- 
chinery and equipment. 

Power for operating the plant is developed by 
four batteries of water tube boilers, each of 500- 
horsepower, in connection with two Allis Chalmers 
turbine generator sets of 2,000-horsepower and 
200-horsepower respectively. The power house foun- 
dation is 761%4 feet by 105 feet, and is solid concrete 
set on piling. 

Other buildings comprised in the plant are a 
dry shed 142 feet by 288 feet, which was about 50 
percent completed when stopped by the armistice; 
and a machine shop 90 feet by 150 feet, practically 
completed, the latter equipped with machinery for 
railroad and sawmill repair work, and connected 
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favorable to the Pacific Spruce Corporation; giv- lL 








ing to the latter the full use and enjoyment of the 
property, including the right to cut and remove the 
timber; title ultimately vesting in the corporation. 


Vast Holdings of Old Growth in Compact Area 


The timber is comprised in a tract of 12,705.94 acres, owned in fee, 
situated practically upon the Pacific Ocean, in Lincoln County, Oregon, 
between the Yachats and Alsea rivers. The timber is solidly blocked 
with the minor exception of two detached parcels containing together 
not to exceed three hundred and sixty acres. 

Several estimates of the amount of timber contained on the area 
have been made, the totals varying from 720,000,000 to 822,000,000 
feet. The cruises of a portion of the lands have been checked and it 
is believed that the area contains in round figures not less than 800,- 
000,000 feet, of saw timber only, which was cruised down to 20 and 
22 inches. There is in the tract, besides, a large amount of small 
timber which will be valuable for pulpwood and box lumber. There 
is also available adjoining the tract 200,000,000 feet of old growth 
timber in various ownerships. 

The mill of the Pacific Spruce Corporation, as already stated, is at 
Toledo, the seat of Lincoln County, a place of about one thousand 
inhabitants. The millsite, consisting of nearly sixty acres owned in 
fee, is at the junction of Depot Slough and Yaquina River, at a dis- 
tance of about eight miles up the river from the northern terminus 


General Location Pacific Spruce Corporation’s 
Properties 


by spur track with the railroad system. There is 

also a completed warehouse, 40 by 100 feet, con- 

taining miscellaneous supplies and equipment, as 

well as a 2-story frame office building and other 

smaller structures, besides much material for completing construction. 
Active Operations Will Begin June 1 


When the armistice came and construction was stopped the facili- 
ties as a whole were about 90 percent completed. The Pacific Spruce 
Corporation came into possession of the properties in December, 1920, 
since which time work of completing the plant and facilities has gone 
forward and it is expected that sawing of lumber will begin June 1 
of the present year. 

Some rearrangement of the mill has been necessary, including the 
extending of the main building thirty-six feet, installing a log lift 
in place of a log haul, installing a 60-inch gang saw with rolls, trans- 
fers and crane. Other work of completing the plant has been that 
of installing the power house equipment, and building dry kilns, as 
well as planing mill and box factory and sheds for lumber storage, 
installing monorail system, finishing the machine shop, oil house and 
other buildings. 

When the logging equipment and facilities have been completed 
they will comprise a three-side outfit capable of putting in daily from 
300,000 to 400,000 feet of logs; consisting of two main line Baldwin 
locomotives, seventy-five logging trucks, three Shay locomotives, 
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Pacific Coast. 


The yellow fir in the tract is estimated at 





three yarders and loaders and other 
miscellaneous equipment of wire 
rope and supplementary tools. 


Excellent Spruce Predominates in 
Holdings 


Of the 800,000,000 feet of timber 
on the corporation’s holdings the 
amount of spruce is estimated at 
330,000,000 feet. This timber is 
shown by the cruise to be of very 
large old growth of exceptionally 
fine quality, a fact that of course 
determined the purchase of the tract 
by the United States Spruce Produc- 
tion Corporation in the beginning. 
The heaviest stand of spruce is on 
the western side of the tract, where 
in some places it occupies the land 
to the exclusion of all other species. 
The trees will cut from seven to 
eight 16-foot logs, running high in 
upper grades and averaging from 
8,000 to 10,000 feet to the tree. This 
tract, for its area, is believed to 
earry the heaviest stand of spruce 
of high: quality on the 


about 265,000,000 feet, largely old growth and 
of very fine quality. The fir trees will aver- 
age around 10,000 feet each, with seven to 
eight 16-foot logs, and producing a large per- 
centage of the upper grades of lumber. 

Estimates place the amount of hemlock on 
the tract at about 190,000,000 feet, that wood 
being found pretty well distributed thruout 
the tract. The hemlock trees will cut about 
six 16-foot logs and will average from 2,000 
to 3,000 feet each, the quality being about the 
average of the region. 

Only 15,000,000 feet of cedar is found on 
the holdings, that being of fair size and qual- 
ity. 

a normal operations the mill is ex- 
pected to cut these various woods in about 
the following proportions: Spruce, 40 per- 
cent; fir, 35 percent; and hemlock, 20 percent. 


Topography Permits Economical Logging 


Many conditions combine to make the log- 
ging of the Pacific Spruce Corporation’s tract 
an economical operation; the timber being 
in a compact block, of a uniformly heavy 
stand, averaging about 62,000 feet to the acre, 
is accessible with a minimum of railroad con- 
struction. In fact the topography of the tract 
is such that a large part of the boundary can 
be logged to the railroad as it is at present 
constructed, by extending the already com- 
pleted spurs along the ridges. Tho the land is 
not level, it is not precipitous and rock is al- 
most wholly absent. When the corporation 
acquired the property there were already 3.6 
miles of lateral logging lines graded into the 
timber and practically ready for the laying of 
the steel. 

Something already 
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has been said about the Pacific Spruce 
Corporation’s transportation facili- 
ties and equipment—its railroad, ter- 
minals, ferry slip, dock and ware- 
houses—and reference has been made 
to its connection with the Southern 
Pacific System and with Yaquina Bay. 
The location of the mill upon the bay 
as well as upon the Southern Pacific 
System gives to the operation excel- 
lent rail and water transportation, 
Toledo, in fact, having the same 
railroad rates as apply at Port- 
land. 


Harbor Improvements Help Cargo 
Trade 


Work of improving the entrance 
to Yaquina Bay at the latest report 
had already involved an expenditure 
of $850,000, and of a total of $1,500,- 
000 provided for the work, $650,000 
remained to be expended. The im- 
provements are being made by the 
Federal Government in coéperation 
with the Ports of Newport and To- 
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ledo. Soundings taken some time 
ago showed a depth of eighteen feet 
over the bar at mean low water, and 
Government engineers estimate that 
when the project is completed by the 
fall of the present year a depth of 
from twenty to twenty-one feet will 
be obtained. Tho the estuary from 
Yaquina to Toledo is not now deep 
enough to admit ocean going vessels, 
the lumber may be lightered from 
the mill to the lower harbor at small 
cost and there loaded upon vessels 
in safe anchorage. In making for- 
eign shipments, however, it is prae- 
ticable to load ocean-going barges at 
the mill and tow them to Portland 
for transfer to ocean-going vessels. 
The cost of deepening the estuary to 
a depth of sixteen feet has been esti- 
mated at $350,000, and that is a sepa- 
rate project which it is confidently 
predicted the Government will carry 
thru when water shipments from To- 
ledo are of sufficient magnitude to 
warrant the expenditure. 
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Capable and Experienced Men in Control 
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pany a few years ago. During his 


Nothing thus far has been said about the 
personnel of the Pacific Spruce Corporation, 
which of course owes whatever character it 
may possess as a commercial enterprise to 
the character of the men who own its capital 
stock and are responsible for its policies and 
the conduct of its affairs. With respect to 
personnel the Pacific Spruce Corporation is 
peculiarly fortunate in that its ownership 
and control are in the hands of thoroly com- 
petent men who have demonstrated their abil- 
ity by substantial achievement in the conduct 
of lumber manufacturing and merchandising 
operations on a large scale. 

When the Pacific Spruce Corporation held 
its election early in March the following of- 
ficers were chosen: President, C. D. Johnson; 
vice presidents, F. 8. Scritsmier and Dean 
Johnson; secretary and treasurer, E. E. John- 
son; assistant secretary, R. S. Trumbull. The 
directors chosen are: Fentress Hill, San Fran- 
cisco, Calif.; E. E. Johnson, Toledo, Ore.; 
F, S. Scritsmier, Portland, Ore.; Dean John- 
son, Toledo, Ore.; Clyde R. Lyon, Decatur, 
Ill.; C. D. Johnson, Portland, Ore., and F. W. 
Stevens, Toledo, Ore. Mr. Stevens is also 
general manager of the company. 

C. D. Johnson has had a lifelong connection 
with the lumber industry, from early man- 
hood until the present in executive manage- 
ment and control of operations in which he 
has had heavy financial interests. Most of 
his operations have been in the Central South, 
where he has given his name to concerns that 
are still potential factors in the industry. 
Among them are the Frost-Johnson Lumber 
Co., operating mills at Shreveport, La., and 
Huttig, Ark., and with sales offices at St. 
Louis, Mo. Mr. Johnson disposed of his in- 
terests in this com- 








connection with the lumber industry 
Mr. Johnson has actively engaged in 
both the manufacturing and the 
merchandising of lumber and in the 
building and operating of railways, 
achieving signal success in each. 

F. W. Stevens, general manager of 
the corporation, also is a practical 
lumberman of long, varied and suc- 
cessful experience. Mr. Stevens en- 
tered the lumber business in Michi- 
gan. About twenty-four years ago 
he went to Florida for Stearns & Cul- 
ver Lumber Co., of Ludington, Mich., 
later becoming financially interested 
in the Bagdad Land & Lumber Co., 
Bagdad, Fla., and ultimately general 
manager of that concern. He was 
also for many years associated with 
Baker Fentress & Co. as man- 
ager of some of their manufacturing 
interests. Mr. Stevens has been in 
the Pacific Northwest lumber region 
about three years, much of that time 
closely associated with C. D. Johnson. 
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F. S. Seritsmier, first vice presi- 
dent, is a member of the firm of Hill 
& Seritsmier, is a practical timber 
man, thoroly conversant with condi- 
tions in the Pacific Northwest. Mr. 
Scritsmier was an active participant 
in the negotiations preliminary to 
the purchase of the Pacific Spruce 
Corporation’s holdings and either 
cruised or checked the cruises of the 
timber on them. 


Second Generation of Lumbermen 
Represented 


Dean Johnson, second vice presi- 
dent, is the elder son of C. D. John- 
son, and he has had much practical 
experience in the lumber business. 
He saw overseas service in the 
Twentieth Engineers (Forest) Regi- 
ment. His education was acquired 
in Smith Academy, Culver Military 
Academy and Cornell University. 
Besides being an officer of the cor- 
poration, Dean Johnson is assistant 
to the general manager. 

Kk. E, Johnson, secretary-treasurer, 
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for that company he purchased the 
holdings and thereafter supplied logs 
to the mills on the Columbia River. 
He also constructed railroads in 
opening up the holdings of the C. A. 
Goodyear Lumber Co., on Clallam 
Bay, Washington. During the prog- 
ress of the war Mr. Manary was asso- 
ciated with the Warren Spruce Co. 
bringing out spruce logs for manu- 
facture into airplane stock. 

For the purposes of carrying on 
the logging operations of the Pacific 
Spruce Corporation the Manary Log- 
ging Co. has been organized. The 
stock in this company is owned by 
the parent concern, in which James 
Manary and his two sons are stock- 
holders. Gordon J. Manary, son otf 
James Manary, is assistant logging 
superintendent. He is a young man 
of substantial character with many 
years of practical logging experience 
in association with his father. He 
served in the 147th Artillery during 
two years overseas, 





@. J. MANARY 
Asst. Superintendent 
Rallway and Logging 


is a younger son of C. D. Johnson. He also saw service during the late 
war and has had practical lumbering experience. 

Fentress Hill, a director of the corporation, is of the firm Hill & 
Scritsmier, in association with F. 8. Scritsmier. 
extensive knowledge and experience in the Jumber industry, particu- 
larly from the financial end, in association with Lyon, Gary & Co., 
succeeded by Baker, Fentress & Co. 


concerns was both in 
Pacific coast representative. 
tions with them he organ- 
ized Hill & Scritsmier to deal 
in timber and to finance tim- 
ber operations; the concern 
acting also as correspondent 
of the Detroit Trust Co., De- 
troit, Mich., which specializes 
in the financing of timber in- 
vestments. To Mr. Hill is 
credited the discovery of the 
opportunities of which the Pa- 
cifie Spruce Corporation has 
taken advantage; he it was 
who enlisted C. D. Johnson’s 
interest in the holdings and 
worked out the purchase of 
the boundaries and plant. 
Clyde R. Lyon, a_ stock- 
holder and director of the cor- 
poration, has devoted his en- 
tire business career to the 
lumber business, in association 
with his father, G. 8. Lyon, in 
the firm of G. 8. Lyon & Sons 
Lumber & Manufacturing Co., 
Decatur, Ill., operating a plan- 
ing mill and marketing lumber 
and planing mill products. Mr. 
Lyon’s experience has been of 
the most practical sort, begin- 
ning with lumber delivery by 
horse and wagon. He worked 
in the planing mill, studied 
bookkeeping evenings, and in 
1888 became the concern’s 
bookkeeper. Since that time 
Mr. Lyon has been actively 
connected with the business 


management of the concern.. 


When in 1899 his father died 
he became president of the 
company and still holds that 
position. 


Logging Operations in 
Capable Hands 


The logging operations of 
the Pacific Spruce Corporation 
will be in charge of James 
Manary, who will be also gen- 
eral railroad superintendent of 
the concern. Mr. Manary is 
recognized as one of the most 
successful loggers and railroad 
builders on the Coast. His 
logging experience began in 
1903 with the Oregon Timber 
& Lumber Co. After several 
years of successful operation 


the home offices in Chicago and as their 
Immediately upon severing his rela- 





Mr. Hill acquired an will be performed by the C. 
organized for that purpose. 

lowing: 
Mr. Hill’s connection with these 
directors of the company. 
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Spruce, Fir and Hemlock Typical of Pacific Spruce Corporation’s Holdings 


Merchandising Corporation Will Market Output 
The selling of the entire output of the 


-acific Spruce Corporation 


D. Johnson Lumber Co., a corporation 
The officers of this company are the fol- 
C. D. Johnson, president; C. G. Atkinson, vice president; 
E. E. Johnson, secretary and treasurer. 


The officers are also the 


C. G. Atkinson, manager of the sales corporation, is well known 


thruout the country and has a 
well established reputation as 
a merchandiser of lumber, 
having been long associated 
with C. D. Johnson in the 
southern pine business. Mr. 
Atkinson was for a number of 
years a traveling salesman and 
afterwards was sales manager 
of the Frost-Trigg Lumber Co., 
St. Louis, Mo. Later he was 
for six years manager for Wil- 
liam Buchanan, St. Louis, and 
was for five years in charge of 
operations of the Freeman- 
Smith Lumber Co., Millville, 
Ark., as assistant manager and 
sales manager of that concern. 
Kor several years he has been 
at Portland, Ore., engaged in 
the wholesaling of west Coast 
lumber. A large part of the 
last four years he has been in 
charge of sales for the North- 
ern Pacific Lumber Co., of 
Portland. Mr. Atkinson is a 
stockholder in the operating 
and sales companies. 

W. J. Thomas is the traffic 
manager of the C. D. Johnson 
Lumber Co. Mr. Thomas is 
an experienced and competent 
traffic man and has been asso- 
ciated with C. D. Johnson for 
many years. He was for sev- 
eral years chief clerk of the 
Cotton Belt railroad at St. 
Louis, was traffic manager of 
the Frost-Johnson Lumber Co. 
at that place as long as Mr. 
Johnson was connected with 
it, and since the latter’s re- 
moving to the Pacifie coast Mr. 
Thomas has been continually 
associated with him. 


General Operating and Sales 
Headquarters 


The general offices of the 
©. D. Johnson Lumber Co. are 
on the fourteenth floor of the 
Northwestern Bank Building, 
Portland, Ore., as are the 
offices of the Pacific Spruce 
Corporation also. 

The excellent qualities of 
spruce and other woods on the 
holdings of the operating com- 
pany and the splendid manu- 
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facturing facilities it possesses enable it to 
turn over to the selling company products of 
the highest excellence and suited to every use 
for which spruce, fir, hemlock and cedar are 
applied. 

Box lumber of spruce and hemlock are dis- 
tributed to a very extensive and varied mar- 
ket. Spruce is especially desirable for the 
packing of food products, because it is not 
only tough and strong but because it is prac- 
tically odorless and therefore does not taint 
the contents. This wood is extensively used 
on the Coast for the fish pack, and for oil 
eases, and the pineapple trade of Hawaii also 
demands large amounts for packing cases. 
Middle western and eastern packers also use 
this wood in large quantities for the packing 
of meat and dairy products. The upper 
grades of spruce and fir likely will find their 
principal markets in the middle western 
States, while the lower grades will look to 
the California trade for an outlet. 


In the foregoing a sincere attempt has been 
made to do justice to a great lumber manu- 
facturing and_ distributing organization, 
which is possessed of all the qualities that are 
calculated to insure success. The Pacific 
Spruce Corporation has the timber resources, 
the manufacturing facilities, and above all 
the men, that are needed; and its logging, 
milling and selling operations are so organ- 
ized as to make available to each the serv- 
ices of trained and competent executives. 

The AMERICAN LUMBERMAN believes that 
the Pacific Spruce Corporation and the men 
who direct its policies not only deserve but 
that they already have the confidence of all 
with whom they have come into contact. The 
new organization sets out with an invaluable 
possession—the prestige of its officers and di- 
rectors won by long and successful connection 
with the lumber industry in all its branches— 
and the AMERICAN LUMBERMAN sees in this a 
promise that it will soon become a potent 
factor in the manufacture and distribution 
of west Coast forest products. 
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IN SECOND PLACE AS FURNITURE CENTER 


PORTLAND, OrE., April 8.—As a _ furniture 
manufacturing center, Portland is reported to 
have reached second position in the United 
States, and the industry here is growing rapidly. 
One manufacturer stated today that ever since 
last August all factories in Portland have 
been behind with orders, altho they are running 
to full capacity. Some forty years or so ago, 
the first furniture factory of any size was estab- 
lished here, but it was not until recent years 
that others entered the field and began manu- 
facturing in large quantities for the outside 
trade, 


BUY SANTA FE MILL THAT CUT OUT 


LAKE CHARLES, La., April 10.—The American 
Lumber Co., at Merryville, La., belonging to the 
Santa Fe Railroad, has been sold to citizens of 
Merryville and two lumbermen of Kansas City, 
whose names at the present are not disclosed. 
Among the Merryville people who are inter- 
ested in the transaction are W. J. Sanders, I. 
Meadows, the Shearer brothers and Mr. Martin, 
present superintendent of the mill. It is stated 
that those who have bought the $1,000,000 saw- 
mill have considerable timber holdings in the 
Merryville territory. It is understood that the 
Santa Fe Railroad had cut out its timber supply 
and was offering the plant at a bargain. The 
mill was insured for $600,000. The sprinkler 
system represented an investment of $30,000. 
L. P. Manning, of Lake Charles, with the Mort- 
yage & Security Co., of New Orleans, left this 
week for Merryville, where it is stated that he 
will finance the deal thru his company. It is 
said that the Mortgage & Security Co. will take a 
mortgage on the plant and will advance $200,000 
of the purchase price. 


BUILDING CosTs thruout the country decreased 
4 percent during last February, according to the 
Southern Pine Association’s March bulletin on 
economies and statistics. 


MADE VICE PRESIDENT OF COAST COMPANY 


PORTLAND, OrE., April 8.—A recent change 
in the stockholders.and officers of the Emerson 
Hardwood Co., of this city, occurred when on 
March 15 B. W. Sawyer was elected vice presi- 
dent, and will continue to take an active part 
in the operations of the company. 


The Emerson plant, which originally manu- 
factured hardwood lumber, largely from Japa- 
nese oak logs, is now being operated on high 
grade spruce and hemlock logs. The company 
cuts practically the entire product of these high 
grade logs into vertical grain stock. Three-inch 
vertical grain west Coast hemlock flooring, end 
matched, which is only one of its special prod- 
ucts, is a valuable substitute for hardwood floor- 
ing. The company is rebuilding one of its kilns 
to operate on the Tiemann principle. It expects 
the annual output of the mill this year will be 
about 75 percent west Coast hemlock and 25 per- 
cent Sitka spruce. 


For many years the Emerson Hardwood Co. 
has operated a small sawmill plant and a hard- 
wood yard here doing the principal hardwood 
business of the city under the direction of C. B. 
Stetson, one of the largest stockholders in the 
company, who is now spending a few weeks 
in California. Another one of the principal 





B. W. SAWYER, PORTLAND, ORE.; 
Vice President Emerson Hardwood Co. 


stockholders, in addition to Mr. Stetson and Mr. 
Sawyer, is Roger Sands, a well known hardwood 
lumberman, of Seattle, Wash. 

Mr. Sawyer, who came to Portland shortly be- 
fore the first of the year, is a well known Pacific 
coast lumberman. He was formerly connected 
with the business in the South, and during the 
Alaska-Yukon-Pacific Exposition became secre- 
tary of the Hoo-Hoo House in Seattle. After 
that he was secretary of the retail lumbermen’s 
organization in Seattle, was managing direc- 
tor of the Adams River Lumber Co., Chase, B. C., 
had charge of the work of the Manufacturers’ 
Association of Seattle, and for the few years 
just prior to coming to Portland he was manager 
of the Brace & Hergert Mill Co., of Seattle. He 
is known as a progressive, energetic young lum- 
berman. 


PLANS FOR BEETLE ERADICATION CAMPAIGN 


PorTLAND, Ore., April 8.—A. J. Jaenicke, 
insect specialist for the Forest Service, leaves 
April 10 for Klamath Falls to spend the next 
four months there as an entomological advisor on 
the western pine bark beetle eradication cam- 
paign. It is planned to have at least one hun- 
dred fifty men cutting infested trees and strip- 
ping and burning the bark until about June 15. 

Upon completion of the major control opera- 
tions which will extend over 200,000 acres al. 
ready infested by the beetle, 900,000 acres of 
Government and private lands will be surveyed 
to ascertain exact conditions and to line up the 


program for major operations in 1923. The 
work is made possible by an appropriation of 
$100,000 by the Federal Government, this sum 
to be met by an equal amount from private own- 
ers. The appropriation covers the operations 
for this year. On the project this spring from 
15,000,000 to 20,000,000 board feet of infested 
white and sugar pine will be treated, or less 
than one hundred trees to the section. Efforts 
will be made to utilize timber felled in acces- 
sible areas. 


LAW GOVERNING TIMBER LAND EXCHANGE 


Within the boundaries of the national for- 
ests of the United States are areas belonging 
to private owners, areas belonging to the Gov- 
ernment but suitable for grazing only and per- 
haps still other areas not suited to the purpose 
for which the national forests were created. 
This situation has been disadvantageous to the 
Government and to private owners, and while 
special legislation has from time authorized 
exchanges of land the need has been realized 
of a general law permitting such exchanges as 
would serve to consolidate and round out the 
national forests while relieving private owners 
from the handicap due to the inclusion of their 
holdings within national forest boundaries. 

A law designed to relieve this situation has 
recently been enacted by Congress and has been 
approved by the President in substance as fol 
lows: 


When the public interests will be benefited 
thereby, the Secretary of the Interior be, and 
hereby is, authorized in his discretion to accept 
on behalf of the United States title to any lands 
within the exterior boundaries of the national 
forests which, in the opinion of the Secretary of 
Agriculture, are chiefly valuable for national forest 
purposes, and in exchange therefore may patent 
not to exceed an equal value of such national forest 
land, in the same State, surveyed and nonmineral 
in character; or the Secretary of Agriculture may 
authorize the grantor to cut and remove an equal 
value of timber within the national forests of the 
same State; the values in each case to be deter- 
mined by the Secretary of Agriculture: Provided. 
That before any such exchange is effected notice of 
the contemplated exchange reciting the lands in- 
volved shall be published once each week for four 
successive weeks in some newspaper of general 
circulation in the county or counties in which 
may be situated the lands to be accepted, and in 
some like newspaper published in any county in 
which may be situated any lands or timber to be 
given in such exchange. Timber given in such 
exchanges shall be cut and removed under the laws 
and regulations relating to the national forests. 
and under the direction and supervision and in 
accordance with the requirements of the Secretary 
of Agriculture. Lands conveyed to the United 
States under this Act shall, upon acceptance of 
title, become parts of the national forest within 
whose exterior boundaries they are located. 


Of course this law will have its most general 
application in the West, where the Federal 
Government has the largest areas in national 
forests. The possibilities in the way of land 
exchanges under the provisions of the law are 
indicated by the following figures supplied by 
Hall, Kellogg & Co., Otis Building, Chicago, 
showing the number of acres privately owned 
within national forests in twelve States, the total 
of such acreage being 18,261,554: 

California ...5,129,056 New Mexico.. .1,103,528 


Montana ....3,012,138 Arizona ..... 925.272 
Oregon . - 2,293,281 We aca 05 0ad 527,083 
Washington ..1,684,641 Nevada ..... 268.696 
Colorado ....1,457,789 Wyoming .... 225,743 
Wb aweaaa 1,417,906 South Dakota. 216,421 


Under this law owners of scattered timber 
holdings within the forests may exchange them 
with the Government in such a way as to con 
solidate them into operating units, or may re- 
ceive stumpage in exchange for cut-over lands 
of equal value; stockmen may trade to the Gov- 
ernment areas suitable for timber growing and 
take lands suited to grazing; and the Govern- 
ment, will make such exchanges of timber as will 
consolidate its holdings. 

Of course the matter of local taxation will 
be a factor in determining the policy to some 
extent in making such exchanges, for the reason 
that privately owned lands are taxed while Fed- 
eral lands are not. It will be noted that the 
Secretary of Agriculture, thru the Forest Serv- 
ice, will supervise and determine the exchanges 
to be made. 
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American Lumber Congress Is Made Permanent— 
Plan of Organization—Officers and Committees 


The session of Friday, which was crowded 


with important business, ended the fourth 
American Lumber Congress, which was held 


in the Congress Hotel, Chicago, on Thursday 
and Friday, April 6 and 7. A full report of the 
first day’s proceedings appeared on pages 46 
and 47 of the AMERICAN LUMBERMAN of April 8. 

By action taken at the final session the con- 
gress is placed upon a permanent footing, with 
a complete plan of organization, a chairman 
to guide its affairs, and standing committees 
representing the manufacturing, wholesaling and 
retailing branches of the lumber industry. 
Anderson J. Peavy, of the Peavy-Byrnes Lum- 
ber Co., Shreveport, La., was chosen to serve 
as chairman of the congress for the ensuing 
year. The names of the chairmen and other 
members of the standing committees will be 
found elsewhere in this report. The election 
of all was unanimous. 


A. L. Clark, of Dallas, Tex., called Friday’s 
session to order and presided during the earlier 
part thereof; A. C. Dixon, of Eugene, Ore., and 
J. W. McClure, of Memphis, Tenn., successively 
taking the chair at later stages of the meeting. 
The report of the committee on resolutions was 
presented by J. F. Goodman, of Kansas City, 
Mo. Debate on several of the resolutions was 
lively, but in a friendly spirit of give-and-take. 
When minor differences and misunderstandings 
had been ironed out by free discussion there re- 
mained very little ground for dissension. 


Arthur T. Upson, in charge of the section of 
industrial investigations of the Forest Prod- 
ucts Laboratory, Madison, Wis., read an inter- 
esting paper telling of the progress that has thus 
far been made toward lumber standardization. 


The results of the two days’ deliberations of 
the congress are summed up in the following reso- 
lutions, all of which were adopted without a 
dissenting vote: 

Grade Marking of Lumber 

Your committee recommends the adoption of the 
following principles: 

1. The grade marking of lumber, as a means of 
protecting lumber buyers. 


2. Marks, in connection with the grade marking, 
by which the mill manufacturing and shipping the 
lumber can be identified thru the association to 
which it belongs. 


8. The placing in each car of lumber, by the 
mill shipping such lumber, of a card giving piece 
tally of the grade or grades of the lumber con- 
tained in such car. 


4. The rigid maintenance of grades thru asso- 
ciation inspection and action. 


5. We believe in fair dealing, honest grades and 
the proper fulfillment of all obligations and con 
tracts. 

Recommendation on Standardization 


WHEREAS, There is still some difference of 
opinion relative to the question of standardiza- 
tion of sizes; therefore be it 


Resolwed, That as soon as the Southern Pine 
Association and the West Coast Lumbermen’s As- 
sociation can agree entirely on the question, a 
meeting will be called by the committee on stand- 
ardization of this congress, and that the final 
result of that committee’s joint action as to stand- 
ard sizes of lumber be adopted as a _ national 
standard of softwoods. 


Uniform Order Blank 


Resolved, That in order to obviate business diffi- 
culties, inaugurate sound business principles, and 
in order to treat all buyers and sellers according 
to the same standard, we recommend that the 
fourth tentative draft of proposed universal order 
blank recommended by joint committee of the Na- 
tional Retail Lumber Dealers’ Association, Na- 
tional Lumber Manufacturers’ Association, National 
Wholesale Lumber Dealers’ Association, American 
Wholesale Lumber’ Association, Yellow Pine 
Wholesalers’ Association, New Jersey Lumbermen’s 
Association, Retail Lumber Dealers’ Association of 
the State of New York (now the Northeastern 
Retail Lumbermen’s Association), Ohio Associa- 
tion of Retail Lumber Dealers, West Coast Lum- 
bermen’s Association and by the third American 
Lumber Congress, be adopted and ratified by this 


the fourth American Lumber Congress; and that 
a transcript of this resolution together with a copy 
of the fourth tentative draft of proposed universal 
order blank be transmitted to the secretaries of 
all those associations that have not as_ yet 
adopted it. 

Trade Ethics and Arbitration 

Resolved, That all branches of the industry sub- 
scribe to the following general rules to be applied 
in the conduct of their business: 

1. We stand for the maintenance of a high 
standard of commercial ethics and honor in the 
trade. 

2. We believe in the principle of arbitration. 
Two methods have been reported to our committee 
both of which have worked effectively in the asso- 
cintions maintaining them. Some associations 
bind their members to arbitration, while other 
associations Jeave the same optional with mem- 
bers, but bind their members to abide by the deci- 
sions when arbitrated. 

Adopted by representatives of seventeen associa- 
tions as a principle and start in universal arbitra- 
tion, we endorse the interassociation arbitration 
procedure adopted at Chicago, Dec. 18, 1921. 

3. We desire to promote the lumber business 
for the general good of the entire industry and 
the welfare of our country. 

4. We believe in publicity, the education of all 
branches of the industry to the highest standards, 
and in the dissemination of the proper knowledge 
of the economic uses of each wood. 

Favor Repeal of Adamson Law 

WuereAs, The cost of transportation is the 
largest single factor in the cost of lumber deliv- 
ered to consumers, and this element of cost still 
remains seriously affected by the relations forced 
upon railroad managements thru the Adamson 
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law and other legislation; and we recognize as 
preliminary to a substantial reduction of freight 
costs, which is of such vital and urgent import- 
ance to the lumber industry and consuming public, 
the necessity of repealing such legislation which 
places an artificial barrier upon the free action of 
fundamental laws governing business; therefore 
be it 

Resolved, That the American Lumber Congress 
favors the repeal of the Adamson law and such 
other legislation as interferes with the restoration 
of the rights and authority of the railroad man- 
agements to deal directly with their own employees 
on all questions concerning wages, working rules, 
conditions and regulations. 

For a National Transportation Institute 


WHEREAS, We believe that transportation is the 
most fundamental and vital industry of the nation 
and its proper handling most essential to national 
welfare and prosperity; and, 

WHEREAS, Its problems are far-reaching, com- 
plex, and not readily understood by the people of 
this country ; now, therefore be it 

Resolved, That the fourth American Lumber 
Congress, at Chicago, April 6 and 7, 1922, recom- 
mend and work for the establishment of a na- 


tional transportation in- 
stitute, financially inde- 
pendent of the Govern- 
ment, and under’ the 
guidance and supervision 
of men preéminent for 
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their knowledge of trans- 
portation thruout the 
country and of known in- 





tegrity, and that this 
institute shall undertake 


a survey of all phases 

and problems of transportation and disseminate a 
wider knowledge of the facts and of the solution 
of these problems, 


Department of Commerce 


We have noted with satisfaction and apprecia- 
tion the interest of Secretary of Commerce Hoover 
in the practical problems of the lumber industry ; 
and we urge upon the Jumber associations their 
cooperation with him and their encouragement to 
him in his effort to aid this industry and to in- 
crease its efficiency. 

Oppose Transfer of National Forests 

WHEREAS, Certain bills are now pending in 
Congress proposing to transfer the administration 
of the national forests, either in part or in whole, 
from the Department of Agriculture to the De- 
partment of the Interior, and 

WHEREAS, Both the administrative and investi- 
gative activities of the Forest Service are con- 
cerned primarily with the preduction, harvesting 
and utilization of successive crops of timber, both 
on wild lands and on farm woodlots, and are 
naturally coérdinated with the other activities of 
the Department of Agriculture, and 

WHEREAS, Experience has proved that the ad- 
ministration of the land, timber, grazing, and 
other resources of the national forests, together 
with investigative work in forest protection and 
production, lumbering and wood utilization at the 
Forest Products Laboratory and elsewhere, are 
intimately related and can be conducted success- 


fully only under a single governmental bureau, 
and 
WHEREAS, The administration of the national 


forests under the secretary of agriculture has 
proved, both by the high character of its personnel 
and its broad, farsighted policies and their ef- 
ficient execution, to be in the best interests of 
all the people and to merit continued confidence; 
now, therefore, be it 

Resolved, By the American Lumber Congress, in 
convention assembled, that we oppose the transfer 
of the Forest Service, either in whole or in part, 
from the Department of Agriculture. 


Views on Forest Policy 
WHEREAS, The prosperity and general welfare 
of the people of the United States requires a con- 
tinuous and permanent supply of lumber and 
other products of the forest; and 


WHEREAS, The reproduction of our forests pre- 
sents a problem of national scope and of real con- 
cern to the American public, no less than to the 
industries engaged in the manufacture, distribu- 
tion and sale of lumber, wood pulp, and other 
forest products; now, therefore, be it 

Resolved, That the American Lumber Congress 
appreciates the need for action and pledges its 
hearty support and coédperation in the formulation 
and adoption of remedial measures which give full 
recognition to the following principles: 


1. That the regeneration of our forests is an 
economic problem, that it must be so recognized 
by the public, and that its solution must be ac- 
complished in ways which will permit the profit- 
able and free functioning of the industries. We 
believe that placing the burden of cost on those 
who own timber would be unfair and unamerican 
and would defeat its own end, in that it would 
menace the permanency of the industries thru 
which the public derives its benefit. 


2. That the cutting of our remaining timber 
under such practices as will assure natural re 
growth, and the protection of these areas from 
fire, while helpful in themselves, will not ade- 
quately solve the problem unless accompanied by 
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reforestation and protection of lands already cut 
over. 

3. That the responsibility of providing a future 
supply of timber for the American people and the 
»st of forest regeneration must be borne propor- 
trionately by all the public. 

4, That the national and State governments, as 
instruments of the public, should recognize that 
responsibility forthwith by acquiring forest land 
and growing timber thereon, and, by statute or 
otherwise, creating such conditions as will encour- 
age private capital to do likewise. 

Building and Loan Associations 

WHEREAS, The shortage of capital for financing 
home building has seriously interfered with and 
has been one of the greatest obstacles to an ade- 
quate home building program; and while we wel- 
come the investment of capital from any and all 
sources, we believe that home building must, if 
properly provided, be financed thru the savings of 
the people in each and every community thru the 
zathering together in the local building and loan 
associations of such savings; therefore be it 

Resolved, That the American Lumber Congress 
appoint a suitable and representative committee 
oft three, one from each branch of the industry, 
uw bring before the manufacturers, wholesalers 
and retailers, and all those organizations whose 
interests are involved in the increase of home 
ownership, the value and necessity of financing 
and selling this codperative movement to the peo- 
ple of the United States; and further to codperate 
with the United States League of Local Building 
& Loan Associations; with State leagues of build- 
jng and loan associations and with any and every 
other organization interested in the promotion and 
pbuilding of homes for all the people. 


Trade Extension and Legislation 


The committee on trade extension, after discuss- 
ing the subject of trade extension and legislation, 
believes that great good can be accomplished by 
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the proper coéperation of the three branches of 
the industry. 

We recommend that a permanent standing com- 
mittee of the American Lumber Congress be ap- 
pointed to study this undertaking and devise ways 
and means which may be used to further the use 
of lumber and wood products. 

We urge upon the lumber trade, as a specific, 
present, and practical aid to lumber trade exten- 
sion, that it coéperate actively with those or- 
ganizations which are endeavoring to secure, in 
building codes, the recognition of the strength, 


qualities and proper uses of wood; and especially 
that it utilize the facilities of the building code 
bureau of the National Lumber Manufacturers’ 
Association. 


Favors Proposed Forest Preserve 


WHEREAS, All matters touching upon and con- 
sidered collateral to the question of sane forest 
conservation are ever in the thought of the lum- 
ber associations constituting this body and, 

WHEREAS, We, no less than other citizens of the 
republic, desire the enjoyment of its people and a 
general upbuilding of a national sentiment, other 
than commercial, in the uses of. the forest where 
the occasion and reason for such uses go hand in 
hand, and 

WHEREAS, The suggestion made by Emerson 
Hough in recent articles, which suggestions have 
been crystallized into Senate joint resolution 154, 
introduced in Congress by Senator Smoot, which 
has been read twice and referred to the committee 
on public lands and surveys, and which is known 
as “joint resolution creating the President’s Forest 
within the present Kibab national forest, Arizona, 
as a game sanctuary and forest preserve for the 
benefit and enjoyment of the people,” and to be 
“withdrawn from settlement, location, occupancy, 
grazing or disposal under the laws of the United 
States,’’ therefore be it 

Resolved, That we approve this movement and 
trust that it will be carried thru as Senate joint 
resolution 154 contemplates shall be done. 


Endorse National Hardwood Standards 
Resolved, That the committee on standardiza- 
tion recommends that the American Lumber Con- 
gress endorse the standards as set up by the 
National Hardwood Lumber Association as apply- 
ing to hardwoods. 


Commend Small House Plan Service 


WHEREAS, The American Lumber Congress has 
listened with interest to the address of Edwin H. 














Plan of Organization of the 


An open forum for the consideration, by organizations in the lum- 
ber industry, of problems of common interest, relating to the pro- 
duction, distribution, and use of lumber and other forest products; 
and to encourage the wider public use of lumber and greater effi- 
ciency in its manufacture and distribution: 


The American Lumber Congress shall consist of all national, re- 
gional and State associations of timber owners, lumber manufactur- 
ers and lumber distributers, whether at wholesale or retail, which 
shall appoint delegates to represent them at its annual meeting. 
All such associations shall be represented by delegates. But all lum- 
bermen, whether delegates or not,’shall be welcome to attend and to 
participate in its deliberations. 

Delegates—Delegates to the American Lumber Congress shall be 
designated annually by the member associations. Each such associa- 
tion shall furnish to the secretary, not later than fifteen days before 
the annual meeting, the names of its delegate or delegates. The 
total number of delegates shall not exceed one hundred, of which 
thirty-three shall represent lumber manufacturers or timber owners, 
thirty-three shall represent lumber retailers, and thirty-three shall 
represent lumber wholesalers. The vice chairmen shall be chosen 
from the delegates. The chairman shall be chosen at large. 


Standing Committee—A standing committee shall be designated 
at each annual meeting of the American Lumber Congress from its 
own number, by the delegates then present. The members of the 
standing committee shall so continue until their successors shall 
have been designated. The standing committee shall number twelve, 
including four delegates each nominated by the delegates repre- 
senting the lumber manufacturers, the lumber retailers and the 
lumber wholesalers respectively. The chairman and secretary shall 
be members ex-officio. 


Officers—The officers shall be a chairman, three vice chairmen 
selected from the standing committee, and a secretary. One vice 
chairman shall represent the lumber manufacturers, one the lumber 
retailers and one the lumber wholesalers. The officers shall be 
chosen annually by the delegates at the annual meeting of the 
American Lumber Congress, and shall serve for one year following 
the adjournment of such meeting, or until their successors shall 
have been chosen. 


Vacancies—Vacancies among officers may be filled by the stand- 
ing committee. Vacancies in the standing committee may be filled 
by the remaining members thereof. 


Quorum—A quorum at any meeting of a standing committee shall 
be seven, provided that lumber manufacturers, lumber retailers and 
lumber wholesalers shall each be represented thereat by not less 
than two delegates. 

Place and Time of Annual Meeting—The meeting of the American 


Lumber Congress shall be held annually in Chicago not later than 
April 30. 


American Lumber Congress 


Meetings of Standing Committee—Meetings of the standing com- 
mittee shall be held upon call of the chairman. They may be called 
at any time upon request from five members, and at such other 
times as the committee may decide. 


Reference to American Lumber Congress—At the request of any 
five members of the standing committee any action of the standing 
committee shall be referred to the American Lumber Congress. 


Notice of Meetings—Notice of all meetings shall be given not less 
than fifteen days before such meetings are to be held. 


Subcommittees—The vice chairman and the three members of the 
standing committee representing lumber manufacturers, lumber re- 
tailers and lumber wholesalers, shall constitute respectively the sub- 
committees of manufacturers, retailers and wholesalers. Each such 
subcommittee will, therefore, have four members. The vice chair- 
men of the standing committees shall preside over their respective 
subcommittees. 

Each subcommittee may meet separately or with either of the 
other two subcommittees at any time and place, but their action 
does not become the action of the standing committee of the Amer- 
ican Lumber Congress until and unless approved by it. 

Committees—There shall be no committees of the American Lum- 
ber Congress except the standing committee, unless specifically so 
provided by the American Lumber Congress. 

Votes—Action of the American Lumber Congress and of its stand- 
ing committee shall be by a majority vote of delegates. 


Officers and Standing Committee 


We offer in nomination the following for officers and standing 
committee of the American Lumber Congress: 

Chairman—Anderson J. Peavy, Peavy-Byrnes Lumber Co., 
Shreveport, La. 

Secretary (to be chosen by the chairman). 
From manufacturers: 


John H. Kirby, Houston, Tex., was nominated vice chairman of 
the manufacturers’ section of the standing committee, the additional 
members of which will be nominated later. 

From retailers: 


W. 8S. Dickason, vice chairman, Kansas City, Mo. 
Frank J. Ward, Clinton, Iowa. 
J. A. Mahlstedt, New Rochelle, N. Y. 
H. G. Foote, Minneapolis, Minn. 
From wholesalers: 


L. Germain, Jr., vice chairman, Pittsburgh, Pa. 
W. M. Beebe, Seattle, Wash. ’ 

Horace Taylor, Buffalo, N. Y. 

Dwight Hinckley, Cincinnati, Ohio. 
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Brown, of Minneapolis, on the work and purpose 
of the Architects Small House Service Bureau of 
the United States; be it 

Resolved, That the American Lumber Congress 
convey to the American Institute of Architects its 
enthusiastic approval of the project for making 
modern house plans available to home builders 
of moderate means; and be it further 

Resolwed, That the American Lumber Congress 
recommend to all retail, wholesale and manufac- 
turing lumber associations of the United States 
that there be close coéperation and support for 
this movement, to the end that small home build- 
ing may be stimulated; that home owning may be 
encouraged, and that civic improvement may be 
enhanced thru the beauty and utility of modern 
homes of the most approved architectural design 
for small dwellings. 


Urges Support of Lumber Congress 


The following resolution offered by Ben §8. 
Woodhead, of Beaumont, Tex., was unanimously 
adopted: 


The American Lumber Congress desires to ex- 
press its high appreciation of the work done by 
the National Lumbér Manufacturers’ Association 
in fostering the fourth American Lumber Congress 
and for the many courtesies shown by all the of 
ficers thereof, and particularly by Secretary- 
manager Wilson Compton. Mr. Compton has done 
a tremendous amount of work in connection with 
this congress, which meeting just following the 
National’s meeting, made it a double burden upon 
him. The appreciation of the members of this 
congress should be expressed to Secretary-manager 
Compton for his valuable services. 


If the work is allowed to be dropped and in- 
terest lags, all that we have done will amount to 
naught. I beseech every member of this congress 
to put his personal interest in the objects ex- 
pressed here when he goes home. You will under- 
stand that there is a standing committee, con- 
sisting of four members of each of the different 
elements of the industry, with whom you may com- 
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municate regarding everything of interest. You 
have a channel thru which you can operate all 
thru the year. I ask every one of you to give it 
serious thought and maintain your interest, so 
that next year when we meet. here we may have 
this hall filled with men imbued with the desire to 
further the interests of the lumber industry of the 
United States. 


Mr. Woodhead also offered a resolution, which 
was adopted, thanking the trade press for its 
interest in, and hearty support of, ‘‘the orga- 
nized effort of the lumber industry thru the 


American Lumber Congress.’’ 


RETAILERS CONFER AT LUNCHEON 


Immediately following adjournment of the 
American Lumber Congress on Friday, April 7, 
forty or fifty retailers who had been in attend 
ance at the congress gathered in the Florentine 
Room of the Congress Hotel for a luncheon and 
conference. After enjoying the various courses 
of the menu, James R. Moorehead, of Kansas 
City, Mo., who presided, announced that the 
meeting had been arranged for the purpose of 
yiving the retailers an opportunity to talk over 
some of the matters that had been brought up 
at the congress. He then called on those pres 
ent to express their views. An interesting dis- 
cussion followed, resulting in the unanimous 
adoption of a resolution, offered by John E. 
Lloyd, of Philadelphia, Pa., that ‘‘this meet- 
ing of retailers endorses the recommendation 
of the American Lumber Congress with regard 
to the grade marking of lumber.’’ 


A committee was elected, consisting of Mr. 
Moorehead, Mr. Lloyd, and Paul S. Collier, of 
Rochester, N. Y., to select a representative dele- 
gation of retailers to attend a conference with 
Secretary of Commerce Herbert Hoover in Wash- 
ington, D. C., at a date to be named by the sec- 
retary of commerce, the purpose of the confer- 
ence being the discussion of grade marking of 
lumber, the standardization of sizes, and collat- 
eral subjects as provided for in a resolution 
adopted by the National Lumber Manufactur- 
ers’ Association. 

It was voted to recommend to the standing 
committee of the American Lumber Congress 
that Mr. Moorehead be the retail representative 
on the committee to be appointed by the congress 
to assist in the extension of the building and 
loan movement and thereby encourage and aid 
the building of homes. 





LUMBER MANUFACTURERS ADOPT RESOLUTIONS 


At a meeting of the board of directors of the 
National Lumber Manufacturers’ Association 
held in the Congress Hotel, Chicago, on Wednes- 
day afternoon, April 5, during the annual of the 
association, resolutions were adopted and other 
important business transacted. 

Much of the session was taken up with listen- 
ing to, and discussing, a report of the publicity 
work carried on during the last eight months 
under the direction of E. P. Allen, publicity 
director of the National Lumber Manufacturers’ 
Association. 

For the purpose of increasing the associa- 
tion’s revenues sufficiently to enable it to carry 
on its essential activities, including publicity, 
on a more nearly adequate scale, John H. Kirby 
moved that the regional associations be re- 
quested to raise their contributions to the Na- 
tional from 1% to 2 cents per 1,000 feet. The 
motion carried unanimously. 

The following resolutions were unanimously 
adopted : 


To Codperate With Secretary of Commerce 


WHEREAS, Secretary of Commerce Herbert Hoo- 
ver, addressing a meeting of the members of this 
association, and others in Chicago on April 4, re- 
quested its assistance in giving protection to buy- 
ers and users of lumber, by encouraging the ob- 
servance thruout the lumber trade of definite 
standards of grade and quality; by promoting the 
adoption and recognition in practice of standard 
sizes and grades, the comparative lack of which 
creates confusion; and by discouraging the making 
of deliveries short in amount of the volume of 
lumber billed; and 

WuerkAas, Secretary of Commerce Hoover stated 
that he would welcome the appointment of a com- 
mittee of representative lumbermen to come to 
Washington to confer with him concerning these 
matters ; therefore, be it 

Resolved, That the president of this association 
appoint such a committee to consist, in number, 
of not less than one member from each regional 
association and to include also such athers as may 
be appointed after consultation with the secretary 
of commerce. 

Resolved, That if the retail lumber dealers’ as- 
sociations appoint committees to hold similar con- 
ference with Secretary of Commerce Hoover, the 


committee of the National Lumber Manufacturers’ 
Association be authorized and requested to join, so 
far as the secretary of commerce may suggest, with 
such other committees. 

Resolved, That for the guidance of the commit- 
tee, the following principles be adopted : 

1. The grade marking of lumber, as a means of 
protecting buyers and users. 

2. Such marks, in connection with the grade 
marking, as will make possible the identification, 





ANNOUNCE $1,000 AWARD 


Announcement was made at_ the 
American Lumber Congress that W. H. 
Mason, of Laurel, Miss., had been 
awarded the prize of $1,000 offered at 
last preceding annual of the Congress by 
the utilization and waste prevention com- 
mittee of the National Lumber Manu- 
facturers’ Association for the best new 
method, process, machine or device 
which would result in the saving of labor, 
time, material or cost when applied to 
present manufacturing processes in the 
lumber industry. 


The achievement for which Mr. Mason 
was awarded the prize was the discovery 
and perfection by him of a process which 
removes the pitch from lumber and at 
the same time dries the stock, raising the 
grades and recovering byproducts of rosin, 
turpentine and pine oil. The process, 
which was fully described and illustrated 
in the AMERICAN LUMBERMAN of Dec. 31 
and March 26, 1921, is in successful oper- 
ation at the plant of the Wausau Southern 
Lumber Co., Laurel, Miss. 


By action of the board of directors of 
the National Lumber Manufacturers’ 
Association, taken at its meeting in Chi- 
cago on April 5, the prize fund for the 
ensuing year was increased to $2,000, 
doubling the initial appropriation of last 
year. 











through the association, if any, to which it belongs, 
of the mill manufacturing and shipping the lumber. 

3. The placing in each car of lumber at the mill 
shipping such lumber of a card giving a piece tally 
of the grade or grades of the lumber contained 
therein, 

4. A simplification and standardization of sizes, 
fair and equitable to the producers of lumber, 
which will eliminate the waste incident to excess 
variety and confusion of sizes. 


5. The rigid maintenance of grades (and of 
standard sizes, if established) through association 
inspection. 

Resolved, That this association expresses to 
Secretary of Commerce Hoover, its appreciation of 
the opportunity accorded by him to representative 
Jumbermen thru their several associations, to 
formulate standards and adopt means for promot 
ing at all times and in all places the honest and 
efficient conduct of the lumber business and the 
suppression, wherever it exists, to the detriment of 
the lumber industry and to the injury of the public. 
of inefficient, wasteful, or dishonest practices. 


Pledges Best Efforts for National Welfare 


WHEREAS, The President of the United States in 
a written message to the president of the Nationa? 
Lumber Manufacturers’ Association has urged upon 
the lumber industry the duty of cotéperating to 
correct such conditions and practices as may be 
disadvantageous to effective competition or promo- 
tive of waste; and 

WHEREAS, The President of this great nation har 
also directly encouraged the lumber industry to du 
all in its power to encourage the adequate expan- 
sion of construction work in order that homes may 
be provided and business buildings be erected: 
therefore, be it 

Resolved, That the National Lumber Manufac- 
turers’ Association accepts with sincere gratitude 
the helpful and encouraging words of the chief’ 
magistrate of the United States and pledges its. 
energies and resources in the accomplishment of 
those material things to which he has called at- 
tention as being vital to the welfare of the coun 
try. 

Pledges Aid to Sound Forest Policy 


Recognizing the public’s responsibility for the 
formulation and conduct of a sound and adequate 
program of forest conservation and replacement, 
the lumber industry desires again to pledge the: 
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aid of its facilities to the end that our forest policy 
may be sound and practical, and suited to the na- 
tion’s need. 

No policy regarding our national resources is 
sound or can be permanently effective which is not 
consistent with the sound economic principles 
which have stood the test of the experience of men 
und nations. Reliance by the public upon effort to 
compel by law the practice of forestry by individ- 
uals irrespective of its profitableness or prospect of 
profit is unwise because it cannot be effective. 
Trees can not be legislated into the ground, nor 
can laws change men’s minds as to what is profit- 
able and what is not. 

Enduring and reassuring accomplishment in sys- 
tematic replacement of needed forests will come 
only when the public which is the beneficiary, in 
its own interests, in its own behalf and at its own 
expense shall itself have assumed this responsi- 
bility. 

Endorse Forest Service’s Pamphlet 


WHEREAS, The forest service, United States De« 
partment of Agriculture, purposes the publication 
of a pamphlet on the use to which uneven lengths, 
short lengths, and lower grades of lumber can be 
put, to the end of reducing construction costs as 
well as conserving the country’s supply of lumber; 
and 

WHEREAS, The whole lumber industry is di- 


rectly interested in aiding in the conservation of 
timber, the closer utilization of timber, and the 
reduction of construction costs to the home owner; 
therefore, be it 

Resolved, That the National Lumber Manufactur- 
ers’ Association endorses the compilation and pub- 
lication of such data by the Forest Service in 
order that the producer and consumer of lumber 
may benefit alike. 


Appreciation and Thanks Expressed 


WHEREAS, In the retirement of John Henry 
Kirby as president of the National Lumber Manu- 
facturers’ Association after four successive terms 
as the head of the organization, years filled with 
activities of great moment to the lumber industry ; 
and 


WHEREAS, By reason of his wide experience, 
statesmanship and inspiring character, Mr. Kirby 
has so wisely and successfully piloted the industry 
thru a period of storm and stress, held together 
and more securely builded the industry as a whole, 
and by his guidance placed the lumber industry 
before the country in a light uncolored by ignor- 
ance and prejudice; therefore, be it 

Resolved, That the National Lumber Manufac- 
turers’ Association records its deep and sincere 
thanks to Mr. Kirby for his untiring energy, cour- 
age, and direction during his occupancy of the 


office of president, realizing that it has lost a 
valued executive, but has retained a cherished 
friend and officer; and 

WHEREAS, L. C. Boyle has announced his retire- 
ment as general counsel of the National Lumber 
Manufacturers’ Association; and 


WHEREAS, He has for years given to the lumber 
industry unstintedly of his professional knowledge, 
wisdom and hearty codperation in all things that 
have tended to reveal the lumber industry’s true 
Situation ; therefore be it 


Resolved, That the National Lumber Manufac- 
turers’ Association in annual meeting takes this 
opportunity of publicly expressing its thanks and 
gratitude for his long and honorable service. 

Resolution of Condolence 


WHEREAS, It has come to the knowledge of the 
directors of the National Lumber Manufacturers’ 
Association that Augustus W. Clapp, a member of 
the tax advisory board of this association, has 
recently been sadly bereaved thru the death of his 
father, Newell H. Clapp, for half a century closely 
identified with the lumber industry; a lawyer of 
eminence, ability and distinction, and a man of the 
highest character and standing; therefore be it 

Resolved, That this association tender to 
Augustus W. Clapp the assurances of our deep 
sympathy. 











| Utilization and Brush Disposal on the Menominee Reservation | 


The Menominee Indian Mills is a Government 
«peration under the forestry division of the United 
States Indian Service. It is a full fledged logging 
and lumbering operation that compares favorably 
with any private or commercial undertaking for 
the manufacture of lumber and forest products. 
Furthermore, the Menominee Indian Mills is oper- 
ating at a profit. 

The Menominee Indian Reservation consists of 
ten townships in Shawano and Oconto counties 
of Wisconsin. The land is more or less rolling 
with level stretches, but the ‘‘kettle-holes’” and 
low hills present some steep grades and logging 
difficulties. There is considerable swamp land 
thruout the reservation as is shown by the large 
percentage of white cedar. 

About one hundred and fifty square miles, or a 
little over four townships, is covered with virgin 
timber. A cruise in 1914-15 gave the stumpage 
as nearly one billion feet, or one million thousand 
feet board measure. The percentages of the dif- 
ferent species are as follows: 
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The sawmill, located at Neopit, Wis., on the 
Minneapolis, St. Paul & Sault Ste. Marie Railroad, 
has a double band and resaw with a daily ca- 
pacity of 80,000 to 100,000 feet per shift of ten 
hours. In connection with the sawmill are a 
shingle mill, lath mill and a crating mill. Han- 
dle stock and pickets together with lath are manu- 
factured in the lath mill out of slabs, trimmings 
und edgings. Crating, heading and box material 
are made in the crating mill from the byproducts 
of the lumber. The forest products make up pulp- 
wood, poles, posts, ties, piling, logs and tan bark. 

Utilization and Brush Disposal 

Two phases of the operations that should be 
of interest to lumbermen are the utilization and 
the brush disposal. It is the policy of the opera- 
tions to utilize the timber completely, pile the 
brush and burn clean. Where the brush is pro- 
tected from fire by natural barriers no attempt is 
made to burn, 

_ Hardwoods are cut to a 5-inch diameter limit, 
pine to four inches. With hemlock anything large 
enough to make pulp is cut and considerable hem- 
lock cleanup stuff is shipped for pulp. It has been 
found that this close utilization does not mate- 
rially increase the amount of cull lumber. In 
fact considerable good lumber comes from small 
material. The advantages gained by close utiliza- 
tion on the reservation are recognized to be an 
increase of material that pays for bringing it in 
and helps keep down overhead expense; also ale 
increase in the mill overrun which in itself lower# 
cost on lumber scale tally. A study of the log 
scale and the lumber scale on material sent thru 
the mill shows increases of 15 percent to 30 per- 
cent by complete utilization as against ordinary 
methods of logging practiced in the Lake States. 


{By B. A. Eger, B. 8S. F., Sales Manager with the Menominee Indian Mills, Neopit, Wis.]} 


There is no doubt that the hemlock pulp, the cost 
of which is computed on a basis of log scale, in- 
creases the amount of material secured since the 
largest percentage of stumpage is in hemlock. In 
line with the close utilization, stumps are kept 
very low to get all the product possible from each 
tree, 

The second of the two phases is the method of 
handling and disposing of the slash and brush. 
This is primarily the foundation of a silvicultural 
measure, or in other words, a measure taken to 
help reproduce the forest as cheaply and quickly 
as possible by removing the fire hazard which 
would destroy the new growth coming in after man 
has disturbed and altered the forest site. Each 
forest fire puts further away the final stage in' the 
evolution of the Lake States forest. This final 
stage is familiar to all lumbermen: Widely scat- 
tered big towering pines with the hemlock and 
hardwoods beneath. Occasionally are found pure 
stands due to and depending upon peculiar factors 
of site, and other influences. 

Under present conditions, the only practical 
system of logging in the Lake States is clear cut- 
ting. On the reservation natural reproduction 
is fair to good after clear cutting. The possibil- 
ities of other methods such as the selection method 
or the shelterwood method give rise to good argu- 
ments for and against and can be decided only 
after experiment from the view points of silvi- 
culture and logging. After cutting the timber 
and burning clean especially over wide areas, the 
evolution begins. On sandy soils poplar makes 
its appearance. Beneath this soon come up the 
young pine to crowd out the poplar and in turn 
beneath the pine grow the hardwoods and hemlock. 
On clay sites sumac and pin cherry are more in 
abundance to be followed by hemlock and hard- 
woods. These stages are not at all sharply de- 
fined, but the final stage brings us to the condi- 
tions found in the virgin forests. This evolution 
from poplar or cherry to pine and hardwoods 
takes hundreds of years, and any interference 
may greatly prolong the process. 


Sawyers Swamp and Pile Brush 


Systematic handling of the brush begins with 
the manager and logging superintendent down 
thru the bosses to the sawyers. All must have the 
method at heart and the interest to see that it is 
carried out. Sawyers are paid by piece work and 
must swamp and pile the brush. As far as prac- 
tical the softwoods are cut and the brush piled 
first so the hardwoods can be fallen on top. Saw- 
yers should conduct the falling so as to facilitate 
handling the brush, and it is suprising how pro- 
ficient they become. After sawyers become used 
to cutting and piling their own brush, they are 
satisfied. The time consumed in doing this is 
saved when they buck their logs, by the easier 
access to the tree and freedom from being 
hampered and tangled in their own brush. The 
timber runs fifteen to eighteen logs a thousand 
and two sawyers average seventy to eighty logs a 
day, or four thousand to five thousand feet which 
certainly compares favorably with the standard in 
this kind of timber. The pay on piecework basis 
is in line with amounts paid in this territory, and 
no compensation is given because sawyers cut 
and pile the brush. As a fire precaution. all snags 


or “rampikes” are required to be cut, and the 
sawyers are paid. A surprisingly large amount of 
merchantable material is obtained from these snags 
to more than pay for cutting. If left to the 
judgment of the sawyers, there is a tendency to 
leave many snags, 

When the brush is not piled, it takes three 
swampers with two teams to swamp out and make 
roads at the time of skidding. When the brush 
is handled and piled by the sawyers, only one 
swamper is necessary with two teams, thereby 
eliminating two swampers to get the same amount 
of logs. Furthermore, many logs are recovered 
that would have been hidden in the brush. It is 
estimated that one swamper instead of three to 
each two teams means a saving of 30 to 50 cents 
a thousand which makes the brush piling more 
than compensate for the cost of swamping. 

The best time for securing a reasonably clear 
burn with the maximum degree of safety is in the 
early spring soon after the snow goes. In the 
fall, after a light snow, is a good time. During 
the dry months of summer and fall a cleaner burn 
can be accomplished but extra vigilance is neces- 
sary and in most cases it is impossible to prevent 
the fire getting beyond control and getting into 
plantings or burning up logs, ties, or other prod- 
ucts. Owing to the character of the stand, fire 
does not burn in the green timber on the reserva- 
tion. Usually an area with a clean burn is free 
from subsequent fires. In the old burns where 
young reproduction has come in, there is danger 
from fire before the leaves are green or after they 
fall if the season is exceptionally dry. The cost 
of burning the brush is small, one cent a thousand 
feet covering fire protection and brush burning. 


In order that comparisons may be made for this 
region, the following cost figures are given: 
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An overrun of 23 percent minus shortage in 
rough lumber due to shrinkage, breakage, errors 
in estimating, tallying etc., brings the cost to 
$17.40 a thousand, not including stumpage. This 
is on a basis of lumber scale tally. These figures 
are for a period from October 1, 1919, to Sept. 30, 
1920, under the present system of utilization, and 
take in the cost of brush disposal as explained in 
this article. 

From observation and experience on the reserva 
tion, we believe that close utilization pays and 
that the brush disposal as explained, besides being 
a good utilization and fire prevention measure, is 
also a good foundation for silvicultural practice. 
The method of brush disposal works profitably. 
at least with-no loss or extra expense and should 
appeal to lumbermen and private timber holders 
as a practical measure. 

The writer is indebted to G. A. Gutches, man- 
ager of the Menominee Indian Mills, for valuable 
suggestions. 
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Texas Retailers Discuss Modern Lumber 
Merchandising Methods at Association Annual 


Fr. WortH, Tex., April 11.—The brass band 
of Wm. Cameron & Co., of Ft. Worth, made its 
debut at the opening session of the thirty-sixth 
annual convention of the Lumbermen’s Associa- 
tion of Texas; and the boys in their white and 
gold uniforms and with their rousing music 
started the big convention off with a splendid 
swing. Jack Ray, sergeant at arms since time 
immemorial, was keeping the visitors in line 
and was being slapped on the back and patted 
on the head by his thousand friends. ‘‘ When 
they ain’t got anything else to do,’’ Jack re- 
marked, ‘‘they wipe their hands off on my 
hair.’’ Jack has attended twenty-eight conven- 
tions without missing one. 

President E. P. Hunter, of Waco, called the 
session to order in the ballroom of the Texas 
Hotel, and, led by the band, the audience sang 
‘“America.’’ Under the direction of Sam 8. 
Losh, of Ft. Worth, the choir performed a few 
hymns such as ‘The Bear Went Over the Moun- 
tain’’ and ‘‘ We’re Here Because We’re Here.’’ 


Ft. Worth Offers a Hearty Welcome 


W. B. Sloan, of the Sloan Lumber Co., Ft. 
Worth, delivered the address of welcome. Mr. 
Sloan extended a hearty welcome, urged every- 
one to indicate appreciation by making full use 
of all sources of entertainment prepared for the 
visitors, begged those from other cities on their 
return home to speak kindly of Ft. Worth re- 
gardless of personal convictions and outlined a 
fetching picture of the charms of Lake Worth. 

J. W. Rockwell, of Houston, in responding to 
this welcome began his speech by addressing the 
audience as ‘‘ Fellow Ku Kluxes.’’ He recalled 
the convention of ten years ago, which also was 
held at Ft. Worth, and gracefully acknowledged 
the welcome which Mr. Sloan had extended. 


President’s Address 


President E. P. Hunter in his annual address 
said that the retail building material merchant 
is the most important factor in the lumber in- 
dustry, because there is more money invested in 
retail yards than any other branch of the busi- 
ness, and more lumber carried in retail yards 
than at the sawmills. He stated that the as- 
sociation, with the financial assistance of the 
cement companies doing business in Texas, suc- 
ceeded in getting the railroads to reduce the rate 
on empty cement sacks returned to the mills, 
from full fourth class to one-half of fourth class, 
which effected a saving of 50 percent in freight 
to the retailer. 

Mr. Hunter pointed out the value of the book 
distributed by the association on Texas lien 
laws, of which G. H. Zimmerman, an authority 
on such subjects, is the author. He also men- 
tioned the good work that the traffic department 
has done since it was started, and urged the 
members to codperate fully with it by sending 
in their freight bills each month to be audited. 
On the subject of building and loan organiza- 
tions, Mr. Hunter said: 

We would like to have the directors give serious 
consideration to some plan whereby this associa- 
tion could codperate in some way towards the em- 
ployment of some high class man to assist in the 
organization of building and loan companies in 
towns where our members feel that an institution 
of this kind would benefit them. A great many 
building and loan companies have been organized 
in Texas during the last year, and we believe that 
here is an opportunity for this association to be of 
real service to its members, if something can be 


—* out on the very limited funds at our dis- 
posal. 


In closing Mr. Hunter said: 


We have the reputation among the other lumber 
associations of being up-to-the-minute merchants, 
and in order to hold this reputation we have pre- 
pared a program on “Modern Merchandising,” and 
we want each of you to enter into these discussions 
and give us the benefit of your experiences. This 
year is going to bring rewards to the fighters, to 
the merchants who use salesmanship, and to the 
dealers who use modern merchandising ideas. Busi- 
ness success is more a question of service to the 
customer than a scheme of defeating competition. 


_ Thomas W. Blake, treasurer of the associa- 
tion, reported receipts, including the balance 
from last year, of $10,022.53, expenditures of 


$4,744.70, a balance of $5,277.83, and dues not 
yet paid by members of $1,425. 

J. W. Rockwell, of Houston, presented the 
report of the Insurance Underwriters, showing 
the company to be in a flourishing condition. 
Mr. Rockwell read the report of the State in- 
spector, containing highly complimentary refer- 
ence to the efficiency and safety of the company. 

Secretary’s Report 

Secretary J. C. Dionne in his annual report 
stated that the membership totals 1,004, which 
is the largest in the history of the association. 
Notable achievements during the last year, he 
said, included the issuance of the new Material- 
men’s Lien Law Book, one copy of which is 
given away free to each member of the organi- 
zation in good standing, and the establishment 
of the association’s traffic department. Mr. 
Dionne said that in his judgment the entire 
fabric of the lumber rate structure in Texas is 
unjustly and unreasonably high. The inter- 
state lumber rates of Texas, he added, are out 
of proportion to the service rendered and should 
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be and could be reduced generally, thereby sav- 
ing a large sum in freight every year and mak- 
ing home building cheaper. 

In commenting on modern methods of mer- 
chandising lumber, Mr. Dionne said that the as- 
sociation has been discussing this matter at 
its conventions for the last ten years, and the 
name of Texas has become synonymous with 
progressive lumber merchandising thruout the 
lumber industry. During the last year he stated 
that he earried the gospel of merchandising as 
practiced in Texas, to lumber associations all 
over the United States, adding that the whole 
country and the entire industry 1s now ‘‘sold’’ 
on the need for progressive merchandising, and 
understands that consistently prosperous busi- 
ness does not just happen, but that it has to 
be humanly created. The retail lumber business 
of the whole nation, said Mr. Dionne, has 
awakened wonderfully to the importance of 
service-giving in the lumber industry, and in 
order to get a better vision of his business the 
retail lumber merchant should look upon it as a 
sort of stewardship. 


Committee to Consider Traffic Bureau Plan 

Thomas W. Blake, as chairman of the commit- 
tee appointed a year ago to investigate the 
possibilities of securing traffic service, reported 
that the committee had arranged with the Texas 
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Freight Traffic Association to handle the audit- 
ing of freight bills and the filing of claims for 
the members of the Texas Association. Only 
about sixty dealers have used the service, but 
about $15,000 in claims have been filed for them, 
most of which, in Mr. Blake’s opinion, will be 
allowed. The attorney for the Texas Freight 
Traffic Association in supplementing this report 
laid emphasis on the fact that auditing bills is 
but a small part of the service a complete traffic 
bureau could render. It was his opinion that 
lumber rates in Texas are indefensibly high and 
that a well equipped and well backed traffic 
bureau could secure extensive revision. 

President Hunter suggested that consideration 
of establishing such a bureau be deferred until 
a later meeting and that the matter be referred 
to a committee. He appointed the following 
members of this committee: Thomas W. Blake, 
Houston; A. B. Mayhew, Uvalde; H. W. Gal- 
braith, Amarillo; Albert Steves, San Antonio; 
Thomas C. Spencer, Houston. 

Urges ‘‘The Better Vision of Business’’ 

Parson Peter A. Simpkin, of Salt Lake City, 
the ‘‘Lumbermen’s Sky Pilot,’’ made a thrill- 
ing address on the subject, ‘‘The Better Vision 
of Business.’’ The parson is the great preacher 
of brotherhood as applied in a practical way 
in business. In his inimitable way he told the 
Texans that the men who will save America are 
the men of the plains and the mountains, the 
men of big vision. Texas does not have her 
greatest wealth in her vast machinery of mate- 
rial property, but in the loyalty to the great 
ideals of liberty and fraternity. Following the 
gray winter days that succeeded the war has 
come the spring; and once more Anglo-Saxon 
ideals and principles are blossoming. The par- 
son stated that business must earn a just return 
on investment and a just return on the owner’s 
labor; it must furnish to workers the oppor- 
tunity to live decently on an American standard 
of comfort; and it must furnish the public with 
goods as cheaply as is compatible with the first 
two conditions. He stated that business organ- 
ization is of greater value than ever before. 
President Harding and Secretary Hoover are 
in favor of proper organization of business, and 
the Government will be glad to have this organ- 
ization work go forward as long as it is in the 
open and for the general good. He paid a 
tribute to the value and efficiency of lumber 
journals, and he closed with an explanation of 
the aims and ideals of Hoo-Hoo. No report 
could do justice to the parson’s dazzling oratory. 


Pay Tribute to Memory of Former President 


E. H. Lingo, of Dallas, made a brief and in 
formal address as a memorial to the late Chas. 
H. Flato, jr., of Kingsville. Mr. Lingo recalled 
the warm friendship he had had with Mr. Flate 
and stated that in his opinion no officer of the 
Texas association had contributed more of value 
to the association than Mr. Flato had done 
during the two years he held the presidency. 
Mr. Lingo made a motion which was unani- 
mously adopted, that the association appropri- 
ate $500 from its treasury to be applied to the 
memorial being erected to Mr. Flato in Kings 
ville. 

Douglas Wolseley invited the visitors to spend 
as much time as they cared to at the big lumber 
store of Wm. Cameron & Co. 


Committees Appointed by President 


The president appointed the following com 
mittees: 

Nominations—J. W. Rockwell, Houston; Dowg 
las Wolseley, Ft. Worth; T. W. Griffiths, Dallas. 

Resolutions—W. S. Howell, Bryan; Joe Perkins, 
Dallas: H. A. Sauer, Houston. 


WEDNESDAY FORENOON 
[Special telegram to AMPRICAN LUMBERMAN | 
Fort Worrn, Tex., April 12.—The visitore 
were guests of the association last night at a 
theater party at the Majestic. 
The Wednesday’s morning session, after me- 
sie by the crack Cameron Band and community 
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singing, started off with a question box discus- 
sion in eharge of W. C. Timmons, of Fort 
Worth. 


Declares That Building Store Pays 


In answer to a question, J. A. Kirkpatrick, of 
Waco, stated that to construct a building store 
cost perhaps 80 percent more than a lumber 
yard. President Hunter stated that the extra 
investment is a paying investment, unless there 
is no possibility of increasing the volume of 
trade by creating business. In his opinion it is 
always possible to create new business, for if a 
customer can see the practicability and useful- 
ness of built-in features and the like he is cer- 
tain to spend more money than he had planned 
and to do it gladly. 

Albert Steves, of San Antonio, asked why the 
retailer should accept B&better flooring when 
there is no such grade? Harry Kendall, of 
Houston, stated that the retailers had demanded 
some such grade and that some mills were sup- 
plying it. He stated that any abuses in grading 
could be corrected by the retailers when they 
united to demand changes, for the retailers have 
absolute control of such things when they want 
to exercise their power. E, V. Folsom, of 
Orange, corroborated Mr. Kendall’s statement 
that the mills would do anything in regard to 
grade that the retailers were united in demand- 
ing. 

In answer to the question as to how the dealer 
can get exclusive use of a plan service Gerald 
E. Melliff, of San Antonio, said it was a mistake 
to get exclusive use of such a service. If other 
dealers use the same or equally good service they 
will help educate the public to better houses. 

The question about getting rid of flying ants 
in oak flooring brought the reply from Albert 
Steves that he had killed ants and worms by 
painting the wood with a mixture of carbolineum 
and kerosene and piling lumber in solid piles. 
He believed it would be effective on floors. 


Harry Kendall concluded the question box 
discussion by recounting some discussions in re- 
gard to retailing that took place at the Southern 
Pine convention and the American Lumber Con- 
gress. 


Loan Association Stimulates Building 


Gerald E. Melliff, of San Antonio, spoke on 
‘*The Building and Loan Association and the 
Lumber Merchant.’’ He stated that the great- 
est problem in lumber retailing is the financing 
of building. Thirty-eight percent of the world’s 
savings are owned in the United States, but 92 
percent of United States savings are owned by 
foreign born. The native born do not appre- 
ciate their opportunities. The building and loan 
association is of value in promoting thrift. The 
idea of it originated in England. Today there 
are over nine thousand associations in the United 
States with over five million depositors and more 
than $3,000,000,000 of deposits. The combined 
assets are greater than those of national banks, 
and losses to depositors are proportionately less 
than those suffered from banks. The plan has 
two objects: First, to promote systematic sav- 
ing by organizing it and giving it a desirable 
object; second, to promote home ownership and 
good citizenship. Building and loan associa- 
tions are of great value to retailers. They help 
promote new building. In many towns large 
numbers of houses would be built this year, if 
money were available that will not be built be- 
cause it is not available. The building and loan 
plan results in indebtedness being owned at 
home, and keeps the interest money from leav- 
ing town. Such associations are not in compe- 
tition with banks. The dealer may have a mod- 
ern merchandising system, but unless money is 
available the people can not buy. This asso- 
eiation plan has been the means of teaching 
thrift to men of large income who have never 
saved, It is used by people who know they will 
want money at a future time to replace machin- 
ery or store fixtures, whose money works in the 
meantime to build up their home towns. The 
three classes who can not be interested are the 
very wealthy, the paupers and the fools. 

Parson Simpkin made a brief and telling talk 
about home owning in relation to good Ameri- 
eanism. He stated that only one out of every 
hundred workers owns his home. In the big 


cities the people are preparing to live in tents 
as a protest against ‘‘rent hogs.’’ Many clerks 
with families have been paying half of their 
salary in rent. Thirty years ago immigrants 
from northern Europe were a fine class and 
went to free lands. It is important, now free 
lands are gone, that immigrants be helped to 
get homes in other ways. Bad housing is the 
cause of most of the present difficulties in re- 
gard to immigrants. 


Salesmanship Must Back Advertising 


F. H. Beekman, of Spokane, general man- 
ager of the National Builders’ Bureau, made a 
‘*machine gun’’ speech on the subject of selling 
personal service, in which he hit hard upon some 
good and bad practices in retailing. He con- 
trasted two neighboring yards, visited not long 
ago, as representing old and new merchandising. 
One was dirty and had no service; the other 
was clean and offered service fitted to public 
needs. He stated that the real competitor is 
often the automobile dealer who succeeds in 
stopping the sale of a house by inducing one 
with savings to invest them in a car. Salesman- 
ship is well understood by automobile dealers. 
Advertising is highly complicated and ought to 
be prepared by a competent man who has the 
customers’ viewpoint. The speaker discussed 
advertising at length, but stated that of equal 
importance is salesmanship, after advertising 
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has brought the prospect into the office. Fifty- 
five percent of prospects go away without buy- 
ing. 

The committee appointed to consider the es- 
tablishment of a traffic department reported that 
the Texas Freight Traffic Association had pre- 
sented a plan for undertaking the complete 
traflic service for the association. This was re- 
ferred to the board of directors. 

A representative of Wichita Falls invited the 
association to hold the next convention in that 
city. 





Texans Approve Grade Marking | 


{Special telegram to AMERICAN LUMBERMAN] 


Ft. Worth, Tex., April 12.—Dealers 
attending convention of Lumbermen’s 
Association of Texas who have been in- 
terviewed, without exception have ap- 
proved the suggestion of grade marking 
lumber and placing tally cards in cars. 
One of the leading lumber merchants 
said: “The four square dealer who de- 
livers exactly what he sells has nothing 
to fear from grade marking and it will 
protect the buyer from any unscrupulous 
dealer who might be inclined to compete 
for business at a very low price and re- 
coup his loss by substitution of grades. 
I think it will do away with much of the 
complaint from home builders that good 
lumber no longer can be had.” 














THURSDAY MORNING 

[Special telegram to AMERICAN LUMBBRMAN] 

Fort Wort, Tex., April 13.—The popular 
Cameron Band opened the final session with 
music. The first speaker was A. B. Mayhew, 
of Uvalde, who dealt with ‘‘The Store News- 
paper.’’ He began by stating that he would 
deal with ‘‘small town stuff,’’ as he is man- 
ager of seven building stores, each located in 
a small town. Every dweller in a Texas smal 
town knows his community is sure to have a 
boundless future. Mr. Mayhew stated he had 
spent so much time in renewing loans and ex- 
tending credits he felt he didn’t know much 
about merchandising lumber, but he had 
learned no longer to fear the future or to ven- 
erate methods of the past, and declared that 
the mercantile future belongs to the man who 
puts service ahead of price. Lumbermen ne 
longer consider newspaper advertising to be a 
donation to the editor. The last few years 
have brought the conviction of the value of 
advertising to every mercantile organization, 
big and little. Mr. Mayhew has a multigraph 
and addressograph and a live mailing list. The 
mailing list is of immense importance. Every 
possible customer not on the list, and every 
name on the list not representing a possible 
customer, represents a serious leak. His com- 
pany takes all the necessary pains to keep a 
complete list of persons representing a pos- 
sible annual purchase of $25 or more, and to 
have the names exactly as men sign them. 


Store Paper Protects and Serves Community 


Four of his towns have no newspapers, so 
he has started a store paper. He mentioned 
‘*Home Folks’’ and other similar sheets pub- 
lished for the purpose of such circulation. He 
uses attractive material—informational stuff 
about local agriculture—stresses personal 
items, conducts a want ad and exchange de- 
partment, pushes all kinds of useful construc- 
tion, advertises specialties sold by his company 
and conducts a persistent campaign against 
stock selling schemes. These schemes take 
about half a million dollars annually out of 
the counties where his yards are located and 
naturally reduce the amount available for 
building. Many if not most of these schemes 
represent a complete loss. The lumberman 
may at any time find that his responsibilities 
are much greater than the mere handling of 
his own stocks and accounts. He may find 
himself in the position of a good Samaritan 
and be suddenly confronted with the obliga- 
tion to take charge of the local situation where 
he can save the community and restore it to 
life and earning power. He can not do this 
unless he is prepared to work efficiently with 
his community. This is the larger aspect of 
advertising and community building. 


Lumber Yard Is Necessary to Town Progress 


Thomas C. Spencer, president of the Me- 
Murry Lumber Co., Houston, delivered an ad- 
dress on what the retail lumberman means to 
his community. He made a humorous and in- 
teresting analysis of the process of establish- 
ing a new yard in town, and pointed out that 
the new capital which the good retailer brings 
in starts all lines of business. The new man 
in getting located spends money with the 
hotel, cigar dealer, soda fountain, real estate 
agent, bank, drayman, contractor and painter. 
The manager arrives and, not finding a house, 
builds one and this brings business to mason, 
plumber, electrician, furniture dealer and hard- 
ware store. The manager buys groceries and 
meats and hires a telephone. The manager’s 
house is so attractive that the man who sold 
the site for the yard decides to build, so the 
manager gets into his Ford, recently pur- 
chased from the local dealer, and goes out to 
demonstrate plans and makes the sale. Then 
all the dealers mentioned before have still 
more business. There is no business that 
benefits a larger range of other businesses 
than the lumber yard, and there is no business 
that makes so large a contribution to build- 
ing of homes and of the moral standard and 
civie pride which goes with homes. 


Loan Plan Makes Customers for Future 
J. R. Moorehead, secretary of the South- 
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western Lumbermen’s Association, in response 
to a question about building and loan in his 
association, stated that shortly before leaving 
home his yard sold a house bill to a man 
whom he had not considered to be a prospect 
and who was getting money from the building 
and loan. Mr. Moorehead stated he sold that 
bill thirty-five years ago when he started the 
building and loan association. Frank Chase 
has been doing organization work for the 
Southwestern association and in the twelve 
months has started twenty new associations 
and has revived one hundred and twenty old 
ones. He has made hundreds of speeches and 
has always announced at the beginning that 
he is there at the request of the lumbermen 
and is paid by them. He is the only man in 
the country speaking to the public about lum- 
ber and its advantages and telling how homes 
may be built of lumber. Among the people 
who want homes, more are without money to 
build than have money. The possibilities for 
selling homes are cut in two. There ought to 
he fifty men doing the work that Mr. Chase 
is doing. Manufacturers have as much at 
stake as the retailers. If home money is ac- 
cumulated and set to work at home building, 
the lumber business can be doubled or quad- 
rupled. 


Resolutions of the Convention 


The resolutions committee expressed thanks to 
the lumbermen and ladies of Ft. Worth, to the 
Texas Hotel and local newspapers, to the South- 
ern Pine Association for the exhibit, to H. 8. 
Losh, the song leader, to the Cameron Band 
and to all who took part in the convention, espe- 
cially Parson Simpkin; it endorsed the build- 
ing and loan idea and asked the association to 
enter upon an active campaign to assist the 
members in establishing local organizations; it 
asked for the proper revision of Texas home- 
stead laws and asked the railroads to devise bet- 
ter method of handling excursion rates to the 
convention, and it extended thanks to Secretary 
Hoover for his efforts to make business clean 
and above board. 





[The address entitled “Competitors I 
Have Met,” by J. H. Cooke, Houston, 
Tex., general manager Lynch Davidson 
& Co., will be printed in full in an early 
issue of the AMERICAN LUMBERMAN.— 
EpiTor. } 











Invitations were extended by Wichita Falls, 
Dallas and Beaumont for the next place of meet- 
ing, and the convention selected Dallas. 


The New Board of Directors 
The following were elected to the board of 
directors: 


H. W. Galbraith and U. N. Oliver, Amarillo; 
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Sam Houston, Floressville; F. F. Hardin, Brown- 
wood ; W. 8S. Howell, Bryan; L. K. Morris, Browns- 
ville; R. P. Jeter, Cameron; W. M. Mowlam, 
Corsicana; F. ©. Harrell, Cisco; E. H. Lingo, 
J. R. Clem, Thomas Griffiths, W. M. Lingo, Temple 
Morrow, Charles Bartlett and Bart Marshall, all 
of Dallas; P. E. Turner, Elgin; W. lL. Foxworth, 
Kl Paso; W. B. Sloan, Douglas Wolseley and 
Willard Burton, all of Ft. Worth; H. T. Kendall, 
Thomas C. Spencer, N. C. Hoyt, F. W. Murpby, 
Thomas W. Blake, J. H. Cooke, W. T. Carter and 
James W. Rockwell, all of Houston; G. W. Gray, 
Hamlin; E. S. Buenz, Laredo; U. 8S. Pfeuffer, New 
Braunfels; F. H. Farwell, Orange; T. B. Pruett, 
Pecos: P. J. Wooldridge, Plainview; A. B. May- 
hew, Uvalde; Curtis Vaughan, Albert Steves, jr., 
and F. L. Hillyer, all of San Antonio; E. P. Hun- 
ter, T. B. Brazelton and J. F. Barnes, all of Waco; 
W. L. Thomas, Wallis; J. C. Hubbard, Weimer, 
and W. Lee Moore, of Wichita Falls. 


Officers Are Elected 


The directors elected the following officers: 
President—W. S. Howell, Bryan. 
Vice presidents—Albert Steves, 
tonio; W. 
Uvalde. 
Treasurer—T. W. Blake, Houston. 
Secretary—J. C. Dionne, Houston. 


The board adopted the report of the traffic 
committee, accepting the proposition of the 
Texas Freight Traffic Association and becoming 
a part of the traffic association, thus getting 
advantage of its complete traffic service. 


The entertainment program has been complete 
and highly enjoyable. Tuesday evening there 
was a theater party at the Majestic. Wednes- 
day afternoon the ladies were given an auto 
ride, followed by tea and reception at the River 
Crest Country Club, and in the evening there 
was a ball and buffet supper at the Texas Hotel. 
Thursday afternoon the entire convention was 
taken in autos over splendid roads and thru 
magnificent scenery to Lake Worth and were en- 
tertained at a barbecue dinner at the Shrine 
Mosque. The most notable exhibit was that of 
the Southern Pine Association, consisting of a 
miniature house and four miniature interiors 
that showed the beauty of southern pine interior 
trim. The exhibit was built by the Waco Sash 
& Door Co. 


jr., San An 
B. Sloan, Ft. Worth; A. B. Mayhew, 





Commerce Secretary Holds Legitimate Association 


Work Is Vital and Should Be Encouraged 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., April 12.—The Depart- 
ment of Commerce has no intention of attempt- 
ing to compel any trade association to submit 
statistical or other data to the department for 
distribution to its members and the public. 

The department is both willing and eager to 
«oOperate with any trade association which may 
desire to use its facilities for such distribution 
of statistical information. The action of any 
association in this connecton must be wholly 
voluntary. The department has neither legal 
power nor disposition to seek to impose its will 
upon trade associations or compel them to fur- 
nish statistical data. 

When the Department of Commerce was or- 
ganized the law charged it with the duty of 
promoting trade, industry and transportation. 
The exchange of correspondence between Secre- 
tary Hoover and Attorney-General Daugherty 
growing out of the decision of the United States 
Supreme Court in the hardwood lumber case 
was designed to assist trade associations and to 
enable the department to receive assistance from 
them in furtherance of the duty of the depart- 
ment in promoting trade and commerce. 

Secretary Hoover did not and does not for a 
moment contemplate establishing ‘‘one more 
piece of bureaucratic Government’’ with which 
to restrict trade association activities. 

In the matter of codperation with the depart- 
ment in the collection and distribution of statis- 
ties, Mr. Hoover will treat directly with indi- 
vidual associations. He concedes that the vast 
majority of associations have always sought and 
are now seeking to keep within legal bounds. 
Associations whose members feel that they can 
accomplish better results by continuing their 
present statistical and other activities are free 


to pursue the course, so far as Mr. Hoover is con- 
cerned. If they care to send their statistical 
reports to his department for distribution, he 
will gladly codperate with them. The mere 
submission of this data to a Government de- 
partment, however, does not give it a legal 
standing. Neither the Department of Com- 
merce nor any other department of the Govern- 
ment has authority to advise business associa- 
tions as to the legality of their acts. The De- 
partment of Justice can advise the President 
of the United States and the executive depart- 
ments, but can not make rulings for associations 
or business concerns, which are a matter wholly 
for the courts. 


Meets With Association Representatives 


These are some of the outstanding features of 
the conference held today by Secretary Hoover 
with several hundred representatives of trade 
associations. The conference was called to- 
gether promptly at 10 o’clock in the conference 
room at the Department of Commerce Building. 
The room, which is quite large, was packed and 
jammed, with many persons standing outside 
and unable to squeeze in. After he had 
concluded his statement and had called upon Dr. 
Julius Klein, director of the bureau of foreign 
and domestic commerce, to discuss codperative 
work for the promotion of foreign trade, Secre- 
tary Hoover suggested the advisability of mov- 
ing over to the auditorium of the Interior De- 
partment, two blocks distant. A vote was taken 
and the meeting melted away, a few minutes 
later filling every seat in the auditorium and a 
large number of extra chairs which were brought 
in. It was easily the most largely attended 
meeting of business men with Mr. Hoover, 
demonstrating the deep interest which trade as- 


sociation members feel in the attitude of the 
Government toward association activities and at 
the same time showing the earnest desire of the 
vast majority of business men to steer clear of 
legal entanglements, and to codperate with the 
department of the Government which is making 
a real effort to be helpful to business and to the 
public. 

It was a well worth while meeting. Some 
little disappointment was expressed after the 
morning session that it had been confined en- 
tirely to talk, but as the conference progressed 
it became apparent that the expression of views 
was proving quite helpful all around, clarifying 
the atmosphere of many lingering doubts and 
making all who journeyed long distances feel 
amply repaid for having come. 


Local Action to Speed Distribution 


One of the last things said was a statement 
by Mr. Hoover, made in a reply to a written 
question which had been handed in, that where 
associations codperate with his department in 
the collection and distribution of statistical 
data it will not be necessary to send it all the 
way to Washington before it is made available. 
Arrangements will be made to have distribu- 
tion made from the several branches of the 
department in the principal cities of the coun- 
try. This will obviate what many members 
feared would be long delay in getting the 
information back to them and to the public. 
It was the first time Mr. Hoover had an- 
nounced a plan of local distribution and was 
received with distinct approval as giving addi- 
tional evidence of the desire of the secretary 
to meet the demand for speedy action in order 
that the data might not lose value by reason of 
undue delay in distribution. 
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In these industries where the data is col- 
lected directly by the department, of course it 
must come to Washington to be prepared for 
distribution. 

National’s Plan for Issuing Statistics 


Before the meeting Wilson Compton, secre- 
tary-manager of the National Lumber Manu- 
facturers’ Association, had communicated to 
Mr. Hoover the plan which that organization 
will follow. This is to turn over to the Depart- 
ment of Commerce, as soon as it is received at 
the National association headquarters, the data 
which the association sends out from week to 
week in its statistical tabulations, and to use 
other means to get this data to the public. 
Just as soon as the National association has 
prepared the data for the printer a copy will 
be sent to the department. This probably will 
be on Thursday morning of each week. Mr. 
Hoover will be free to issue it to the public 
the same day if his machinery is such as to 
make it possible. It is not mailed, out from 
the association headquarters until the follow- 
ing Saturday, or two days later. Mr. Hoover 
expressed himself as very much pleased with 
this arrangement. If he can get it to the 
public in advance of its reaching the associa 
tion members, trade journals and others to 
whom it is sent, the National association has 
not the slightest objection. Apparently Mr. 
Hoover saw no objection to the association dis- 
tributing it, so long as it was sent to the de- 
partment in advance or simultaneously. 

The West Coast Lumbermen’s Association 
likewise plans to send its statistical data to 
the department, thru the National association, 
in order that it may be available to the public 
in the same way at the time of distribution 
to members. Since Mr. Hoover’s announce- 
ment, that the local branches of his department 
are to distribute statistics in order to save 
time, the West Coast association’s statistics 
doubtless will be made available by that means 
also. Other regional associations will doubt- 
less follow. 

Common Business Action Benefits Public 

In his opening statement Secretary Hoover 
paid a high tribute to the efficiency and ability 
of individual business man and industries. At 
the same time, he said, there are many ques- 
tions of general interest that they can not 
compass without common action. It was this 
fact, he added, which resulted in the organ- 
ization of chambers of commerce and associa- 
tions among bankers, merchants, manufac- 
turers, parallel with associations of farmers, 
lawyers, doctors, engineers, workers and many 
other groups. He continued: 


The multiplication during the last twenty-five 
years of literally scores of hundreds of associations 
in these activities means a grouping for some vital 
necessity in our whole system. The benevolent 
results to the community obtained in thousands of 
instances is proof of their value. One of our con- 
stant national problems is how to obtain these 
benevolent results of such codperation without 
creating dominations of groups that would stifle 
equality of opportunity; to obtain them without 
loss of individual initiative; to obtain them and 
still maintain that competition among individuals 
which is the sustaining impulse toward progress. 
I do not believe these things are incompatible. The 
legitimate associations in industry and commerce 
have been well proved to be in public interest. We 
need ‘only to examine the many functions of the 
two thousand organizations to demonstrate this. 


Should Encourage Legitimate Activities 


Mr. Hoover then outlined many of the 
benevolent activities of trade associations in 
domestic matters, pointing out a long line of 
useful things which they have done and are 
doing which are of real benefit to the whole 
community. He added: 


It would be possible to demonstrate that these 
activities have resulted in great savings in costs 
of production and distribution amounting to enor- 
mous sums of benefit to both producer and con- 
sumer. 

The law provides that the secretary of com- 
merce shall promote trade, industry and trans- 
portation. In the reorganization of the depart- 
ment that it might become of far greater real 
Service to our whole public we have sought to co- 
operate with industrial and commercial organiza- 
tions, agriculture and labor, in promotion of mar- 
keting abroad, in employment, in transportation, 
in elimination of wastes and improvement of our 
industrial technology, statistical services and in- 
formation, and in many other directions. 

These problems become practical problems of 
day-to-day contact with commerce and industry. 


if we would learn the direction in which real serv- 
ice can be accomplished. Such contact can only 
be secured thru trade and industrial organizations, 
for without organization there can be no repre- 
sentation. We hold that legitimate trade associa- 
tion work is vital and should be encouraged. 

Certain doubts have been raised as to the right 
purpose of all trade associations during the last 
year by the exposure of a few groups that have 
taken advantage of the benevolent purposes of 
trade association work as a cloak to create combi- 
nations thru which they not only restrained trade 
but also became the nuclei of corruption. I wish 
to state at once that a canvass of nearly two 
thousand trade associations showed that only a 
small minority were engaged in those functions 
which lay the foundations upon which restraint of 
trade is suspected. 


Questions in the Twilight Zone of Restraint 


Mr. Hoover then declared that his depart- 
ment can not interpret the law and has no 
intention of doing anything of the kind. It 
is obvious, he added, that the Department of 
Commerce can not establish codperative rela- 
tions with associations that maintain prac- 
tices which have been condemned by the 
courts. He continued: 

Beyond this again there are some two or three 
functions carried on by a small minority of trade 
associations, the legality of which has been ques- 
tioned but not yet determined. ‘These are in the 
main the so called “open price” associations, which 
are collecting data on prices and sales of their 
individual members and circulating such individual 
data again to their members, together with cer- 
tain other activities. I wish to state frankly and 
at once that the officers of the Government do not 
believe that these functions are in public interest, 
whether they are used in violation of the law or 
not. The department laid down the rule nearly 
a year ago that it could not codperate with asso- 
ciations subject to such criticism, and sees no 
reason to change it. ‘The labor unions solved this 
matter in securing legislation giving them prac- 
tical immunity from the restraint of trade laws. 
Lately the farmers have done the same. The 
commercial and manufacturing community has not 
asked for more than some interpretative help in 
questions along the twilight zone of trade restraint 
The Federal Trade Commission was originally con- 
ceived in the sense of providing some measure of 
interpretation of the law, but these provisions 
were largely stricken from the original legisla- 
tion. 

He referred to the joint resolution intro- 
duced by Senator Walter E. Edge, of New 
Jersey, for a joint congressional inquiry to 
consider the situation. He said he believed 
that it would be in the public interest if the 
experiences of recent years were inquired into. 
Said Mr. Hoover: 

The real problem is to avoid destroying the good 
in uprooting the evil. Men have been murdered 
with brickbats, but that is no reason for pro 
hibiting brick houses. But all these questions in 
the twilight zone are very secondary. The fune- 
tions that are challenged are so small a part of 
trade association work and so unimportant in the 
larger matters of commerce and industry that the 
associations in the vast majority concern them- 
selves with. 

In his personal capacity as a business man 
he wanted to know why anybody insisted on 
skating near the edge of the twilight zone. 
He found it difficult to get the philosophy of 
this small minority in view of the fact that 
there is no real need for skirting this zone 
and it is so easy to step out into the light 
of the morning sunshine. 


Codperation With Government Bureaus 


The work of the division of simplified prac- 
tice, bureau of standards, was discussed briefly 
by an expert. It is an outgrowth of the 
work of the War Industries Board along the 
line of eliminating waste. Trade associations 
and members were urged to get in contact with 
the work of this division and help solve their 
waste problems. 

Dr. W. M. Steuart, director of the census, 
discussed the coéperative statistical work and 
the problems which have arisen in connection 
with it. He said that what was wanted is 
a line of information which will give a true 
index of trends in industry. The difficulty 
of gathering statistical information of this 
comprehensive character one month and dis- 
tributing it the next and still give a true 
index was stressed. 

Business Leaders Discuss Associations 

Mr. McCulléugh, of the Chamber of Com- 
merce of the United States, discussed the 
trade association movement. The national 
chamber, he said, is much concerned with 
what becomes of the trade association which 


comprises one-third of its membership. Asso- 
ciations are getting a vision of what it is 
possible for a great organization to do, he 
added. Contact with the Government, he 
thought, was going to make for better things. 

Speaking for the National Association of 
Manufacturers, Nathan B. Williams, in the 
necessary absence of President Edgerton, said 
he saw no particular occasion for alarm to 
trade associations either in the decision of the 
late Judge McCall in the hardwood lumber 
case, or in the affirmation of that decision by 
the Supreme Court. 

E. J. Cornish, president of the National 
Paint, Oil & Varnish Association, read a very 
interesting and illuminating statement. He 
spoke of the timidity of business men in his 
line who feared their trade secrets would 
escape. As a result of codperative work dur- 
ing the war, he added, many found that their 
competitors already knew their secrets, but 
kept right on doing business like gentlemen. 
As to prices, he said it really did not matter, 
that they were not important. ‘‘We know our 
competitors’ prices within two days and do 
not have to wait a month to find out,’’ he 
said amid a general laugh. He stressed the 
importance of full publicity to industry, to 
the public and to the Government, and said 
the executive and judicial as well as business 
would act more intelligently if information 
were available. 

Several others spoke at the morning session. 


Trade Commission Insists on Competition 


At the afternoon session Mr. Hoover first 
introduced Chairman Gaskill, of the Federal 
Trade Commission, who said he spoke as an 
individual member and his views were in no 
sense binding upon the commission. He made 
a distinctly favorable impression. 

Mr. Gaskill was sure all would agree that 
the existing situation is unsatisfactory. The 
difficulty arises, he added, from the desire 
of some elements in industry to accomplish 
the equivalent of monopolistie control, a result 
that is deseribed as ‘‘stabilization’’ in indus 
try. When an association seeks ‘‘stabiliza- 
tion’? beyond the point of ordinary supply 
and demand, Mr. Gaskill said, it enters the 
twilight zone. The processes of law follow 
some time after that. 


Law Should Provide Better Guidance 


He urged the need of keeping in mind 
certain fundamental principles. In the last 
analysis we are trying to run organized 
society on the competitive system, and if the 
fundamental principles are observed trade 
associations will have no difficulty in avoiding 
conflict with the law, he said. The competi- 
tive system, as he sees it, means equal rights 
and equal opportunity to all. This means free 
and fair competition. 

Mr. Gaskill said that out of the series of 
laws on the statute books we find only a nega- 
tive statement that the competitive system is 
the basis of society. He urged the need of 
interpretative intervention in order that busi- 
ness might have some guidance, rather than 
be left in the dark to stumble along and later 
run the gauntlet of the law. Under the latter 
system he thought there would be more ‘‘ thou 
shalts’’ and fewer ‘‘thou shalt nots.’’ 


Declares Government and Business Inseparable 


In any event, Chairman Gaskill said, proper 
results will not be worked out that do not 
arise from within the associations. He paid 
his respects to the ‘‘pirates’’ in trade groups 
who will not go forward along the line which 
the great majority desire to follow but attack 
them from the rear. Any interpretative sys- 
tem, he thought, would work beneficially to 
the great majority who desired only to do the 
right thing, and the Government would know 
how to deal with the small groups who insist 
upon ‘‘flying the black flag.’’ ‘‘Such men 
are the enemies of the Government and the 
remainder of the industry,’’ he declared, as 
the big audience applauded vigorously. 

In his view, Chairman Gaskill said, the Gov- 
ernment and business are one and inseparable 


(Concluded on Page 69) 
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RECORD SHOWS INCREASE IN SALES 


SeaTTLe, Wasu., April 8.—The West Coast 
Lumbermen’s Association’s record of direct 
sales of fir lumber, covering the first three 
months of 1922, shows in general that the num- 
ber of sales and the volume have increased; that 
notwithstanding the discouraging outlook dur- 
ing January, February and the first three weeks 
of March, prices have receded but slightly; and 
that spread in prices for the most part has been 
reduced. One item, 5/8x4-inch No, 2 and bet- 
ter ceiling, has been stable at $35 as the high 
price and $21@25 as the low price; and No. 3 
is substantially the same at $28.50, altho the 
figures for March show an abnormal spread of 
$17.50, on account of one small sale at the ridic- 
ulous figure of $11. The record also shows that 
drop siding, boards and 2x4, 12-14, are either 
holding their own, or are only slightly off the 
prices prevailing at the opening of the year. 
The comparative figures for the first quarter of 
1922 are: 


No. 1 Vertical Grain Flooring 


January February March 
Sales (number). 39 26 5 
Volume (feet)... 267,000 139,000 298,000 
No. of prices.... 9 10 10 
High price...... $57.00 $59.00 $56.00 
Low price....... $52.00 $51.00 $49.50 
oT ae ae $ 5.00 $ 8.00 $ 6.50 
No. 2 Vertical Grain Flooring 
Sales (number). 227 232 445 
Volume (feet)...1,070,000 1,211,000 2,223,000 
No. of prices.... 13 18 
High price...... $54.00 $57.00 $53.00 
Low price....... $47.00 $45.00 $43.00 
Spread ...6.ece $ 7.00 $12.00 $10.00 
No. 3 Vertical Grain Flooring 
Sales (number). 79 101 142 
Volume (feet)... 57,000 672,000 1,044,000 
No. of prices.... 13 12 5 
High price...... $42.75 $43.00 $40.00 
Low price....... $30.00 $33.00 $30.00 
Spread ......... $12.75 $10.00 $10.00 
4-Inch No. 2 and Better Slash Grain Flooring 
Sales (number). 119 115 176 
Volume (feet)...1,152,000 831,000 1,413,000 
No. of prices.... 13 16 12 
High price...... $36.00 $36.00 $34.00 
Low price....... $25.00 $26.00 $26.00 
Spread ......... $11.00 $10.00 $ 8.00 
4-Inch No. 3 Slash Grain Flooring 
Sales (number). é 44 6§2 
Volume (feet)... 284,000 361,000 497,000 
No. of prices.... 12 13 14 
High price...... $31.00 $34.00 $31.00 
Low price....... $21.25 $22.50 $21.25 
Spread ......... $ 9.75 $11.50 $ 9.75 
6-Inch No. 2 and Better Slash Grain Flooring 
Sales (number). 110 90 199 
Volume (feet)... 431,000 395,000 786,000 
No. of prices.... 11 10 12 
High price...... $42.50 $37.00 $37.00 
Low price....... $23.75 $30.00 $25.00 
Spread ......... $ 8.75 $ 7.00 $12.00 
6-Inch No. 3 Slash Grain Flooring 
Sales (number). 20 27 51 
Volume (feet)... 115,000 125,000 244,000 
No. of prices.... 9 10 8 
High price...... $35.00 $37.00 $30.00 
LOW PVICC. 2005.0 $25.25 $26.00 $23.00 
MOTOR o)ccuueds $ 9.75 $11.00 $ 7.00 
54x4-Inch No. 2 and Better Ceiling 
Sales (number). 232 233 453 
Volume (feet)...1,456,000 1,286,000 2,239,000 
No. of prices.... 18 21 17 
High price...... $35.00 $35.00 $35.00 
Low price....... $25.00 $22.50 $21.00 
PORE. Aes sever $10.00 $12.50 $14.00 
5¢x4-Inch No. 3 Ceiling 
Sales (number). 44 65 90 
Volume (feet)... 241,000 287,000 567,000 
No. of prices.... ‘ 13 14 
High price...... $29.25 $27.50 $28.50 
Low BIICOs.0.000%% $19.50 $20.00 $11.00 
ee $ 9.75 $ 7.50 $17.50 
6-Inch No. 2 and Better Drop Siding 
Sales (number). 249 258 522 
Volume (feet)...1,914,000 1,869,000 3,458,000 
No. of prices.... 15 16 19 
High price...... $38.00 $38.00 $38.50 
Low price....... $26.00 $23.50 $26.50 
eo ee $12.00 $14.50 $12.00 
6-Inch No. 3 Drop Siding 
Sales (number). 85 86 141 
Volume (feet)... 576,000 565,000 1,002,000 
No. of prices.... 17 18 20 
High price...... $33.50 $33.50 $33.00 
Low price....... $21.00 $24.00 $22.00 
SOTEHE sessenses $12.50 $ 9.50 $11.00 
8- and 10-Inch No. 1 Common Boards 
Sales (number). 201 173 337 
Volume (feet)...1,794,000 1,260,000 2,649,000 
No. of prices.... 13 16 14 
High -price...... $16.50 $16.75 $15.00 
Low price....... $10.00 $ 9.50 $ 9.50 
Spread ....4.6... $ 6:50 $ 7.25 $ 5.50 


12-Inch No. 1 Common Boards 


January February March 
Sales (number). 72 78 133 
Volume (feet)... 384,000 428,000 503,000 
No. of prices.... 11 12 10 
High price...... $17.00 $16.50 $15.00 
Low price....... $10.50 $11.00 $10.00 
SOPCAd ...vcese» $ 6.50 $ 5.50 $ 5.00 

2x4-Inch 12-14-Foot No. 1 S&E 

Sales (number). 323 252 585 
Volume (feet). ..1,307,000 781,000 2,012,000 
No. of prices.... 14 11 10 
High price...... $15.50 $14.50 $13.50 
Low price....... $ 9.50 $ 9.50 $10.00 
rae $ 6.00 $ 4.75 $ 3.50 


ASSURED SUPPLY OF QUALITY LOGS 


SEATTLE, WaAsH., April 8.—The North Bend 
Lumber Co. and the John McMaster Shingle Co. 
have entered into an arrangement whereby a 
continuous and ample supply of cedar logs is 
assured. for the McMaster mill at Kenmore, on 
Lake Washington. The McMaster property is 
close to the logging dump of the Admiralty 
Logging Co., which some years ago conducted 
operations in the timber on the north shore of 
the lake. The dump some months ago passed 
into the control of the North Bend Lumber Co., 
which is now operating its logging camps in the 
district tributary to North Bend. The distance 
is about forty miles, and the company is aver- 
aging about 180,000 feet of logs daily. The 
output is delivered at the Kenmore station and 
dumped into the lake. The new arrangement 
is regarded as advantageous to both parties to 
the agreement, since the Kenmore mill receives 


tions at Barber and Emmet, recently inaugu- 
rated a 10-hour day, reducing the basic wage 
from 37% to 33% cents an hour. The company 
gave the men at Bonners Ferry the option of 
working at a reduced minimum or making the 
difference up on a 10-hour basis, the men pre- 
ferring to retain the 8-hour day, at a wage of 
32% cents an hour. 

There is little doubt that these companies, 
with most of those operating in the Northwest, 
have been losing vast sums of money and have 
felt the pressure of competition keenly. They 
argue that costs must be reduced in order to run, 
or difficulties will face the industry. On the 
other hand the men say that they can work 
better and more efficiently on an 8-hour basis, 
and that the future of the industry here lies 
in the preservation of high standards. To that 
end, efficiency committees are being organized 
in different mills. 


COMBATING FORCES OPPOSED TO WOOD 


SearrLe, WasuH., April 8.—The work of the 
California Lumbermen’s Association, in combat- 
ing the Burnett housing act, is being viewed 
from a new angle by the lumbermen of the 
Pacific Northwest, who see in it the excellent 
effects of coéperation among the manufacturers, 
wholesalers and retailers forming the association 
in California. 

There has just come into view here the latest 
broadside from the California association, with 






































a note from H. KE. 
Wheeler, secretary, say- 





« 
HAVE Jhe Calf Lumbrrmem’, Unocidlion® ing: ‘Just a copy to 
na 302 LUMBERMENS BLOG let you know we are 
JOINED.‘ SAN FRANCISCO, CAL: alive and going after 
™ ae the real thing that is 
anoass nod ' ) LUMBER 2 undermining business 

LATH = TIMBER) JoO1ST, A = =3r <a today.’’ 

O25. On the reverse side of 
~ —_ SEYN ._ = this message is a sketch 
; Wee v 4 of the ‘‘Real Thing,’’ 
_— oy pictured as an octopus. 
PROBLEMS 4 One of the tentacles 
LEGISLATION » has encircled shingles; 
Socata another reaches out 
TRAFFIC : ae threateningly, _ labeled 
BUSINEYY SS =< NO ‘(Lath Next;’’ © still 
ETHICS SSS : another ‘‘Studding and 
Joists Next;’’ and 
“Octopus” Card Distributed by California Lumbermen’s Association another, ‘Lumber 
Next.’’ There is the 
its eedar and the North Bend Logging Co. is warning legend ‘‘Look Out! Have you 


able to deliver fir to the Seattle Mill & Logging 
Co.’s plant, formerly known as Taylor’s mill, 
situated on the west shore of the lake south of 
Leschi Park, Seattle. The stand is excellent 
old growth timber. The cedar going to the 


_MeMaster mill is better than average quality. 


The fir trees are large, and fine in fiber. One 
of the firs recently felled was cut into three 
logs, which scaled 30,000 feet. 


(Se aeaeaeaaaai 


SURVEYS NORTHWEST LABOR SITUATION 

SEATTLE, Wasu., April 8.—According to 
George B. Sypher, of the Loyal Legion of Log- 
gers & Lumbermen, Seattle, a survey by that 
organization as of April 1 indicates that there 
are now employed in the lumber producing sec- 
tions of Washington, Oregon and Idaho a total 
of 61,500 men, as against a figure of 55,500 
one year ago, and 60,500 one month previous. 
There would be added approximately fifteen 
hundred men in western: Washington were all 
the camps running that are down solely because 
of snow, and in the case of Idaho over 5,500 
would be added. In the latter case, however, 
many mills and camps will be late starting 
up. Oregon shows approximately the same pro- 
portion as Washington, yet it is felt that employ- 
ment there will near the peak in thirty or sixty 
days. 

Mr. Sypher states that the mills generally 
are holding to the 8-hour day as the standard, 
tho in the last thirty days there have been some 
very notable instances of companies reverting 
to the old time 10-hour day. The Puget Mill 
Co. on April 1 announced that its plants would 
be run ten hours, and the minimum wage would 
be 25 cents an hour. In Idaho the management 
of the Boise-Payette Lumber Co., with opera- 


Joined??? 

An interested local lumberman views the ef- 
forts of the California association as an evi 
dence of what the three branches of the indus 
try can do when they make up their mind to 
combat the hostile forces that are trying to 
legislate forest products off the map, in order 
to make sales for competitive materials. Says 
a shingle man: 

This is real stuff. The card pictures the whole 
proposition. in California and it sets forth exactly 
what the industry is thinking about. The Cali- 
fornia association is doing excellent work in show- 
ing the tactics of the composition roofing people, 
who want to eliminate wood products in order to 
sell their own stuff. When the three branches 
of the industry wake up, as they did in Omaha the 
other day, they can combat this thing successfully. 
Anyhow, we take off our hats to the California 
Jumbermen, who are organizing all three branches 
by showing the danger that confronts them all. 


TO DEVELOP FINE TRACT OF DOUGLAS FIR 


SEATTLE, WASH., April 8.—George Miller, of 
Snohomish, Wash., widely known as ‘‘Cyclone’’ 
Miller, has just closed a timber deal and log- 
ging proposition of the first magnitude, putting 
him in control of one of the largest operations 
in the Pacifie Northwest. Mr. Miller, after the 
filing of the incorporation papers of the Green- 


has just made the facts public. 

The incorporators of the Greenwood Logging 
Co. are Mr. Miller; W. E. Boeing, of Seattle, 
who is heavily interested in timber lands, and 
Joseph A. Swalwell, who as president of the 
Union National Bank of Seattle is rated as one 
of the leading financiers of the Pacific coast. 
The officers are: President, Mr. Boeing; vice 
president, Mr. Swalwell; secretary, Jerry A. 
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McGillicuddy, jr., who has been associated with 
Mr. Boeing. 

Thru the organization of the Greenwood Log- 
ging Co. the preliminary steps have been taken 
to log one of the Boeing tracts in the Grays 
Harbor country, located about eighteen miles 
north of Aberdeen. There will be a first-class 
logging railroad. Mr. Miller will be general 
manager of the company, in active charge of 
the entire operation. He says: 

To start with in this tract we will have 700,000,- 
000 feet of timber, with a much larger total avail- 
able when we reach it. I would say that the aggre- 
gate is not far from 1,000,000,000 feet. We now 
have surveyors in the field, and just as soon as 
they can determine the right of way we will begin 
the work of grading the logging road. There will 
be eleven miles of this construction, placing the 
outlying portion of the timber in direct connection 
with water. The exact location of the railroad 
has not been settled, since either of two routes 
would do. One of them would take the road up the 
Wishkah River from Aberdeen, while the other 
would follow the East Hoquiam River from 
Hoquiam. We intend to start grading at once, 
and when we open logging operations we expect 
to employ 150 to 175 men, and to take out a mini- 
mum of 60,000,000 feet of logs a year. 

This stand of timber is one of the finest I have 
ever seen. It is far too good to cut away at a rapid 
pace. It runs 92 percent fir, with large numbers 
of trees scaling from 12,000 to 20,000 feet each— 
making a most exceptional stand—a sprinkling of 
cedar, spruce and hemlock comprising the other 8 
percent. We will log by donkey engine, in the 
same manner as I have been conducting similar 
operations in other parts of the fir district. 

During the week, Mr. Miller sold his interest 
in the Everett Logging Co. to his partner, Tom 
Hartley. Mr. Miller retains his interest in the 
Snohomish Logging Co., and also in the Miller 
Logging Co., both of Snohomish, and will con- 
tinue to operate the two camps, with a total pay- 
roll of 261 men. From these camps he is sup- 
plying logs for the Weyerhaeuser and Clark- 
Niekerson mills at Everett. 


TO STABILIZE TRANSPACIFIC RATES 


PORTLAND, OrE., April 8.—Strong efforts to 
stabilize the oriental freight market on lumber 
will be made at a meeting called for Portland, 
next Tuesday. Steamship operators from all 
north Coast ports have been requested to at- 
tend, the intention being to raise the freight 
level to $12 or more. 

For nearly a month a disastrous rate war has 
been in effect on this route, and lumber freights 
have sagged below levels obtaining before the 
war. Disruption of schedules, due to the sea- 
men’s strike in Hongkong and cutting of rates 
by competitors, are the reasons given by one of 
the largest transpacifie companies which precipi 
tated the rate war during March. This line, 
operating from Puget Sound and British Co 
lumbia, established a $12 base on big squares. 
Other lines retaliated, until the market quickly 
sagged to $8, at which figure a part eargo was 
accepted by a prompt ship in ‘‘distress.’’ 

Speaking of the situation, Robert C. Hill, 
Seattle ship charterer and freight broker, says: 

Today’s freight level on lumber to the Orient is 
$10 for big squares and $9 for “babies” and small 
lumber. <A year ago the rate was $10. The mar- 
ket rose until it went slightly above $16 for big 
specifications during the winter. Since February 
it has been weak and the rate war was the result. 
fleavy losses have been absorbed by some of the 
ship owners and it is expected that one or two 
tramp lines may be withdrawn from this trade 
until conditions improve. 

At present four oriental lines are booking up to 
the end of May on $9 and $10, while four other 
lines are holding aloof, quoting $12 and higher. 
The latter companies take the position that as 
soon as the cheaper space is gone freights will 
automatically rise to $12, and they will get the 
benefit. None of the lines will book into June 
and July yet, as they expect the rate level will 
» at least $12 before the end of April. 

Whether it will be possible to revive the for 
mer westbound eonference of Puget Sound and 
British Columbia lines is an open question. The 
rate war has left some extremely sore spots, but 
all are agreed that certain interests have been 
severely punished and that conditions warrant a 
rate of $12 or more. 

Contrary to rumors, no space has been booked 
below $8 recently. The ship accepting this 
rate was on berth with little cargo at hand, and 
88 freight was taken in preference to returning 
only partly loaded. 

Large exporters are buying $10 space rapidly 
en the expectation that the situation will be 


considerably firmer within a few days. In- 
quiries from Japan have also been more fre- 
quent recently, as the freight market shows a 
tendency to advance. A large volume of busi- 
ness for Japan has been tendered on firm of- 
fers as low as $28 ¢.i.f., but it is nét at all 
attractive to fir manufacturers. Tenders of 
that nature are away out of line, since the 
Douglas Fir Exploitation & Export Co. is still 
quoting $25 on large squares. 

With lumber freights at $9 and $10, the 
rate on logs is being quoted at $15 Brereton. 
The recent drop in freights has affected Puget 
Sound principally, as Columbia River operators 
have succeeded fairly well in maintaining rates. 


AN IMPORTANT OREGON OPERATION 


VALSETZ, OrE., April 8.—As the sun travels 
from the Kast to the West, so is the march of 
civilization and the trend of development in the 
United States. First and foremost among the 
pioneers is the lumberman. He always cuts 


| 
| 





Company Store and Ticket Office at Valsetz, 
Ore. 


the timber that builds the homes and incidental- 
ly accomplishes the first stages of land clearing 
for the settlers. More particularly in this day 
and age, he furnishes employment for the people 
who make up the community and often, instead 
of waiting for the natural development of home 
building, he builds a town immediately out in 
the wilderness, 

From that great lumber State, or State of 
great lumbermen as you wish, Michigan, where 
they have been lumber manufacturers for many 
years, came the principals of the Cobbs & 
Mitchell Co., and they built the town of Valsetz 
in the Siletz Valley. They built the Valley & 
Siletz railroad, forty miles long—and just as 
wide as any transcontinental railroad in the 
country—and they built the modern sawmill 
plant at Valsetz that is now running sixteen 
hours and cutting 270,000 feet a day. The com- 
pany has an immense stand of excellent timber 





(Left to right) H. S. Stronach, West Coast 
Forest Products Bureau, New York; D. J. 
Ballantyne, sales manager Cobbs & Mitchell 
Co., Portland, Ore.; and W. R. LaLonde, plant 
superintendent of the Cobbs & Mitchell Co., 
Valsetz, Ore. 


tributary to this operation and there are tenta- 
tive plans for a larger development, with 
another sawmill plant, probably including a 
separate cut-up plant, which may be located at 
Independence, where the Valley & Siletz Rail- 
road connects with the Southern Pacific, or this 
plant may be built near the present plant at 
Valsetz. 

The Valley & Siletz railroad is a common ¢ar- 
rier and a model for a short line road. The 
railroad company recently purchased a large 


motor car which will operate on a passenger 
run regularly beginning about May 1. George 
Oman, company accountant, recently inspected 
the new car on the same day that Mary Garden 
charmed Portland audiences with her singing. 
Returning to the office next day he was asked 
what he thought of Mary. Misunderstanding 
the question for a query about the new car he 
said: ‘‘ Well, she is about the size of an S. P. 
diner but, O Boy, she sure has got some en- 
gine! ’’ 

The Valley & Siletz railroad was built in 
1914 and. the ‘present sawmill in 1919. The 
Cobbs & Mitchell Co. has general offices in Port- 
land, where C. N. Huggins, vice president and 
general manager, is in charge. Walter Inch 
is general superintendent of the company and 
W. R. LaLonde (cousin of the famous LaCrosse 
player) is plant superintendent. C. C. Huggins 
is purchasing agent. 

D. J. (Jimmie) Ballantyne is sales manager. 
On April 8 he left for a business trip thru the 
middle West and East and will visit the head 
offices of Cobbs & Mitchell (Inc.) at Cadillac, 
Mich., the home of hardwood flooring. As the 
Cobbs & Mitchell timber in the West is of the 
old growth yellow fir type, from which it is 
possible to cut a large percentage of fir shop 
lumber, Mr. Ballantyne expects to investigate 
the possibility of finding additional markets 
for this product. H. 8S. Stronach, of the West 
Coast Forest Products Bureau, told executives 
of the company the value of producing fir shop 
from this high class timber, and of the possi- 
bilities of marketing it in the industrial field, 
convincing them that the subject will bear close 
investigation. Mr. Ballantyne a few days be- 
fore he left for the East was accompanied by 
Mr. Stronach in a trip to the plant. 


Mr. Stronach’s demonstration as to the dif- 
ference in the value of the product of the log 
cut to slash grain and cut to shop, works out 
as follows: At the plant of the Seattle Mill 
& Logging Co. he took a rough log with a 40- 
inch top, probably a ‘‘third eut’’ log. After 
squaring it there were cut: 3 planks, 2 x 2444— 
32. Put thru the edger and cut into slash grain 
2 x 12 they tallied: 


2212-inch, 


lengths— 8’ 10° 12’ 14’ 16’ 18’ 20’ 22’ 24’ Sz 
No. 2 clr. & btr.. s 6Y 
NGek €GBRiss ces 1 2 1 
NG 2 COMsccce. i 2 11 


Then ripping it into 2 x 6-inch slash grain it 
tallied as follows: 
2a26-inch, 


lengths— 8’ 10’ 12’ 14’ 16’ 18’ 20’ 22’ 24’ $2’ 
No.2 clr. & btr..3 3 3 1 1 
Nex e QUMGa ee os 2 1 
Ne DS COUi6 ce 1 27 


—and 4 feet of waste. 

Cut into two pieces of 6 x 12 mining timbers 
at $10 a thousand, this lumber would be worth 
$3.84. 

Result of Cutting Into Shop 


With the plot of a 32-foot cant Mr. Stronach 
demonstrated the difference in the value of the 
product of the log sawed for vertical grain shop 
lumber instead of slash grain, as is the usual 
custom in most Pacific coast mills. As the knots 
had all been plotted on exact size paper from all 
faces of the 2-inch planks, it was possible to 
lay out the cuttings obtained if the cant had 
been cut vertical grain and graded for shop and 
selects. In this way it was graded by the chief 
inspector of the bureau of grades, L. C. C. 
Laursen, with the following result: 

Vertical Grain Shop and Better 


Pieces nie 
eG Gata GE 6 ace oe ticadlcns @$40 $5.04 
4 2x6—18 No. 1 shep...ececes 
4 34 No 1 GOBs ccsvcaces @$25 3.20 
q 226—14 No. 2 shop... cece @$15 1.47 


$9.71 
Again figuring all the 18-inch and longer clear 
cuttings it tallied 310 2/3 lineal feet out of a 
possible 350 lineal feet. 
This actual demonstration has been very im- 
pressive to many Coast lumbermen who have 
viewed it. Mr. Stronach accompanied by several 
lumbermen will visit a number of Willamette 
and Columbia Valley mills next week to get 
them interested in cutting the large old growth 
timber into vertical grain shop lumber rather 
than slash grain common. 
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Practical Sawmill Accounting 
[Chapter XVII, Part 2—‘“‘Cost Systems” | 











[This is the second part of Chapter XVII. 
In the first part, which appeared in the issue 
of March 25, page 66, Mr. Mahony discussed 
the use of unit costs in comparing departmental 
figures of different mills, contending that by 
watching fluctuations the executive was enabled 
to detect leaks and devise remedies for them 
practically at their inception —Ep1T0r. | 


The foregoing citation of one phase of the 
use of costs, it may be mentioned, is ‘‘taken 
from real life’’—an organization that oper- 
ates over twenty plants in this country, Can- 
ada and elsewhere. It may be pertinent even 
to add that all these plants were producing 
thruout the recent business depression, but to 
what extent this successful operation was 
aided by its system of cost accounting is of 
course impossible to define. Nevertheless, 
granting that local modifications are neces- 
sary, the general principles of costs as adopted 
by this and other successful operations may be 
applied with safety to any manufacturing 
organization in similar industries. The pur- 
pose of this article, therefore, is to outline 
a system of cost accounting, planned to func- 
tion similar to the above, and which, if de- 
sired may be expanded to furnish enough 
data to satisfy even our friend, the ezar of 
the twenty-odd plants, or which may be modi- 
fied for the use of one small mill. 


Compact Form of Operating Statement 


Before proceeding with a detailed illustra- 
tion of costs, it is necessary to assume some 
production figures, together with quantities 
for inventories, sales, transfers and the like, 
as it is believed that the use of concrete ex- 
amples makes the text more intelligible than 
by the use of blank forms. For this purpose, 
then, we may use the quantities and amounts 
shown in Fig. 23, which, however, is used for 
the more important purpose as a complete, 
condensed statement of manufacturing opera- 
tions for the month. The compilation of this 
statement is a simple matter; the opening 
inventory figures in column 2 are obtained 
from the profit and loss statement shown in 
Fig. 19{, which were acquired at the end of 
the previous month; the various figures show- 
ing the quantities produced, in column 3, 
come from the current departmental produc- 
tion reports; the expenses in column 4 from 
the statement illustrated in Fig. 21*, while 





[By J. Mahony] 


the remaining columns are computed either 
by addition or subtraction, as indicated, or 
by actual count. This statement shows first, 
in column 2, the inventories of manufactured 
product at the beginning of the period, 
segregated as to description, quantity, aver- 
age price and amount. In column 38 is shown 
the quantity, average price and value of 
material received from a previous operation 
(these figures in most cases being transfers 
of the figures shown in column 7); column 4 
shows the average costs by departments and 
the amount of expenses incurred in manufac- 
turing processes during the month, while col- 
umn 5 provides for the total of columns 2, 
3 and 4. Column 6 shows the inventories 
at the close of the period, classified in the 
same manner as the opening inventories. 
Column 7, containing the differences between 
columns 5 and 6, represents the costs of the 
goods sold. 

This is a very compact form of operating 
statement, arranged simply to follow the 
broad principle of applying to departments 
or operations the theory of. adding the open- 
ing inventory to production, and deducting 
therefrom the closing inventory, thus obtain- 
ing the costs of sales by departments. Its 
other uses, however, are quite varied. For in- 
stance, in columns 2 and 6, details are fur- 
nished of the opening and closing inventories 
showing the nature of each group comprising 
the inventories, the quantity, average price 
and value; the totals of these two columns, 
$34,350, and $29,871 respectively, tie in with 
the amounts of the opening and closing in- 
ventories shown in the profit and loss state- 
ments illustrated in Figs. 18§ and 19t. The 
amounts under the caption of ‘‘Cost of prod- 
uct received’’ shown in column 3 have an 
additional value in that they indicate the 
cumulative average costs of the products up 
to any stage of manufacture. The manufac- 
turing expense in column 4, amounting to 
$14,785, which it will be remembered, ties in 
with the amount of manufacturing expense 
shown on the profit and loss and other state- 
ments; the average current departmental 
costs of production are also indicated in this 
column. Columns 5 and 6 eall for no special 
mention, but column 7 is noteworthy in that 
a comparison should be made of the figures 
therein with the figures in the detailed profit 
and loss statement shown in Fig. 19}, espe- 
cially those of the costs of sales of lumber 
($16,894), planing mill stock ($2,120) and lath 
($250). 





Complete Production Records Are Essential 
In this statement, Fig. 23, we encounter 
for the first time the elements of quantities, 
in inventories, production, consumption and 
shipments. Most sawmills maintain produc- 
tion records of one kind or another—usually, 
however, of a haphazard nature, or rather no 
consistent attempt is made at co-relation of 
production between departments or operations. 
However, for manufacturing purposes alone, 
not to mention any broader economic phases, 
it would seem obvious that complete produc- 
tion records are essential, records showing the 
footages of logs cut, logs hauled, logs sawed, 
lumber cut and of other products manufac- 
tured or handled. Without such records, it is 
impossible to ascertain whether maximum 
production efficiency is being attained; with 
them, not only is the reverse true, but in 
addition, losses or waste, if any, may be 
localized by departments. If the quantities 
of the inventories of each commodity or de- 
partment at the beginning of the period are 
known, and the quantities produced are added 
to these, less the quantities used or sold, the 
difference should equal the quantities on hand 
at the end of the period. This calculation 
produces what is known as a ‘‘book in- 
ventory’’ and is subject to verification by an 
actual inventory. It is realized, of course, 
that actual or physical inventories are im- 
practicable as a regular monthly proposition 
in the sawmill business, and particularly so 
with logs, but at the same time, an expe- 
rienced millman can make remarkably close 
estimates in a very short time, and which 
may be used as tentative proofs of the ac- 
curacy of the book inventories. Frequent com- 
parisons should be made between actual and 
book inventories, and in the course of time 
a percentage of error, or the differences be- 
tween the two, may be established. For pric- 
ing inventories, however, it is not so simple 
a matter to obtain a basis, except when the 
uverage costs are lower than the market 
price. If higher than market, the price should 
be adjusted, but whether to market price or 
to some other lower level is a question. Sound 
accounting prescribes an adjustment to cost 
or market, whichever is lower, but if the mar 
ket price is lower than cost, the rule involves 
the anticipation of, if not a profit at least 
a sale, but on the other hand, conservative 
business methods would suggest that in in- 
stances where market is lower than cost, a 
still lower price than market be used for in- 
vertories. Such instances perhaps are the 































































































t Fig. 19, page 53, issue of Dec. 3, 1921. n 
* Fig. 21, page 48, issue of Dec. 31, 1921. § Fig. 18, page 52, issue of Dec. 8, 1921. exception. 
THE BLANK LUMBER COMPANY 
Con oensed STATEMENT CF OPERATIONS , MONTH OF 1 ‘O90 
| pe — scene —- —— _— 
OPENING INVENTORY COST OF PRODUCT RECEIVED vuln te Exp TOTA 4 CLOSING INVENTORY Cos? OF PRODLCY KELveREO 
CPERAT! OW we G) ») sy (e) : a2) es co 
| KH Quantiry [Avennae | Anieunt | Quanrery [A Amevnr |Aveange | Amount iQuantiry |Avesne@a| Amount | Quantity |Averane| Ameunt |Quantiry |Aveange| Amount 
Cutting toGgs 150.000| 4.00 600 1§Q.000 . . +40 640 300.000) 4.0 1.160 30.000; 410 126 | 270.000/] 410 1,184 
HAULING LOG> 4 , * | 270.000) 410 VAS | vent 3.000 270.000] |§.31 41bq ° in 270.000 | 15.31 4134— 
Log Ponr 600.000 | 18.00! 10,800 | 170.000| 15.3! 4.134 120 _ 326 870.000| 17.54) 15.459 | 310.060! 17,64) 5.440 | 560.000 | 17. 54 96:9 
SAWMitLeL . “i * | S@0.000/ 17.64% 9.619 6.71 +. 860 560.000] 14.18 14.699 - - i 860.000/2615)|) 14699 
POWER ° Ca * | 560.000] 1615] 14.699 ou 2.360 S$60.000 | 30.46| 17.059 * * 560.000 | 30.46 | 17 059 
BLACKSMitrH SHOP e . 560.000} 30.46 17.059 Or 346 560.000 | 31.08) 17.404 . ° 560.000 | 31.08} 17.404 
| LUMBER YARD 990 000 | 25.50 | 22.980 | 560.000| 31.06) 17.404 1.66 1.040 | 1.460.000 | 26.58| 41.394 | 845.@00/ 18.77 | 14.305 | 6:15.000/27 88 | 17-069 
| See piNg : * 1 * | 581.500] 28.36] 16.594 08 360 | 562.600] 19.00] 16.694 : * | 682.500 |29.00| 16.894 
DRY KILN , -| 17. 500| 10.00 5&0 | 21.09 560 27.500] 41.09 1.120 . : 27.800 | 41.09 1,1B0 
PLANING Mit ‘ ° 17. 500 | 41.09 1.130 | 36.00 990 27-500] 77.09 Tine . ° 27.500 | 77.09 3.140 
LATH Mig < S000| 5.00 25 1.87 us "0.000; 106 150 no.009 | 2.08 150 | 
TOTAL ~ | 34350 2 ¥ 0 | 14.785 : - . = : - | 29.871 : : - 
THE LOMBER YARD 'TEMs IN COLUMN 7 ane MACE uP AS FOLLOWS:- SwieseeD TO CusTomers (AT CosTy 5 8.800 -FT @*reas. Biosiq +06 
. * PLANING MLL (AT MARKET) 2 ie it 650.00 
. * Late lke (Ouse ,AT MakKeT) 7+ 1 “ESO 73: oo 
TOTAL 615000. ~ 27.88 *17.089.00 





Fig. 23—A Condensed Statement of Operations. 
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THE BLANK LUMBER COMPANY 
MANUFACTURING cost STATEMENT, mMonTH ’ 1921. 
= = Soe = ee = 
' | CUTTING LOGS | HAULING LORS | LOG Pono | sawmiie | Lumnea vage | pase mense PrAmNg min | LATA MeL | SmPrng Power |Rurcxsm bial 
«PE ec ace TOTA ger aes < a = 
vy) = vane slay ne 150. 000 270,000 | 270.000 | 580.000 | 660.000 275500 27. 500 120.000 | 582.500 660,000 | 560,000 
¥ a Cost Ave Cosr ave Cos+ | Ave | Cosr | At | Cost ave | Cost aval Cotr Ava | Cos+ ave | Cotr Ava | Cosr | Av@| Coar | ave 
- ” ) + —— —— —— 
DEPLETION Boo. 00 Boo | Lee . - | |} - - - - . . - . : ; : 
OBPRECIATION \.735.00 'o | .07| boo} 1.66 100 .37| 30eo] $4) 200 36, r00 | 727 200 | 717 So! .4 Se0| 08 100} 8 15| a 
FosL ConL 2.110.00 : | 600} 1.65 a) : . < -| ‘ ° : s . m : -| 1-600] 186 'o| ov 
fF. QR INSURANCE 390.00 5s oOo to 0+ to on too 8 loo 18) 50 1.82 50} (8 to 08) s ot 50 08 -| . 
Lt AGterTY IiNSuQance 210.00 36 | 48 a5 ae S| a 50 09 25 04! to 36 15 1 5 04 1° ov! 5s oO 5| or 
baton 6100.00 || 200 1.33] 1.200 | 444 too 37| 3100/| 871| 400 Tr! 100 | 3a 400 | 1464 So “> too "7 150/| 46 too! -18 
O@t ovr. escencs 100.00 || of joo, 37 - | : : - | -| - . ° : . . 2 : A | < 
|| Owe Puecwaseo 200.00 || . | « ps | ‘ mi | 160 16 | of . So} 183 ‘ ‘ : : - ? ~ 
{ RENTS 200.00 | *,! ‘ . | . | 10©° 26 - | *| © . "s . - ‘ 
| ROVacties 10.00 . . . - " . : - | . : to 36 : . : . : “ - . 
| Saws, 300.00 20 | ‘3 : : -| «| 2808] 46 to; - ° ‘ zo) .73 . : : : : : . . 
SvuPeuiss | 3,040.00 to | «4 650 | 241 tt@| 40} 00] 107/ Boo | 53} m0} Bee] 120/836) 110! .91| a0) 36 380] 4) 06! 36 
TARBES- LOCAL | $0.00 25 “7 . = | al 26 04! - | | - z : < - | . = . 4 . * 
Jumsceccameous ss 40. 00 5 | os 5| or | ee 5| S| -or| / a S| 8 : 5| .o1 S| .o1 5| o 
— t —_—-—— —+- $$$ -______}- —— 
LA | Torar 14765.00 660 | 440] B. 009 | Hat 325 1.10) 4880 &7'| t.0%0 | 1.86) 6Bo /21 09 990 | 36.00 2215 187 380 65) 2360) 4.1 345) #1) 
OPAAATING TRANS KERS M] 3 ‘ 3.000 Jitis| Booo ttt; 4126 | %37| t.040 | 1.86 S80 |1 $ E 
2 i : 5 } R37) '. : ° Bo /21.09 2 380, 
ao) pte - + 4 1-86| 51 9 _ | 65) 2360) 4w 345| 4 
os | 14,765.00 660 | 4.40 : *| 3.326 } 1231) g006 | te08 - . - 1.570 |3709| 245) 1.87 = al ps ‘ 
L OEPAQYmentTA. SAcées I 575.00 - : - - -| B76 | toa} | +) < e : «| 
ba 2a el 4-22 fe a he { Bas | Je = : 
Tora 14,210.00 || @6o0 | 4.40 : +| 3325 first] 8.420 | 08! “| ¢ : 1,870 |S709| 125 | 187 =| | - . 
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Fig. 24—Form for a Monthly Manufacturing Cost Statement Suitable for the Smaller Operations 


Comparison of the Effect of Inventories 


The effect of inventories, and particularly 
of inventories of products during the various 
stages of manufacture (that is, ‘‘work in 
process’’) on the cost of sales and on the 
resulting profit and loss on manufacturing 
for a given period may be illustrated very 
tersely by the following simple comparison: 


Inventories Inventories Inventory 


umns according to operations, and of the 
expense accounts, follows the sequence ob- 
taining in Fig. 21, while the amounts of the 
expenses ure simply transcripts from that 
form. The total manufacturing expense, it 
will be noted, is still $14,785. In the cost 
statement, however, as compared with the 
form showing the analysis of manufacturing 
expenses, provision is made for the necessary 
additional information relative to depart- 


each department or operation. In practice 
it has been found well to insert columns for 
the inelusion of costs for the previous two 
or three years in addition to the columns for 
each of the months for the current year, thus 
enabling a comparison to be made of current 
costs with those covering a more protracted 
period. <A variation of this form, or rather 
the same form with additional information, 
may be obtained by inserting additional col- 


Oe te a mental production and unit costs of produc- umns for the accumulated average cost to date 

ber yard yard only only tion. After the various departmental adjust- along the general lines illustrated in Fig 20). 

Manufacturing  ex- “ . ments and transfers have been made, the A further variation is to arrange a complete 

“a enoniad acetals $14,785 $14,785 totals, as shown on the last line agree with profit and loss statement in which only the 

<<" saan iio 34,350 33,750 22.950 the total adjusted manufacturing expenses unit prices of sales, expenses and profits are 
prngre sei > aee Shown in the detailed profit and loss state- shown. 

ae ae inven 848539 $37,735 ment illustrated in Fig. 19. This detailed cost Obviously, there is very little to the 

tory vat anaen eel 29,745 24.305 statement does not show the costs of products, mechanics of a cost system such as this, and 

; -—--—— - —— hut does show the costs by operations, the yet it is very complete and is capable of 

Cost of sales..... $19,264 $18,790 $13,430 


The reduction in the cost of sales, it need 
hardly be pointed out, brings about a cor- 
responding increase in the amount of profit 
on operations. No further comment than the 
above, it is believed, is necessary to point 
out the uncertainty, much less the inaccuracy 
of financial statements from which is omitted 
a complete line of inventories; statements of 
profit and loss from which they are omitted 
will show wide fluctuations from month to 
month, so much so that it is possible for the 
books to indicate a loss whereas a profit had 
really been made, and vice versa. 


. Two Methods for Ascertaining Costs 
Two general schemes for ascertaining costs 


will be outlined, the first, a simple form suit- [ ———— 
able for the use of smaller operations where THE BLANK LUMBER COMPANY | 
a more ry ape system would be too cumber- ComPARaTive AVERAGR PRooUCcTION Costs, YEAR 1921 Sr 
some, and the second (which must necessaril 
be more or less sketchy) a more sbabesiine EXPENSE ACCOUNT eb = - aces anil = =_ 
affair, designed to meet the requirements of qoouetion [9.100.000 | 6260.00 | Since \ . 
those who need more detailed information. | 
Both are based on the same set of accounts DEPLETION . : - 
in the general books, already described, but i papain iia a te Te 
the only difference between them is one of ee 7 ee 18 [ 
detail. One purpose of the dual presentation taping laa 09 09 
is to demonstrate that the final .results ob- — necoeiene 3.11] 3.72 5.71 
tained by either system are not only com- enanecenued -10 - 10 = 

parable but are identical; all the information Powak PuReHasRo - 08 09 -26 
set forth in the more elaborate system is con- aaees haat 7 es 
tained in and may be ascertained from the yaaa an 5 45 
books of original entry in the more simple pasion 69 pn 1.07 
system, but instead of being split up by units, ee, 2 

: P ~ LOCAL 04 04 04 

as explained later, most of the expenses in oscaiing C P ol 
the latter are shown in lump sums. cAnsezs ; S 

As suggested in the first paragraph of this ee See S.1))_5.n0 } 8.7) 
chapter, a basis has already been set up ~) ee 71 73 1.86 
which furnishes part of a system of cost ac- commie ‘ 51 50 6B 
counting. - This was illustrated in Fig. 21, PowaR 2.02] 2.04 4.2 
showing an analysis of manufacturing ex- BLACKEMITH IKoe -t) 14 -62 
penses and their distribution to operations. 300-7 OTA 3:35 | 3-4! 7-37 | 
In Fig. 24 herewith, is illustrated a form for TOTAL EXPENés, 8-46) 9.21 | 16.06 
a monthly manufacturing cost statement, a a Soe ee 22 85 1.230 
method that is simple and yet which, with Bot cet rE LOR TLE RT 


minor changes, may be put into operation by 
large concerns. The arrangement of the col- 


former having already been attained in cumu- 
lative figures in Fig. 23. For instance, as 
shown in that illustration, the cost of lumber 
produced and on hand during the month is 
$28.35 a thousand feet, while the cost of the 
lumber sold is $28 a thousand feet, the dif- 
ference being the increase due to shipping costs 
of 65 cents a thousand feet. 
Usefulness of Comparative Cost Form 


When the calculations on the manufactur- 
ing cost statement have been completed, the 
unit costs should be transferred to a ‘‘Com- 
parative Average Production Cost State- 
ment’’ such as is shown in Fig. 25, and which, 
it will be noted, requires a separate sheet for 


innumerable adaptations without damage to 
the effect or the results. One medium priced 
bcokxeeper, with the aid of a caleulating 
machine, can do all tke work required there- 
with and still have time for assisting on other 
matters. It is a good policy, however, to let 
the cost man absorb as much of the atmos- 
phere of the manufacturing end of the busi- 
ness as possible, by letting him get out with 
the various crews whenever convenient. The 
keener his insight and knowledge of the 
troubles of the producing end, the more val- 
uable he becomes as a cost man. 

The cemparative cost form illustrated in 





| Fig. 20, page 54, issue of Dec. 3, 1921. 













































































Fig. 25—This Form Is to Be Used In Connection with Form 24 
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Supplying Manufacturers with 


Standing 
Timber 


in Southern and 
Pacific Coast 
Territories 


EVERY DETAIL IS 
“QUALITY SERVICE” 


Our recognized service 
—protective and con- 
structive — with over 
twenty-five years’ ex- 
perience, is a substantial 
aid in this period of re- 
adjustment. It provides 
opportunities for doing 
some of the desirable 
things. 

Please let us know how 
we can serve you. 








NITED 


" &M(0 


The United Timber 
and Mercantile Co. 


406 Mai 
Blanche Annex New Orleans, La. 








rere 


Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 





TTT a 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


Write for Details 





TNT 





SUT 
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HOUTA 








Fig. 25 is a loose-leaf sheet, and in the aver- 
age sized sawmill it is not advisable to have 
more than one set of these reports. As soon 
as the current month’s costs are ascertained 
on Fig. 24, the unit costs are transferred to 
Fig. 25. The statement illustrated in Fig. 24 
is usually made up in triplicate, one copy 
for the general manager, one for the produc- 
tion manager and one for the cost depart- 
ment. The costs shown on Fig. 25 are of in- 
terest primarily to the production manager, 
who, in the case of smaller mills, is also usu- 
ally the general manager. 


Value of Costs from Manufacturing Viewpoint 


To return now to the value of costs from 
the manufacturing point of veiw, let us con- 
sider in their reverse sequence the statements 
prepared for our executive. The first detailed 
information on the previous month’s opera- 
tions received by him is the report of the 
average costs of production illustrated in Fig. 
25. He compares the current month with the 
previous month, the quantities produced, the 
detailed unit costs, the total departmental 
costs and so on. He has also been furnished 
with a criterion in this report which enables 
him to make intelligent comparisons. If any- 
thing seems out of proportion, he refers to the 
actual expenses shown on his copy of the 
report illustrated in Fig. 24. Perhaps there 
has been a noticeable increase in the cost 
of supplies used by some department, and if 
so, he may call on the bookkeeping depart- 
ment for a list of the items comprising the 


charge. Similarly, he can put his finger on 
any other item of unusual expense, but instead 
of having to spend his time (he who perhaps 
is a high priced and busy executive) trying to 
analyze and understand a number of 
mathematically correct financial statements— 
of which, probably for lack of patience he 
can not make head or tail—all that he has to 
do is to scan simple, condensed comparative 
statements wherein lies the essence of the 
whole manufacturing situation. In other 
words, by these processes, the function of ac- 
counting has been reduced to one of its logical 
conclusions and has been put to use as an 
indicator reflecting what is taking place in 
the business. 

It may be added that the foregoing sys- 
tem has been found very successful in actual 
operation. Its limitations are obvious, and 
in fact are intentional; it will not furnish 
costs by kinds, grades, sizes ete., nor for that 
matter will any other system of cost account- 
ing, at least not in a manner that can not 
be disputed both on theoretical and practical 
grounds. However, it does furnish an aver- 
age cost of production by classes of expense, 
by operations and by products, and, what is 
just as important, the total expenses of pro- 
duction taken into consideration in the cal- 
culation of costs agree exactly with the ex- 
penses shown by the profit and loss state- 
ment. 

[The third instalment of Chapter XVII— 
Cost Systems—will appear in an early issue.— 
EpirTor. | 














CINCINNATIANS NOMINATE 


CINCINNATI, OHIO, April 11.—At the last 
meeting of the Lumbermen/’s Club of Cincinnati 
three tickets were ncminated for the annual 
election to be held in May. Since the meet- 
ing there have been a uumber of withdrawals 
and switching about of cindidates together with 
the withdrawal of the entire third ticket. 

The regular ticket as firally determined com- 
prises J. C. West, of the J. C. West Lumber Co., 
for president; S. E. Giffen, of the Fagin & 
Giffen Co., for first vice president; G. M. Mor- 
gan, of Nicola, Stone & Myers, for second vice 
president; W. F. Gammage, of the W. F. Gam- 
mage Co., for secretary, and R. E. Thompson, 
of the Thompson Hardwood Lumber Co., for 
treasurer. 

The independent ticket comprises A. E. Hart, 
of Leland G. Banning Co., for president; John 
R. O’Neill, of the Tennessee Lumber & Coal 
Co., for first vice president; Stuart Menzies, of 
Menzies, Hale & Bolman, for second vice presi- 
dent; W. F. Gammage, for secretary, and Edwin 
H. Ward, of Dwight Hinckley Lumber Co., for 
treasurer. 

The two candidates for president, Mr. West 
and Mr. Hart, left Sunday for French Lick 
Springs, Ind., where they will enjoy a vacation 
of ten days together. They were accompanied 
by E. M. Bonner, of the Atlas Lumber Co., 
and W. H. Hopkins, of the New River Lumber 
Co. 


SEE BUSINESS IMPROVEMENT 


EVANSVILLE, IND., April 12.—At the regular 
monthly meeting of the Evansville Lumbermen’s 
Club last night, resolutions on the late Benja- 
min Bosse were unanimously adopted and a copy 
will be sent to Mrs. Bosse. 


The matter of the annual summer outing came 
up for discussion. It was decided to give the 
outing this year on Tuesday, June 27. Charles 
A. Wolflin was authorized to correspond with 
the secretaries of the various retail associations 
in this end of the State and keep them informed 
on arrangements. 


Frank Storton, representing the Beach & 
Fuller Co., a new member of the club, was pres- 
ent for the first time. There were several vis- 
itors present who made talks on business condi- 
tions. John C. Keller, traffic manager, gave 


a short talk on the reeent furniture market. 
Daniel Wertz, of the codperative committee, 
said that in his estimation business is improving. 
He also said that he looked for a curtailment of 
production in the South because of recent rains 
and floods. Charles A. Wolflin said building 
was picking up right along and that the loca) 
mills and dealers expec! a busy season. 


TOLEDOANS TO CONCATENATE 


ToLEDO, On10, April 11.—The Hoo-Hoo com- 
mittee of the Toledo Lumbermen’s: Club, V. M. 
Kelly, chairman, announces that a dinner will 
be held on Monday evening, April 17, in the 
Chamber of Commerce rooms, at which time 
Parson Simpkin, of Hoo-Hoo, will address those 
present. Immediately following a concatenation 
will be held and all local Hoo-Hoo are requested 
to secure one kitten. 


DISCUSS WATER TRANSPORT 


PHILADELPHIA, Pa., April 10.—A stated meet- 
ing of the Lumbermen’s Exchange of Philadel- 
phia was held in the Exchange Rooms last 
Thursday afternoon, with about thirty present, 
and President Amos Y. Lesher in the chair. 
Robert L. Hilles, representative at the Rivers 
and Harbors Congress, reported very interest- 
ingly. Edward D. Wood, chairman of the com- 
mittee on standard sizes, reported on the work 
of the joint,committee with other associations, 
and the committee was continued. Edward F. 
Henson sent in two reports on kindred sub- 
jects, one on the improvement of the Delaware 
and Schuylkill rivers, and one on the work of 
the joint committee for improving the port of 
Philadelphia, which has just been named the 
‘<Port of Philadelphia Ocean Traffic Bureau,’’ 
and is taking on a permanent character. Their 
plan of working and proposed activities were ap 
proved by the exchange. Joseph J. Arbelo, who 
has been an active member of the exchange for 
many years and recently retired, was unani- 
mously elected to honorary membership. Nine 
new directors are nominated, from which three 
are to be elected at the annual April 27. 

At a meeting of the committee after the gen 
eral meeting, it was decided instead of the usual 
annual dinner to have a dinner-dance at the Pel- 
ham Club, in Germantown, to be held in the even- 
ing following the annual. 
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California Pine Statistics for March 


SAN Francisco, Cauir., April 8.—There has 
just been issued from the office of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion a statistical table showing the distribution 


of the various kinds of lumber cut by member 
mills during March, 1922, and the percentage 
of cut of each to the total cut. The figures, in 
thousand board feet except as noted, follow: 
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Qhid ccccccces- 82 30 82 20 
Oklahoma ..... 188 3 237 waa 
eer e 7 ‘xt | aeons 
PORRS .cccccses 78% 22 py) wae 40 
UTA cccccccses 19 : oe wane é werd 
Wisconsin ..... 1,062 136 159% wea 200 
Wyoming ...... 30 or eee anes eee 
Penn. & Del.. 158 61 — 60 
N. ¥. & N. J.. 714 109 rer 102 
New England... 174 52 eee 40 
Southeastern 
State ..cccocs 115% 38 27 ee 
Totals ....6,752% 3,266% 2,575% 2,524 2,550 
Percent ...0. 35.8 17.2 13.6 13.5 
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*Except siding and lath. 
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Salesmen Show 


PHILADELPHIA, Pa., April 10.—Last Friday 
night, the Eastern Lumber Salesmen’s Associa- 
tion held its seventh annual meeting, and it sent 
all who attended away with a better opinion of 
the high principles underlying this organization. 





Pep at Annual 


were ably done by Vice President Fred A. Stam- 
ler. 

Chas. Hill, of the Southern Pine Sales Corpo- 
ration, was presented and delivered an excellent 
talk. 


He took as his theme, ‘‘ Where Lumber 




















Eastern Lumber Salesmen and Guests at Seventh Annual Convention and Banquet, Adelphia Hotel, 
Philadelphia, April 7 


There were 105 present, including the following 
guests: Fletcher W. Stites and Chas. Hill, speak- 
ers; Amos Y. Lesher, president of the Lumber- 
men’s Exchange; S. F. Bailey, vice president, 
and G. E. De Nike, secretary of the New Jersey 
Lumbermen’s Association, a representative of 
the AMERICAN LUMBERMAN, Horace Smedley, 
John R. Stephenson and W. A. Jackson. The re- 
ception committee consisted of Charles L. Betts, 
chairman; J. E. Coggin, Martin Van de Visse, 
G. H. Wiegand, George M. Hoban, Maurice W. 
Wiley, J. H. MeNerny and Jose H. Sykes. Ar- 
rangements were carefully planned and well car- 
ried out by the banquet committee, consisting 
of H. C. Magruder, W. T. Doyle and John T. 
Green. 

President Walton R. Johnston presided in his 
able way, and Secretary Charles W. Fletcher, 
while very much on the job, was unable to talk 
above a whisper on account of a cold. His duties 


Salesmen are Made,’’ and divided them into 
three classes, those who are born, those who are 
trained, and those who are discovered. The first 
is the smallest class, as there are few whose 
personality, ability and love of selling are strong 
enough to carry them thru. The second class 
is larger, as most men need training, and there 
are so few others that it may be put down as 
a fundamental that lumber salesmen must know 
lumber. The trained foundation is more secure 
than the inherited one. Probably the largest 
class is the discovered, either by an employer or 
by themselves. 

Fletcher W. Stites said that he, as an attorney, 
eould not tell his hearers anything about how 
to sell lumber, but he would try to sell them 
the United States, and then he gave a mag- 
nificent talk on Americanism that made all of 
them prouder that they were citizens. 

H. C. Magruder then presented a beautiful 





Bewe:it Is 


—the ‘‘package idea” that is stirring build- 
ers into action because of the protected 
quality, and is enabling hundreds of dealers 
to increase their sales of 


Buuce Oak Flooring 
the Best Oak dion 


For L. C. L. shipment we cover the ends of 
all 34 flooring with heavy corrugated board 
boxes and securely bind them with wire. 

From our big Chicago warehouse we 
can ship any quantity of Oak and Maple 
Flooring or Hardwood Lumber in L. C. L. 
or straight carloads. 


E. Bartholomew 


4052 Princeton Hardwood Co. 


Avenue 
Storage facilities for Western lumber. CHICAGO, ILL. 








The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates. 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORNER YOUR COPY TODAY. 
431 So. Dearborn St. CHICAGO 
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Schnackel, Rausch & Co. | 


Auditors and Constructive Accountants 


458 Hanna Bldg., 511 Metropolitan Bldg., 
Cleveland, Chio AKRON, OHIO 


FOR THE LUMBER INDUSTRY 


Established 1910 

















WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama- Pacific 
International Exposition 


GRAND PRIZE 
enema pee sateen ct emer tant 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Wet Virginia Hardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 
BRANCH OFFICES: 

Chicego, IIL, 126 Fisher Bldg. 


Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
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Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
— Lumber 
CHOW FERC sinters 
=_—— Ties and 





Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 


Piling 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 














banner with the insignia of the organization 
worked into it by the devoted and skillful fingers 
of Mrs. Magruder, and the prolonged applause 
showed that the gift and the thought that 
prompted it were deeply appreciated. 

The report of the secretary showed that the 
association has received recognition in the trade, 
and is growing rapidly, the membership now 
totaling 164, a gain of 30 percent in a year, with 
more applications pending. Reports were then 
presented by F. A. Stamler, of the membership 
committee; Harry A. Kay, of the employment 
committee; W. E. Doyle, of the publicity com- 
mittee, and by Charles J. Olsen, of the directory 
committee. 

The proposed changes in the bylaws that had 
been announced were all adopted. On motion 
it was decided to work up a membership cam- 
paign in conjunction with the New Jersey asso- 
ciation, and that organization was notified of 
the offer of assistance. 

There was no opposition to the suggestion that 
the present officers be reélected so that the 
progressive work under way could be carried to 
completion, and the following were again put 
into office: 

President—Walton R. Johnston. 

Vice president—Fred. A. Stamler. 

Secretary-treasurer—Charles J. Fletcher. 

Fred A. Stamler was reélected director, and 
Charles J. Olsen was elected director to succeed 
Alfred Vanhorn. 


ESTABLISH ALL-WATER ROUTE 


Sr. Louis, Mo., April 11—Lumbermen who 
see in the development of river traffic a means 
of salvation from excessive rail rates will be 
interested in learning that an all-water route 
has been established between St. Louis and 
Galveston, Tex. The new route will be open on 
April 20, and the rates will be approximately 
80 percent of the all-rail rates. 


April 19-20—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


April 27—Lumbermen’s Exchange of Philadelphia, 
Philadelph‘a, Pa. Annual. 


April 27—Southwestern Ontario Retail Lumber 
Dealers’ Association, Windsor, Ont. Annual. 


May 4-5—Associated Cooperage Industries of Amer- 
ica, Planters Hotel, St. Louis, Mo. Annual. 


May 9-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 


May 10-12—National Foreign Trade Council, Phila- 
delphia, Pa. Annual. 


May 15-20—National Association of Purchasing 
Agents, Rochester, N. Y. Annual. 


May 16-18—Chamber of Commerce of the United 
States of America, Washington, D. C. Annual. 


May 25-26—Arkansas Association of Lumber Deal- 
ers, Hotel Marion, Little Rock, Ark. Annual. 


fune 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


fune 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J. 


Oct. 11-14—Pacific 
Wash. Annual. 


MAKES MEMBERSHIP GAIN 

Denver, Cono., April 10.—The latest issue 
of the Knot Hole, official membership list of 
the Mountain States Lumber Dealers’ Associa- 
tion, discloses that eight new members have 
lined up with the association since the annual 
convention in January. They are: New Olson 
Lumber Co., Arvada, Colo., Eastern Colorado 
Lumber Co., Akron, Colo.; C. C. Hamilton, Den- 
ver; Home Lumber Co., Fort Morgan, Colo.; 
O. H. Ellison Lumber Co., Grand Junction, 
Colo.; Natrona Lumber Co., Casper, Wyo.; 
Western Lumber Co., Casper; Briggs-Adams Co., 
Yoder, Wyo. 

Secretary R. D. Mundell soon will be busy 
with plans for the first of a series of district 
conferences to be held during the summer and 
early fall. 


Logging Congress, Tacoma. 


BOX MAKERS ELECT OFFICERS 


Resolutions adopted by the National Associa- 
tion of Box Manufacturers at its twenty-third 
annual meeting held in Chicago last week—re- 
port of which appeared on page 56 of the April 
8 issue—protested against the proposed transfer 
of the Forest Service from the Department of 
Agriculture on the ground that it is opposed to 
efficiency and detrimental to public welfare; 
urged the liberal support of forest research by 
the Federal Government, States, universities and 
industries, and specified favored increased ap- 
propriations for the Forest Products Labora- 
tory and for the establishment of an adequate 
number of forest experiment stations, includ- 
ing the passage of the bills now before Congress 
providing for such stations; recommended that 
an appropriation of at least $2,000,000 for the 
fiscal year may be available for purchase of 
forest land under the Weeks law; expressed 
sympathy in the death of John G. Hoffman, of 
the Acme Box & Lumber Co., Cleveland, Ohio, 
and R. K. Goodenow, of the Canton Box Co., 
Baltimore, Md. 


New Board of Governors 


The following is the personnel of the new 
board of governors: 

Chairman—-B. F. Masters, Chicago. 

Vice chairman—E. C. Wentworth, Haverhill, 
Mass., and W. B. Morgan, New Orleans, La. 

Treasurer—W. F. Kurz, Chicago. 

Secretary—H. L. Pease, Chicago. 

Members to represent the various districts—A. B. 
Atwood, Chelsea, Mass.; J. H. Dunning, New York 
City; L. F. Powell, Richmond, Va.; T. J. High- 
tower, jr., Atlanta, Ga.; S. G. Clifford, Pvansville, 
Ind.; W. J. Ellenberger, Cleveland, Ohio; Bert 
Hanna, Detroit, Mich.; W. S. Goodwillie, Chicago ; 
J. W. Jarboe, St. Louis, Mo.; T. J. Morris, Mem- 
phis, Tenn.; C. Fred Yegge, Chicago; Bruce For- 
rester, Kansas City, Mo.; Thomas McCulloch, Su- 
perior, Wis.; D. J. Wilson, Spokane, Wash. ; F. 8. 
Knapp, Omaha, Neb.; W. D. Burr, Chicago; Louis 
Wuichet, Chicago; E. H. Defebaugh, Chicago; 
F. C. Gifford, Chicago. 

LAS SSE SEE EEF 
BUNDLING FOR BARRELETTE 

St. Louis, Mo., April 10.—Secretary V. W. 
Krafft, of the Associated Cooperage Industries 
of America, has notified members that on ac- 


count of the diameter of the heading used in 
the barrelette, as the new half barrel package 
is called, 18-inch staves for that package shouid 
be bundled 175 inches (an average of 34% inches 
per stave) to the bundle of fifty staves. The 
barrelette is to have an outside circumference 
of 58 inches. Barrelette staves are cut 6 to 2 
inches, 7/16-inch bilge. Heading is to be 15% 
inches, and there is to be 15% inches between 
the heads. The committee on grade rules and 
specifications governing slack cooperage stock 
has under consideration an amendment to the 
association’s rules specifically covering 18-inch 
staves designed for the manufacture of the 
harrelette. 


- SPECIALIZING IN SPRUCE AND OTHER WOODS 


KinasTon, Pa., April 10.—One of the promi 
nent factors in the lumber business of this sec- 
tion is the F. C. Adams Co., manufacturer and 
wholesaler of hardwoods, white pine, hemlock, 
spruce, ties, mine props etc. The company rep- 
resents various mills cutting hardwood, white 
and southern pine, as well as Pacific coast woods, 
including western red cedar poles—either plain 
or butt treated—and native chestnut poles. A 
specialty is also made of British Columbia 

spruce, which the Adams 
wa| company states is light 
in weight and almost as 
soft as cork white pine, 
and of exceptional 
quality. 

F. C. Adams, head of 
the company bearing his 








F. C. ADAMS, 
Kingston, Pa. ; 
President F. C. Adams Co. 








name, has been connect- 
ed with the lumber busi 
ness for twenty years, 
and has had practical 
experience in the manu- 
facture of lumber, hav- 
ing operated in Minne- 
sota as well as in the 
South. For fourteen years he was salesman and 
efficiency expert on logging for the Clyde Iron 
Works, of Duluth, Minn., during which time he 
called on practically every lumber operator in 
the United States and Canada. Mr. Adams be- 
ing thoroly familiar with the various classes of 
timber and their location thruout the entire 
country is in an excellent position to judge and 
pick out mills that have the cream of the timber 
and can turn out well manufactured stocks. Mr. 
Adams states: ‘‘We handle the output of mills 
that we control and can very often cut special 
orders for our trade that can not be had thru 
ordinary mill connections. We believe that we 
are in a much better position to take care of the 
consuming trade than any one or two mills 
which manufacture certain kinds of timber, due 
to the fact that we have several sources of sup- 
ply from which to obtain prompt handling of 
orders from the best manufactured stocks. ’’ 

In commenting on the company’s location at 
Kingston, Mr. Adams said: ‘‘We are here for 
various reasons; first, we like the location, the 
town and the people; second, we are near to a 
large consuming trade, to our mills and to our 
customers, and in a position to handle orders 
efficiently and give the best of service.’’ 

Mr. Adams belongs to the Concatenated Order 
of Hoo-Hoo, with No. 11,841, and is also a 
Shriner. 








SEVENTY PERCENT more passenger cars were 
ordered by American railroads during January 
and February this year than during the entire 
twelve months of 1921, the Southern Pine Asso- 
ciation bulletin reports. 
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YOUR CASTLE , 


A married fellow ought to own 
The cottage or the castle 

In which he lives—for that alone 
Makes man a lord or vassal. 

Beneath some other fellow’s roof, 
Some roof that’s only rented, 

However sun- and weather-proof, 
He seldom is contented. 


Yet, even tho he holds the deed 
And doesn’t owe a payment, 
He doesn’t ever really need 
To wear a royal raiment. 
Man’s dwelling is his castle, yes, 
And no one dares to move it, 
But when your wife’s around, I guess, 
I wouldn’t try to prove it. 





WE SEE B’ THE PAPERS 

Spring occasionally resembles the ones on a 
Ford. 

A Chieago tailor dropped dead. We are sure 
it wasn’t a fit. 

We have just read in a Chicago paper that 
there is graft in Mexico. 

The Cubs are headed for the cellar, but so are 
a lot of other people these days. 

Let us remember, also, that it wasn’t the 
pessimists who sent many stocks up ten points 
in thirty days. 

We haven’t read about the agricultural bloe 
for several days, but we are afraid that nothing 
has happened to it. 

It may be the spring weather that makes us 
yawn, or it may be the promises that the soviet 
will make at Genoa. 

After the one at Genoa, we have a feeling we 
are going to think more and more of that meet- 
ing of ours at Washington. 


We have a hunch that a good many level 
headed Irishmen are beginning to mention de 
Valera with the accent on the D. 

Speaking of the prices of blouses, market 
reporters say that women’s blouses have reached 
low levels. So we had observed. 

Some Canadians now are advocating complete 
independence for Canada. Well, Ireland got 
it, and now look at the darned thing. 


We all of us feel a sort of gratefulness that 
Uncle Sam decided not to go to Genoa and asso- 
ciate with people from back of the yards. 

Well, speaking of baseball, we shall soon be 
yelling, ‘‘They’re off!’’ And a little later we 
shall probably be yelling, ‘‘They’re awful! ’’ 

President Harding is planning a trip to Alas- 
ka. We are inclined to agree with him that, 
if a President wants to go abroad, he should 
do it at home. 


German manufacturers have expressed a will- 
ingness to accept payment in Swiss currency— 
in fact there are some of them would be glad 
to take even Swiss cheese. 


Japanese troops have begun to evacuate 
Shantung under the provisions of the Versailles 
treaty. The mills of the gods may grind slowly, 
but it is no trick at all for them to pass a Jap. 

Conan Doyle has landed on.our soil, and, as it 
were, on us, to lecture on spiritualism. As far 
as making an impression on America is con- 
cerned, he is the only English lecturer who has 
a ghost of a show. 

There are said to be 10 to 15 percent less 
sheep in the country than there were a year 
ago. We knew that the number of automobiles 
had increased, but supposed that it was the 
chickens that crossed the road, 

Antoinette Donnelly gives the following beau- 
ty hint: ‘‘Cleanse the face with a good, cold 
cream, wipe off, and apply tne white of an egg 
with a bristle brush. Then apply a coating of 
the yolk of the egg. When dried, rinse off.’’ 
And yet the dear things sit on juries. 





BETWEEN TRAINS 


Toronto, Ont.—The Hon. Harry Cockshutt, 
lieutenant-governor of Ontario, and our humble 
self saw more Toronto lumbermen gathered to- 
gether at dinner at the King Edward tonight 
than are ordinarily seen under one tent, for all 
branches of the trade had assembled at a din- 
ner arranged by the wholesalers. The gov- 
ernor was impressed, and said so, by the numbers 
and substantial looks of the lumbermen of 
Toronto, and well he might be, for wasn’t Alf 
Clark, president of the Canadian Lumbermen’s 
Association, there, and didn’t Jeff Terry pre- 
side, and wasn’t Horace Boultbee near at hand 
to jump into the breach if any breach occurred, 
which of course didn’t? The governor, who, we 
understand, is in the agricultural implement 
manufacturing business, made a_ neat little 
speech. As you know, a _lieutenant-governor 
of a Province is like the governor of a State 
—but, no, we won’t say that about him. He 
seemed to be a pretty decent fellow. Confiden- 
tially he told us that the difference between 
a governor in Canada and in the United States 
is that in Canada a governor reigns but doesn’t 
govern and in the United States a governor 
governs but doesn’t reign. 

A. C. Gordon led the cheers, and greatly to 
his. credit. 


East Tawas, Micu.—The Kanotin Club dedi- 
cated the new community house, as far as com- 
munity dinners are concerned, with a dinner 
tonight that tested the capacity of both the hall 
and the diners. The house, as we understand it, 
was built by public subscription, in the State 
park which lies along the waterfront, and will 
be used for all sorts of community gatherings. 


CepAR Rapips, Iowa.—Did you ever stop to 
think how the name of a man and the name of 
a town are always linked in your mind? Cedar 
Rapids, for example, is known to just about 
every retail lumber dealer in America, and to 
many men in other branches of the trade, be- 
cause it was the home of John W. Barry— 
not because it was his home, but because no 
one ever thought of John W. Barry without 
instantly thinking of ‘‘Cedar Rapids, Towa.’ 
It is just another of the ways in which a good 
man helps his community. 

Cedar Rapids is a beautiful city, famous 
for its rolled oats (for out here in Cedar Rapids 
they don’t import their oatmeal, but roll their 
own), and Arthur Poe (you remember the Poe 
family, of Princeton), and for other things. Mr. 
Killian drove us over miles of well-paved streets, 
inhabited by well-housed people. 

It was a State convention that brought us 
here, but the Chamber of Commerce arranged 
a hurried dinner for the same night, and so 
we had the joy of meeting a large part of the 
community. 


JUST SO YOU’RE MOVING 


It sometimes pays to compromise, 
When compromise is well; 

A man tomorrow may arise, 
If gracefully he fell. 

A man may have a lot of grit 
Who fights until the death; 

And yet it sometimes helps a bit 
To stop when out of breath. 


It sometimes pays an inch to yield, 
Perhaps a foot to gain; 

The man who wins against the field 
Is one who had the brain 

To bide his time, to wait his chance, 
Whatever way it led, 

To tack a little to advance— 
Just so he went ahead. 


Speaking of Names 
F. E. W., Chicago, Ill., calls our attention to 
the fact that L. A. Wooden is in the lumber 
business in Wisconsin. The remarkable thing 
about it is that F. E. W.’s initials are few, but 
he thinks Wooden is a funny name. 














A Brand to 
Tie to— 


Peerless ),_. | 


ROCK M MAPLE . BEECH 
BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
pore or mixed with Hemlock Lumber, Lath, 
aes and Posts. 
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manufacturers of Rotary Cut Northern V — 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 





LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 

















Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
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Bradley, Miller & Co. 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
| a ag ty Lumber, ae, Ceiling, Flooring, 
Doors, Blinds, Window Frames, Mouldings 
a Thien Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department, 
Do it now. 
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Geo. P. Hart H.A. Hamilton C.C. Jackson 


Thick Birch, Elm, 
Basswood, Maple. 


Telephone Main 1670 


Hart, Hamilton & Jackson 


WHOLESALE LUMBER 


J Yards on Esplanade, 
701-702 Bank of TORONTO sock a hTohast 








4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oa 


in Our 


YARD. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 








One of our Hardwood Specialties 


250,000 Feet 4" No. | C and B 
75% Av: 12" 


m BIRCH ay 


Edward Clark & Sons, Ltd. 








807-9 Bank of TORONTO, 

Hamilton Bldg., CANADA. 

Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 


Limited 











Offices, Dry Kilns, Lake St., Foot of 
Warehouses and Spadina Avenue, 
Serting Yarde. TORONTO 
7 An interesting exposition 
The Cost of Growing Timber A,interesting expo 


By R. &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Southwestern Hardwood Club Meets 


[Special telegram to AMERICAN LUMBERMAN] 


NEW ORLEANS, La., April 12.—High water 
has drastically curtailed hardwood lumber 
production in the lower Mississippi Valley, ac- 
cording to reports submitted at the monthly 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club held at the Lumbermen’s Club 
today. Not only are most of the mills in the 
territory affected shut down, but the few still 
operating are running short of logs. The period 
of high water interruption of logging was esti- 
mated at from six to ten weeks. Further west 
in Texas territory, President Bohlssen reported 
his own mill the only hardwood plant now op- 
erating and that may shut down in a few days. 
This extensive restriction of output, so largely 
forced by water conditions, was the outstanding 
feature of the discussion on the current trade 
situation. 


Development of a more active market for the 
lower grades, starting as matter for incidental 
discussion, prompted a movement to create 
larger demand for wooden boxes. Secretary 
Schaad read a letter from the National Associa- 
tion of Box Manufacturers, offering to supply 
stickers to be attached on orders for commissary 
supplies, requesting that purchased goods be 
shipped in wooden containers. 

W. B. Morgan, of the 8. T., Aleus Co., reported 
that inquiry showed most wholesalers, jobbers 
etc. willing to use wooden boxes if so requested. 
The club decided to enlist in the campaign and 
instructed its secretary to ask the box manufac- 
turers’ association to send a supply of its stick- 
ers to each member. Mr. Morgan said the 
stickers would be supplied to all who cared to 
use them, and suggested other lumber associa- 
tions in the South be interested in the move- 
ment. Increased use of wooden containers 
means, of course, increased demand for low 
grade lumher. 


Secretary J. H. Townshend, of the Southern 
Hardwood Traffic Association, reviewed the rate 
situation and explained the hardwood rate re- 
ductions recently granted. In discussing the 
outlook for further reductions he outlined a 
method now under consideration whereby the 
rates on the box grades—which are still too 
high to permit free movement of these items— 
can be lowered. While it was not feasible to 
adjust rates according to grades he thought it 
might be practicable to fix a rate upon lumber 
under a prescribed valuation, that would be 
low enough to permit its movement. By this 
arrangement, which would in practice apply to 
the box grades, broader markets would be opened 
for these grades and the railroads would get 
the revenue from haulage which they are now 
losing because prevailing high rates prevent 
or seriously restrict the movement of this stock. 
Mr. Townshend’s report and suggestions were 
applauded and endorsed. 

The matter of the switching charges imposed 
by the Public Belt Railroad at New Orleans was 
brought up and after discussion it was moved 
and carried that Secretary Schaad be authorized 
to petition the Belt officials for a reduction of 
the switching charge on lumber from $7, its 
present figure, to $3. 

The general roundtable discussion of club 
matters, building conditions and trade outlook 
was participated in by Messrs. Sherrill, Bass, 
Johnson, O’Rourke, Bohlssen, Dubose, Damon, 
Smith, Morgan, Fleming and others and proved 
highly interesting. At its conclusion Mr. Sher- 
rill, who was appointed to the committee on 
reorganization of the American Hardwood Man- 
ufacturers’ Association and will attend the com- 
mittee meeting at Memphis next week, asked his 
fellow clubmen for their views on inspection 
service and other features to be considered by 
the committee. Discussion of these matters oc- 
cupied the remainder of the session. 





Why Do Band Saw Cracks Start Inside? 


[By a Wisconsin Filer] 


Some time last summer a filer correspondent 
asked in the AMERICAN LUMBERMAN, ‘‘ Why do 
cracks in a bandsaw start always on the inside 
of the blade?’’ 

At the time I was rather skeptical of the as- 
sertion and thought best to wait until I had 
more opportunity to study the matter as further 
proof presented. Since then I have had a few 
cases turn up that have convinced me that the 
body cracks will always start from the side of 
the casehardening. For casehardening and 
erystalization seem to me the most prolifie of all 
causes of cracks in a bandsaw, and in most 
cases ruin a blade. 

It may be well for me to state right now that 
the equipment of our mill is one double, one 
single cutting band, and an 8-foot resaw. We 
run the 14-inch double cut saws down to 12-inch, 
and then shear them for use on the single cut- 
ting mill. Of course in time there will appear 
cracks and, in all the instances I have observed 
so far, it was the casehardened strip that started 
the trouble. And as these cracks did not always 
start on the inside, as stated in that article, I 
have come to the conclusion that the writer may 
have been correct but overlooked the source of 
the cracks and that in all probability the saws 
are casehardened on the inside. So the question 
rises, ‘‘Why do these saws easeharden on the 
inside?’’ We all know that the friction caused 
by the terrific speed of the saw passing over 
pulley and thru the guides at an excess of 100 
miles an hour, day after day, would bring about 
the casehardening ultimately, but erystaliza- 
tion would set in by the time casehardening had 
done its work. But then there are the other 
incidents, familiar in sawmill work, that hasten 
the day of that glazed appearance—that com- 
bination of setting up while entering the cut, 
setting the guides too snug, the saw leading in 
or out of the cut, bullnosing, or an occasional 
log rolling on to the saw, slivers in the guides, 


some part of the sawhusk giving way and, add- 
ing to that polished look, rubbing a nice hard 
streak along the side or the back edge of it. 
Oh yes, all these little things have a way of 
helping the saw on its way to the ‘‘boneyard.’’ 


But to get back to the question under dis- 
cussion, ‘‘ What causes the saws of the corre- 
spondent to crack on the inside only?’’ I would 
suggest that it might be one or more of these 
three things: 


1—Setting up as entering the cut. 

2—Saw leading out of the log or bullnosing 
habitually. 

3—Offset working sluggishly, thus crowding 
the saw after entering the cut. 


It might be that something has worked loose 
on the sawhusk and is bearing on the inside 
of the saw. This causes most of the caseharden- 
ing, and that casehardening film does the work. 
It is the part of the steel that starts that min- 
ute fracture, at first invisible to the eye, but 
not invisible for long. In single cutting band 
saws the tendency is to get the inside of the 
blade casehardened; on the double cutting saws 
both sides are equally subjected to it—but it 
takes mighty little of either to put the ‘‘ki- 
bosh’’ on it. When a sliver gets into the guides 
and the saw runs back against the frame, even 
for a little while, and this condition is not at 
tended to at once, you will have all the little 
devils there with the whole relationship of big 
and little cracks. Maybe the friction was not 
enough to spoil the running of the saw, but the 
easehardening will get you if you don’t watch 
out. I have been filing for a long time now, 
about thirty years, but in all that time have 
been able to wear down only one saw from 
14-inch to 84-inch, and that was sure a lucky 
piece of steel. (I have never been in a smash-up 
or accident of any kind.) I treasure that blade 
as much as a hunter his trophy of the chase, 
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but I will not take any extra credit for the fact 
that it did last as long, for other saws have had 
all the care this one had and yet many go under 
regardless, before their day. 


[This is a problem of interest to every band 
saw filer and mill superintendent in the coun- 
try. The American LUMBERMAN will welcome 
further discussions from any filer who has had 
experience with the problem.—Epivor.] 


COMMERCE SECRETARY HOLDS LEGITIMATE 
ASSOCIATION WORK IS VITAL AND 
SHOULD BE ENCOURAGED 


(Concluded from Page 59.) 


and when this fact is fully realized and put 
into practice he predicted ‘‘an advance the 
like of which we have not seen since the 
Government came forth on the shores of this 
eontinent,.’? 


Senator Would Clarify Law on Codperation 


Senator Edge was then introduced. He came 
directly from the Senate, after having made 
an unsuccessful effort to have his investigation 
resolution considered and passed by unanimous 
consent. One senator finally said he thought it 
should be considered a little further. Senator 
Edge told the audience that the thing business 
men wanted more than anything else was to 
be told, as far as it is possible to advise them, 
‘<just where they are at.’’ 

The senator urged the need of empowering 
some branch of the Government, whether the 
trade commission or some other body, to ad- 
vise business concerning general principles of 
procedure eoneerning combined advertising, 
price lists, stocks on hand, production ete. 
Senator Edge said he voted for the bill en- 
abling the farmers to organize for codperative 
marketing entirely outside the Sherman Act, 
and thought it entirely proper. Congress al- 
ready has gone on record on this point, he said, 
and he thought business had a perfect right 
and was justified in seeking advice as to where 
it stood, after the uncertainties ushered in by 
the hardwood decision. He has no eriticism 
for the courts. 

He recognized that industry, employing mil- 
lions, was equally entitled with labor and 
the farmer to eodperation and help from Con- 
gress. He explained the purpose behind the 
introduction of his resolution and bill. With 
a sympathetic source to which application 
might be made for advice, he was sure a very 
large majority of the questions raised would 
be disposed of in mutual confidence and with- 
out resort to the courts. In conclusion, Senator 
Edge declared ‘‘Congress owes business a deci- 
sion so it ean help itself.’’ 


Lumber Attorney Discusses Law 


L. C. Boyle, speaking for the lumber manu- 
facturers, discussed the legal situation briefly. 
He said it was apparent that Mr. Hoover him- 
self felt that some change in the law is 
required. The secretary hastened to remark 
that this must not be construed as meaning 
that he favored the repeal of the Sherman law 
or anything of the kind. Mr. Boyle pointed 
out that it was elearly shown that in the corre- 
spondence between Messrs. Hoover and Daugh- 
erty that no special legal standing would be 
given statistical data submitted to the Depart- 
ment of Commerce to be distributed to associ- 
ation members and the public. The mere fact 
of this machinery of distribution, as he saw it, 
could not in any way change the character of 
the data. The big point was to get the infor- 
mation to the public at the time it reached the 
industry. He commended in the highest terms 
the codperative work which Mr. Hoover is 
doing, the need for its continuance and exten- 
sion, and the benefit derived by both producer 
and consumer. Mr. Boyle made it very clear 
that the lumber industry desires to cocperate 
in every possible way, as it has demonstrated 
from the outset. 


Department Welcomes Voluntary Coéperation 


After several others had spoken Mr. Hoover 
brought the conference to a close with his 


statement that in the matter of codperation 
communication would be had directly with 
individual associations. He first called upon 
William E. Lamb, solicitor of the department, 
to clear up apparent misunderstandings con- 
cerning the legal authority of the department. 
Mr. Lamb pointed out that there is nothing in 
the Hoover-Daugherty correspondence or in 
the calling of today’s conference that places 
any obligation upon any association to furnish 
statistics. If associations thought it would 
be helpful to do so, their voluntary codperation 
would be more than welcome. Mr. Hoover said 
the conference has been more or less educa- 
tional, called as it was at the request of many 
associations. He said that his department 
could not propagandize in favor of the sugges- 
tions made by Mr. Gaskill and Senator Edge, 
but that the Chamber of Commerce of the 
United States and trade associations generally 
might well appoint a committee to ventilate 
their views. 


Lumbermen Who Were Present 


Lumbermen present included Wilson Comp- 
ton and Franklin Smith, of the National Lum- 
ber Manufacturers’ Association; Vaughan 
Camp and Judge Spruill, of the North Carolina 
Pine Association; A. C. Dixon, J. H. Bloedel 
and R. B. Allen, of the West Coast Lumber- 
men’s Association; J. E. Rhodes, of the 
Southern Pine Association; O. T. Swan, of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association; W. M. Ritter, M. W. Stark 
and J. M. Pritchard, of the American Hard- 
wood Manufacturers’ Association, and E. C. 
Harrell, of the Georgia-Florida Saw Mill 
Association. 


BOOSTS END STORAGE 


In the building shown in the accompanying 
photograph an Illinois lumberman stores two 




















Shed Where Finish Its Stored on End—Note 


Method of Lighting 


hundred fifty thousand feet of interior trim. 
Every piece is set on end instead of being piled 
in racks horizontally. It will be noticed that 
there are two skylights in the roof of the build- 
ing. These furnish abundant light for the in- 
terior. 

The different kinds and sizes of stuff are 
leaned upright between adjustable brackets, by 
which arrangement a wide or narrow stall may 
be made for different kinds of trim. Balconies 
are provided from which the brackets are ad- 
justed. 

The building is twenty feet wide, forty feet 
long, and twenty feet high. The floor is of con- 
crete and the ends are built of concrete blocks. 
There are easily operated sliding doors opening 
from the yard. 


The builder and user of this lumber store 
house claims that it can handle the pieces bet- 
ter when they are set on end than when laid 
flat. The builder and user is the Common- 
wealth Mill & Lumber Co., Chicago. Three and 
a half million feet of lumber is stored in this 
yard. SABRE AEBBBEaAB: 

Lasor for the year 1921 constituted an aver- 
age of 37 percent of the total cost of producing 
southern pine lumber, compared to 46 percent 
in 1920. 
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If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. | 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
p Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 
Representative, Representative, Representative 
James N. Woodbury, . J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. it. Louis, Mo, 


Phone, State 9022. 














The Largest Poplar Mill in the Werld. 
> British 


3,500,00 Columbia Spruce 


Extra fine stock, soft textured—will take the 
place of Cork White Pine at very much lower 
prices: 


No. 1 Com. 8’ to 20’ S2S or S4S 


1x4” and 6” - - $45.00 
1x8” and 10” - 47.00 
1x12” ° ° ° 48.00 


Mixed widths may captain approximately 30% 4° and 
pe ie —20% 10° di. Stock run to shiplap 
a 


dd per M. caw furnish = Flooring, 
Siding, also 114°" and 2” = 8. 0 2 C Common 
stock $5.00 less than No. 1! — 


(foregoing prices based on New York rate of freight. 
Will be pleased to quote on other rates by request. 


Send us your inquiries. 
Straight or Mixed Cars. 


F.C. Adams Company 


Manufacturers 
holesalers 











Kingston, Pa. 
WHITE 


oak LIMBERS 


For Sy kinds of Construction purposes 
LAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 


PINE and HARDWOODS 


Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 



































New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 1074, 16/4 
MAPLE, 5/4 and 8/4 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers,*431 S. Dearborn St., Chicago, Ill. 
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LONG LEAF 


Southern Pine 


CYPRESS 


Yard Stock 
Shed Stock 


E Office: ° 

SOE. é2nd St, Timbers 
New York. Piling 
Western Office: Our Specialty: 


Hibernia Bank Bldg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 


Home office: JACKSONVILLE, FLA. 











Ralph Lane Lumber Company 


7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 

Yellow Pine Spruce 


N. G. Pine Red Cedar 
Arkansas Soft Pine Shingles 
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Poitevent & Favre 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Mandeville, 


Cable Address 
“Poitevent’’ Mandeville. La. Y 
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LOUISIANA RED CYPRESS } 








ea atiaisn & “a 
Cypress Lumber Co. 


‘LUTCHER, LA. 
Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH AND _ SHINGLES 


a? 


Cc. R. BROWNELL 
President 








Brownell-Drews 


. H. BROWNELL 
LumberCo.,Ltd. "== 
MORGANCITY LA, <CUSDREWS 


Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 














LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 











TRANSCONTINENTAL TARIFF CHANGES 

SEATTLE, WasH., April 8.—R. W. Condon, 
manager of sales of the Puget Mill Co., has re 
ceived from W. H. Olin, general freight and 
passenger agent of the Union Pacific System 
a letter stating that, effective May 10, Port 
Gamble and Port Ludlow will be entitled to 
terminal rates on lumber, thru supplement to 
Transcontinental Freight Bureau Tariff 18-D. 
At present Port Gamble and Port Ludlow, which 
are located on the western shores of Puget Sound 
and are remote from rail connection, are not 
parties to Tariff 18-D, and shipments of lumber 
from those points have been under the handi- 
cap of a barge haul. 

The supplemental tariff means that the rail- 
roads will absorb the lighterage expense under 
certain conditions; and that the Puget Mill Co., 
which operates the plants at Port Gamble and 
Port Ludlow, will be placed on an even basis 
with other mills with respect to lumber ship- 
ments to points to the eastward of eastern Idaho 
and western Montana. The lighterage charge 
is 5 cents a hundredweight. Its absorption by 
the railroads means an average reduction in the 
transportation charge from Port Gamble and 
Port Ludlow of about $1.25 a thousand feet of 
lumber. 


Cut in Lumber and Shingle Rates 
Herbert N. Proebstel, traffic manager of the 
West Coast Lumbermen’s Association, has been 
advised that proportional rates on lumber and 
shingles from the Pacifie coast to Duluth and 


‘ Superior, applicable on traffic destined for lake 


ports, Michigan, Ohio, Pennsylvania and New 
York, or beyond, published effective May 18, in 
Supplement 6 Transcontinental Tariff 28-D, 
will be: Shingles and cedar lumber, 74% cents; 
fir, spruce, larch and hemlock, 61 cents—the 
reduction in each instance being 5% cents. 
These proportional rates will apply only on traf- 
fic forwarded by vessel from Duluth or Superior 
to Lake ports, or to points beyond. As to'these 
rates, Mr. Proebstel has written as follows to 
Henry Blakeley, freight traffic manager of the 
Northern Pacifie at St. Paul: 

‘‘The rates spoken of will do no particular 
good to the industry, unless the Lake lines see 
fit to reduce their rates from Duluth and Su- 
perior to the Lake ports beyond. We have been 
trying to develop whether or not the Lake lines 
will make such reductions, but so far the an 
swer seems to be in the negative.’’ 

In other words, without the reduction in rates 
by the Lake lines, the all-rail rates to the points 
under consideration will be lower. The propor- 
tional rates to Duluth and Superior from the 
lumber producing section east of the Cascades 
will be 3 cents lower than the rates from points 
in Washington and Oregon west of the Cascades. 
Lake navigation will open at about the time 
the reduced rates take effect. 


Sea AaB: 


MUST CUT COMBINATION RATES 

MeEMPHIS, TENN., April 11.—The Southern 
Hardwood Traffic Association announces that 
the Interstate Commerce Commission has held 
that reductions required must be made in com- 
bination rates as well as in thru published rates. 

The commission has also agreed to call a con- 
ference of the lines when all the tariffs have 
been issued in order that the association may 
have an opportunity of registering its com- 
plaint where the new rates are not in full con- 
formity with the order of the commission. 


SOUTHERN ROAD MAKES TRANSIT RATE 


LovuIsviILLE, Ky., April 10.—The Southern 
Hardwood Traffic Association announces that 
new lumber rates have been published, that will 
be of special advantage to Louisville lumbermen 
doing a milling-in-transit business. The Louis- 
ville & Nashville has published thru rates on 
lumber from stations north of the Tennessee 
River to Central Freight Association territory, 
on the basis of the Aug. 25, 1920, combination, 
which means a reduction of from 3 to 4 cents a 








— 





hundred pounds on lumber. The association also 
has up with the Southern Railway the same 
question, asking for thru rates from stations 
on the Cuscumate, New Orleans & Texas Pacifie, 
to Central Freight Association territory on the 
same basis. 

SAaaeaeaeasaaaaa 


TO INTERVENE IN LUMBER CASE 


WASHINGTON, D. C., April 10.—The Inter- 
state Commerce Commission has issued an order 
permitting Black & Yates, Inc., to intervene in 
Docket No. 13,562—Indiana Quartered Oak Co. 
vs. Atlantie City Railroad Co. et al. 


Holds Shingle Rate Too High 

Division 3 of the commission in Docket No. 
12,094—Bloedel-Donovan Lumber Mills, et al. 
vs. Director General as agent Ann Arbor Rail- 
road Co, et al.—holds that charges collected on 
cedar shingles in carloads from points in Ore- 
gon, Washington and British Columbia to Chi- 
cago, St. Louis and points in Illinois, Indiana, 
Iowa, Michigan, Missouri and Wisconsin were 
unreasonable to the extent that they exceeded 
65 cents a hundred pounds. A rate of 67 cents 
was applied on these shipments. 


ASSESSES EEE 


AUTHORIZES SOUTHWESTERN TARIFF 


WASHINGTON, D. C., April 10.—Fourth See- 
tion Order No. 8,157 issued by the Interstate 
Commerce Commission authorizes carriers par- 
ties to F. L. Speiden’s tariff, I. C. C. No. 509, to 
establish rates on lumber and related articles, 
carloads, from Helena and West Helena, Ark., 
to points of destination in that tariff via the 
Missouri & North Arkansas railroad, Fargo, 
Ark., and the St. Louis Southwestern railway 
and its connections, the same as rates contempo- 
raneously in effect on like traffic from and to 
the same points via the direct lines or routes, 
and to maintain higher rates at intermediate 
points. The authority granted does not include 
intermediate points as to which the haul of 
the petitioning line or route is not longer than 
that of the direct line or route between the com- 
petitive points, and provides further that the 
rates at other intermediate points shall in no 
case exceed the lowest combination. 


COURT DENIES HARDWOOD REHEARING 


WASHINGTON, D. C., April 10.—The United 
States Supreme Court today denied the petition 
filed by L. C. Boyle and G. Carroll Todd for 
a rehearing of the hardwood iumber case or 2 
modification of the decree of the late Judge 
McCall, which in effect put an end to the statis- 
tical activities of the American Hardwood Lum- 
ber Manufacturers’ Association. 

The action of the court is construed by counsel 
for the lumbermen as meaning that the justices 
do not care to reopen this proceeding, inasmuch 
as the linseed and other cases are coming on 
for consideration and will afford ample oppor- 
tunity for clearing up doubtful points. 


TO DECIDE SOON ON REBUILDING PINE MILL 


Kansas City, Mo., April 11.—Future plans 
for the mill of the Arkansas Short Leaf Lumber 
Co., at Pine Bluff, Ark., which burned April 3, 
are awaiting the return of R. A. Long and other 
directors of the Long-Bell Lumber Co., from the 
Pacific coast. The Arkansas Short Leaf Co. is 
a subsidiary of the Long-Bell company, which 
also has a hardwood mill at Pine Bluff. Most 
of the employees of the pine mill will be put to 
work temporarily in the hardwood mill, and 
others will be employed in shipping out the pine 
stock. When the Longville (La.) mill burned 
last year it was decided not to rebuild, as the 
logs from the Longville area could be handled 
at other mills. This action also may be taken 
in the ease of the Pine Bluff mill. 


THE AVERAGE CosT of lumber production in 
the southern pine industry for 1921 decreased 
28 percent, compared to 1920 production costs. 
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FWD Truck Lowers Hauling Cost 


The D. J. Rohrer Lumber Co., of Clintonville. 
Wis., has demonstrated very clearly to its own 
satisfaction and to that of those who have come 
in contact with it, that truck operation pays very 
well indeed and that it is the most economical 


form of hauling and delivery. Incidentally, in com- 
menting upon this subject C. R. Kant, manager 
of the company, brings out a very good point to 
emphasize where a lumber company is located close 
to mills. Mr. Kant’s point is that the company is 
able to purchase lumber in truckload lots within a 
radius of fifty miles of its yards and in that way 
is able to keep down the investment, and at the 
same time give very satisfactory service to its cus 
tomer. But the story is best told in Mr. Kant’s 
own words, which follow : 
When we first began 
used a light truck only. 


to haul with trucks we 
All of our heavier work 


was done with teams, as we believed the motor 
truck incapable of handling our heavier hauling 
but we grad- 


in an efficient and economical manner, 
ually became convinced 
that not only our light 
hauling but most of 
our heavy hauling too 
could be done with 
motor trucks, and that 
where time was an im- 
portant factor teams 
could not compare with 
trucks. 

Early last summer 
we purchased a used 3- 
ton FWD truck and 5- 
ton trailer from the 
Four-Wheel Drive Auto 
Co., of Clintonville, 
Wis., and since then 
have been using them 
for all kinds of hauling. 
In all of our work we 
have found this equip- 
ment to be an invalu 
able aid. 

Operation cost rec- 
ords are comparatively 
new with us. It was 
not until some _ time 


| 
| 
| 
| 
| 






good features—it saves us the delays common to 
freight shipments, we can haul less expensively 
and we can purchase in truck and trailer instead 
of carlots and cut down our investments when we 
need only small quantities of certain materials, 
We can make deliveries direct from the wholesaler 
to the customer and eliminate the necessity of un- 
loading large shipments into our sheds only to re- 
load and deliver to the job. 

That the motor truck is doing a great deal 
toward making the lumberman’s job an easy one is 
true beyond a doubt. True, there are some jobs 
which the motor truck can not do, but its use in 
the lumber industry has grown to such an extent 
in the last few years that its value can not be 
denied. Modern industry demands the best means 
of transportation and the lumberman is forced to 
acknowledge the motor truck as the best means 
where conditions are at all favorable. 


(2a e222 2E22LZa 
Efficient Logging with Tractors 
One of the centers of interest at the recent 


meeting of the National Lumber Manufacturers’ 
Association and the American Lumber Congress in 








after the purchase of 
our heavy truck that 
we began to keep a defi- 
nite record of our haul- 
ing costs, but we can 
now safely say that our 
transportation, including fuel, oil, driver’s wages, 
depreciation, repairs, insurance, interest on the 
initial investment and all miscellaneous expense, 
cost us far less per ton mile than they did when 
we used teams. In addition to this lower cost we 
are also able to get better and faster service than 
ever before. 

In the early part of December, 1921, we sold 
some red oak veneer logs to the American Plywood 
Co., of New London, Wis., for immediate delivery, 
and these had to be 
hauled a distance of 
twenty-five to thirty 


Cost per ton, $1.49; 


The FWD Truck of the D. J. Rohrer Lumber Co. 
Red Oak Logs on a Hurry-up Contract 


mile, 


Hauling Some Choice 


Chicago, was the exhibit of the Holt Manufactur- 
ing Co., of Peoria, Ill. Moving pictures of Holt 
“Caterpillar” tractors at work were shown, anid 
judging from the interest displayed, the lumber- 
men were particularly impressed by these pictures. 
One film showed operations in the South and com- 
pared the new and modern “Caterpillar” method 
of efficient logging with the older one in which 


24c; trip, $10.55; ton mile, .046; unit mile, .322; 
Unit 1,000 ft. logs. 





miles. It was a littie f Miscellaneous Total __ Total 
late in the season and > ae Gegine hae Driver Helper Expense Operating Fixed Daily 

Date Gal. Cos Hrs. Cost Hrs. Cost st Cost Charnes Cost 
ee hlUrklU $6. v0 11 $1. a8 ae Ve soe $ 7.38 $1.00 $ 8.38 
mgt tovsinderour F$5 Ga) Bag ag SBR SoA Ei dn 
hauling, so we went at 2 39 6.99 6 a3 eh. Me a6 cow. “anes 11.77 1.00 12.77 
the job with truck and 4 39 ¢ 99 § 1:00 12° 4:20 rite Bee 12:19 1.00 13.19 
trailers and) made as ji 99 460 4 .50 10 3.50 eis = Saad 8.60 1.00 9.60 
quick work of it as pos- 45 99 4160 6 175 11% 4.03 iil $765 17103 «100 = 18.03 
sible. The weather dur- 43 59 499 § 1.00 8 280 a 22:96 31.56 1.00 32.56 
ing the twelve days re- 14 99 4.60 ee 3.50 eC 810 1.00 9.20 
quired to complete this 45 39 6.78 13 1.63 10 3.5 iiae | aaa 11.91 1.00 12.91 
job was not altogether j¢ 95 5.75 4 50 10 ier Sy eee 11.25 1.00 12.25 
favorable; intermittent 17 10 230 4 50 5 1.7 —, ones 4 55 1.00 5.55 
ong Fe my — Pom 19 4.60 4 60 7 i iieeEinencm—e Sy ee 

° 134 5 2 € 
for pile anys. Wack Tot. aa8 $74.96 75 $9.39 113 baa Bo 50 $30.61 $155. oT -++ $168.97 
o our satisfaction on eight an stance ‘ 
these days, we con- No. Material Kind of tons handled Load- bs = 
tinued to carry the of Handled Trailer Truck Trailer ed Ton Empty tal and Stops 
usual loads without dif- Date Trips Logs Used Lbs. Lbs. Miles Miles Miles Miles Hrs. Min. Remarks 
ficulty and in some $ 62 2080" Warner 12000 17120 46 680.06 46 92 10 
“ases 3 2 2080" Jarner 2000 2 i 9.9 5 FY ‘ 
+ sara Ragin te ag ar 4 2 1780? Warner i LL an 46 . 573. 16 be 92 nt 30 3950 Ibs. return 
our FWD truck did on ,2 2 2393, Wamer ioe 6880 8 a3 46 («10s 
these days we believe 12 1 520’ None CL es 23 23 46 11 30 
that it deserves special 13 1 1640’ 2 Trailers 6000 16960 23 23 46 a ‘ 
40’ i) 996 30 3 

mention, for it re- a. 3 te HE ol I +2 + 30 «60)—«10 
sponded to every emer- 16 2 1740’ 1railer 12000 12380 24 34 48 10 
gency and took the long, 17 1 870° 1railer 6000 6180 18 18 36 5 
slippery grades without 19 1 430’ None 11020 ...... 36 a 7 5000 lbs. return 
bucking once. In this Total 16 16040’ 106250 119980 368 3597.31 332 700 113 


we were very fortunate, 
as we finishéd our hauling none too soon to avoid 
4 snows and severe winter weather. 

By operating trucks instead of teams this com- 
pany now enjoys many of the motor truck’s time 
and money saving advantages, of which the pre- 
mium collected on the logs hauled to New London 
is an example. It is possible for us now to pur- 
chase and haul lumber for our retail yard direct 
from the wholesalers anywhere within a radius 
of fifty miles. Our being able to do so has many 


oxen are utilized. The other picture showed what 
a Holt will do in hauling logs over ice in the 
North. The machine made its own road and ran 
over soft snow several feet deep. In one view, a 
“Caterpillar” was shown hauling a trainload of 
sleds, which is said to have contained the record 
load hauled by a machine of this character. By 
a simple device the sleds track perfectly. 
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Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
Wholesalers 


Cypress 


—and— 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 























Weis -Patterson 
Lumber Company 


(Incorporated ) 
Pensacola, Florida 
Formerly—Alexandria Cooperage & Lumber Co. 


MANUFACTURERS 


Gulf Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo— Hardwoods 











— 
Excelsior Cypress Gix | 


TIMBERTON, LA. 


Manufacturers of 


LOUISIANA 


Red Cypress 


LUMBER, LATH 
AND SHINGLES 


L p 
CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Cypress 
Lumber, 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


-Dibert, Stark & Brown Cypress Co., Lide 


DONNER, LOUISIANA. 














Manufacturers 











( The Planters Lumber Co. | 


JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
RedCypress 


AND TUPELO LUMBER 


Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
\ CEILING and MOULDINGS 
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Clancy’s RED BOOK Service 





ee Established 1876 
| ij - Continuously 
Revised Re- 
ports and 


Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 














pemnnnnnee —— 
TIMBER ESTIMATORS : 








( sesper Lemieux Frederick Lemieux F.H.Day 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


-20 Whitney Bank Bldg. 
1319 Fae ~=NEW ORLEANS 















Limited Resources Require Careful Management 


TIMBER ESTIMATES 


Reports and Maps help you 

JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Munsey Bldg., Washington, D.C. 
WSS Largest Cruising House in America 








: ALABAMA 


IMBERS 


Dressed or Rough 





\esee 








From Longleaf 


Yellow Pine 


6x8 to 18x18 up 
to 50 feet long. 


Car Sills 
and 
Bridge 
Material 


Henderson Land 
Mill at & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 




















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 


5LATHROP 
SHORTLEAF 
Yellow Pine] Poplar 


Finish, Boards, Dimension, Gum,Oak 
Flooring and Drop Siding Mixed cars if 


lesired. 


LUMBER CO., Lathrop Ala.) 


High Grade 
Shed Stock 
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LOUISVILLE, KY. 


April 10.—Local hardwood men _ report’ that 
business is above normal. Building operations 
are steadily increasing. Quotations are reported 
us firmer, altho there were no marked advances. 
Inch stocks in quartered oak are quoted at $140 
for FAS and $70 for common; plain oak, $110 
and $55; poplar, FAS, $110; saps and selects, 
$80: common, $50; quartered red gum, FAS, 
$115; common, $70; plain red gum, $100; com- 
mon, $62.50; sap gum, FAS, $45; common, $31; 
walnut, FAS, $250; selects, $175; common, $105 ; 
ash, $90 and $45; hickory, 8/4, $110 and $65; 
thick ash, 6/4, $100 and $60; 8/4, $105 and $65; 
10/4, $110 and $70; 12/4, $115 and $80. Demand 
for plain oak, poplar, gum and walnut continues 
very fair, with slightly better business on ash. 
Hickory is quite dull, and quartered oak is not 
especially active. 

Walter Cumnock, of the Roth Lumber Co., re- 
tailer, of Louisville, reports very fair business. 
During the last few days the International Har- 
vester Co. let a contract to L. W. Hancock, con- 
tractor, for a 4-story warehouse; and a $2,000,000 


warehouse and office building contract has been 
placed by the Belknap Hardware & Manufactur- 
ing Co, 


EVANSVILLE, IND. 


Hardwood trade is showing some im- 
provement. Owing to the floods and rains of re- 
cent weeks, logging operations along Green and 
Barren rivers in western Kentucky are practically 
at a standstill and the local mills are getting no 
logs from that section. The retail lumber trade 
is showing some improvement. At the furniture 
market here last week factories secured enough 
orders to keep them running for sixty days or more, 
and it is expected that they will be in the market 
for considerable lumber, especially gum and wal- 
nut. Box manufacturers report a fair business. 

J. C. Greer, of the J. C. Greer Lumber Co. and 
president of the Evansville Lumbermen’s Club, 
will leave within a few days for a trip thru the 
southern States and while gone will inspect the 
company’s stave mills in Tennessee. Mr. Greer is 
of the opinion that this is going to be a better year 
for the stave business than last year. 


COLUMBUS, OHIO 


April 10.—-With favorable building weather 
there has been a material increase in demand, 
especially for hardwoods, altho that for southern 
pine and cypress has also improved. Orders from 
box, implement, automobile and furniture factories 
are larger, most of them for immediate shipment. 
Prices show a tendency to advance. F. B. Pryor, 
sales manager of the W. M. Ritter Lumber Co., 
said: ‘Inquiries and orders are coming in 
briskly. The better grades of hardwoods are still 
scarce and scarcity makes a strong market; lower 
grades are also moving better.” KE. M. Stark, vice 
president and treasurer of the American Column 
& Lumber Co., reports a good run of business in 
every way, with orders and inquiries coming in 
actively. Prices are firm all along the line. W. L. 
Whitacre, of the W. L. Whitacre Lumber Co., re- 
ports a little improvement in the demand for 
southern pine. Prices are showing a little more 
strength, but some weakness is still apparent. 
Longleaf dimension is the strongest item. Boards 
are also showing a considerable movement. 

Credits and service were the principal topics of 
discussion at the Monday noon meeting of the 
Columbus Lumbermen’s Club, April 10. The at- 
tendance was not as large as usual, as most of the 
retailers are busy figuring on work. 


BUFFALO, N. Y. 


April 10.--The Great Lakes Transit Corporation 
has made no arrangements as yet fér reduced rates 
on shingles for this season. The rail lines have 
made such low rates that the boat line cannot 
compete on a profitable basis. Wholesalers have 
been hoping for lower rates on shingles in order 
that they may better meet the competition of the 
asphalt shingles. 

P. C. Ross, formerly with the J. J. Newman 
Lumber Co., and for the last three years in the 
lumber commission business on his own account at 
Newark, N. J., has become representative in that 
State for Mixer & Co., of Buffalo. He succeeds 
Clarence F. Faith. 

President Elmer J. Sturm, of the Buffalo Lum- 
ber Exchange, and past-President Harry L. Abbott 
have been elected members of the White Buffaloes, 


April 10. 





composed of some of the leading members of the 
Chamber of Commerce. 

A. Conger Goodyear sailed on the Aquitania on 
April 11, and will spend several months in Euroyp. 

Frank T. Sullivan returned this week from a 
business trip to Baltimore, Philadelphia and Wash- 
ington. 

John McLeod is recuperating at Atlantic City 
from the effects of a recent automobile accident. 

The National Lumber Co, is handling aromatic 
red cedar clothes closet lining, which is a new 
product in this market. It comes in ceiling form 
and a closet can be lined without waste. 


ANTIGO, WIS. 


April 10.—The Faust Lumber Co. sawmill, of 
this city, resumed operations today with a crew 
of sixty men. The company has enough logs to 
keep the mill in operation for three to four 
months. All sawmills of the city are now in 
operation with the exception of one. 

Mr. James, sales manager of the Langlade 
Lumber Co., advises that shipments for the first 
quarter of 1922 were double the amount for the 
same period of 1921. Total stocks on hand both 
dry and green are over one-third less than they 
were this time last year. Lath demand still con 
tinue strong and lath are disposed of green from 
the saw. The demand for lumber for building 
purposes has already begun and is expected to in 
crease as the building season opens up more gen- 


erally. 
MERRILL, WIS. = 


April 10.—Retail lumber yards are beginning to 
find their expectations of an active season of build- 
ing realized. Estimates are being called for daily 
and the yards are finding it difficult to supply some 
grades and dimensions, particularly in dry lumber. 

The box companies at Wausau, Wis., are operat 
ing at about 50 to 70 percent normal and find pros 
pects increasingly bright. The Underwood Veneer 
Co. is operating about 65 percent normal. The B. 
Heinemann Lumber Co., of Wausau, is only oper- 
ating 10 percent normal, but on April 17 will in- 
crease this to 50 per cent. The A, H. Stange Lum- 
ber Co., which planned to start its plant April 10. 
found it impossible to do so on account of the flood 
stage of the Wisconsin River. 

The Dawley-Northern Yards (Inc.), which re 
cently took over the Edgar & Martin business at 
Antigo, is making extensive improvements at the 
plant and the office is being remodeled. 


INDIANAPOLIS, IND. 


April 10.—Business continues good in the vari 
ous hardwoods, tho it would seem that many of 
the retailers have contracted for prospective spring 
and summer needs. Distributers here believe 
much of the buying from now on will represent 
actual consumption. Indianapolis dealers are 
carrying much larger stocks than they did at this 
time last year, in expectation of more active build- 
ing. Prices show no change. The demand from 
outside yards served by local distributers is also 
taking larger quantities. This is attributed to the 
fact that farm construction will be resumed this 
year and influence building in small towns. Indus- 
trials show no change and retailers are the best 
customers. 


MEMPHIS, TENN. 


April 11.—Flood conditions in the valley terri- 
tory are becoming more serious so far as their 
interference with hardwood production is con- 
cerned. As the crest of the present rise extends 
further south, the quantity of overflow and back 
waters in the lowlands is increasing and more 
mills are being forced out of commission. Heavy 
rains, too, have fallen not only in the lower Val- 
ley territory but also in the upper valleys of the 
Mississippi and its tributaries. High winds, too, 
have interfered, according to Government experts, 
with the falling tendency of the river in the lower 
valley. It is conservatively estimated by members 
of the trade here that fully 75 percent of the mills 
in the lower Valley are out of commission. Hard- 
wood interests here are resigned to a long period 
of inactivity so far as logging and manufacturing 
operations are concerned. There is very little do- 
ing now from Memphis to Lake Providence, La., 
and even greater idleness is regarded as certain as 
the crest of the rise moves farther south. 

The hardwood market is displaying greater 
strength and activity. The volume of business 15 
steadily expanding while the tendency of the mar- 
ket on nearly all items is toward a higher level 
Plain oak in No. 1 common and better is very firm 
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and the same is true of the lower grades. The 
flooring manufacturers are absorbing practically 
all the Nos. 1 and 2 common offered and they are 
taking not a little No. 3 common. Other building 
trade interests are in the market for No. 1 common 
and better in gum, oak, cypress and poplar, and 
furniture manufacturers are increasing their pur- 
chases of southern hardwoods, with particular ref- 
erence to oak and gum, including veneers. Automo- 
bile interests are credited with buying very little 
ash, except in specialty sizes, but they are absorb- 
ing considerable quantities of cypress, thick elm 
and sound but wormy oak. More inquiry is re- 
ported from the railroads for cross ties and lumber 
for the repair of cars while there is more buying on 
the part of manufacturers of agricultural imple- 
ments and vehicles on the strength of the larger 
demand for these resulting from the increasing 
purchasing power of agricultural interests in prac- 
tically all parts of the country. Reports indicate 
record activity in building circles and the trade 
here are inclined to look for continued active de- 
mand from flooring interests as well as from manu- 
facturers of sash, doors and interior trim. Export 
business is not very active. Demand from this 
source constitutes, because of its smallness, one of 


the most disappointing features of the entire situ- 
ation. 


The American Car & Foundry Co., in East Mem- 
phis, has received an order for the repair of. sev- 
eral hundred cars from the Gulf, Mobile & 
Northern Railroad Co., and it is therefore having 
to increase the number of men on its payroll. This 
is one of the really big wood consuming industries 
of Memphis. 


MILWAUKEE, WIS. 


April 11.—Milwaukee lumber market for the 
week has been firm and unchanged. Building is 
booming. High grade woods are the most active; 
lower quality lumber is rather dull and hard to 
place. Large purchases were reported from auto- 
mobile body manufacturers. The furniture trade 
is fair. Railroad shops are making moderate pur- 
chases. Box trade is sluggish. Southern pine, 
west Coast fir and hemlock are the feature woods. 

Shorewood, suburban village of Milwaukee, 
turned out en masse election night and serenaded 
W. J. Hubbard, Wisconsin representative for the 
Winegar-Gorman Lumber Co., who had been re- 
elected president of the village. 








Crane With Distinctive Features 


Many of the progressive lumber and logging com- 
panies and industrial plants utilize cranes for han- 
dling bulky materials, owing to the fact that such 
equipment saves time and adds to the safety and 
economy of an operation. To meet the need for a 
full-revolving, tractor crane which can be operated 
independently of rails, the type BC “Industrial” 
crawling tractor crane, shown in the accompanying 
illustration, has been developed by the Industrial 
Works, Bay City, Mich. The crane is built in two 
types—the type BC with a capacity of 20,000 
pounds at a 12-foot radius, equipped with crawling 
tractor belts, and the type 


with equal facility over city pavements, ordinary 
dirt roads and industrial storage yards. These 
belts allow the erane to readily pass over railroad 
tracks and larger obstructions. Of especial con- 
venience to lumbermen and contractors is the 
ability of this crane to propel itself up an inclined 
skidway on to a flat car, where it may be trans- 
ported without dismantling further than to remove 
the boom and the projecting muffler. 

The manufacturer states that the surprisingly 
low cost of owning and operating a crane of this 
type affords the smaller operator and industrial in- 





BT with a capacity of 18,- 
000 pounds at a 10-foot 
radius, equipped with 
four broad gage tractor 
wheels, 

This type of crane, 
backed by half a century 
of crane-building success, 
is well adapted to the 
needs of leggers and lum- 
bermen. The maximum 
utilization of yard stor- 
age space is realized with 
the use of this crane, 
states the manufacturer, 
because it is not limited 
to rails, as is the case 
with the railroad crane. 
The many delays incident 
to the switching of cars 
in order to unload them 
are eliminated by using 
the crawling tractor 











crane, as it can propel 
alongside an entire block 
of cars and unload them 
without interruption. The 
“Industrial” crane can be equipped to handle a 
hook and block, grab bucket, drag scraper bucket, 
wood grapple, electric lifting magnet, shovel dipper 
and pile driver leads with drop hammer. 

Operation is by means of an internal combus- 
tion engine, which has the advantage of being 
always ready for immediate use. When not in 
operation no fuel is consumed, and it is not neces 
sary to have a licensed engineer as operator. The 
crane may be equipped with either a 30- or 40-foot 
boom. With straight boom not to exceed 30 feet, 
the crane standing on firm level ground, the fol 
lowing loads may be safely hoisted and slewed in,a 
full circle : 20,000 pounds at 12 feet ;:15,000 pounds 
at 15 feet; 10,000 pounds at 20 feet. On a single 
line the following loads can be handled: 7,500 
pounds at 25 feet, and 6,000 pounds at 30 feet. 

A steel cab, neatly and substantially constructed, 
is furnished. This has the necessary doors and 
windows for the protection and comfort of the op- 
erator, so constructed as to give an unobstructed 
view of his work. 

The direction of rotation is controlled by two 
friction clutches of very substantial design, and is 
entirely independent of all other motions, accord 
ing to the manufacturer. The propelling and steer- 
ing mechanism is a new and exclusive feature of the 
“Industrial” crawling tractor crane, and is fully 
protected by patents applied for. It enables the 
operator to propel and steer the crane, independ- 
ently of all other motions, with the greatest possi- 
ble ease and accuracy. 

The propelling mechanism is especially power- 
ful in this crane, allowing it to travel up steep 
grades and over heavy going. The large tractor 
belts distribute the weight and enable it to travel 


“Industrial’’ Crawling Tractor Crane Loading Flat Car With Timbers 


stitution an opportunity to handle bulky materials 
speedily, safely and economically. 300k No. 113, 
illustrating and describing this crane in detail, will 
be forwarded to interested parties upon application 
to the Industrial Works, Bay City, Mich. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were granted by the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State name of inventor and 
number of patent when ordering: 

1,406,987. Cableway carriage. Davenport Law- 
son, Elk, Calif., assignor to Goodyear Redwood 
(‘o., same place. 

1,407,112. Woodworking machine. Perey H. 
Young, Dorchester, Mass., assignor to 8S. A. Woods 
Machine Co., Boston, Mass. 

1,407,168. Saw filing mechanism. Joseph Reif, 
Hebron, Ind. 

1,407,188. Band saw brazing clamp. William 
C. Cormack, Chicago, Il. 

1,407,295. Crate head making machine, George 
D. Parker, Riverside, Calif. 

1,407,382. Block planing machine. Joseph A. 
Courville, Marlboro, Mass. 

1,407,651. WLumberjack’s platform. Lucien L. 
Gregg, Olympia, Wash. 

1,407,679. Flooring construction. William fF. 
Ruthrauff, Coffeyville, Kan. 

1,407,786. Lumber drier. Benjamin D. Curtis, 
Philadelphia, Pa. 





FLORIDA 


(— LONGLEAF ea 
Yellow Pine 


We also make 
Gang Sawn 


4" Flooring, 











We specialize in 


2x4 


Car Decking, anne 
Framing and a a 6 
Yard Timbers S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson - Waits 


"4 Caryville, Fl. Lumber Co. | 














That save 
Time and 
Money 





Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 
Full information on request 
Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 











_Cummer Gypress Co. | 








Mills: Jacksonville and Sumner, Fila. 


Co pOn cceuseees 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For ur high grade dressed stock— 
** Ask the Wholesaler °* 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















1 ? series 
Collections by Retail Lumber Dealers + *<;i<* 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicage 
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Fe en, 


Colonial Lumber Company 


Manufacturers and Wholesalers 


Yellow Pine Lumber 


JACKSON, MISS. 


Yard Stock 
Shed Stock 
Timbers 

Factory Flooring 


Railroad Timbers 
Car Material 
Implement Stock 


Crating Stock 


** Service First”’ 




















# LONGLEAF Pi 7, 


HEAVY PITCH 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Grane Point Howison TenMile Cedar and 





Daily Capacity 
400,000 Feet. 








Frank Spangler ‘mississippi 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 








Every Lumberman 
Should Have This Book 


= “Tote -road and 
Trail,” the new vol- 


wa 
p| TOTE-ROAD | Yiatioch now ready 
x AND TRAIL for delivery, the 








is 

most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a_ lum- 
berman or logger 
greater joy, or serve aS a more welcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in cloth, gold stamped, and with gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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MOTOR TRUCKS AND TRACTORS 


Gold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
*‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill, 












BELLINGHAM, WASH. 


April 8.—The manufacture of egg cases is devel- 
oping into a good business for Bellingham mills 
owing to the growth of the poultry industry in 
northwestern Washington, which now ships five or 
six cars of eggs weekly, most of them to New 
York. The cases are manufactured by the Morri- 
son Mill Co. and the Bloedel Donovan Lumber 
Mills, and some of them are shipped to other 
parts of the State and to California. 

The lumber and shingle business has picked up 
noticeably, reports the local agency of the North- 
ern Pacific, which declares that its business here 
for March was 90 percent greater than that of 
March, 1921. Part of the growth was due to coal 
shipments from the Bellingham Coal Mines colliery 
to Seattle. The company reports a growing in- 
quiry for cars. 

The cargo business from this port in April is 
promising. Loadings the first week exceed 3,000,- 
000 feet and 1,000 tons of box shooks, the latter 
being shipped by the Morrison Mill Co. to Hawaii. 
The Bloedel Donovan Lumber Mills shipped 400,- 
000 feet of lumber to Hawaii and 3,000,000 shingles 
to the Atlantic coast, also 1,650,000 feet to Cali- 
fornia. The FE. K. Wood Lumber Co. shipped 1,250,- 
000 feet to California and will soon load a Japanese 
order. The Bloedel Donovan Lumber Mills like- 
wise has a Japanese order for early loading. 

The new camp being established by the McNeill- 
O’Hearne Logging Co. in the Skagit Valley will be 
running within two weeks. It is now being con- 
nected with a railroad. The camp of the Puget 
Sound Sawmills & Shingle Co., at an elevation of 
2,500 feet, still has about two feet of snow and 
is idle. 

Treasurer F. E. Frost, of the Bloedel Donovan 
Lumber Mills, was this week guide to a party of 


Japanese lumbermen thru the company’s Larson 
mills and its Saxon camp. The visitors were: 
Y. Seto, Kobe representative of the American 


Trading Co.; T. Tomijima and T. Sasaki, of Kobe, 
and N. Horei, of Osaka, an operator of sawmills in 
Japan. 

Angus McLeod has purchased again an interest 
in the Van Horn shingle mill, which he owned 
years ago. Operations will be resumed at once. 


A half interest in a shingle mill at Monroe has 
been bought by William Davey, of Anacortes. Mr. 
Davey will manage the plant. 


EVERETT, WASH. 


April 8.—Conditions here continued to improve 
this week, with a stiffening of market demand that 
virtually assures higher quotations on all grades 
of lumber and on shingles almost immediately. 
fverett share? in the heavy shipment common 
‘'o the entire Puget Sound country during the 
week, incomplete reports indicating an increase 
of at least 1u percent in the volume of lumber and 
shingles moved by rail over the preceding week, 
while water shipments were also heavy, princi- 
pally to the Atlantic coast, Japan for a time not 
being so Jarge a taker of timber and cedar logs 
as for several months. 


Thruout the territory contiguous to Everett, saw- 
mills and shingle mills idle for many months are 
beginning to hum, the little isolated industrial 
plants tucked away in the corner of a small patch 
of fir or cedar now adding to the lumber and 
shingle output. Their resumption, reacting upon 
the log market, together with improvement in the 
weather, has given impetus to logging. 

Further development of Everett as a market 
place for timber was assured today thru the an- 
nouncement that the Sauk River Lumber Co., just 
incorporated by Neil C. Jamison and A. H. B. 
Jordan, of Everett, would send approximately 400,- 
000,000 feet of fir, cedar and hemlock here from 
new development along the Sauk River, which 
flows from the Cascades thru Skagit County and 
near Darrington, this county. The company is capi- 
talized at $300,000. The company will begin at 
once construction of ten miles of logging railroad, 
connecting with the Northern Pacific at Darring- 
ton. Such logs as are not absorbed by the Jamison 
mill properties here will be placed upon the open 
market. The logging camps to be opened will give 
employment to about 150 men. 

Announcement that the district forester at Port- 
land is soliciting bids on contracts to purchase 
stumpage on Sauk River territory within the 
Snoqualmie national forest, forty-five miles east 
of Everett, has interested a number of Everett 
combinations of capital, and cruisers have been 
hustled into that country to look over possible 
investments. 


The offering covers 5,600 acres, esti- 






mated to bear 130,000,000 feet of Douglas fir, 50,- 
000,000 feet of cedar and about 120,000,000 feet of 
other timber. The forester’s proposal calls for 
bids on contracts running to 1933, with periodic 
readjustments of price, the initial scale being $2 
for fir, $1.75 for cedar and 50 cents a thousand for 
other kinds. 

The week brought announcement of another log- 
ging project in which George Miller, of the Miller 
Logging Co. and the Snohomish Logging Co., of 
Snohomish, is interested, this revealing plans for 
cutting between 400,000,000 and 600,000,000 feet 
of timber held by the Boeing Timber Co., Seattle, 
and located near Aberdeen and Hoquiam in the 
Grays Harbor country. A 10-mile logging road will 
need to be built. Associated with Mr. Miller are 
J. A. Swalwell, banker, Seattle, and William E. 


Boeing. 
CENTRALIA, WASH. 


April 8.—The mills in this district are all run 
ning full time and report a good supply of orders. 
There is an unusual demand for car material. 
The railroads are buying ties and construction tim- 
bers. Since the first of the month orders for all 
kinds of uppers have been placed and the mills say 
that inquiries will more than take care of stocks. 
Shingles advanced 25 cents in the last ten days. 
Cargo business has been quiet, both coastal and 
foreign. On account of the slump in freight rates, 
Japanese business has fallen off. Local business is 
exceptionally good. 

The Yeomans Lumber Co. has a crew at work on 
the roadbed for a 2-mile extension of its logging 
railway to reach a new tract of timber. The Kotula 


Logging Co., near Pe Ell, is installing a small 
mill at its holdings north of town. The Apex 


Timber Co., adjoining, has established a camp and 
will be running in a few days. 

The Chicago, Milwaukee & St. Paul Railroad has 
granted terminal rates to Shelton. Other roads will 
follow. This action will relieve the mills from the 
ear ferry charge of $75 a car. It places the small 
mills in this locality in a position to ship east 
and removes the hindrance to new industries in 
Mason County. 


ASTORIA, ORE. 


April 8.—-The lumber industry is facing a bright 
future in the lower Columbia River district. Mills 
are operating more nearly at their full capacity. 
The threat of a log shortage, due to the fact that 
snow in the mountains made the logging camps 
late in opening, has been dissipated. 

Foreign lumber shipments accounted for more 
than half of the lumber shipped by water from the 
Columbia River during March, the statistics of the 
Astoria (Ore.) custom house show. Of a grand 
total of 69,487,069 feet of lumber carried from 
the Columbia River mills by sea during March, 
35,477,126 feet went abroad. The Astoria district 
mills dispatched 31,794,682 feet aboard forty-one 
vessels. Most of this, 20,543,215 feet. was shipped 
in twenty-six vessels to California ports. The 
movement of high grade spruce lumber, both for 
the east coast and abroad, continues to be one 
of the features. The tidewater shipping facilities 
and the dispatch with which vessels can be handled 
is proving of considerable benefit to the mills. The 
opening of the Skipanon River, a short distance be- 
low Astoria, to lumber vessels is expected to prove 
more and more of an impetus to the water ship- 
ments. The new Prouty mill being erected on, the 
Shipanon will begin production within a few 


months. 
VICTORIA, B. C. 


April 8.--Spruce demand in the East is show- 
ing renewed strength, and fairly large shipments 
are being made to factories. Hemlock siding is in 
greater demand, too. 

The decline in transpacific freight rates from 
about $15 to less than $10 a thousand has stimu- 
lated British Columbia’s lumber business with the 
Orient, in spite of the continued high price of 
logs. Vancouver Island lumber interests point 
out that as long as logs cost $17 a thousand it is 
out of the question to sell lumber at $20, which is 
the current price for’ Japanese squares. Due to 
the improved weather and extensive operations in 
the woods, logs are beginning to accumulate rap- 
idly and there is every indication of a price de- 
cline. Logging in the northern sections of Van- 
couver Island is again active, and it is reported 
that the Comex Logging Co. has nearly 500 men 
taking part in its operations. The Campbell River 
and Seymour Narrows districts are being worked 
by several logging crews, and operations in the 
Cowichan Bay country are more extensive than 
ever before, with large outfits representing the 
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Victoria Lumber & Manufacturing Co., Genoa Bay 
Lumber Co. and the Canadian Puget Sound Co., as 
well as independent logging concerns, engaged. 
Efforts are being made by local trade interests to 
have the Canadian National Railways extend their 
rails into the Cowichan Bay district in order to 
open up new timber tracts. 

The mill of the McCarter Shingle Co., Victoria, 
is running again after a three months’ shutdown 
due to fire. 

The Canadian Puget Sound Lumber & Timber 
Co.’s sawmill at Victoria will soon resume opera- 
tions with a capacity about 35,000 feet greater 
than previous to the shutdown. 


PORTLAND, ORE. 


April 8.—-It was announced here today that 
after having been closed for fourteen months the 
mill of the Booth-Kelly Lumber Co. at Wendling, 
Ore., will resume operations May 1. This action 
is taken here as an indication of good prospects 
for an active demand for lumber. The company 
recently established a Portland sales office with 
L. L. Lewis in charge. A. C. Dixon, general man- 
ager, will go to Washington, D. C., before return- 
ing home from the American Lumber Congress. 
F. C. Knapp, of the Peninsula Lumber Co., says 
that indications are for a good year in lumber and 
that the improvement has already begun. He sees 
good reasons for an optimistic view of the future. 
H. P. Dutton, of the H. P. Dutton Lumber Co., 
with offices in Portland, will resume operations 
at the mill at Westlake, Ore., the middle of this 
month. This announcement may be taken as an- 
other indication of improved demand for fir and 
spruce lumber. The Kalama Shingle Co. will re 
sume operations at its plant at Kalama, Wash., 
next week, after having been shut down for sev- 
eral months. The C. H. Wheeler sawmill at 
Cochran, in the Nehalem district, will resume op- 
erations May 1 after a shutdown of several months. 
The company expects to operate on a larger scale 
than ever. 

The newly organized Oregon-Kalama Lumber Co. 
has opened offices here. The principal owners are 
J. A, Veness, of Portland, and F. E. Veness, of 
Winlock, Wash., where the Veness brothers are ex- 
tensively engaged in the manufacture of lumber. 
Mr. Moreland has an office in Tacoma, where he 
represents the Nebraska Bridge Supply & Lumber 
Co. and will continue to make that city his home, 
altho much of his time will be spent in Portland. 

Word from Washington, D. C., indicates that 
there will be no airplane forest patrol in the 
Pacific Northwest the coming summer, but the 
Western Forestry & Conservation Association has 
been informed that there is yet a possibility of 
the introduction of a new measure in Washington 
thru which the necessary funds may be obtained. 
The patrol last season was found most valuable 
and the entire Pacific Northwest suffered very little 
from forest fire losses. 

R. M. Evans, supervisor of the Whitman na- 
tional forest since 1916, with headquarters at 
Baker, Ore., has been made assistant district for- 
ester in charge of forest management of the east- 
ern district, with headquarters at Washington, 


| Sa ee 
LOS ANGELES, CALIF. 


April 8.—As a whole, conditions have assumed 
a healthier tone, especially in the local cargo mar- 
ket, with the exception of shingles. Probably $22 
flat, ship’s tackle, is current on common. Lath are 
around $6, but shingles move sluggishly at be- 
tween $3 and $3.15. Some of the owners of heavier 
ships have agreed to lay up boats and it is said 
that nearly 40 percent are out of commission. This 
relieves the pressure, and with the outgoing move- 
ment continuing heavy stocks will soon show de- 
pletion. During January coastwise receipts at 
Los Angeles harbor were 80,588,213 feet of lum- 
ber, 20,194,300 lath, 16,575,750 shingles, 233,651 
shakes, 31,520 ties, 200,360 lineal feet of poles and 
piles, a total equivalent to 89,429,025 board feet. 
From Canada came also 1,538,043 feet of lumber, 
3,639,000 lath, 500,000 shingles, 133,670 feet of 
logs, while Guatemala contributed 18,960 feet of 
cabinet woods and the Philippine Islands 99,370 
feet of hardwoods. 

Coast dealers estimate that 
lumber will be drawn from the 
to the Atlantic coast during the current year, this 
based on the movement during February and 
March. They have established the monthly move- 
ment to the east coast at 50,000,000 feet via the 
Canal, induced by the lower rate now in effect for 
waterborne shipments as compared with the all- 
rail rate on lumber. 

During last month eighty-seven cargoes of lum- 
ber arrived at Los Angeles harbor, seventy-three 
of fir and fourteen of redwood. The capacity of 
the fir boats was 84,830,000 feet and of the red- 
wood carriers 8,000,000 feet, a total capacity of 
92,830,000 feet, which approximates the entire 
southern California receipts, as part cargoes are 
discharged at other ports. 


500,000,000 feet of 
,acific Northwest 


March established a new record for building per- 
mits, nearly $11,000,000 worth having been issued. 
Higher figures are expected for April, as a permit 
is about to be issued for the new Biltmore Hotel, 
to cost between $4,000,000 and $5,000,000. Dur- 
ing the month 4,241 permits were issued with a 
total valuation of $10,964,829. A very gratify- 
ing amount of home building is in progress and the 
outlook for the rest of the year is good. 

On April 12 reduced rates on mining timbers and 
other mining supplies will be effective to practi- 
cally all consuming points in Arizona. This may 
result in increasing the movement, which has been 
very light for some time. This port has accumu- 
lated heavy stocks of mining timbers owing to the 
light demand. 

Earnest Grill, of the Grill Lumber Co., Boulder, 
Colo., has returned home after passing the winter 
here. President Parks, of the’ United Sash & Door 
Co., Wichita, Kan., and heavily interested in the 
Owens-Parks Lumber Co., this city, is in town. 
M. C. Walston, of the Empire Lumber Co. (Ltd.), 
Winnipeg, is leoking over southern California with 
a view to locating. W. C. Shull, of the Shull Lum- 
ber Co., Minneapolis, Minn., is here looking after 
his yard being started at Bell Station. 


SAN FRANCISCO, CALIF. 


April 8.—Increased demand is reported in the 
lumber market almost everywhere, and prices 
show an advancing tendency, especially in the 
upper grades. San Francisco retailers have grown 
tired of throwing away their profits and many are 
holding for better prices such as are justified by the 
mill situation. Many orders have to be turned 
down because of lack of assortments at the mills. 
With great building activity here, and prospects 
for a busy year thruout the State, the outlook for 
the future is encouraging. 

Altho there is some improvement in the inqui- 
ries from a number of foreign countries, orders 
continue comparatively light. Good shipments 
were made from the Columbia River during March. 
The Douglas Fir Exploitation & Export Co. sold 
29,000,000 feet, during the week, principally to 
Japan, in large and small squares. China took 
2,000,000 feet; west coast of South America, 672,- 
000 feet, and Australia 101,000 feet. The Red- 
wood Export Co., this city, has some good offers, 
altho sales are light. A steamer for Australia is 
loading 1,500,000 feet at Noyo. The Hollywood 
will load about 2,500,000 feet for Australia at 
Eureka during the coming month. 

yeorge N. Glass, treasurer of the Lassen Lum- 
ber & Box Co., has completed a tour of southern 
California. He finds an improved demand for white 
pine box. 

F. B, Hutchens, general manager of the Fruit 
Growers’ Supply Co., has been looking over the 
situation at Susanville. There is six feet of snow 
in the woods. It is hardly expected that the saw- 
mill will start before May 1. Stocks of white and 
sugar pine are practically cleaned up with the ex- 
ception of box lumber. Hilt mill operations are 
still delayed by snow. 

The Red River Lumber Co. has an increased de- 
mand for white and sugar pine this week. Despite 
the unfavorable weather during March, shipments 
increased about 20 percent over February while 
orders increased 80 percent and both were ahead 
of the cut. Shop lumber supply is unequal to the 
demand. Commons are moving a little better, with 
inquiries for larger lots. The cut has been increased 
to 400,000 feet. Gilbert N. Walker, vice president, 
is visiting Westwood, accompanied by Mrs. Walker. 

The Albion Lumber Co.’s redwood mills at Al- 
bion and Navarro are turning out about 150,000 
feet a day. 

The Chiloquin Lumber Co.’s white pine sawmill 
will be started up as soon as conditions are favor- 
able. A logging railroad is being constructed. 

The Dorris Lumber & Box Co.’s factory, at Dor- 
ris, remains closed down on account of the strike. 

H. W. Sinnock, secretary-manager of the Red- 
wood Sales Co., this city, reports a recent increase 
in eastern orders. Production is increasing. 

A. W. Heavenrich, general manager of the Ma- 
dera Sugar Pine Co., reports stocks of unsold lum- 
ber at Madera greatly diminished. There is very 
little shop available, and sugar pine assortments 
are broken. Snow in the mountains has de- 
layed logging operations, but it is hoped to start 
the sawmill about April 20. 

The Yosemite Lumber Co., this city, started work 
at the lower camps April 2. It is expected that the 
sawmill will start up for the season by April 20. 
Stocks at the mill are badly broken, with those of 
white and sugar pine shop about exhausted. 

E. D. Baldwin, of the Spanish Peak Lumber Co., 
says its white pine operations will be resumed for 
the season about April 20. 

The Redwood Manufacturers’ Co. finds business 
opening up on redwood tanks, altho the red- 
wood pipe demand is quiet. The Pittsburg yard is 
making good shipments of redwood lumber to 
California points. 


S. M. Hauptman, vice president of Charles R. 
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Mills at Marion, S.C. 


Camp ’sis a stand- 
ard for quality 
and service. A 
trial will convince 


1 n e you. 


Let us know your needs. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg. 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 
GEORGE L. CAMP, Manager 


DAILY CAPACITY 
Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 
MILLS : 


Franklin, Va. Arringdale, Va. Wallace, N. C. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 











Sales Representatives: 


L. C. LITCHFIELD, - - - bas Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - Plattsburg, N.Y. 
SHORT & WALLS LUMBER co., Middletown, Del. 
PICKETT, HYDE & LANGGANS co., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 


rA BIG HIT— 


That’s what dealers make with home 
buiiders when they sell our 


N. C. Pine Msiry.cn 
Long and Yellow Pine "pushand 
Car and Cargo Shipments. 


Ellington & Guy,Inc. 2 
Times Dispatch Building, RICHMOND, VA. \ 

















FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition 
Bound in leather. Price 38. 50 postpaid. 
AMERIOAN LUMBERMAN, 


481 S. Dearborn St., Chicago, Ill. 








76 


AMERICAN LUMBERMAN 








APRIL 15, 1922 











[ NoCPINE | 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
ad of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


& 


You'll find our prices 
right and our quality 
unexcelled in 


, 

% Partition, Ceiling, 
@,. Moulding, Trim, 
A Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union . 
Trust Building, Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 
ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE berate, 


We also manufacture everything 
in yard and shed stock, box 
shooks, crating material, 


Major & Loomis Company 


HERTFORD, N. C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE | CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 

and Rough. 
Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. 100,000 per day. Saw Mills:—Edenton, N. C 
Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 








General Office: NORFOLK, VA. 








Collections by Retail Lumber Dealers 4 eaten 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicago 


McCormick & Co., says the fir market has been 
stiffening. Atlantic coast business is increasing. 
The valley trade in California has improved and 
rail business is looking better. With somé of the 
steam schooners tied up, the congestion in south- 
ern California is being relieved. 

A. L. Paine, of the National Lumber & Manu- 
facturing Co., Hoquiam, Wash., reports coastwise, 
rail and. offshore shipments going forward from 
the mill. 

C. A. Smith, president, and IF’. A. Warner, gen- 
eral manager, of the Coos Bay Lumber Co., this 
city, are paying a visit to the plant at Marshfield, 
Ore., where a cut of more than 400,000 feet a day 
is being made. Shipments of fir, Port Orford cedar 
and hemlock are going forward. 

E. A. Hickok, sales manager of the Hutchinson 
Lumber Co., of Oroville, has been in the city get- 
ting acquainted. The modern, electrically operated 
mill is nearly completed and May 15 has been set 
as the date for starting up. There are three band- 
saws, capable of cutting about 70,000,000 feet of 
white pine during the season. O, C. Griffith is gen- 
eral manager. 

W. M. Brown, who has been in charge of the do- 
mestic cargo trade of Swayne & Hoyt, this city, 
for the last six years, has accepted a position with 
J. H. Baxter & Co. in their New York branch. 
Swayne & Hoyt have discontinued their cargo 
lumber business altho they still operate steamers 
and accept lumber shipments to foreign ports. 

Leon B. Walker, the son of Willis J. Walker, 
vice president of the Red River Lumber Co., is now 
connected with the San Francisco office. He was 
graduated at Yale College last spring and then 
made a summer tour of Europe. He was right 
tackle on the Yale football team and will now de- 
vote some time to learning the details of the 
lumber game. , 

W. S. Dwinnell, of Minneapolis, who has timber 
and mill interests at Macdoel, Calif., is here. He is 
president of the Western Finance Co., of Minne- 


apolis. 
SEATTLE, WASH. 


April 8.—For the third consecutive week, fir 
orders have exceeded fir production, creating a 
healthful business situation the like of which has 
not been seen for many months in the industry. 
From every point of the compass the manufactur- 
ers are reporting a most encouraging influx of 
orders, and wholesalers are finding that manufac- 
turers are refusing business at anything like the 
prices they accepted ten days ago. New discount 
sheets are appearing. A representative mill quotes 
No. 1 clear 1x4 vertical grain flooring at $15 over 
list, and 2-inch No. 1 common dimension, 20 feet 
and under, at $6 off; 1x4 and 1x6 common S818, 
at $6.50 off. In analyzing the flood of orders, some 
lumbermen have given prominence to car mate- 
rial business, stating that the aggregate from 
that source has had a definite effect in swelling 
the grand total; but they appear to overlook the 
point that Oriental business has been at its ebb, 
and is likely to come back strong within the 
present month. Yard orders are increasing; and 
California business, particularly in the southern 
part of the State, is again beginning to hum. 
Since Atlantic coast trade is keyed to respond to 
the trade in California, there is also livening up 
in the intercoastal movement. All told, the situa- 
tion is one of great strength. 


An interesting comment is made by a leading 
lumberman, who employs the following language 
in discussing the attitude of the mills: “The mills 
are no longer retreating. They have already gone 
to the jumping-off place. During March there was 
a difference of $4 per thousand against the mills, 
on the average, between the cost of manufactur- 
ing their product and the proceeds from their 
sales. That condition had to improve, or there 
would be no lumber manufactured.’”’ While the 
market looks healthier, no marked increase in pro- 
duction is expected for the time being. Curtail- 
ment since Jan. 1 has averaged from 12 to 15 per- 
cent; and in most instances mills now down will 
not resume until they are assured that improved 
conditions are not a flash in the pan. 


The West Coast Lumbermen’s Association re- 
view, covering 130 mills for the week ending 
April 1, shows production 75,778,037 feet, 10 per- 
cent below normal; orders, 88,836,484. feet, 17 
percent above production; shipments, 85,370,740 
feet, 4 percent below orders. Future water de- 
livery will absorb 31 percent of all new business, 
the total being 27,186,484 feet, of which 19,668,- 
696 feet will move coastwise or intercoastal; and 
7,517,788 feet will move export. New business for 
delivery by rail amounted to 2,055 cars. Forty per- 
cent of the week’s lumber shipments moved by wa- 
ter. This amounted to 33,920,740 feet, of which 
domestic clearances accounted for 15,206,056 feet, 
and overseas clearances to 18,714,684 feet. Rail 
shipments amounted to 1,715 cars. Unfilled domes- 
tic cargo orders total 79,883,934 feet; and unfilled 
export orders, 55,484,446 feet. Unfilled rail trade 
orders total 5,667 cars. The thirteen weeks’ pro- 





duction was 1,001,266,834 feet ; new business, 930,- 
632,791 feet; and shipments 923,144,556 feet. 

The softening tendency in all log prices crys- 
tallized this week in numerous recessions. 

At Friday’s luncheon of the Seattle Lumber- 
men’s Club there was a discussion of the pro- 
posed excursion of west Coast manufacturers into 
middlewestern and eastern territory. The opinion 
was expressed that a great deal of benefit would 
result from such an expedition, but the lumbermen 
did not take definite action. 

A correspondence course for salesmen wus the 
principal topic at the shingle men’s luncheon 
Wednesday and also at the wholesalers’ luncheon 
Thursday. C. V. Gray presided over the shingle 
men, and Irland Davis at the wholesalers’ meeting. 

A total of thirty-two contestants completes the 
list of entries for the first annual golf tournament 
of the Metropolitan Club. It is a handicap affair, 
beginning April 10 and ending May 17, and it will 
be played on the Beacon Hill course. Each round 
must be played off in a week. 

At a recent election and reorganization meeting 
of the Pacific Fir Co., officers were chosen as fol- 
lows: President, E. C. Million; vice president, 
W. M. Kirby; secretary and sales manager, W. A. 
Duncan; treasurer and manager, C. R. Jensen. 
The change in personnel is due to the death of 
Waldo E. Holmes, president. 


KALISPELL, MONT. 


April 8.—-Preparatory to the season’s run of the 
big sawmill at Eureka, the P. L. Howe Lumber 
Mills expect within a few days to start the annual 
drive on Tobacco River, and will also place the 
logging railroad in operation. Announcement is 
also made that the sawmill will be placed in op- 
eration about April 15. 

The Mann Lumber Co., of Henderson, will resume 
operation at the Big Creek mill the middle of May, 
according to word received here. This mill cuts 
annually approximately 10,000,000 feet of lum- 
ber. It has been closed for the last year. 

The Dewey Lumber Co., of Polson, will resume 
operation about April 15, or as soon as the ice 
goes out of the bay, according to announcement 
here. The mill is being put in shape for the sea- 
son’s run. A trimmer and seven saws have been 
added and an engine and boiler will be installed 
in a short time. 

The Somers Lumber Co., of Somers, has just 
completed its winter’s logging. The loggers have 
been cleaning up their territories and camps have 
been closing since the middle of January. ‘There 
will be drives on the Stillwater, the Flathead and 
Big Fork rivers, and the shores of Flathead Lake, 
where the streams are dotted with a succession 
of immense rollways, comprising the 45,000,000 
feet of lumber, which will be floated to the Somers 


Lumber Co.’s mill as soon as the spring thaw 
comes. The mill will probably start operation 


about April 15, 


SPOKANE, WASH. 


April 8.—The Sandpoint mill of the Humbird 
Lumber Co. is to start Monday. The mill at Koo- 
tenai started Wednesday. The Humbird mill at 
Newport, Wash., has been operating three shifts 
for some weeks. The 8-hour agreement with 
the Loyal Legion reached at a conference several 
weeks ago is in effect, with a 37% cent per hour 
wage scale. This the company expresses the hope 
it will be able to keep in force at least until the 
41 meeting in Portland May 15. 

The Coeur d’Alene Mill Co., Coeur d’Alene, 
Idaho, has started the erection of a large modern 
dry kiln to handle its output. The shipping de- 
partment is busy and it is expected that a second 
shift will be put on at the sawmill soon, 


ABERDEEN—HOQUIAM, WASH. 


April 8.—Lumber to the amount of 63,619,000 
feet was shipped from Grays Harbor during March, 
an increase of 5,000,000 feet over any previous 
record. During March fifteen big freighters cleared 
from this port. Eleven vessels carried 26,984,000 
feet to foreign ports; six vessels with 13,296,000 
feet went to the Atlantic coast, and two sailed to 
the Hawaiian Islands with 2,039,000 feet. The 
other twenty-one vessels went coastwise carrying 
21,300,000 feet. This brings the total shipments 
by vessel for the first three months of 1922 to 
172,882,775 feet. 

An order for 500,000 feet of silo stock is re- 
ported by the Pacific Lumber Agency, Aberdeen, 
for shipment east. Silo orders in the last two 
years have been rare and it is hoped that this 
order indicates a revival of the silo trade. 

One of the greatest stands of timber in the Pa- 
cific Northwest, comprising approximately 604),- 
000,000 feet, may be logged, operations to start 
within the next twelve months, according to plans 
made by the Greenwood Logging Co., of Everett, 
and W. E. Boeing and associates, owners of the 
huge fir stand along the divide between the East 
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Hoquiam and Wishkah rivers. George Miller, head 
of the Miller Legging Co., Everett, was on the 
Harbor last week making surveys of the tract and 
arranging for the location of camps. A railroad 
8 to 12 miles long will be constructed to bring the 
logs to tidewater. 

George G. Thompson, manager of the Douglas 
Fir Export & Exploitation Co., San Francisco, spent 
some time on the Harbor last week, a guest of Neal 
Cooney, of Cosmopolis. Mr. Thompson returned 
from Portland with Mr. Cooney, William Donovan, 
Thorpe Babcock and Stewart Hoonan, who at- 
tended the meeting of the trustees of the above 
company in Portland last week. 


ORANGE, TEX. 


April 10.—Logging operations in the Orange ter- 
ritory are practically at a standstill, owing to the 
Sabine River and its tributaries being higher than 
they have been since 1915. Many small mills in 
this section have been closed down, but the two 
mills of the Lutcher & Moore Lumber Co. here 
are still operating. The market shows but little 
if any change for the last ten days. Orders still 
exceed production and shipments, and prices main- 
tain the level reached early in March. Mexican 
export continues practically dead, but some cargoes 
are going out to other Gulf and Caribbean ports. 
One cargo left here today for Port au Prince and 
another leaves shortly for Havana. The Standard 
xport Lumber Co. sent a 2,000,000-foot cargo 
to England last week and the J. H. Burton Lumber 
Co. has concentrated one equally large, which the 


British steamer Bolivian is expected to lift this 
week. 
MOBILE, ALA. 
April 10.—-A steady improvement is noted in 


lumber market conditions, and indications are for 
a much better business within a few weeks. Of the 


small mills in this section not included in the 
Southern Pine Association reports, nearly twice 


as many are operating now as were running this 
time last year. ‘The railroads are gradually in- 
creasing their purchases, and the Pennsylvania con- 
tinues to place a number of orders each week. The 
farm implement stock outlook is encouraging. Yard 
and shed stocks are selling pretty well, and the 
local building program promises large sales of 
building material. All of the resort towns along 
the eastern shore of Mobile Bay plan much activity 
in the building line, many houses now being under 
construction. 

More southern pine was exported during the 
last week than any week since the beginning of 
the year. The exports for last week were: San 
Juan, 486,000 feet southern pine, 108,000 feet 
citrus fruit crating, 6,667 pounds pine doors ; Ponce, 
350 feet creosoted piling, 119,000 pounds creosoted 
southern pine poles; Aguadilla, 61,000 feet south- 
ern pine; Kingston, 46,000 feet southern pine; 
Fort-de-France, 66,000 feet southern pine; Bridge- 
town, 30,000 feet southern pine; Port of Spain, 
362,894 feet southern pine; Havana, 15,000 feet 
southern pine ; Cardenas, 22,000 feet southern pine ; 
Manchester, 32,000 feet southern pine; King Lynn 
Docks, England, 1,052,512 feet southern pine; 
Montego Bay, Jamaica, 106,000 feet southern pine ; 
Belize, 29,000 feet southern pine, 


BROOKHAVEN, MISS. 


April 10.—This section has been swamped with 
orders the last two weeks. Prices are much 
steadier, the tendency being for an advance in 
Nos. 2 and 3 common. There has been a heavy 
of l-inch and 14-inch No. 1 common and 
with a heavy movement of 1-inch B&better 
finish. The worst drag on the market seems to be 
s&better flooring and ceiling. The movement of 
dimension is slow, but mill stocks are not heavy. 
Shipments are good and with continued favorable 
weather should show a marked increase this month 
over last. Nos. 1 and 2 lath are in good demand, 
and prices have moved up considerably. The rail- 
roads are buying very heavily, there being three 
or four large inquiries now out for railroad mate- 
rial. Timber orders have been placed in large 
quantities the last two weeks, both for small and 
large sizes in No. 1 common and heart specifica- 
tions, the mills being well taken care of on this 
business. Increased activity is noted among whole- 
sale lumber buyers in this section. The box shook 
business continues good, 

Irving C. Swan, sales manager for the Wiscon- 
sin-Alabama Lumber Co., moved his family to 
Memphis, Tenn., during the last week and is off 
for a trip among the company’s salesmen. W. J. 
Hurst, sales manager for the J. J. Newman Lum- 
ber Co., has been confined to his bed with the 
“flu” since his return from the Southern Pine 
Association meeting in New Orleans, but with con- 
tinued improvement is expected to be back at the 
office within three or four days. W. L. Adams, 
of Huntington, W. Va., buyer for the Pine & 
Cypress Manufacturing Co., of Birmingham, Ala., 


sale 
sige 
( , 


spent a day in this section the last week on a buy- 
ing expedition. Mr. McBride, agent for the Amer- 
ican Pitch Pine Export Co. at Buenos Aires, 
Argentine, has been visiting the member mills of 
the company recently. Other recent visitors to 
this section were W. A. Summerhays, lumber and 
tie agent for the Illinois Central Railroad Co., at 
Chicago, and A. K. Ramsey, buyer for Nicola, 
Stone & Myers Co., of Cleveland, Ohio. 


ELKINS, W. VA. 


April 10.—Searcity of dry No. 1 common and 
better grades has brought about a resumption at 
many mills. The railroads are placing more orders 
for heavy oak timbers and ties and there is a 
rather brisk demand for box lumber, many in the 
trade reporting heavier buying on the part of 
steel mills. Not much activity in building lines 
is reported. The demand fér lower grades ap- 
pears to have fallen off. Cherry and walnut are in 
a little better demand. 

W. B. Matteson, of the University of Pennsyl- 
vania; H. T. Vandorvort, of the West Virginia 
University, and A. B. Brook, chief game protector 
of West Virginia, were in Parkersburg last week. 
They are engaged on a project for encouraging 
better utilization of materials from farm wood- 
lands in the State, and getting farmers to take 
better care of their woodlands and to grow more 
and better timber. 


SHREVEPORT, LA. 


April 10.—The rains during the last week have 
been torrential. Most of the lowlands are under 
water and logging has about come to a standstill. 
The southern pine mills are apparently not greatly 
concerned, as most of the larger mills are operat- 
ing “under wraps,’ to use a slang phrase. All 
crops in this section are greatly retarded by the 
continuous rains. The southern pine market has 
been dull and lifeless for the last week, the mills 
not caring to book orders on account of the con- 
tinuous rain, and buyers holding off, evidently on 
account of the prospect of a drop in rates. The 
hardwood market has been very listless of late; and 
prices have been gradually sinking. Ash has 
dropped about 10 percent in the last month. There 
is not enough demand for hardwoods to maintain a 
stable market, but likely part of the difficulty of 
mills in this section has been the advantage in 
rate possessed by mills east of the river. Notices 
were received this morning by several concerns an- 
nouncing reductions of about 3 cents a hundred 
pounds on pine. On hardwoods the reduction to 
some eastern points amounts to 5 cents. The mar- 
ket on No. 3 gum is now about $4. This will not 
pay for drying and loading. The 3-cent reduction 
will give the mill about $1 advance. The price of 
No. 2 common gum is about $6 f. 0. b. mill. Lum- 
bermen feel that No. 3 is not worth handling. On 
the 1914 rate the mills saved all their No. 3, which 
usually netted them about $10 for gum and $12 
to $15 for oak. 

James S. Meriwether, who was secretary-treas- 
urer, has retired from the Shreveport Long Leaf 
Lumber: Co., one of the principal local retail con- 
cerns, of which J. W. Willis is the president. 
George O. Lilley, formerly city commissioner of 
finance, has joined the company recently. 


NORFOLK, VA. 


April 10.—-The volume of business in North Caro- 
lina pine last week was less than that of the week 
previous, but there has been no appreciable falling 
off in inquiries. The buying done during the first 
week in any month is smaller than that of previ- 
ous weeks. Buyers are waiting until the last min- 
ute before placing new business, hoping for lower 
prices, and then are surprised that immediate 
shipment can not be made. For the three months’ 
period ending April 1 orders exceeded actual pro- 
duction by 38,000,000 feet. 

The demand for 4/4 edge No. 2 and better during 
the week has been rather light, but the surplus is 
small, and millmen refuse to make concessions. 
There has been a marked improvement in demand 
for 1x5- and 7-inch No. 2 and better and a slight 
improvement in 12-inch, but the other widths are 
moving rather slowly. There has been no disposi- 
tion to shade prices. Edge, 5/4 and thicker, in 
mixed carlots is not moving in large volume. Nos. 
1 and 2 bark strips and miscuts are still in good 
demand, altho competition has forced down price 
on bark strips slightly. No. 3 lumber is still dead. 

Sales of 4/4 edge No. 1 box were much smaller 
than those of the week previous. The mills are 
short of this stock, and, second, buyers are delay- 
ing purchases, hoping to get air dried lumber~for 
less. ‘There is still a good demand for 4/4 edge 
and No. 2 box, and some buyers are looking around 
for further stocks of sheathing. No. 2 stock box 
sales are light. Mills have no difficulty selling 
out the 6-, 8- and 10-inch as fast as accumulated. 
No. 1 stock box, 4/4, is still slow in the rough, but 
dressed orders are picking up, so a number of mills 
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It’s from such trees that we manufacture 


Goldsboro N. C. Pine 


The lumber of universal use for homebuilders 


Telecode Used. 
Johnson & Wimsatt, “““3"2"™ 











Kiln Dried 


North Carolina Pine 


Rough and Dressed 


Our annual output of 30 Million 
feet insures complete assortments. 


Argent Lumber Co. 


315 Bank of Commerce Building, NORFOLK, VA. 





Quick Sellers 


That is what you want and what you 


get when you stock our N ( PINE 


It is band sawed and 
carefully kiln dried. 
Norfolk, 
Virginia. 


Rowland Lumber Co., 


Operating John L. Roper Lumber Co, 











North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace practically everything 
in lumber for retail yards and the factory 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Tl. 
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“LARITE FLOORING” 


(MEANS QUICK SALES) 


“ Larite” sells readily because 
it has the quality and value build- 
ers and those remodeling old 
homes are demanding. !t has 
the economy in first cost and in 
laying because of its good assort- 
ment of lengths. The long wear 
it gives makes it decidedly eco- 
nomical in the long run. Try 
some on your next order of 


Southern Pine 


YARD AND SHED STOCK 



















































































We can supply you with prac- 
tically anything from the smallest 
pattern in moulding to the largest 
timbers. We take care of your 
order just as quickly, carefuily 
and as interestedly as you would 
yourself if you came to our mill 
to fill your own orders. 































What shall we quote you on ? 


Carter - Kelley 


MANNING, =| umber Co. | 















Good 
Stock 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Yellow Pine 


aud Ties in 
In Business Since 1877. 
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Nona Mills Co., Ltd.,7*272"" 









Bauce Oak FLoorinc 


' THE Best Oak Hooting 
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You'll find our lumber uniform in 
quality, well milled and accurately 
graded. Get our quotations. 


Monteola Hardwood Mills 


Glenfield, N. Y. 


Manufacturers 



























Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”” 

It is the everyday .experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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are now sold up on 6-inch. sox bark strips are 
still active, a shipment of 250,000 feet going to New 
York by water along with 750,000 feet of cull red 
heart dunnage boards. Prices of low grade rough 
lumber show no further change. 

The demand for flooring, thin ceiling and parti- 
tion has been very light. Small lots of No. 2 and 
better dressed stock boards continue to move freely 
in mixed cars. Roofers are about the only dressed 


items showing activity. All widths are moving 
more freely, the improvement in demand for &- 


inch being most welcome by millmen., 


WARREN, ARK. 


April 10.—The volume of pine bookings this 
week about equaled that of last week. Retailers’ 
stocks are low and when they sell a bill of material 
they must go into the market to buy it, so they 
ure ordering mixed cars and requesting rush ship- 
ments. Most of the business comes from city vards. 
Inquiries are moderately heavy from practically all 
sources, the potential demand being great, altho it 
has not yet developed into actual business. Indus- 
trials are not buying much stock, but railroad mate- 
rial is in fair demand. Prices of car material are 
weakening with those of flooring, which seem to be 
easing off a little, but No. 3 boards continue strong 
and show some advances. Altho the weather has 
heen bad this week, the mills have been able to 
keep themselves supplied with logs and have lost 
little time, but there is no accumulation, as ship- 
ments keep pace with production. The hardwood 
market is becoming better every day, there being a 
better tone, altho prices are not advancing much. 
Oak, FAS and No. 1 common, and red gum are in 
vyood demand, and hardwood floorings are moving 
nicely at satisfactory prices. . 

The Bradley Lumber Co.,, of this city, is operat- 
ing its planing mill nights, mostly on small mold- 
ings, to take care of part of its orders, 


JACKSON, MISS. 


April 11.—Manufacturers of southern pine re- 
port more market activity last week than for some 
time, There seems to be an improved demand for 
B&better flooring, and this item is somewhat firmer. 
The lower grades are stronger, prices advancing 
a little. Mill stocks are badly broken. Orders 
last week were about 27 percent above production, 
aus favorable weather has permitted larger ship- 
ments, while production has increased but little. 
The export situation is very much improved and 
mills are loading considerable South American and 
European stocks. 


Hardwood lumber manufacturers report a 
stronger market. A slight improvement is noted 


in all woods. There has been an advance of $3 
a thousand on items of poplar and cypress. Some 
orders have been received from implement manu- 


facturers. High water has forced about 80 per- 
cent of the hardwood mills in this section to close 
down. Faetory consumers in the North are mak- 
ing considerable demands, 

W. EF. Guild, treasurer and general manager of 
the Finkbine Lumber Co., left last Wednesday for 
Denver, Colo., and other points in that section. 
Iie will return via Des Moines and Chicago. 


NEW ORLEANS, LA. 


April 10.—During the first three months of this 


year, 379 residence building permits have been 
taken out, with a totai recorded valuation of 
$1,176,550. Residence permits constituted 14 per- 


cent of all building permits issued during the first 
quarter of 1921, while for the first quarter of 
1922 they comprise 58 percent of the total issued. 
In addition to the new residence construction, a 
great deal of repair work is under way. 

Box factories in the trucking district of south- 
ern Mississippi and Louisiana served by the Illi- 
nois Central are reported to be operating at ca- 
pacity at present, to supply the seasonal demand 
for vegetable and berry containers. 

Visitors from Gulfport, Miss., report an increas- 
ing movement of cross ties via that port to north 
Atlantic destinations. 


Secretary-manager E. W. McKay, of the South- 
ern Cypress Manufacturers’ Association, left to- 
night for Washington to attend the trade associa- 
tion conference summoned by Secretary of Com- 
merce Hoover. C. S. Reynaud, manager of the asso- 
ciations’ advertising department, will go to Cleve- 
land next week to take charge of the association’s 
exhibit at the Cleveland Building Show. E. A. 
Carison, one of the association’s inspectors, will 
also be on duty at Cleveland. At the close of the 
exposition there the display will be returned to 
New Orleans for installation in the local home 
builders’ show to be held May 8-18. 

Maj. I. S. Guere, who has served as general su- 
perintendent for the Great Southern Lumber Co. 
at Bogalusa since his discharge from the army, re- 
signed that post effective April 1 to enter business 
at New Orleans, and was succeeded by T. A. Ken- 
nedy, one of his assistants. 


PENSACOLA, FLA. 


April 11.—-Exporting has been active during 
the last week. The Clearwater loaded 162,072 


feet of pitch pine and 200 barrels rosin for Monte- 
video and 204,352 feet of pitch pine for Buenos 
Aires, and is to complete her cargo at Mobile. The 
Salvation Lass loaded 390,010 feet pitch pine and 
15.526 feet oak for Barcelona; and 775,009 feet 
pitch pine, 703,510 feet sawn timber and 27,342 
feet gum for Valencia, and also carried 387.548 
feet sawn timber loaded at St. Andrews. The 
barges Teddy and George T. Lock are loading lum 
ber for Cuban ports, the Cartoona is loading naval 
stores and ties for coastwise destinations, and the 
Pelotas and West Ivis are taking on cargo. Three 
or four other vessels are due to arrive. 


KANSAS CITY, MO. 


April 11.—-Luimnber trade in the middle West is 
picking up steadily and, while the volume yet is 
small, all the indications point to a continuance of 
the demand, altho very little if any business 
was expected before fall. In the southern Ne 
braska territory last month one mill here booked 
fifty cars of southern pine and orders so far this 
month average two cars a day. Northern Missouri 
and Iowa country yards also continue to buy, and 
recently orders have begun to come in from coun- 
try yards in Kansas which have not bought lumber 
for months. Oklahoma trade also is good, but 
Texas trade has fallen off with the big mills which 
have headquarters here. Demand in the immediate 
Kansas City territory was slow last week on ac 
count of rain which fell nearly every day, and ad- 
vices here say that rain in the South is interfer- 
ing with logging operations. Industrial demand is 
cutting only a very small figure in the market here, 
with buying largely of the off-and-on order. Most 
of that business is from the railroads and is in the 
way of car material. Timbers are not much in 
demand. 

The W. E. Thomas Lumber Co. has sold its Mis- 
souri and Oklahoma yards and closed its office 
here, concentrating its business in its Texas yards. 
Cc. S. Prout and J. J. Metz, who were connected 
with the office here, have associated with Parl 
Johnson, of Carrollton, and John Hawkins, of 
Wakenda, Mo., and bought the Wakenda yard. 

The Badger Lumber Co., which opened a down 
town sales office two years ago and concentrated its 
sales force there, has closed the office and gone 
back to the old system with salesmen for each 


’ yard. 


MINNEAPOLIS, MINN. 


April 12.—Continued increase in the volume of 
building operations here is shown by building per- 
mits for March, which totaled $1,989,375, com- 
pared with $1,362,540 for the same month last 
year, tho the number issued was only 740 com- 
pared with 935 last year. The total for the first 
three months of 1922 is $4,021,715, compared with 
$3,096,875 for the first quarter of 1921. Building 
campaigns are under way in some of the smaller 
cities of this section. 


Faribault, Minn., is having a building show 
with a slogan, “You can rent a house, but you 
can’t rent a home,” and the feature is a home 
building clinic. 

C. E. English, of the Midland Lumber & Coal 
Co., treasurer of the Northwestern Lumbermen’s 


Association, is back from the West. He and Mrs. 
English went out with the association’s trade tour 
party, but remained in southern California for a 
few weeks. 

H. B. Waite, of the H. B. Waite Lumber Co., has 
returned from a short business tour to the Coast. 
He says mill conditions are improving owing to 
the activity of cargo trade. 

L. PV. Dolliff, of the L. P. Dolliff Lumber Co., 
retail yards, is back from a winter sojourn in Los 


Angeles, 
DULUTH, MINN. 


April 11.--A round-up of the interior finish and 
sash and door plants in Duluth shows that they 
are busier than at any time in several years. They 
are all working full time. Quotations in all in- 
terior finish are firm. It was noted that more 
fancy material, upon which better prices are se- 
cured, is being taken. Plans for projects esti- 
mated to cost $850,000, mainly public buildings, 
were received at the Duluth Builder’s Exchange 
during last week for estimates. Demand for the 
better grades is fairly satisfactory but lower 
grades continue dull. It is claimed that on these 
concessions of 50 cents to $1 were being made 
and it was intimated that one lot of Nos. 3 and 4 
boards was offered at substantially below list by 
an outside mill. The business was regarded as 
sporadic, however, the list being unchanged. Quota- 
tions on Nos. 3 and 4 boards are materially below 
figures for the Pacific coast product and opinions 
were expressed that northern pine should be 
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marked up, in veiw of the strong market in the 
West. Some dealers here can not understand why 
No. 4 boards should be sold at less than wall 
board. Beyond a sale of 500,000 feet reported by 
the E. T. Bailey Lumber Co., of Virginia, no new 
business has developed in box lumber, but fresh 
inquiry has been received. A slight improvement 
was reported during the last week in shipments 
of lumber to line yards over this territory. The 
Virginia & Rainy Lake Co. is operating both its 
mills at Virginia, and the Northern and _ the 
Johnson-Wentworth companies are operating at 
Cloquet, Minn. The latter plant is scheduled to 
shut down for spring repairs within the next ten 
days. Jobbers are of the opinion that the lake 
lumber carriers will be late in going into com- 
mission this spring, on account of the light busi- 
ness from the East so far. 

George Blackwell, of the Blackwell Lumber Co., 
Seattle, Wash., was a visitor here during the last 
week on his return from an eastern trip. He as- 
serted that trade at the Coast appeared to be 
now on a solid basis, with a good demand coming 
from California points. , 


RAYMOND, WASH. 


April 8.—Water shipments continue in large vol- 
ume, for both lumber and shingles, deliveries being 
made to California, the Atlantic coast and to Japan. 
Heavy charters have been made for the coming 
month, 

Fred Hart is here from Portland this week in the 
interests of his logging and lumbering properties, 
he being connected with the Hart-Wood and 
Quinault mills in this city and the F. & H. and 
Nemah River Logging Co. camps. 

Kr. E. Case, president of the Case Shingle & Lum- 
ber Co., is in Washington, D. C., in the interests 
of legislation affecting the importation of Canadian 
shingles into this country. 

After being closed down for many months, the 
EK mill of South Bend is again running with a 
full crew. It had been down because of inability 
to secure cedar logs. 


PITTSBURGH, PA. 


April 12.—Optimism still prevails in the lumber 
industry, notwithstanding the coal miners’ strike 
is expected to make itself felt in building opera- 
tions. So far there has been no let-up to the 
great boom in house building in western Penn- 
sylvania, and altho there has been a slight stiffen- 
ing in prices of southern pine it has had no effect 
on demand for and shipment of this commodity. 

Lumbermen here state that weather conditions 
in the South are likely to cause a shortage of 
lumber, as the constant rains and consequent 
floods have hampered mill production. Inquiry 
for future delivery is strong, and there is a keen- 
ness to the industry that denotes confidence on 
the part of builders and contractors. 

F. R. Babcock, of the Babcock Lumber Co., has 
returned home from a trip thru the concern’s 
mills and mines in Tennessee, and reports opera- 
tions as being very satisfactory. His brother, ex- 
Mayor E. V. Babcock, is still in the South, but 
will return in a few days. 

William B. Stayer, secretary of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, has been 
sick with bronchitis for two weeks, and was 
unable to go to Chicago last week with the rest 
of the Pittsburgh lumbermen. He is now on the 
way to recovery. 


PHILADELPHIA, PA. 


April 10.—Demand for lumber in this section is 
beginning to recover from the lull of the last two 
or three weeks, partly due to weather conditions, 
partly to returning confidence, as the mar- 
ket for houses keeps strong. Most building lumber 
yards are very busy, and the wholesalers in this 
line are finding business easy to get in all parts 
of this territory. There is a discordant note, how- 
ever, in the optimistic concert, and that is price. 

The hardwood dealers have not been as fortu- 
nate as the building lumber men, altho they have 
been getting better business, and in greater volume 
than for several weeks. The hardwood market is, 
however, not strong enough to have eliminated the 
price concession method of making sales and mov- 
ing stock, and the range of prices shows too wide a 
variation. 

Plain and quartered white oak and gum still 
seem to be leading in the demand for hardwoods, 
with a moderate market for red oak, chestnut, all 
hardwood floorings, maple, birch, beech, ash, bass- 
wood, poplar, hickory, cherry, walnut and ma- 
hogany. White pine is selling in a little better 
volume, at steady prices. Spruce is inactive and 
steady in price. Hemlock demand is so far ahead 
of supply that the prospect of the new crop has 
not softened the market at all. Cypress is moving 
in good volume, with the prices inclined to tighten 
on the middle and lower grades, and not so steady 
on the upper grades. Southern pine flooring and 


timbers are in good demand at good prices, with 
sizes active but not so strong. North Carolina pine 
is strong thruout the line, and seems to be gaining 
strength, even with increased shipments coming 
in. ‘Timbers, sizes, floorings and boards are all 
ready sellers, and the spread in quotations is slight. 
There is a good demand for all kinds and sizes of 
lath, and prices are steady. Shingles are in good 
demand, and prices are strong. 


NORTH TONAWANDA, N. Y. 


April 10.—Owners of the lumber fleet that win- 
tered at the local port are fitting out for the 
season. It will be only a matter of two or three 
weeks before the greater number of the ships will 
be on its way up the lakes for their first cargoes 
of the season. The steamer United Lumberman 
and barge A. B. King, owned by Brady Bros., and 
the steamer George A. Mitchell and barges Me- 
Avoy and Crane, owned by White, Gratwick & 
Mitchell, will be among the first to go up the 
lakes for cargoes. 

A general improvement in all branches of the 
lumber industry is reported by dealers. They are 
firm in the belief that the prevailing conditions are 
bound to develop into greater activities than have 
been experienced in several years. 

H. Morton Jones, of the R. T. Jones Lumber 
Co., has purchased the Now, one of the largest 
sailing yachts along the American side of Lake 
Ontario. The boat was purchased at Rochester, 
N. Y. It will be removed to Wilson, N. Y., where 
its new owner has a summer home, and put in 
readiness for racing against Canadian boats this 


summer. BAL ORE, MD. 


April 8.—The managing committee of the Balti- 
more Lumber Exchange, at its monthly meeting 
held last Monday, endorsed the stand taken by 
the Baltimore Board of Trade in support of the 
differential now allowed in favor of Baltimore on 
various freights. Various routine matters were 
also disposed of. 

Harvey M. Dickson, secretary of the National 
Lumber Exporters’ Association, who has been ill 
for a month or more, recovered sufficiently to 
visit his office in the Knickerbocker Building last 
week and take up some of the accumulation of 
business. 


NEW YORK, N. Y. 


April 11.—Lumber sales in the metropolitan dis- 
trict for the last three weeks are said to have 
broken all records. One big wholesaler reported 
having twenty cargoes loading in Canada and on 
the west Coast and that every stick of the lumber 
has been sold. Not only do Pacific coast products 
continue to come into this market in large amounts 
but great stores of lumber are coming by boat from 
Canada and from the South. 

An idea of the present status of business in 
Canada was given by Hugh Mackay, president of 
W. Malcolm Mackay (Ltd.), of St. John, N. B., who 
was in New York last week on business, He said: 
“While the offers of stock from Canada will be 
heavy and will continue so for the next two months, 
there will be a dearth of eastern spruce after the 
present supply of manufactured lumber has been 
exhausted. The scarcity of lumber will undoubt- 
edly result at once in higher prices. Much of the 
lumber that we are now sending to New York has 
been held for some time. We now have an oppor- 
tunity to liquidate and we are making the most 
of it. Manufacturers are disinclined to ship any 
lumber that is not sold in advance. It has been 
the common practice for years to ship in on the 
chance of getting a satisfactory price. Now we are 
taking no chances. All manufacturers in Canada 
seem now to be insisting on advance sales. This 
makes the market out of the ordinary, but the 
Canadian lumberman has waited long for his op- 
portunity and he is going to make the most of it.” 

Heavy shipments from New Brunswick and Nova 
Scotia are reported all along lumber row and the 
healthy condition of things in Canada is being 
reflected on this side of the border, especially in 
Maine. News from New England is that in some 
instances the price of spruce already has been in- 
creased, the base price at Boston having jumped 
from $40 to $42. 

There is no doubt that in all items the lumber 
market shows a much better tone. There are few 
if any weak spots and this is said to be true of 
hardwoods as well as all items of building lumber. 
The market has taken a decided upward turn 
since the middle of March. 

James H. Owen, president and manager of the 
California & Oregon Lumber Co., of Brookings, 
Ore., and with an office at 2 Pine Street, San Fran- 
cisco, Calif., is in the East on his honeymoon and 
incidentally is looking carefully over the market 
in this territory. “I am very much interested in 
the development of the fir business in the East,” 
Mr. Owen said. “It means big things for the lum- 
ber business thruout the entire country. We are 
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LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De 
naxstment will reach the people. 





also interested in the future of redwood on this 
coast and we probably will want to ship redwood 
as well as fir to New York in the future.” 

Cc. S. Powell, of the C. S. Powell Lumber Co., 
hardwood wholesalers of 1270 Broadway, said that 
the demand for hardwoods is “coming right along,” 
and that industrials are picking up. ‘We are 
largely interested in the export trade,’’ Mr. Powell 
said. ‘‘We have been unable to see any great im- 
provement in this business, nor do we expect any 
material gain in this trade in the near future.” 
Mr. Powell added that the domestic demand is 
encouraging and that here and there a good de- 
mand is cropping up. 


WINNIPEG, MAN. 


April 10.—With the opening of the crop season 
not many weeks away, the farmers of the West 
are eager to begin operations, fully convinced that 
the improvement in prices and the reductions in 
cost of implements and supplies have spelled the 
end of unprofitable farming. Retail lumbermen are 
already reporting a great many more inquiries. In 
the cities, building operations are expected to start 
up at once. It is going to be a banner year for 
home building and the retail yards are preparing 
for it by getting their yards well stocked. 

Secretary Ritter, of the Western Retail Lum- 
bermen’s Association, also reports improved condi- 
tions. The building department of the association 
has prepared over ninety special plans for members 





since the first of the year, to say nothing about the 
ordinary stock plans which have been sent out. He 
also stated that the silo campaign had proved such 
a success that members are already reporting an 
abundance of inquiries and a great many silo sales, 
“The silo idea is here to stay and in a few years 
you will not see a farm in western Canada without 
at least one silo on it,’ he said. 


NEW FLORIDA WHOLESALER 


JACKSONVILLE, Fua., April 11.—The Under- 
wood Lumber Corporation has been organized 
under Florida laws and has opened wholesale 
lumber offices in the Graham Building in this 
city.’ The new company is composed of experi- 
enced lumbermen and will handle all southern 
wood products, particularly pine and cypress. 
W. G. Underwood, the president, was for fifteen 
years vice president and general manager of the 
Albermarle Lumber Co., of Hartford, N. C. 
W. C. Dorsey, vice president, is an experienced 
lumberman of Baltimore, Md., where he has 
been in the business for many years. The sec 
retary and treasurer, J. E. Lord, has also had ex- 
tensive experience in the lumber business. C. R. 
Wyndham, sales manager, occupied a similar 
position with the Brooks-Scanlon Corporation, of 
Eastport, Fla. 








BUSINESS CHANGES 


ARKANSAS. Fayetteville—Geo. Sutton 
purchased an interest in Wages Bros.’ 
Construction Co. 

Searcy—Soft Pine 
Searcy Lumber Co. 

CALIFORNIA. Chico—F. A. Clough Lumber 
Co. sold to Sterling Lumber Co. 

Fairfax—Fairfax Lumber Co. sold to M. H. 
3allou. 

ILLINOIS. Galena—C. F. Taylor succeeded by 
Midwest Lumber Co. of Dubuque. 

Monee—Kolstedt Lumber & Coal Co. succeeded 
by Monee Grain, Lumber & Coal Co. 

INDIANA. Attica and Williamsport—R. G. 
Mackemer Lumber Co., of Peoria, Ill., has pur- 
chased the William Waterman Lumber Co. at 
these towns. Attica yard will be operated under 
name of Mackemer & Means; Williamsport yard 
under name of Williamsport Lumber Co. 

Logansport—Edwin Ash, president of Hadley- 
Ash Furniture Manufacturing Co., purchased the 
property of the Logansport Body Works for 
$22,100, and the furniture factory will be moved 
into that plant. 

West Lebanon—W. C. Cole succeeded by West 
Lebanon Lumber Co. 


has 
Lumber & 


Lumber Co. succeeded by 


IOWA. Sioux City—A. C. Johannsen removed 
to Wagner, S. D. 
KANSAS. Hutchinson—Western Lumber Co. 


succeeded by E. H. Fisher. 

Oswego—O. FE. Woods Lumber Co. removed 
headquarters to Independence, Kans. 

MICHIGAN. Boyne City—C. T. 
ceeded by F. O. Barden & Son. 

MINNESOTA. lLancaster—Lancaster Lumber 
Co.; Mr. Dahlquist has bought interest. 

MISSISSIPPI. Leland—Ostby Smith Lumber 
Co. succeeded by Smith-Helm Lumber Co. 

MISSOURI. Carl Junetion—Carl Junction 
Lumber Yard succeeded by C. C. Graves & Co. 

MONTANA. Warland—Baird Harper Lumber 
Co.; George C. Harper sells interest. 

NEBRASKA. Edgar—Chicago Lumber Co., of 
Edgar, succeeded by C. T. Johnson Lumber Co. 

Gordon—Citizens Lumber & Supply Co. sold to 
J. ©. Summers Lumber Co., of Omaha; C. W. 
Foster will be in charge. 

Sterling—Summers-Roe Lumber Co. 
Community Lumber & Coal Co. 

OKLAHOMA. Forgan—Forgan Equity Ex- 
change sold lumber and building material busi- 
ness. 

OREGON. Portland-—Saari-Roblin Lumber Co. 
succeeded by Saari Bros.’ Lumber Co. 

PENNSYLVANIA. Boyertown—Tyson & 
Schmoyer succeeded by Herbert L. Schmoyer. 

Millmont—Ruhl & Watson (Inc.), manufactur- 
ing box shooks and planing mill, sold to Mill- 
mont Box Co. 

Millmont—Ruhl & Watson Lumber Co., whole- 
sale, moving to Mifflinburg, Pa. 

Wilkes-Barre—Flyte & Jennings succeeded by 
W. iH. Jennings Lumber Co. 

SOUTH DAKOTA. Huron—Groves & Ander- 
son Manufacturing Co. succeeded by Star Sash 
& Door Co. 

TENNESSEE. Jackson—Enochs Lumber Co. 
succeeded by Five Points Lumber Co. 

Ripley—A. S. Johnson Lumber Co. succeeded 
by City Lumber Co. 

TEXAS. Clyde—R. B. Spencer &. Co. suc- 
ceeded by Home Lumber Co. 


Jones suc- 


sold to 


Coleman—Leeper Curd Lumber Co. succeeded 
by South Texas Lumber Co. 

Fort Worth—Timmons Lumber Co. succeeded 
by Judd Timmons Lumber Co. 

Lamesa—A. G. McAdams Lumber Co. 
ceeded by Cicero Smith Lumber Co. 

WASHINGTON. Kalama—Barr Shingle Co. 
purchased from Northern Pacific Railroad, the 
site occupied by its mill. The Kalama Port dis- 
trict dock is being built adjoining the mill. 

Olympia—Banner Lumber & Shingle Co. sold 
to Panama Lumber & Shingle Co. 

WEST VIRGINIA. Bluefield—Princeton Build- 
ing & Supply Co. purchased the Brown Bros.’ 
Lumber Co.; Charles E. Brown will remain as 
manager. 

Huntington—H. O. Dunfee and Harry S. Irons 
purchased controlling interest in Superior Lum- 
ber Co. G. Larrabure retires from company and 
reorganization of board of directors takes place 
as follows: H. A. Davidson, president and gen- 
eral manager; Harry S. Irons, vice president; H. 
O. Dunfee, treasurer; B. C. Emerson, secretary; 
Adrian L. Bastianelle, remaining member. 


INCORPORATIONS 


ARKANSAS. Pine Bluff—Arkansas Oak Floor- 
ing Co., increasing capital to $300,000. 

CALIFORNIA. Los Angeles—Mox Lumber & 
Wrecking Co., incorporated. 

COLORADO. Monte Vista—Monte Vista Inde- 


suc- 


pendent Lumber Co., incorporated; capital, 
$25,000. 
FLORIDA. Bagdad—Bagdad Land & Lumber 


Co., incorporated; capitai, $1,500,000. 
Jacksonville—Manning Lumber Co., 
rated; capital, $450,000. 


GEORGIA. Macon—James & Kingman Lum- 


incorpo- 


ber Co., incorporated; capital, $16,000. 
ILLINOIS. Chicago—Charles H. Holmeier 
Lumber Co., incorporated. 


Glen Ellyn—J. A. Walter Co., incorporated; 
capital, $50,000. 

INDIANA. Borden—Borden Cabinet Co., in- 
creasing capital from $25,000 to $100,000. 

Goshen—I. X. I. Furniture Co., increasing 
capital to $200,000. 

South Bend—Parsons-Shamburger 
Co., incorporated; capital, $20,000. 

IOWA. Cedar Rapids—Cedar Craft Co., 
porated. 

KENTUCKY. Cynthiana—Savage Lumber & 
Supply Co., incorporated; capital, $25,000. 

Louisville—Elliott Wood Bending Co., 
porated; capital, $100,000. 

Louisville—Foreign & Domestic 
incorporated; capital, $50,000. 

LOUISIANA. New Orleans—Portchartrain 
Timber Co., incorporated; wholesale. 


Lumber 


incor- 


incor- 


Veneer Co., 


MAINE. Bangor—Day Lumber Co., incorpo- 
rated; capital, $10,000. 

MARYLAND.  Baltimore—Woodcraft Shops, 
incorporated; capital, $25,000. : 


Baltimore—Rex Lumber Co., incorporated: 


capital, $150,000. 
MASSACHUSETTS. Haverhill—Bay 
Heel Co., incorporated; capital, $5,000. 
Ipswich—Ipswich Heel Co. ” incorporated; capi- 
tal, $25,000. 
MICHIGAN. Detroit—Hughes Lumber & 
Wrecking Co., incorporated; capital, $2,500. | 
Grand Rapids—Merdzinski Furniture Co., in- 
corporated; to manufacture furniture. 


State 
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MINNESOTA. Winthrop—Larson Bros. Lum- 
ber Co., incorporated; capital, $300,000. 

MISSISSIPPI. Meridian—Meyerhoff Lumber 
Co., incorporated; capital, $25,000. 

NEBRASKA. Overton—Thomas-Daul Lumber 
Co., incorporated. 

NEW YORK. South Brooklyn—Construction 
Material Yards, incorporated; capital, $100,000. 

Bronx—Melrose Lumber Co., incorporated; 
capital, $30,000. 

OREGON. Eugene—Eugene Handle Co., in- 
corporated; capital, $50,000. 

Portland—Pacific Shingle Co., incorporated; 
capital, $30,000. 

Portland-—Saari-Roblin Lumber Co., increasing 
capital to $500,000; changing name to Saari Bros. 
Lumber Co. 

Portland—Riverside Lumber Co., 
rated; capital, $20,000. 

Portland—F. J. Zwiebel Manufacturing Co., 
incorporated; capital, $75,000 

Portland—Lumber Producers Corporation of 
America, incorporated; capital, $25,000. 

Portland—Oregon-Kalama Lumber Co., incor- 
porated; capital, $500,000. 

SOUTH CAROLINA. Greenville—Blythe 
Shoals Lumber Co., incorporated; capital, 
$10,000. 

WASHINGTON. Everett—Higston & Hershey 
Box Co., incorporated. 

Sumner—Two Rivers Trading Co., incorpo- 
rated. 

Spokane—Egvzers Pole & Supply Co., increas- 
ing capital from $15,000 to $25,000. 

WEST VIRGINIA. Chelyan—Chelyan Lumber 
Co., incorporated; capital, $100,000. 

WISCONSIN. Black River Falls—Vaudreuil 
Wood Products Co., incorporated; capital, 
$20,000. ; 

Kiel—Kiel Woodenware Co., increasing capital 
to $400,000. 

Milwaukee—Lauber Handle Manufacturing Co., 
incorporated; capital, $50,000. 

Woodland and Lumber & Grain Co., in- 
corporated; capital, $30,000. 


BRITISH NORTH AMERICA 


BRITISH-COLUMBIA. Burnaby—E. C. Phil- 
lips Lumber Co., incorporated; capital, $75,000. 

Duncan— Deerholme Lumber Co., incorporated; 
capital, $10,000. 


NEW VENTURES 


ARKANSAS. Rison—H. B. Rone, recently 
began planing mill. 

ILLINOIS. Gillespie—Louis Mor Lumber Co., 
recently began; retail. 

Green Valley—Hargrave- -Grovier Lumber Co., 
recently began. : 

Madison—Madison Lumber & Material Co., 
recently began. 

INDIANA. Indianapolis—Spiegel Lumber & 
Manufacturing Co., recently began; retail. 

Oakland City—Oakland City Lumber Co., or- 
ganized by U. G. Butcher and Floyd Murphy; 
lumber sheds and offices being erected. 

IOWA. Clinton—Joyce Lumber Co., recently 
began. 

MISSISSIPPI. Hernando—Hernando Lumber 
Co., will open. 

MISSOURI. Kansas City—S. M. B. Hunt Sash 
& Door Co., :ecently began. oe 

St. Louis—W. A. Paul, 2033 Arcade Building; 
wholesale ties; recently began. 

NORTH CAROLINA. Polkton—Smith Bros. 
will open in about a month. 

OHIO. Powhatan Point—Neff Lumber Co. 
will open branch store. 

Sandusky—C. S. Garretson Lumber Co., re- 
cently began; retail. 

PENNSYLVANIA. Shickshinny 
Lumber & Supply Co., recently began. 

SOUTH DAKOTA. Custer—M. J. Vailey will 
add cement, sand, gravel and lime to lumber 
stock. 

TENNESSEE. Hollow Rock—Treadgill Bros. 
Lumber Co., recently began. 

VIRGINIA. Staunton—Virginia Tie & Lumber 
Co., incorporated; organized with $50,000 capital. 

WASHINGTON. High Rock—Markle Lumber 
& Shingle Co., recently began. 

Toppenish—Home Lumber Co., recently be- 
gan; retail. 

WISCONSIN. Eagle River—Wisconsin Mich- 
igan Lumber Co., opening retail yard. 


NEW MILLS and EQUIPMENT 


INDIANA. Lafayette—Security Egg Case 
Filler Co. purchased factory site. 

OHIO. Cleveland—Euclid Avenue Lumber Co. 
will erect mill, garages, office and storage build- 
ings; cost, $40,000. 

Hamilton—Hamilton Lumber Co. erecting two- 
story building; cost $25,000. 

OREGON. Portland—Northwest Planing Mill 
Co. expanding plant and installing new equip- 
ment. 

WASHINGTON. South Bend—C. L. Lewis, of 
Raymond, Wash., president of Lewis Mills & 
Timber Co., says mill will be rebuilt at once 
provided city will give railroad connection. 

WISCONSIN. Milwaukee—Interior Woodwork 


4 erecting factory and warehouse; cost, $50,- 
vi 


incorpo- 








_ Two Rivers—Wisconsin Textile Manufactur- 
ing Co. installing dry kilns. 


West Allis—Norbert Peterson will open retail 
yard, interior finish and sash and door plant. 


CASUALTIES 


GEORGIA. Valdosta—J. N. Bray & Co., loss 
by fire. 


MAINE. South Portland 
o., loss by fire, $10,000. 


MICHIGAN. Detour—L. J. Labelle sawmill 
destroyed by fire. 


PENNSYLVANIA. Tamaqua—Weaver's Lum- 
ber yard, damaged by fire, $100,000. 

Watsontown—Watsontown Door & Sash Co., 
loss by fire between $150,000 and $175,000. 


TEXAS. Houston—William Ware Lumber Co., 
loss by fire, $50,000. 


WEST VIRGINIA. South Elkins—Keystone 
Manufacturing Co., loss by fire, $2,500; manu- 
factures flooring, box shooks, automobile spokes 
and dimension stocks of various kinds. 


WISCONSIN. Marinette—Republic Box Co., 
loss by fire, $125,000. 

Valders—W. F. Christel sawmill destroyed by 
fire; loss, $1,000. 


TROUBLE AND LITIGATION 


MILWAUKEE, Wis., April 10.—Suit for $242,999 
alleging breach of contract has been started in 
circuit court by Frank J. Meyer, surviving part- 
ner of Fehrer & Meyer Co. against C. A. Miller, 
president of Charles Miller Lumber Co. It is 
charged that Mr. Miller induced the plaintiff to 
take up the construction of twenty houses and 
obligated Fehrer & Meyer Co. to purchase twenty 
building lots involving expenditures in excess of 
$200,000. It is claimed that at the time real 
estate and building conditions were promising and 
that the Fehrer & Meyer Co. would have made con- 
siderable profit if the contract had been carried 
out. Due to alleged failure of Miller to advance 
the necessary money, the houses remained unfin- 
ished and are at present wholly unsaleable, it is 
claimed. The damage claim filed in circuit court 
includes the loss in profits and good will. 





35 Per Cent Lumber 


SAVANNAH, Ga., April 11.—R. L. Walker, presi- 
dent of the Walker Lumber & Timber Co., against 
which an involuntary bankruptcy petition has 
been filed, states that the books of the compen 
will show the disposition of an item of $98,550 
about which creditors have been asking. He said 
the matter can be explained to the satisfaction of 
the creditors by an examination of the available 
records now in the hands of the receiver. Mr. 
Walker said that the bankruptcy proceeding was 
a surprise to him and that the company had been 
declared solvent by the board of directors at a 
meeting on Feb. 17. The secretary, W. J. Quinn, 
said that the company was embarrassed as many 
os were at the time, but that it would “pull 
thru.” 


CENTRALIA. WASH., April 8.—-A permanent re- 
straining order has been issued by Judge Wilson 
in the Thurston County Superior Court against 
the Eastern Lumber Co. and the Oak Harbor Log- 
ging Co., of Shelton, from proceeding with logging 
operations on the timber holdings of J. C. 
Buchanan and wife, of Seattle. The controversy 
grew out of the sale of 4,000,000 feet of timber, 
and the alleged failure to remove the timber in 
the stated time of six years. 





SHEBOYGAN, WIS., April 11.—Action in circuit 
court has been started by the Sheboygan Broom 
Manufacturing Co. against the White Wood Prod- 
ucts Co., of Crothersville, Ind., for damages al- 
leged to have been sustained by the plaintiff cor- 
poration by failure on the part of the defendant 
to deliver a carload of polished broomhandles to 
the plaintiff in accordance with contract. Plain- 
tiff asks judgment of ‘$2, 617. 


WHITESBURG, Ky., A \pril 11.—The long con- 
tested hardwood timber iad suit between the John 
Ison heirs and the Kentucky Union Land Co. in- 
volving the title to over 1,000 acres of hardwood 
timber lands lying along the waters of Big Leather- 
wood Creek near Cornettsville, Ky., came to an 
end last Saturday, the Ison heirs winning the title. 
The Kentucky Union Land Co. has filed a motion 
for appeal. 


MAY ESTABLISH WHOLESALE SHINGLE YARD 


Kansas City, Mo., April 11.—Plans for a 
wholesale shingle yard in Kansas City are be- 
ing made and the project, if it goes thru, may 
include a staining plant. Edgar W. Clark, of 
the Clark Lumber Co., is at the head of the 
project, and R. H. Van Doren, formerly general 
sales agent here for the Jamison Lumber & 
Shingle Co., is interested. Mr. Van Doren is 
now on a trip to northern and eastern lumber 
centers getting information along the lines of 
the proposed plant and will be the active man- 
ager if the yard is established. 
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Economic Cables from World Centers 


WASHINGTON, D. C., April 10.—A cable to the 
Department of Commerce from Commercial At- 
taché Feely at Buenos Aires states that the 
gradual improvement in economic conditions noted 
last month continues, due chiefly to an increased 
demand for export commodities and a consequent 
increase in export prices over those prevailing in 
February. Merchandise on hand is generally nor- 
mal, but lower than in the same period of last 
year. Replacement orders are very small, but 
there is apparent a notable increase in imports 
from the United States. Lumber stocks on hand 
are moderate and the demand is improving. Bra- 
zilian pine is being quoted 15 percent less than 
American. 


Quiet prevails in Peru, with little change in 
economic and commercial conditions over Feb- 
ruary. Business as a whole continues dull. 


Conditions in Chile were more favorable during 
March. Exchange was better and general business 
more active. Lack of adequate business repre- 
sentation is noted, and the time is said to be ripe 
for energetic canvassing. The general strike de- 
clared in sympathy with the coal miners on Feb. 
10,,and which resulted in complete failure, due to 
awakening conservatism among the labor unions 
of central Chile, seems to have left no lasting 
effect, and prospects for a settlement of labor 
difficulties are favorable. 

Beonomic conditions in Mexico 
changed. Recent failures of a 


remain un- 
few concerns are 
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indicative that 


taken as 
situated, and it is feared that the present business 


others are precariously 


stagnation has not reached its lowest point. Crop 
conditions will necessitate foodstuffs imports, but 
credits should be carefully scrutinized. Business 
around Chihuahua and in the mining districts 
shows signs of improvement, and already some of 
the old mining companies are reopening. 


The general economic situation in Italy is a 
little better. State finances show improvement. 
Commercial liquidation continues. An early set- 


tlement of the troubles of the Banca Di Sconta is 
expected. Rising exchange is renewing the de- 
mand for American products. Italian business 
concerns are by no means out of the woods, how- 
ever, and business failures are many. The Amer- 
ican consul at Milan reports that the effect of 
improvement in the exchange situation is already 
producing increased inquiries and demands for 
American goods and for the renewal of relations 
with American houses. Unemployment apparently 
has reached its peak, with a total of 616,819 re- 
ported out of work in February. 

Alongside many discouraging factors in the gen- 
eral situation in the United Kingdom there are 
indications of a healthy basis of industry. The 
coal output remains surprisingly good. Sanks 
and associations are doing all within their power 
to facilitate the mechanical processes of trade. 
A plan is under consideration to extend marine 
insurance to cover goods in storage, during de- 
livery and even while undergoing reshipment. 
Various other devices are under consideration to 
meet continental competition. One of the big 
discouraging factors is the lockout in the British 
engineering and shipbuilding trades, whereby a 
million men are thrown out of work. Numerous 
conferences have been held, but failed to avert 
the lockout. The most regrettable feature of the 
lockout, from the government viewpoint, is the 
certainty that unemployment will now increase, 
after weeks of favorable developments. 

South Africa has gone back to work and will 
adjust the strike problems later on. A = govern- 
ment committee will shortly submit a scheme of 
readjustment. All the mines except one are work- 
ing, 11,700 miners are employed and normal in- 
dustrial conditions are rapidly being restored. 
General building prospects are favorable. Tim- 
ber stocks have been worked down. Reports in- 
dicate that all inventories are low. 


Ocean Freight Rates on Lumber 


The American Overseas Forwarding Co., Mem- 
phis, Tenn., quotes the following ocean freight 
rates on lumber from Gulf, South and North At- 
lantic ports to overseas destinations : 








Rates and sailing to ports other than shown 
above and rates on other commodities or informa- 
tion on rates and sailing from other ports given 
on application to any of the company’s offices. 
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Poland to Grant Timber Concessions 


WASHINGTON, D. C., April 10.—Trade Commis- 
sioner H. B. Smith at Warsaw in a report to the 
Department of Commerce states that with 3,500, 
000,000 cubic feet of timber in the forests of east- 
ern Poland ready for exploitation that country 
possesses an excellent source of foreign credit. 
When satisfactory terms are authorized for th« 
development by foreign interests of the extensive 
Government areas, which are estimated to contain 
more than a billion cubic feet of timber in the 
eastern districts alone, considerable activity may 
be expected and the resulting revenue will enable 
the Polish Government to make extensive purchases 
abroad, Mr. Smith says. 

Pine and oak are the principal Polish species of 
wood, with considerable quantities of spruce, Ow- 
ing to the excessive demand for manufactured lum- 
ber for reconstruction, a fair proportion of the 
yearly cut must be made available for local use for 
some time, estimates of the amount of timber 
available for export varying from 20 to 60 percent 
of the total merchantable cut. 

An American timber expert declares the tall, 
clean, straight growth of oak in the Bialowieza 
forests to be the finest he has ever seen. It is 
regarded as one of the best oaks now available for 
the manufacture of barrel material. 

The Polish Government has removed its prohi- 
bition of the export of logs, pulp wood, lumber, 
staves and veneer, and the only restrictions now in 
effect cover railway ties, pine or oak, owing to 
the large quantity needed for replacement purposes 
by the Ministry of Railways. 

Danzig, where several foreign lumber merchants 
have representatives for the purpose of handling 
Polish timber products, is likely to become the 
leading port of exportation, according to Mr. Smith. 
The relaxing of Government control of exports on 
July 15, 1921, led to increased shipments during 
the latter half of the year. 
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Japanese Investigate Canadian Situation 


Victoria, B. C., April 8.—The unprecedented 
Japanese demand for British Columbia lumber last 
year was not merely a temporary development but 
an indication that Japan will be in the market 
for this Province’s forest products in large vol- 
ume for many years to come, according to Y. Sito, 
of Kobe, who visited here recently in company 
with W. L. MacQuarrie, San Francisco; C. J. 
Deshiell, Tacoma, and T. W. Leach, Tacoma, repre- 
sentatives of the American Export Co., and a 
party of Japanese lumber and pulpwood buyers 
said to represent a capital of $35,000,000, includa- 
ing K. Hori, of Osaka; T. Tomiyama, of Kobe ; 
T. Sasaki, of Kobe, and T. Tomijima, of Kobe. 

Australia will import 800,000,000 feet of soft- 
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in order that foreign steamships. may load 
with greater freedom than at present. Genoa Bay 
is one of Vancouver Island’s most important lum- 
ber export centers, and the Genoa Bay Lumber Co. 
did a greater proportion of overseas business than 
any other mill on the island. 


PRES EET EE EE 
Industrial Crisis in Australia 

PERTH, WESTERN AUSTRALIA, March 3.—The 
round table conference summoned by Prime Min- 
ister W. M. Hughes has been in session in Sydney 
during the last seven days, and after much 
wrangling has arrived at some sort of formula 
which each side believes is the remedy for all the 
industrial ills confronting the Commonwealth. The 
employers’ decision is the recognition of the basic 
wage and profit sharing and piecework, while the 
employees propose no reduction of wages or length- 
ening of hours, a share of industrial control by 
the workers and unemployment insurance as a risk 
and charge upon industry. 

The reasoned conclusions of the employers on 
their suggested remedies are beyond dispute 
couched in moderate terms, but that can not be 
said of the employees’ proposals. They breathe all 
the stock-in-trade phrases of the failure of the 
capitalistic system and are replete with the high 
falutin gallery bait long identified with the I. W. W. 
It was feared that this economic conference would 
be jumped by that section of the labor unions, and 
that they would imprint on its findings the usual 
get-nowhere vaporings of the I. W. W. and Red 
Internationale, and this is what has happened, 
so that probably there will be no material benefits 
from the conference and things will just have to 
find their level in nature’s own slow but certain 
way. Australia was never so desperately placed 
as now, and she stands on the threshold of about 
as serious a collapse financially as ever confronted 
her and it will take her various Governments all 
their time to stave off disaster. The industrialists 
are not helping, and apparently are not inclined 
to help, to find a solution along practical lines, but 
are as full as ever of their visionary schemes. It 
is being generally alleged that their sole object is 
to bring on the disaster so that they can emulate 
the phoenix, regardless of the horrors of Russia, 
which country they profess to admire and have 
recently pledged their allegiance to. On top of this 
economic conference Australia is now watching the 
triennial fight at the polls of New South Wales, 
where the socialistic Government is seeking a re- 
newal of office with the most astounding program 
of bribes ever propounded in any country in the 
world. They range from mother endowment to 
full basic wages for unemployed, to which schemes 
the employers are to be compelled to contribute 
the major portion of the money. It is being 
prophesied that if the socialists succeed and they 
push thru such legislation every worker in the 
State will at once cease work and claim the un- 
employment basic wage—now $26 per week. - 

Up against the almost total absence of orders 
for their lumber from overseas countries, the saw- 
millers find no easement from the constant pres- 
sure of the unions for ever more money and forth- 
with have to prepare again to defend themselves 
against a new claim, which is just double the exist- 
ing wages, with a new lot of conditions calcylated 
to bring nearer the day when every man shall be 
paid for looking at the factory thru his parlor 
window. With no blushes at their audacity, the 
unions’ new claim asks for $40 per week—and it is 
all weekly wage in Australia now, and in nearly 
all trades, whether you work a full week or not, 
80 long as you are ready and available—for labor- 
ers, up to $80 for saw doctors. The cest of pro- 
duction on the existing wages are simply stu- 
pendous, and the sale price of timber such as to 
retard building operations or seriously to curtail 
them. It is remarkable how during the last couple 
of years the character of business premises has 
changed. Imposing facades are going out of prac- 
tice and just plain flat fronts are being utilized, 
and thus from an esthetic view the cities suffer and 
they are becoming severely plain. By one subter- 
fuge and another the timber workers seek to reduce 
their effective week’s work to forty and three- 
fourths hours. In 1913 they worked fifty-two, 
on a minimum wage of less than $2 Ler day, and 
no work no pay. Fundamentals are changing vio- 
lently in the Commonwealth. 

The West Australian Government has launched 
& commission to inquire into its forest policy, 
mainly as the result of Mr. Lane Poole’s efforts to 
establish some sort of scientific use of the forests. 
Many of Mr. Poole’s ideas are opposed by both the 
Government and the sawmillers, and this commis- 
sion is expected to discover a reasonable way out 
of the difficulty. Of course, it is costing the coun- 
try a lot of money, but that is a mere. detail in 
Australia. A lot of people get work out of it, and 
the result is likely to be pigeon-holed and things 
£0 on as they were. Mr. Poole’s resignation has 
bir ra effective and he has left for Papua, New 
suInea, 


Lumber Exports Are Increasing 


The outstanding feature of the foreign lumber 
trade in February, according to an analysis of the 
lumber division of the Department of Commerce, 
was the exports of fir lumber to Australia, amount- 
ing to 13,669,000 board feet, with a declared valua- 
tion of $270,000. In quantity this is 42 percent 
of American fir exports to Australia for the whole 
of 1921 and 19 percent of 1920 Australian ship- 
ments, which is by far the best showing since the 
war, and it is hoped foreshadows a return of that 
fir market to its prewar position. 

The total exports of lumber—boards, planks and 
scantlings—from the United States during Febru- 
ary last amounted to 126,000,000 board feet, as 
compared with 66,000,000 board feet in 1921 and 
106,000,000 in 1920. For the eight months ended 
with February the lumber exports amounted to 
971,000,000 board feet, as compared with 912,000,- 
000 in 1921 and 958,000,000 in 1920. 

Owing to the falling demand in Japan, the ex- 
ports of fir lumber dropped 59,000,000 feet during 
February, a loss of nearly 23 percent, as compared 
with the month previous, but still well above the 
monthly average of any former year. 

The exports of southern pine, in boards and 
planks, were about the same as those for the previ- 
ous month; Argentina making the best showing, 
taking approximately 9,000,000 feet, which was 
over twice the amount exported to that country 
during February, 1921. For the eight months end- 
ing February, as compared with the same period a 
year ago, an improvement is noted in shipments to 
Argentina, Belgium, France and the United King- 
dom. 

With the exception of gum, whose exports ap- 
pear to be making a steady improvement, foreign 
hardwood shipments show little change. Oak, the 
leading item, is still scarcely 30 percent of its 
monthly prewar average. The exports of gum 
for the last eight months are nearly 45 percent 
larger than for the same period a year ago, tho 
in value 25 percent less. 

The prospect for the sale of American lumber 
in Italy has very much improved, according to a 
report from Commercial Attaché McLean. Very 
recently prominent importers have reported that; 
owing to the decline of American lumber prices and 
the steady improvement in exchange rates, they are 
now able to offer southern pine at prices that at 
least offer the possibility of making sales in compe- 
tition with inferior woods, which since the war 
have severely limited the use of this pine on ac- 
count of its high cost. 

Fir and spruce—called in Italian ‘‘abete’’—ob- 
tained from the Trentino, southern Austria, and 
Jugoslavia, and Italian chestnut have been substi- 
tuted for southern pine, but the latter is admitted 
to be far superior and will be given the preference 
if the difference in price is not too great. At the 
present time southern pine can be delivered at west- 
ern Italian ports at about 1,000 lire a thousand 
feet, whereas ‘‘abete’’ ranges from 700 to 825 lire. 
(Par value of 1 lire, $0.193; present exchange 
value, about $0.05.) 


HEADS NEW PINE DEPARTMENT 


PORTLAND, OrE., April 8.—The Eagle Lumber 
Co., manufacturer and wholesaler, with a fir 
mill at West Timber, Ore., and sales offices here, 
has enlarged its already extensive operations by 
adding a pine department, with A. B. Davis as 
sales manager. 

Mr. Davis is one of the best known younger 
lumbermen in the Pacific Northwest and until 
recently was with the Ross-Saskatoon Lumber 
Co. at Waldo, B. C. He comes from a family 
of lumbermen, being the son of W. G. Davis, 
Portland representative of the Nebraska Bridge 
Supply & Lumber Co. The younger Mr. Davis 
has been in the lumber game for several years 
and has traveled extensively, so that he has a 
wide personal acquaintance in the lumber trade. 


The fir sales department of the Eagle Lumber 
Co. is in charge of R. A. Stevenson, another 
well known Pacific Northwest lumberman. Mr. 
Stevenson succeeds Tom Driscoll, who about a 
month ago became Portland representative for 
Hill & Morton, California lumber operators. 
Mr. Stevenson has a wide acquaintance with the 
lumber business in all its branches and has had 
experience in both rail and water shipping de- 
partments, and as buyer and seller. The Eagle 
Lumber Co.’s mill at West Timber is now op- 
erating, and Mr. Stevenson says indications are 
for an active demand for lumber, with a marked 
improvement in conditions already noted. 
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Maj. C. D. M. Houghton, in charge of the Chi- 
cago office of the Peavy-Byrnes Lumber Co., Shreve- 
port, La., transacted business in Indianapolis this 
week, 


N. C. Mather, vice president of the Lord & 
Sushnell Co., returned last Wednesday from a 
three weeks’ combined business and pleasure trip 
to the west Coast. 


Key ring No. 2730, which number is not regis- 
tered with the AMERICAN LUMBERMAN, has been 
found and is in the possession of the clerk of the 
municipal court, City Hall, Chicago. 


Col. Henry Stephens, secretary of Division H 
(box manufacturers) of the Lumbermen’s Associa- 
tion of Chicago, has removed from the Marquette 
Building to Room 501, 130 North Wells Street. 


Robert Duncan, of the Robert Duncan Lumber 
Co., Minneapolis, Minn., transacted business in Chi- 
cago this week, and reported the outlook in that 
State as promising for a big trade during the 
rest of the year. 


Charles B. Carothers (Inec.), of Memphis, Tenn., 
announces that it is now represented in southern 
Illinois territory by William T. Bird, whose head- 
quarters will be at the Langenfeld Hotel, Centralia, 
Ill. This arrangement became effective April 1. 


Edward Hines, president of the Edward Hines 
Lumber Co., has, accompanied by Mrs. Hines and 
their daughter Loretta, gone to Virginia Hot 
Springs to pass three weeks. They will be joined 
there by their son Charles, who is a student at 
Yale. 


John Vinke, of the Wausau Lumber & Coal Co., 
South Holland, Ill., while in Chicago this week on 
a business visit, stated that building in that sec- 
tion is developing very satisfactorily and that he 
looks forward to a good lumber trade thruout the 
year. 


The Barber Asphalt Co., Philadelphia, Pa., an- 
nounces that this corporation name has, effective 
April 1, superseded the previotss one of the Barber 
Asphalt Paving Co. The announcement states that 
this change involves no alteration in the organiza- 
tion or obligations of the company. 


A. E. Boatright has returned from the South, 
where he has spent a few weeks at the various 
mills which he represents in this territory for the 
purpose of studying their stock and production 
conditions. Upon his return, he moved his offices 
from the eleventh floor of the Conway Building to 
Room 1209 of the same building. 


Don M. Dardis, of the Dardis Lumber & Fuel 
Co., Burlington, Wis., spent a few days of this 
week in Chicago transacting business. Mr. Dardis 
reports that conditions in that section look prom- 
ising, and that altho it still is a little early a good 
volume of business is transacted at both of the 
company’s retail yards, at Burlington and Union 
7rove. 


George W. Keehn, secretary of the Chicago Re- 
tail Lumber Dealers’ Association, this week ac 
companied a delegation from the Business Secre 
taries’ Forum of Chicago to Washington, D. C., 
to participate in the conference held on Wednes- 
day between Secretary of Commerce Hoover and 
trade organization secretaries from all parts of 
the country. 


The Acme Lumber & Shingle Co. on Monday next 
will move its offices from its present location on 
the fifteenth floor of the Great Northern Building 
to the tenth floor of the same building, where it 
will occupy suite 1001-1004. The Alexander Lum- 
ber Co. on the following day expects to remove 
from the Monroe Building into the offices vacated 
by the Acme concern. 


J. H. Vanlandingham, buyer for the Edward 
Ilines Lumber Co., returned this week from the 
South, where he went to attend the annual conven- 
tion of the Southern Pine Association, held March 
28 and 29 at New Orleans, La. Following the con- 
vention, Mr. Vanlandingham visited a number of 
southern mill points, gathering first hand informa- 
tion regarding production and stock conditions. 


George A. Jewett, of the Jewett Lumber Co., 
Des Moines, Iowa, stopped off in Chicago this 
week on his way to Florida, where he will spend a 
short vacation. Mr. Jewett said he had planned 
to attend the American Lumber Congress, held in 
this city last week, but was prevented from doing 
so by an attack of influenza. Now he has entirely 





recovered from that illness, and looks forward to 
a pleasant vacation. 


Charles P. Tinkham, wholesale lumber dealer of 
Milwaukee, Wis., sailed from Seattle March 18 on 
a business trip to the Orient. He cabled his safe 
arrival at Yokohama, Japan, March 30. Accom- 
panied by P. M. Starnes, Chicago, and W. H. Wonn, 
Seattle, Mr. Tinkham plans to visit Kobe, Shang- 
hai, Hongkong, Manila and other points in the 
Pacific islands, returning in time for the Shriners’ 
convention at San Francisco, June 13 to 15. 


J. W. Stevens, inspector for the California White 
& Sugar Pine Manufacturers’ Association, has been 
assigned to Chicago, to relieve Mark Decker, who 
has returned to association headquarters in San 
Francisco, Calif. The association announces that 
Mr. Stevens will be available for any reinspection 
work in eastern territory in connection with any 
complaints regarding California lumber. W. I. 
Johnson is on duty in California and a fourth in- 
spector will be appointed later. 


The Eggers Pole & Supply Co., Spokane, Wash., 
will soon open an eastern office in Chicago, in 
charge of George C. Eggers, president of the con- 
cern, according to information received this week 
from Spokane. The Eggers Pole & Supply Co. was 
organized about two years ago. Originally capi- 
talized at $15,000, it has recently increased this 
to $25,000 in order to take care of its increased 
business. The officers besides Mr. Eggers are J. C. 
Natvig, of Clagstone, Idaho, and Tony Peterson, of 
Spokane, vice presidents ; William C, Nelson, secre- 
tary, and R. J. Stephens, treasurer. 


J. W. Wesson, formerly vice president of the 
Pioneer Lumber Co., of Seattle, Wash., and man- 
ager of its Chicago sales office, has severed his con- 
nection with that concern. The Chicago office 
is now in charge of J. L. Jackson, who recently 
left the Mummert Lumber & Tie Co. to become 
associated with the Pioneer concern. He has moved 
the company’s office from the Marquette Building 
to 1222 McCormick Building. W. W. Hamilton, of 
Seattle, vice president of the Pioneer Lumber Co., 
has just returned to the west Coast following a 
ten days’ stay at the local office and a short busi- 
ness trip to Cleveland, Ohio, and other eastern 


points. 
William H. Munsie, of the Shawnigan Lake 
Lumber Co. (Ltd.), visited Chicago this week. 


Mr. Munsie is sizing up conditions in the middle 
West and is looking over the field with a view to 
increasing the sales of his company in the United 
States. Manufacturing conditions in British Co- 
lumbia are good at this time, with a plentiful 
supply of labor available and no labor troubles 
of any consequence. Mr. Munsie said that his 
company had of late been cutting largely on Jap- 
anese and California business, and he expected this 
to keep up very satisfactorily for some time. He 
had also noted a decided pick-up in the rail trade, 
and looked for a good year for the lumber in- 
dustry. 


The directors of the Gulf Lumber Co., Fullerton, 
La., held one of their periodical meetings last 
Monday, at the Congress Hotel. The following at- 
tended: S. H. Fullerton, of Pasadena, Calif., presi- 
dent of the company; L. J. Boykin, of the Boykin 
Lumber Co., Houston, Tex.; Robert Fullerton, jr., 
Pasadena, Calif.; R. W. Fullerton, of the Bradley 
Lumber Co., Warren, Ark.; C. J. Millard, president 
of the Chicago Lumber & Coal Co., St. Louis, Mo. ; 
C. W. Reighard, secretary of the Chicago Lumber 
& Coal Co., St. Louis, Mo., and W. H. Powell, of 
the Powell Bros, Paving Co., Chicago. Each one 
of these expressed himself as well satisfied with 
the fundamentally sound condition of the present 
lumber market and optimism regarding the future 
was the keynote of the meeting. 


J. R. McQuillan, secretary and general manager 
of the Langlade Lumber Co., Antigo, Wis., brought 
a team of Antigo high school basketball players to 
Chicago the latter part of last week to participate 
in the interscholastic basketball tournament being 
held in the Bartlett Gymnasium of the University 
of Chicago. Mr. McQuillan takes a very lively in- 
terest in amateur athletics, and is always sponsor- 
ing one branch or another of such activities. His 
baseball team is one of the best in northern Wis 
consin, having made an excellent record for itself 
Mr. McQuillan while in Chicago also found time to 
call on a number of his friends among the loca! 
trade and to transact some business. He was 
accompanied by T. O. Kellogg, of the T. O. Kel- 
logg Lumber & Manufacturing Co., Antigo. 
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HANDLES WEST COAST PRODUCTS 


J. W. Faulkner, formerly in charge of the west- 
ern pine department of the Hilgard Lumber Co., 
has recently opened in Chicago an eastern sales 
office for the Hutchinson Lumber Co., Oroville, 
Calif. The office is located at 1504 Fisher Build- 
ing. 

The Hutchinson Lumber Co. is one of the larger 
manufacturers of California white and sugar pine, 
and has an annual output of 100,000,000 feet. 

Mr. Faulkner is a lumberman of considerable 
experience, and is well known thruout this terri- 
tory. Before becoming connected with the Hilgard 
Lumber Co., for some time he represented the 
Berry Lumber Co., of New York City, in this terri- 
tory. In addition to western pines, Mr. Faulkner 
is also prepared to care for his customers’ require- 
ments in Douglas fir, spruce and other west Coast 
products. 


TO START MEMBERSHIP DRIVE 

S. F. D. Meffley, secretary-manager of the Lum- 
bermen’s Association of Chicago, is preparing to 
launch an intensive membership campaign next 
week. “There is a large number of lumber con- 
cerns in this city that should belong to the asso- 
ciation, but do not,” he states. ‘Every effort will 
be made to bring them into the organization, and if 
we could make them realize the benefits they would 
derive from associationship and coédperation with 
their fellow lumbermen, as is possible only thru 
the means of the organization, I do not believe 
the task would be a difficult one. In addition to a 
local campaign for members, we will put on a sep- 
arate one for nonresident members. There are a 
large number of lumbermen on the west Coast, the 
South, and elsewhere, who frequently come to Chi- 
cago on business and who should avail themselves 
of the invaluable services which the Lumbermen’s 
Association of Chicago has to offer. We will ad- 
dress ourselves to these, offer them our services 
and make every effort to enroll them.” 

L. J. Pomeroy, of the Landeck Lumber Co., is 
chairman of the membership committee, which will 
have charge of the campaign. 

("See aaaaai 
CHICAGO HOO-HOO TO CONCATENATE 

Chicago Hoo-Hoo held a meeting last Wednes- 
day at the rooms of the Lumbermen’s Association 
of Chicago, at which plans were formulated for a 
concatenation to be held in this city within the 
next month, exact date to be announced later. A 
membership committee composed of 8. C. Bennett, 
L. J. Pomeroy and Tom A. Moore was appointed 
to canvass the field for prospective kittens, 

S. F. D. Meffley, secretary-manager of the Lum- 
bermen’s Association of Chicago, was unanimously 
elected vicegerent for the Chicago district, to suc 
ceed E. J. Baker, of the Hardwood Mills Lumber 
Co. Mr. Baker had been the local vicegerent for 
two years, and at the annual] convention of the 
Concatenated Order of Hoo-Hoo last September 
was elected vicegerent for the State of Illinois. 

It is the plan during the next few months to 
take energetic steps to inject real life into the local 
Hoo-Hoo world, and a dragnet will be spread over 
the city to gather into the fold every eligible lum- 
berman. 


TOURNAMENT AT OLYMPIAN FIELDS 

At a recent meeting of the committee on ar- 
rangements of the Lumbermen’s Golf Association 
of Chicago, of which committee George J. Pope is 
chairman, it was decided to hold the 1922 annual 
tournament on Tuesday, June 20, at the Olympian 
Fields Country Club. The association thus ac- 
cepted the invitation extended to it by C. M. 
Smalley, president of the Smalley Lumber Co., who 
is also president of the Olympian Fields Country 
Club. 

The links at the Olympian Fields are among the 
best in or near Chicago, and the lumbermen golfers 
of this city, following the announcement of the 
committee’s decision, were unanimous in express- 
ing gratification at the opportunity to play the 
tournament on these famous links. 

Robert Cousin, of the C. H. Worcester Co., is 
secretary-treasurer of the Lumbermen’s Golf Asso- 
ciation of Chicago. 

Se aeaeaaaaaaane 


TO REPRESENT SOUTHERN PINERS 

Hart O. Cook and J. M. Wesson, jr., both well 
known thruout this territory, have organized 
Wesson & Cook, to represent in this territory the 
tosa Lumber Co. and Goodyear Yellow Pine Co., 
of Picayune, and the C. & R. Lumber Co., Blodgett, 
Miss. Mr. Cook formerly was manager of the Hat- 
tiesburg (Miss.) office of the Saye-Cook Lumber 
Co., Chicago, and Mr. Wesson resigned recently as 
vice president and manager of the Chicago office 
of the Pioneer Lumber Co., Seattle, Wash. 

The three companies which Wesson & Cook will 
represent are prominent manufacturers, specializ- 
ing on longleaf southern pine. They are operat- 
ing in virgin tracts containing a high quality of 
timber, and have a combined daily capacity of 
300,000 feet, 


Carl Saye, who was in charge of the Chicago 
office of the Saye-Cook Lumber Co., was forced 
thru illness to retire from active business, and is 
now at his home in Athens, Ga., in a grave condi- 
tion, it is reported. 


TO LECTURE IN EASTERN STATES 


Theodore F. Laist, Chicago representative of the 
National Lumber Manufacturers’ Association, left 
this week for a trip thru New York State and 
Massachusetts on the invitation of the Northeastern 
Retail Lumbermen’s Association, extended thru 
Secretary Paul S. Collier. Mr. Laist will address 
meetings of retail lumber dealers at the following 
points between April 11 and April 25, inclusive: 
Jamestown, Buffalo, Lockport, Rochester, Syracuse, 
Utica, Amsterdam, Albany, Springfield, Worcester, 
Boston, New Bedford and Binghamton. His talks 
will cover new ideas in merchandising, frame house 
construction and other problems, in which the re- 
tailers and the manufacturers are mutually inter- 
ested. 


TO ENTER COMMISSION BUSINESS 


N. A. Klemmer, of Pittsburgh, Pa., passed thru 
Chicago this week on his return from the South, 
and while here announced that he would shortly 
enter the commission lumber business in Pitts- 
burgh. Mr. Klemmer has been connected with 


the Germain Co. for eight and a half years, and 
during the last six months has been employed at 
the Cravens (La.) mill of the W. R. Pickering 
Lumber Co., Kansas City, Mo. Here he worked at 
the various jobs in the yards and the mill, gain- 
ing practical experience in the manufacture of 
lumber, preparatory to entering the business on 
his own account. Mr. Klemmer will handle 
southern pine exclusively for the time being, and 
will represent the W. R. Pickering concern in 
western Pennsylvania. 


GOES TO JAPAN 

TENINO, WASH., April 10.—Announcement is 
made of the affiliation of A. F. Cook, who has been 
office and general manager of the Skookum Lum- 
ber Co., of this place, for some time, with the 
King Lumber Co. and China Import & Export Lum- 
ber Co., of Tokyo, Japan. Mr. Cook will sail for 
Yokohama about April 20. These Tokyo concerns 
are the largest importers of Pacific coast lumber 
in the Orient and have seventeen ocean steamships 
plying the Pacific as well as steam barges running 
up the Tiu Stau River in China. They have sev- 
eral sawmills in China and are now building a 
steel frame sawmill near Shanghai. Mr. Cook was 
formerly located in Saginaw, Mich., at which place 
he had charge of the sawmill and lumber business 
of the late Gov. Bliss of Michigan. 





Cutting Small Hardwood Dimension Stock 


[The two contributions printed herewith giv- 
ing views on the dimension stock proposals are 
extremely interesting. One manufacturer, as 
will be noted, stresses the difficulty of getting a 
fair price for this dimension stock, while the 
other seems to have been successful in getting 
a better price by cutting the material up. The 
manufacturer who has been successful in get- 
ting a good price is now located on the Pacific 
coast and it is very interesting to note that, 
according to him, it costs as much to manufac- 
ture wagon stock from common as from FAS 
at present, because the freight on waste in com- 
mon increases the cost materially. These con- 
tributions to the hardwood dimension discus- 
sion are enlightening and it is hoped that more 
will be forthcoming.—Eprror. } 


Believes in Making Dimension 

This refers to your issue of March 25, page 
38, regarding ‘‘Small Hardwood Dimension 
Stock.’’ From our long experience in the man- 
ufacture of dimension lumber we feel that we 
are in line to make comment on this subject. 
We believe that not only the small mills but the 
larger mills also would be considerably ahead 
of the game if they would make dimension stock 
as a side line. 

If you will take any large mill’s list you will 
find that over 50 percent, and in some cases over 
75 percent, of its stock will be listed as No. 1 
and No. 2 common, especially in oak, ash and 
hickory, at a price that is half that of the FAS, 
or less. 

In order to get rid of this common stock at a 
price that is nearly as high as that of FAS, a 
small dimension mill, we have learned from ex- 
perience, should be put up at a convenient point 
for handling the lumber. This mill will require 
a band saw, self feed rip and a cut-off. It is 
necessary to have in this mill a head sawyer 
that knows lumber grades, so that when he comes 
to a cut that will not grade FAS he will take 
off a plank 8/4, 10/4, 12/4 or 16/4. When 
these planks arrive at the dimension mill there 
should be an experienced dimension man to look 
them over and mark them to what they will cut 
out to the best advantage. In the dimension 
mill the rip saw should come first, then a pattern 
layer’s bench, then the band saw and the cut 
off. If one side of a plank is clear it will make 
reaches or poles. The rest of the plank next 
goes to the pattern layer so he can mark out 
for felloes, hounds, bolsters and many other 
things. 

The most important item in the dimension 
business is to have a drying shed totally dark 
and with little draft, in which to put the stock, 
well stuck, as soon as it comes from the log, in 
order that it will not check. 

We never failed to find a good market for dry 
wagon stock and a good many articles are of 
standard size, especially in the midwestern mar- 


ket and the Mississippi Valley, such as poles, 
reaches, bolsters and axles. The same sizes ap- 
ply on the west Coast, except those of poles, 
which are 3 inches at the point instead of 2 or 
244, and at the butt end range from 314 inches 
square (rough) to 4x5. We have been unable 
to buy dry poles and reaches for this market 
and have to take FAS plank and make them 
up here. We have used common but we find 
that the freight on the waste that accrues makes 
the FAS just as cheap. 


Prices Retard Cutting 


I note your discussion of dimension hardwood, 
and am very much interested. I was trained in 
a sawmill cutting dimension, and have always 
been in the mill business, but I have never been 
able to ‘‘see’’ the dimension business. Dimen- 
sion sawing is a great timber saver, and the 
folks up at Madison are on the right track. 
But for some reason or other almost all of the 
buyers of dimension haye always bought very 
low; for instance, I lost an order last winter 
for clear oak table tops, altho I priced it at 
$10 a thousand less than FAS were selling for. 
It was sold at $2 a thousand higher than No. 1 
common. Now if anyone can figure how a hard- 
wood millman can cut 43-inch clear oak for No. 1 
common price, he has certainly been able to do 
more than I have. 

Last year I ran seven mills, six of them in the 
woods. We cut more beech than anything else, 
and leave 20 to 25 percent of the clear timber 
in woods, in hollow butts and short lengths in 
tops. But the beech dimension people want to 
buy the clear dimension at the price of No. 2 
common and better boards. I can not see their 
viewpoint at all. Clear dimension should be 
worth at least as much as FAS, as there is no 
loss to the consumer and no work of cutting. 
When the factory people put their prices for 
dimension where they ought to be in proportion 
to the prices of lumber, they will get dimension, 
and timber conservation will have made a great 
movement forward. 

Another peculiar feature at present, which we 
think the conservationists should notice, is the 
great demand for FAS. We think it is due to 
the reaction from the culls and low grades that 
were taken in two years ago, when prices were 
so high. But we do not think factory people 
should allow this condition. We know one large 
factory buying all FAS to eut up into small 
pieces. We may have the wrong idea, but we 
think it is an economic crime to use FAS, when 
common will cut up and make the desired pieces. 
No doubt, after few months of this, the cost 
superintendents of such factories will find that 
their material is too high, but meantime millions 
of feet of FAS has been cut up to satisfy an un- 
healthy demand. I sure wish it were otherwise. 
So here’s to hardwood dimension at prices that 
will justify cutting it. 
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ALBION LUMBER Co. 


Mills, Yards and General Offices: Albion, California 
THEODORE LERCH, Sales Mér.. Hobart Bldg. San Francisco 








ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
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110 Market St. SAN FRANCISCO, CAL. 
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Build with @® Plans 


Send for Stillwell Building 
Books with Economy Plans 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


“* Representative Cal. Homes” 
50 Houses—7 tol0 Rooms—$1 
“*The New Colonials”’ 

60 Houses—6tol0 Rooms—$1 
“*West Coast Bungalows’ 

50 Houses-6 and 7 Rooms-$1 






SPECIAL OFFER: Send $2,50 bo o 
for any three of these books Little Bungalows 
and get Garage FolderFREE. 75 Houses—3-4-5 Rooms—$l 


Money back if not satished. 
E. W. STILLWELL & CO., Architects, 680 Calif. Bldg., Los Angeles 





ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif, 








Lumber Trade Customs 


Established by Arbitration Department, 
American Wholesale Lumber 
Association, Chicago 








SHIPMENT IN 23 DAYS IS ‘‘PROMPT’’ 
AND SHIPPER NOT RESPONSIBLE 
FOR DELAY IN TRANSIT WHEN 
SALE MADE F. O. B. MILL 


"HE FAcTS: After holding an order from his 
customer for a car of 1-inch No, 2 common oak 
for more than thirty days, the buyer in this case 
received a stock list from the seller on May 10, 
1920, on which was shown a ear of this stock 
at $70 f. o. b. mill. On that date buyer wrote 
seller he would take the car in question. On 
receipt of buyer’s letter, seller wired for ship- 
ping instructions, also mailed him a formal or- 
der acknowledgment marking same for ‘‘ Rush 
shipment.’?’ On May 14, buyer mailed his 
formal order, which contained no special in- 
structions as to ‘‘Rush shipment.’’ Both the 
order and the acknowledgment specified that 
National Hardwood Lumber Association’s rules 
should govern the inspection. On May 28, buyer 
traced seller for shipment, and on June 2, seller 
wired car number. 

On Oct. 6, buyer notified seller that the ship- 
ment contained some off-grade stock and that 
official inspection in accordance with the con- 
tract had been arranged for. Seller replied 
stating that he was willing to make proper ad- 
justment in accordance with official inspection. 
The official inspection report, which was dated 
Oct. 2, indicated the following: 


3/4” 4/4” 
NO, D OOOIG ss 5.6 sda veccses 40’ 109’ 
i, ORR 6 540.0 Sa Aas wes 147 12,936’ 
DO: 3 GOMMOR s 0.66 sisivcccres 25’ 1,859’ 
SOUNd WOTMY 6icc secs cccccs San 500’ 
212’ 15,404’ 


Total 15,616 feet as compared with 15,921 feet 
actually invoiced, 

On Oct. 9, buyer advised seller that his cus- 
tomer had refused the car but that he was en- 
deavoring to make an adjustment, Buyer later 
asked seller for reduction in price, based on 
off-grade stock and delayed shipment, in reply 
to which seller insisted that no reduction should 
be made, except such amount as would fairly 
represent the difference in value of the off- 
grade stock. 


THE DISPUTE: The buyer contended that he 
suffered loss both by virtue of the off-grade 
stock and delay on part of the seller in making 
shipment, and that seller should absorb one-half 
of the cost of inspection and handling charges, 
also the same part of an allowance of $36 a 
thousand made by him to his customer on the 
entire shipment. The latter represented the dif- 
ference between the invoice price and the al- 
leged market value of the stock on date of set- 
tlement and included allowance for off-grade. 


~ The seller contended, first, that inasmuch as 
shipment was made during a period of car short- 
age within twenty-three days from date of or- 
der, he was justified in insisting that shipment 
was made promptly in accordance with the cus- 
toms and ethics of the trade. Second, that the 
part of the allowance made by buyer to his 
customer, due to delay in delivery, was really 
necessitated by buyer having held the order for 
more than thirty days prior to placement and 
by shipment having been delayed in transit. 
Third, that sale having been made f. o. b. mill, 
seller was not responsible for delays in transit. 
Fourth, that buyer having accepted the ship- 
ment subject to official inspection and having 
made final disposition of the entire shipment, 
including rejects, to his customer, he was only 
entitled to reimbursement for the actual expense 
of inspection and handling, plus a fair allowance 
on the off-grade portion. 

THE DECISION: Held 1st: That the seller 
complied with the terms of the contract as to 
time of shipment. Therefore, the only question 
involved is that pertaining to the adjustment 
of the off-grade material. 

2nd: That any contracts or understandings 
between the buyer and his customer have no 


connection whatsoever with the agreement be- 
tween the buyer and seller. 

3rd: That seller breached the contract by 
shipping off-grade material, which breach was 
waived by buyer in the first instance by failing 
to report claim promptly after delivery. This 
waiver, however, can not be considered in view 
of the fact that seller expressed willingness to 
abide by the official inspection as proposed. 

It is therefore held, That buyer is entitled 
to a reduction representing the difference be- 
tween the invoice price and the market value 
of the off-grade at the time of sale, such reduc- 
tion to apply to the items of 1,859 feet No. 3 
common and 212 feet of %4-inch stock. The 
relative difference in value of these items is held 
to be $40 a thousand feet, or a total of $82.84. 


It is held further, That buyer is entitled to 
recover the cost of inspection, $15.62, and han- 
dling charge of $2 a thousand on 15,616 feet 
or $31.23, thus making a total allowance on the 
shipment of $129.69. 

It is held further, That buyer should pay 
seller interest at the rate of 7 percent on any 
unpaid balance due according to this award on 
the original invoice from five days after arrival 
of shipment at billed destination, on which date 
final settlement was due according to original 
order and confirmation thereof. 


EASTERNERS TO STANDARDIZE 


NEW HAVEN, ConN., April 11.—James Cray, 
secretary of the Lumber Dealers’ Association of 
Connecticut, has notified Samuel Roberts, of the 
Grater-Bodey Co., Norristown, Pa., that the Con- 
necticut association will be glad to take part in 
a proposed conference looking to the standardi- 
zation of lumber sizes in the East. 

Mr. Roberts, as a member of a committee of 
the Pennsylvania Lumbermen’s Association, had 
notified Mr. Cray that an effort was being made 
to obtain a joint meeting of all eastern associa- 
tions on the matter of standardization, and that 
several organizations had signified their willing- 
ness to attend. The associations that had sent 
favorable replies, according to Mr. Roberts, are 
the Northeastern, the Ohio, the Pennsylvania 
and the New Jersey. 

Mr. Cray in accepting the invitation of Mr. 
Roberts pointed out that the Connecticut lum- 
bermen were ringleaders in the standardization 
fight, but had dropped the campaign for a get- 
together gathering because of the ‘‘lukewarm’’ 
spirit in which the other organizations greeted 
the proposal. 


The conference, Mr. Cray says, probably will 
be held in the near future, and New York likely 
will be the place. The object of the meeting 
will be to adopt a standard of sizes that will 
fulfill the needs of the eastern section of the 
country. 

‘*Tt seems to us that this is the proper manner 
in which to approach the matter of standardiza- 
tion,’’ said Mr. Cray today. ‘‘If the retailers 
can agree on sizes which are satisfactory, then 
of course they are in a position to go to the 
manufacturers with a concrete proposition. It 
has been our experience that the manufacturers 
are desirous, under all reasonable conditions, of 
meeting the wants of the retailer.’’ 


Of lumber conditions in the Nutmeg State Mr. 
Cray said: ‘‘ Business conditions in our State 
have taken a decided step forward within the 
last six weeks. Our factories have been increas- 
ing production, and consequently have been giv- 
ing work to more workmen, and have been work- 
ing longer hours each week. All this is nat- 
urally reflected in an improvement in the retail 
lumber business. While we do not look for a 
record breaking year in the retail lumber trade 
in Connecticut, still we are hopeful that business 
from now on will be very satisfactory. Again, 
money conditions are becoming easier and will 
permit the borrowing of funds for building 
purposes. ’’” 

REVENUE FREIGHT LOADINGS for the week 
ended Feb. 25, 1922, showed a decrease of 45,- 
638 cars from the preceding week, according to 
the Southern Pine Association’s economic and 
statistics bulletin for March. 
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LUMBER MOVEMENT FOR THIRTEEN WEEKS* 
Production Shipments Orders 
1922 1921 1922 1921 1922 1921 
Southern Pine ASsSOcigtion 26.55.65 soi cca ves wee ncinwes wees 876,546,425 862,580,678 802,013,645 892,851,005 842,837,795 890,586,753 
PONE Be noc c ee le kl OS CROs rN he ee 73,897,750 62,817, 970 78,031,170 66,159,344 92,168,180 67,869,615 
RUONGM avis wa Ooi alot hee da STW A We ae RO ae aa ie nae 950,444,175 925,398,648 880,044,815 959,010,349 935,005,975 958,456,368 
West Coast Lumbermen'’s Association. .......cccciessccecvuce 925,488,797 481,434,681 837,773,816 501,589,690 841,796,307 521,138,820 
OO | i ee ents brn re ee rr eee tree er mr ice once 75,778,037 45,574,192 85,370,740 52,201,747 88,836,484 55,245,881 
EE, aia Os he Ra wae FO Oe PARES Kes bee Ree 1,001,266,834 527,008,873 923,144,556 553,791,437 930,632,791 576,384,701 
Western Pine Manufacturers Association .........cccccceees 112,183,000 57,479,082 216,503,000 109,029,728 231,800,000 112,400,000 
REIS DP gc cares cw eesti a Was eel Sea SL I Mae la a re 15,665,000 10,054,000 22,747,000 11,365,000 37,875,000 14,300,000 
"ROPER, 6h ak 02S: kK KW ES OATS WOES OGRE OR OO ERE CORE eae 27,848, 67,533,082 239,250,000 120,394,728 269,675,000 126,700,000 
California White & Sugar Pine Manufacturers Association... 25,000,000 2,719,000 50,549,000 37,761,000 89,286,000 68,752,000 
PERE OE hat baw ae DES ae ROS eB ale mate ae ele gee aes aracata ‘ ¥ 863,000 3,963,000 1,003,000 3,629,000 0,000 
PRON oo 6 aE MA OED ERE MEME ECR OEAME CALETA eee 26,462,000 33,582,000 54,512,000 38,764,000 92,915,000 69,702,000 
California Redwood Association ...6....scsccucecsscetdecre ca 87,708,000 47,130,000 84,924,000 36,988,000 83,330,000 27,605,000 
Poy a rarer ren ory ae eer ee ere ee re ee re ‘7,066,000 7,491,000 6,763,000 4,749,000 6,705,000 4,284,000 
CUNO 1 ok: 6:& sr/acit oo ©, ow erate Sei el Me cio e ee, wie eta Blk ek re ate avers 94,774,000 54,621,000 91,687,000 41,737,000 90,035,000 31,889,000 
North Carolina Ping AssGcintion. <...66.05 06 bei kacwscceceenes 95,589,615 47,851,203 80,513,096 47,505,368 85,277,802 37,041,345 
PEMD ipo ices WR eee sR A-e ECE Rc Wee ee wee ewe a ee eae 8,124,343 5,411,111 8,700,134 3,974,862 8,482,032 3.444,262 
SPMNGORE <b: bce iaiecole ecalelalin A diw.Oargi a ola wale bik weleaé ams ae Oca ate rate wane 103,713, 958 53,262,314 89,213,230 51,480,230 93,759,834 40,485,607 
Northern He mloc k & Hardwood Manufacturers Association. 18,425,000 17,802,000 22,274,000 9,731,000 22,893,000 8,571,000~ 
PEE OE aS cde welaWe Awe Waa wa saw haee ea maaan. maaes 1,596,000 1,186,000 2,086,000 1,296,000 1,394,000 1,401,000 
MEER, ceed ae WA OOrOS & Ge Rem eae & ole eéiba wear eee ee. wiaeaeoaie 20,021,000 18,988,000 24,360,000 11,027,000 24,287,000 9,972,000 
DE Wie OI iis 08 ooin.9h5s-caeeeoaseneaneeeeiod 2,324,529,967 1,680,393,917 2302,211,601 1,776,204,744 2,436,310,600 1,813,589,676 
Michigan Hardwood Manufacturers Assn., Jan.-Feb., 1922.... 29,710,000 No Report 27,474,000 No Report Not Reported Not Reported 
Northern Pine Manufacturers Association, Jan.-F'eb., 1922.... 40,880,799 No Report 37,601,615 No Report Not Beported Not Reported 
Ieee 2,394,620,766 2,367,287,216 2,436,310,600 


*The 1922 figures begin with the week ended Jan. 7 and include thore for the week ended April 1. 


ing period. Compiled by the National Lumber Manufacturers’ Association. 


The 1921 figures are for the correspond- 





WISCONSIN HARDWOODS AND HEMLOCK 


The market shows considerable 


small amounts, the takings of others are up to normal. 


improvement, the mills enjoying a good volume of business; while some consuming territories are taking only 


All manufacturing and shipping at Oconto is at a standstill, the town being under the 





highest water in forty years, deepest along the river 


list f. o. b, shipping points remains unchanged: 
FAS Selects No. 1 com. No. 2 com, No. 3 com. 
ASH- 
VPs $ 90.00@100.00 $ 65.00@ 70.00 $ 40.00@ 45.00 $25. eens 00 $15.00@17.00 
/4 95.00@105.00 70.00@ 75.00 45.00@ 50.00 30.00@32.00 16.00@18.00 
6/4 100.00@110.00  75.00@ 80.00 50.00@ 55.00 30.00@32.00 16.00@18.00 
8/4 105.00@115.00 80.00@ 85.00 55.00@ 60.00 35.00@38.00 16.00@18.00 
Bass wooa— 
4/4 TALO@ 75.00 50.00@ 55.00 38.00@ 40.00 20.00@22.00 17.00@18.00 
5/4 76.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@20.00 
6/4 80,00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 19.00@20.00 
8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 32.00@34.00 19.00@20.00 
BiIRCcH— 
4/4 106.00@110.00 75.00@ 80.00 38.00@ 40.00 20.00@22.00 12.00@14. = 
5/4 100.00@110.00 75.00@ 80.00 40.00@ 45.00 22.00@24.00 13.00@15. 
6/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 26.00@28.00 13. 00@15. 00 
8/4 110.00@120.00 85.00@ 90.00 50.00@ 55.00 32.00@34.00 13.00@15.00 
10/4 110.00@120.00 85.00@ 90.00 70.00@ 75.00 41.00@46.00 Peer ee 
12/4 115.00@125.00 90.00@ 95.00 75.00@ 80.00 46.00@41.00 x ae 
sorr ELM— 
4/4 65.00@ 75.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 14.00@16.00 
5/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 24.00@26.00 15.00@17.00 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 
8/4 85.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 15. — 00 
10/4 100.00@105.00 80.00@ 85.00 60.00@ 65.00 41.00@46.00 .....@..... 
12/4 105.00@110.00 85.00@ 90.00 65.00@ 70.00 46.00@51.00 “ s 
Rock ELM— 
4/4 65.00@ 75.00 ...... 40.00@ 45.00 22.00@24.00 14.00@16.00 
5/4 70.00@ 80.00 ...... @.. 45.00@ 50.00 24.00@26.00 15.00@17.00 
6/4 75.00@ 85.00 ...... 7 ee 50.00@ 55.00 26.00@28.00 15.00@17.00 
8/4 85.00@ 95.00 ...... @.. 60.00@ 65.00 32.00@34.00 15. nt 00 
10/4 95.00@105.00 ...... (Ae 70.00@ 75.00 41.00@46.00 KxeQawsi 
12/4 100.00@110.00 ...... (Seer 75.00@ 80.00 46.00@51.00 -@.. 
H ARD MAPLE— 
65.00@ 75.00 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 
5/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@25.00 11.00@13.00 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 
8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 





FAS 
HARD MAPLE— 
10/4 90.00@100.00 
12/4 95.00@105.00 


Sort MAPLE— 


4/4 65.00@ 75.00 
5/4 70.00@ 80.00 
6/4 75.00@ 85.00 
8/4 85.00@ 95.00 
OaKkK— 

4/4 95.00@105.00 
5/4 100.00@110.00 
6/4 105.00@115.00 
8/4 110.00@120.00 


where mills and yards are situated, and washouts interfere 


Selects 


75.00@ 80.00 
80.00@ 85.00 


45.00@ 50.00 


80.00@ 
85.00@ 90.00 


HEMLOCK, ~_ 1, $1S1E— 


2x 4 $25. 50@27. 50 
2x 6 23.50@25.50 
2x 8 24.50@ 26.50 
2x10 24.00@ 26.00 
2x12 24.50@ 26.50 


Merchantable, $2 less than No. 1. 


10-14’ 
$25.50@27.50 
24.50@ 26.50 
24.50@26.50 
25.00@27.00 
25.50@27.50 


No. 2, $4 less than No. 1. 
No. 1 HEMLOCK, Boarps, S1S— 


8’ 
1x 4 $23.00@25.00 
1x 6 24.50@26.50 
1x 8 24.50@ 26.50 
1x10 25. 00@27.00 
1x12 25.50@ 27.50 


10-14" 
$24.00@26.00 
25.50@27.50 
25.50@27.50 
26.00@ 28.00 
26.50@28.50 


No. 1 com. 


60.00@ 
65.00@ 


65.00 
70.00 


16’ 
$27.00@29.00 
26.00@28.00 
26.00@28.00 
26.50@ 28.50 
27.00@29.00 


16’ 
$26.00@ 28.00 
27.00@ 29.00 
27.00@29.00 
27.50@29.50 
28.00@30.00 


Merchantable, $2 less than No. 1. 
No. 2, $4 less than No. 1. 
Add for shiplap and flooring, 50 cents a thousand. 


2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, 


with train movements. 


No. 2 com. 


36.00 @41.00 
41.00@46.00 


20.00@22.00 
22.00@24.00 
26.00@28.00 
30.00@32.00 


28.00@30.00 
30.00@32.00 
36.00@38.00 
40.00@45.00 


18-20’ 
$29.50@31.50 
28.50@30.50 
28.50@30.50 
28.50@30.50 
29.00@31.00 


18-20’ 
$28.50@30.50 
29.50@31.50 
29.50@31.50 
29.50@31.50 
30.00@32.00 


The 


No. 3 com 


13.00@15.00 
14.00@16.00 
14.00@16.00 
14.00@16.00 


13.00@15.00 
14.00@16.00 
14.00@16.00 
14.00@16.06 


22-24" 
$31.50@33.50 


31.00@33.00 
31.50@33.50 


, 


,* 
$25.00@27.00 
26.00@28.00 
26.00 @ 28.00 
26.50@ 28.50 
27.00@ 29.00 


$12 to $14. 


1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
Add for select No. 3 hemlock, $3 a thousand. 





Hardwood values are being maintained steadily and there have been no changes in the current prices. 


Michigan mill points: 


MICHIGAN HARDWOODS 


FAS Selects No. 1 com. No. 2 com. No. 3 com. 

Basswoop— 

4/4 $ kay 00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 

5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 19.00@21.00 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 29.00@31.00 19.00@21.00 
8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 32.00@34.00 ..... See 
10/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 eulexe ane 
BEECH— 

5/8 No. 2 common and better 32.00@35.00 12.00@14.00 
4/4 65.00@ 70.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 
5/4 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 26.00@28.00 16.00@18.00 
6/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18.00 
8/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 
4IRCH— 

4/4 110.00@115.00 80.00@ 85.00 40.00@ 45.00 25.00@27.00 15.00@17.00 
2/4 =110.00@115.00 80.00@ 85.00 45.00@ 50.00 28.00@30.00 16.00@18.00 
6/4 115.00@120.00 85.00@ 90.00 50.00@ 55.00 31.00@33.00 16.00@18.00 
8/4 115.00@120.00 85.00@ 90.00 55.00@ 60.00 34.00@36.00 .....@..... 
10/4 120.00@125.00 90.00@ 95.00  60.00@ 65.00 38.00@40.00 «ine 
i2/4 125.00@130.00 95. 00@100.00 65.00@ 70.00 43.00@45.00 ..... Bivens 
16/4 135.00@140.00 105.00@110.00 75.00@ 80.00 48.00@50.00 <ies xee 
Sort ELM— 

4/4 70.00@ 75.00 55.00@ 60.06 40.00@ 45.00 25.00@27.00 17.00@19.00 
0/4 75.00@ 80.00  60.00@ 65.00 £0: 00g 50.00 28.00@30.00 18.00@20.00 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 18.00@20.00 








FAS Selects 
Sorr ELmM— 

8/4 85.00@ 90.00 70.00@ 75.00 
10/4 95.00@100.00 80.00@ 85.00 
12/4 105.00@110.00 90.00@ 95.00 
16/4 120.00@125.00 105.00@110.00 
HARD MAPLE 

4/4 75.00@ 80.00 55.00@ 60.00 

5/4 80.00@ 85.00 60.00@ 65.00 

6/4 85,00@ 90.00 65.00@ 70.00 

8/4 90.00 95.00 70.00 75.00 
10/4 100.00@105.00 80.00@ 85.00 
12/4 110.00@115.00 90.00 95.00 
14/4 120.00@125.00 100.00@105.00 
16/4 130.00@135.00 110.00@115.00 
Sort MAPLE— 

4/4 70.00@ 75.00 50.00@ 55.00 

5/4 75.00@ 80.00 55.00@ 60.00 

6/4 80.00@ 85.00 60.00@ 65.00 

8/4 85.00@ 90.00 65.00@ 70.00 
END DrigeD WHITE MAPLE— 

4/4 95.00@110.00 ...... @ iaews 

5/4 100.00@115.00 ...... iasé oe 
6/4 105.00@120.00 ...... GNewies 
8/4 115.00@130.00 ...... Biciexa 


The following: list is based f. o. b. 


No. 1 com. 


55.00 
65.00 


90.00 


40.00 
45.00 
50.00 


60.00 


95.00 


45.00 


No. 2 com. 


43. 00@45. 00 
48.00@50.00 
48.00@50.00 


23.00@25.00 
26.00@28.00 
29.00@31.00 
32.00@34.00 


No. 3 com. 


14.00@16.00 
15.00@17.00 
15.00@17.00 
16.00@18.00 
18.00@20.00 
- 00@20.00 


16.00@18.00 
16.00@18.00 


--@.. 
--@.. 
15. amu -00 
16.00@18.00 


eeeee 
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Jacksonville, Fla., April 3.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended April 1: 



































Week ended— Apr.1 Mar. 25 Week ended— Apr. 1 Mar, 25 Week ended— Apr. 1 Mar, 25 Week ended— Apr.1 Mar. 25 
Flooring Partition ; Boards Boards 
ix4 B&better ..... 44.41 ..... Bébetter— " i 
1x4 B&better .....$38.88 $42.00 ‘ : a a ue, 5 so 1761 17.27 
No. 1 com.... 33.03 35.32 Sidin x4 D4 ......... 47.00... + epeeadaae | an ar 
: ° 1x 5 D4S8 2.04 ix 8 D4S 17.50 20.67 
No. 2 com.... 14.78 13.49 | Novelty— ee oe eee, | ieee °°" Ga 
No. or nm nls US C200 as 0x8 ix S Shiplap ....+. TOF  sxccs 
No. 3 and cull 7.35 7.00 1x6 B&better ..... 45.00 ..... o ‘ ai. 7 
‘ ; ‘ . 24 1x 8 D4S i 45.30 46.88 1x10 D4S ......... 20.00 22.00 
1x3 B&better ..... 46.00 46.43 NOS SCO 665s. 65.6.8 34.20 Beart ieiere @ J. +0. 20.26 
I : ‘ ag 7 rc 983 17.6 le, ee 47.00 51.00 1x10 — sete ee weeee 29 
No. 1 com.... 34.00 38.75 No. 2 com.... 19.83 7.60 1x12 D4S 52.50 62.50 1x12 D4 23.00 
No. 2 com.... 18.00 14.04 Bevel— y = 4410  Segaaeees 52.5 rae ge Bovig  edaa ee 
No. 3 com......... 5.43 5/4 B&better ..... 25.00 ..... aa a 22 99.00 Beene, eeetesse ; 
1x6 No. 2.com.... 17.29 ..... No. 1 com.... 21.71 ..... 5/4x12 D3S&N ...... 55.00 ..... Other grades— 
ie a | ee No. 1 common 1x6 No. 3 com. D4S 12.00 ..... 
Ceili 4/4 No. i com.... 1700 = .205 : : ; 1x5 & up No. 3 and 
wets No. 2com.... 7.50 11... 9 +i STOO «++ cull D48.... 10.00 10.50 
>, Me ED wie 60: See 0% OO.0U wcrc i 
1x4 B&better..... 40.62 ..... Square edge— aa ‘ ix 8 D48 38.00 iM 6 2 a0.n 
No. 1 com 35.50 38.00 x6 ng aged sine 0) ee 28.00 ee ld a Kin. GFIOG... ve... 20.09 
eee cece GD pe 0. 1 com.... 19.44 9.00 eo Se ae | | —_ ee Shingle 
No, 2 com.... 17.17 — 16.50 S ane, 860 8.00 | 4/4x 8 D48......... eee seine 
%ex3% B&better ..... 35.64 34.23 , - oct) - aera tees 4x18 No. 1 pine..... 3.59 3.75 
No. 1 com.... 29.25 28.62 , Roofers ‘ |. rare . $9.00 | 4x18 No. 2 pine..... 1.30 = 1.29 
No. 2 com.... 13.50 12.00 1x 6 No. 2 com.. Ee ree 5/4x12 D48 .........2222: 3900 pon 
So ee 5.50 No. 3 com.... 10.50 7.00 ay a 
wex3% Bé&better ..... 25.49 27.15 ix 8 No. 1 com.... 33.00 ..... No. 2 common— 4’ No. 1 std. kiln dried. 4.00 ..... 
No. 1 com.... 21.29 23.86 NO. 2 COM. 66s DEES «0% Oe ne oe 22.50 | 4’ No.1 std.air dried. 3.62  ..... 
No. 2 com.... 10.13 10.25 axi2 No. 2 com...: ZO00 ccs iL ae Se 1. |. ne eee paaisuane 19.55 | 4’ No.1 std. green .... 3.10 3.05 
The following f. 0. b. mill prices are taken from sales reported during week ended April 8 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alez- ming- ties- 8a8 Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ald. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, S1S Dimension, S181E 
1x3” EG Bé&better ..... 62.40 65.03 .... 60.00 No. 1, 1x4”, 16’ ...... S646. ccscc acess 200 Bos2) 2590"; 20" cen 19.58 2.0. vee eee 
| vetoes eee 65.25 veers Other lengths .. ..... 32.00 30.00 27.82 Be deta ar 19.00 14.50 17.75 18.18 
SS kawawwwannree eee 50.00 52.25 pees 1x6”, 16’ .... O44 4. 6 “axen Ce eS BOO sctes ssecr 19.24 
D weveeeeeeeee sees geese ose. 51.50 Other lengths .. ....., 33.00 21.50 29.18 18&20' .. 19.00 ..... 19.75 21.84 
NG: 2 osnseaes ..... 20,50 22.95 10.6. No. 2 (all lengths)— 10’to20’ . 20.94 ..... 16.00 ..... 
FG B&better ..... 49.00 53.05 49.00 47.57 ON PERE 12.04 12.00 14.00 12,11 Sato", We 5 5sK50 seaec! wacee, aa 
D .nceeeeceeee gorse ssese  saees 45.18 ee rene renee 16.11 18.25 17.25 16.39 | LSE GS 20.50 ..... -.-.. 19.42 
No, 1 ........ 58.00 41.50 38.50 ..... No. 4 (all lengths)— ae 18.25 ..... 18.50 20.85 
No. 2 -++++ 16.50 14.27 17.50 16.90 MR” wisn ate baa ausre cio’ 8.25 12.58 ..... 8.58 18@20’ .. 21.25 ..... 21:00 21.89 
1x4” EG Bé&better ..... 53.58 56.85 ..... 54.94 1x6” ssa wioratelpalalbra dere iter6 1O555:. “SIO 000, SE PINOY S02 ses oe esses COP ccc AERO sxc 
): ee soeee eeeee 62.00 «.... BAO 5. deena Ie: kxecd Genes 
. 5b bs aan ieste wich a ce bei Boards, S1S or S28 CS ER EES 9.96 ..... 13.75 
weet cece eee soon scccs ssoee 1.08 | No. 1, 1x8", 14 and 16’.. ..... 0... sooes 240 2x10" oc eee ee ee 8.90 «2... 14.25 
rG Ba&betier 1.11. 41.22 43.02 41.50 40.87 ‘Tae taees. ae °C 2 ey 2 eno “a in... 
manne seeetne pres pokes skeen ee ixi@”, 14 @ 10°.. 2868 ..... ..... 2088 Sad to 18"....:; cos CE se OO 
No. 1 ....-.-. 32.53 34.02 33.25. .... Other lengths ...  ..... ..... 36.75 26.75 Longleaf Timbers 
No. 2 ........ 18.45 13.90 15.00 17.84 1x12”, 14° & 16°. 3831 000... 63997 4 
— N _ an Sane eeure ee 8.75 nee vais Other lengths ... ..... RO weeee 688.95 me J Sq.E&S, S4S, 20’ and under— 19.75 ase 
x 0, * foe a0 62 40's e cece sees ) seeee No. 2 (all 10 to 20’ )— be AS Shean A Cle: SIBNS ROE SVE SIO @ccce . ee ds « . 
No. 2, C.M ee bees 37.38. FESS 2 vove 1x6 to 12”..........6. (erer a Ce —ae 10" iota ela heb lily Wik Whee a Oh ieee baeces Emap pag 
Mo, 8, GM......., sees 9.00 12.75...  isciniiwnwatnaines 19.31 18.65 18.50 18.01 ye eed adele Pee idm > 
BRNO is ice siervinrsareecousisia 18.60 18.93 18.25 18.26 RES » hee Nes 
si iia vanes 39.06 5.75 34.48 IRA oscctenwcinnwssis 21.71 19.32 20.75 20.68 Plaster Lath 
x 3¢ better ....cse6 - oD. 7) « No. 8 (all lengths)— - ap. 40 ‘ 4.19 4.24 4.01 
NO, Dees e seen es resee eres 25.00 31.00 NEB MOI 5 os cis wierai nse sees! SBMS: SIBIO cave. } 2” i. oes ber sesue “OB S81 
eS pone eos Bae gee | EERO 2 is Oe 
%x4” B&better ........ 36.44 39.00 38.25 35.45 a 13.00 13.00 13.75 12.80 Byrkit Lath 
it & retserseeers cco. Seer cee eee 1x12” 2.0... see sees 13.57 15.25 13.25 1450 | 4 and 6’ ............. _— ora 
ae B asevrrcveees ee NS Mo, 4, ail widths and Been y Sees - 10.59 2.2 sa. 10.94 
NO. B eee eee eee tees eee . ee BEONB, 65.50 40:0 3 vlerda:h eee U5 cs are , z ee recta. atecic eke 
%x4" B&better ........ Wl) TID 42100 43°95 —_— a 12’ and longer .... 12.00 
eS Pee eee BBAS cccse BEC w2x0% Roofers Car Material 
Wie DO vies 44 dane oie itvws «e000 Sieee sme’ NO, 0. ERB" oi cc cscvccse ceca CHRD Kéwws Zuaets (All 1x4 and 6”)— " 
NO;, 2, 150" os eccwewsas cone “MOEID. ucngen, aiveare B&better, 9 and 18’ .. 0.0... 0 cence eevee 48,75 
Partition Ce” sess wowed ss000 COMO BOOS 266.0 TO RRO EO ks obese Aitken Stems pages 
Eel ansis - 25.00 
1x4 & 6” Bé&better ..... vsss+ 46.00 46.00 43.49 Shiplap No. 1, 9 and 18’ ...... Saneo:' Gene’ anges” an 
ee Set sentences ined: > tee ke ee 10 and 207 1.0... ewe eT 
NO, 2. see e eee reves 17.00... Other lemethe ... sss sree tw. oe 12 and | eee ars. plea 3900 pis 
‘ 1x90", 14.616"... BUB2 «ises saces BAe asic Sfecwd te Stic. foeniec eel eae 
Boneh Say . Ener LEUBths 2.55 ssaee. sseee scenee Been ROMTOUD « o50-s'0:c 0.0 00/010 Sisines. Laekeace see wees 
%x6" B&better ........ 30.00 ..... ....- 26.00 No. 2 (10 to 20’)— No. 2, Random ...... ia S75 .ccon 22.96 
ae errereorecs: weane seees 9925 25:00 TROY vs ncceomanaees 18.44 18.41 18.25 18.34 hae Decking 
TO: 2 oie sevccis ces sae acne GOMOD sesesc 1x10” 2.0.0.2... 18.65 19.00 18.25 18.23 4 ° 
ae B&be stter 2... Ssone «akea ~<dowx OS No. 3 (all, lengths)— No. 1, 2”, 9, 10, 18 or 20’ 20.00 25.00 
BD: Be cop 0 bicewee roves wees, SOOO es ORE 14.55 13.84 13.25 13.88 . 
--: eaeananee 13.08 ..... 13.75 14:29 nae oe ee 
Drop Siding ‘ ae 848, 8q.Ee Q” 37? 26.75 
. z 1 Bs nor ea ee ackeats TE 
1x4 or 6” Bé&better .... 38.19 41.00 38.50 36.41 | 1 4 ayd9” 44 aa wena 9 Up to 9”, 34 to 36’.. ..... 26.00 
EN 31.44 32.88 34.50 33.04 | No. 1. Ix ull neice: 38 to 40’... ..... 28.00 
© cscknisevaes 20.88 18.70 20.00 21.09 ther lengths ... .. sooo seoee 2T.00 Up to 10”, 38 to 407.. ..... 28.00... 3g 
No. 3 oo... cece eee wieeee -saaoce AID sone . Up. to 12", Sh to188!..., levees, “Be see. 31.96 
— wee nsion, oom Up to 14”, 87’........ ee 
: sh No. 1, 25 8°34@? sccwes 586) wsa,s 2R5 “oR ; 
B&better Rough— -_ * iH See zt 4 21. 2-4 20 a4 yp zs 90° Car Framing 22.00 
BED dicks Sesviasd aon acai” BBO: MER occa 10’ |...°2 9994 °'."! daRQ o14n | 8” & under, 20’ & under ..... ..... 22, 
SE” Kéeetabesscaeeess conse: SEEGEE <pcadew  <eeaes 18&20’ 93.84 oe, aa 7h 24.06 Stringers 
1x5 ” ne n oR - se 5 22.75 24.06 a 
x5 and 10”.......... -++ 50.50 45.75 ..... 19”’to20" . 28.82 7 i re 90 Pct. Hrt., 7x16 & 8x16”— 
Ot lee err coeds SOO. CDERED: scu5-0 2x 6”, 10’ ...... 17.15 17.50 18.38 SOR EEE co so. ool eae iS. -&6o “Se 
AES ee | -aA e 53.00 ..... 47.50 60.00 "49° : 17.11 17.25 16.95 i 
1% and 2x4 to 12”... 51.00 2...) 47.50 ..... 16°... 144 1111) 18:75 16.06 i tea aa eo 
= & 8/4x5" & 10"... i) 6085 I! oe .. ar :.... a oe |S ee Pek. eee — 
Bé&better Surfaced— A0°RO20" . BOOB aces: ANU! ccs 
44.75 Ox BY,980" icc BOO ocucg pian OEE WESTERN PINE 
i995 44°88 44°33 4647 Me acsiciccass 21.31 ..... 20:80 2142 : 
; 43.88 45:75 50.83 BR 0 aiaicsiacn 21.25 21.75 21.19 [Special telegram to AMPRICAN LUMBERMAN] 
49.54 48.25 50.52 10" « 28.25 28.40 Portland, Ore., April 12.—The following are 
int and 10".......... 55.22 54.49 51.00 56.48 wee eee 8 Oe ee Per 
BN Se city a on sn w nine 6's 55.387 56.60 63.25 57.24 2x10", 107 ...-+- Pa ee cata 71-87 i ne ; ? 
1% KE to 127... ws cccce 60.95 onset 53.50 64.35 12° ecenece 22.00 one oe pill G4 18.77 No. 3 No. 8 
ARIS” oss co se: dies-ore see. 64,00 63.00 16" ett! 22.21 20.00 21.00 21.06 com. — com. 
5” “ a. : 18&20" 22.20 21.25 22.83 
5/4x5 Pad ie ne 67.00 61.50 teeee 10° 1020’ i 54.33 Pee en setpicicde 1x 4”, ee | a a rs $31.00 $10.50 
ae dp ay dal pprediaeane 66:60 CnI8", GO cece, canes ccsse cccsa Se & 26 O*, Boek 20", 80 te 28’ ...... 32.00 14.50 
1%x4 to 12” ........ wee esse lll 4T84 a, rtm aoe ge 248 | ixte’, 10 to 16’. .....;. Ee chtnn eee a6.00 8635.00 
| re 23.77 21.25 24.10 axt3” and wider, 10 to 26" . i35.66% 35.50 16.00 
C Surfaced— i <2 | ir | a 
RO Cn ariscicweacsnaunees Soses wieee, saan cdeenie EOvCO20" . SOBRB  nssin. ester ceens No. 4 NO. 5 
BRAD eieikie-k wien 20S e060. ost00 cases, OBO SI82 we: 2, 2x 87,90" o.nd5% Seago sos 2050 20:08 com. com. 
Ce ee ee sse0s seees 8050 = 2162 32 ..... 16.00 19.11 <4”: ider 00 $ T.5C 
1x5 and 10”. .......1. lisse cesee 47-25 45.62 eee Tk Tee SOR | Le NF WRNEE, oo oon 290 os ns vias sige Mag 
1x12” ...........0000. ress sees 5125 46.88 21.51 ..... 19.00 22.57 | SELECTS Bé&better “0 ‘D 
tb a gs cseen: weenie 58.00 + |, picid 1x 4”, 6” and 8”, 10 to 20’. .$84.00 $79.00 $61.00 
; 2x 6”, ee f° 2 UE | rar oat 88.00 83.00 65.00 
B&bett Soe ae Base re BS ~~ nannies tine : 94.00 89.00 70.00 
he rr 13.85 ..... 15.50 14.73 | 1x13” and wider............ 99.00 94.00 75.00 
ee kee eee 59.41 70.00 56.75 59.16 15.63 16.50 15.50 16.44 | 574 : a) a and wider ” sie 
Stan 10". owicscnwer 61.09 63.50 58.25 58.27 TORR) nec cant Geena 10 to 20’... ; ” 97.00 92.00 80.00 
ox 8” 45 - 5 re re 97. 92, 80. 
en Jambs io Lap gd ped gt 8/4 and wider street es -+. 99.00 94.00 82.00 
cbetter— 17.88 ..... 17.50 20.73 | SHOP S2S F.O.B. CHicaco No.1 No.2 No.3 
— — DP ave nrncsccs sree sescle neces 61.46 , .. 20.20 ..... 21.00 20.15 3/4 OE GS. 6 vicsiceions rer hs $60.00 $45.00 
%, 1% & 2x4 & 6”".. 67.49 1072600 < SOROS Ca eee ae EO einstein chncreits ... 85,00 70.00 45.00 
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Cincinnati, Ohio, April 10.—The following are average prices, Cincinnati. base, quoted on hardwoods today: 
4/4 5/4E6/ 4 8/4 4/4 5/486 /4 8/4 4/4 5/486/4 8/4 
QUARTERED WHITE OAK- BAsswoop— Hickory— 
DAD cicas a's $140@150 $150@160 $160@170 eae + eo a be aro > a FAS ........- --@... “See $110@120 
Selects ....... 105@110 110@115 115@120 eo. 32@ 34 37@ 42 40@ 45 No. 1 com..... -+-@... 1@ 80 T0@ 80 
No. 1 com..... 70@ 7 S80@ 85 85@ 90 sateen — — on No. 2 com..... -+-@.. 33@ 40 35@ 40 
NGy 2. COMBS 6 5:5: 43@ 48 53@ 58 5S@ 63 CHESTNUT WALN 
: , ) = aad . 4 ALNUT— 
Sound wormy.. 40@ 45 HO@ 55 60@ 65 OM Sienna a ee $120@125 $12: + eo $125@130 
QUARTERED RED OAK- i : |) Lbs i @ 80 75@ 80 nd wide acaldva dard seies "1 $250@ —_ eats 
No. 3 com..... @ 2 Selects ....... 55@ 175 ( 
FAS ......... $110@115 ee mS eee Sd. wormy and ” — ow No. 1 com..... 110@115 120@125 125@130 
No J COM ss <5 55@ 60 7) eee GMa No. 2 com... 30@ 32 32@ 35 35@ 38 No. 2 com..... 50@ 55 55@ 60 60@ 65 
No. 2 COM. « «.% 40@ 45 me) fee mt Jearae Sd. wormy and 
-w om : , i No. 1 = com. xUM—— 
SEER SEN ee ee ! and better... 37@ 40 42@ 44 42@ 44 
| ig AO ae $115@120 $120@125 $125@130 , Qtrd. red FAS.$130@135 $140@150 $150@160 
Selects 1.2002! 85@ 90 90@ 95 90@ 95 | MAPLE— Qtrd. No.l com. 75@ 80 85@ 90 90@100 
No. 3 COM... 65@ 70 68@ 73 70@ Th FAS ...$ 70@ 75 $ 80@ 90 $ 85@ 95 Plain red FAS. 115@120 130@140 135@140 
No. 2 com..... 42@ 47 43@ 48 45@ 50 No. 1 com..... 45@ 50 55@ 65  60@ 70 Plain red No. 1 & a aie 
nao a SS ae No. 2 com...-. 32@ 35 35@ 40 40@ 45 i. CSR Se ee 
(W.Va.stock) 44@ 46 55@ 60 55@ 60 | BircH—- ‘ aD te FT sce 55@ 60 s@sx. s@ux. 
Sound wormy “a ‘ — ss = de Sap FAS, 6” J 
(So.hd.stock) 32@ 35 .@.. Sas FAS ......... $110@120 $115@125 $120@125 wider ...... 49@ 52 53@ 55 60@ 65 
No. 1 com..... 55@ 60 60@ 65 65@ 70 Sap No. 1 com. 32@ 35 34@ 37 38@ 40 
PorPLAR— ING & COM. css 35@ 40 40@ 45 42@ 45 Sap No. 2 com. 23@ 25 24@ 26 24@ 26 
PAM. one wuswes $115@120 $120@125 $122@130 BEECH— “ = 
Saps and selects 90@ 95 95@100 100@105 ees on — _ | Corronwoop— 
No. 3 COM..... 60@ 65 65@ TO 68@ 72 FAS Seren deee $ 15@ 80 $ 80@ 85 $ 80@ 85 FAS, 6” & wadr.$ 55@ 60 $ 60@ 65 ..@.. , 
No. 2 com. A.. 37@ 40 40@ 45 40@ 45 fo 2. ota oe No. 1 com..... 40@ 42 44@ 46 ...@... 
a Oo swelegnnagalae Se ae No. 2 com... 30@ 33 32@ 35 |..@... 
No.1,18 to 23" 155@165 175@185 180@190 | WHITE AsH Mesheaste 
Piiiniiiiidie WAR oo psc xa $ 85@ 90 $ 95@105 $100@110 
oxboards, : : Ne Et COUR 6s es 5O0@ 55 60@ 65 65@ 70 13 to 17”... T5@ 80 ior. aa @ees 
13 to 17”... 115@120 ares a ee NOs 2 COMivicc«< 382@ 35 40@ 42 42@ 45 9 to 12”... 60@ 65 sae. ‘@ee. 
Duluth, Minn., April 11.—Conditions are practically unchanged in the northern pine lumber market. Quotations in the better grades are 


being firmly held, 
f. o. b. Duluth: 


but a tendency to shade lists slightly in the lower grades has been noted. Carlot trade remains quiet. Following are quotations 



























CoMMON Boarps, RouGH— FENCING, ROUGH 6’ 8’ 10,12414’ 16’ 1820’ 
6° 8’ 10’ 12° 14416’ 18’ 20° Gis TR Rdaactcenacued = 00 $62.50 $65.00 $68.50 $68.50 
9 Fe 
a3. Pinas 63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 dl eee bry otae as pop oa 
i aoe 66.00 68.00 74.00 74.00 70.00 76.00 76.00 ‘i Oi a ae arcadia ae ry : , . = 
on 6 ‘ F O. IO asacadiene xea 55.00 57.00 61.00 67.00 67.00 
Pe Kis wecs 72.00 75.00 81.00 81.00 75.00 76.00 81.00 ae ee 
7 9 ” ri a4 =4 . 1 Beer 41.00 44.00 49.00 55.00 55.00 
a oa. eee 49.00 51.00 54.00 57.00 55.00 58.00 60.00 No. 3 21.00 2300 25 50 26 50 26 50 
| ae eoee 51.00 53.00 56.00 56.00 53.00 58.00 60.00 Se eS a MERE e ES — 2 _ 
Are eeici eine 56.60 58.00 63.00 63.00 58.00 65.00 68.00 No. 4, 6-foot and longer, mixed lengths, 4”, $20; 6”, $23. 
INOS Spe heeeees 24.00 26.00 27.00 27.00 27.00 27.00 27.00 ay : a ee 
RO odious aes 24.00 26.00 27.50 27.50 27.50 27.50 27.50 5” fencing, same as 6”. 
OR caveses 26.00 27.00 28.00 28.00 28.00 28.00 28.00 All -whiltes gine, Nee 4, 2 dad's, 000 96 
For all white pine, Nos. 1, 2 and 3, add $1.00. S1 or 2S, add $1; SISIE, add $1.50; S4S, add $2. 
No. 4, 6 to 20’, 8”, $23; 10”, $24; 12”, $25. ar wd . 
WY . ~ &f. % - . ce . avele > ‘ 2 
For S1 or 28S, add $1; S1S1E, add $1.50; for resawed, add $2. elesanaiieese 73- OF “A —_ ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Drop siding or partition, add $3. 
Shiplap and D&M, 8’ & up, add $2. Well tubing, D&M and beveled, add $4. 
No. 1 PIEcE Sturr, S1S1E— Siding may contain not to exceed 20 percent of 4- and 9-foot. 
6’ 8’ 10’ 12° 14’ 16° 18’ 20" Siding O.G ¢ =e sentienan « ” a i Ss 
Ce eee $26.00 $27.00 $30.00 $28.00 $28.00 $29.00 $31.00 $31.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
> a 26.00 27.00 27.00 27.00 27.00 28.00 30.00 30.00 3eaded ceiling, %-inch, $1.50 more than same grade of siding. 
a 26.00 29.00 29.00 = 29.00 28.50 28.50 31.00 31.00 | Ce sb iia 
> 1 re 27.00 29.00 29.00 29.00 30.00 29.00 31.00 31.00 SIDING, 4 AND 6”, 4 TO 20’— 
i>) 28.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 4” 6" 4” 6” 
ee 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 B&better ........... $52.75 $52.75 Bo ovvcccccuccccccee. $27.75 $27.76 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $i; D&M or S48, | C .......e ee eee eee 48.00 48.00 Norway, C&better 44.00 44.00 
add $2.00. D Kewanee ween was 42.00 42.00 
The following are current f.o. b. mill prices on Arkansas soft pine made during the week ended April 7: 
Flooring Ceiling and Partition Fencing and Boards S2S&CM—Shiplap 
ae srain— 1x3 1x4 yn ae se ye No.1 No. 2 No. 3 No.1 No.2 No.3 
Relate Secrnitaesiene were *© $57.50 Ge Ge Ge Sue 1x4” ...........+.-$24.50 $13.25 $10.50 | 1x6” ..............$27.00 $18.75 $13.25 
Babeiier seceiecec ee [eee & s iets WSs c4 ceceatcadin 26.00 “18.75 12.50 | 1x8” .............. 27.50 21.00 14.00 
Seren aa cececcevecseecess  *%* 55,00 | B&better .....$38.00 $40.00 $45.00 $50.50 | 1x8” .............. 27.00 20.50 13.00 | 1x10” ............. 28.50 20.75 14.00 
6 BKadawasiccd ye tenekeseus 51.00 48.25 | No. 1 ......-. 34.00 35.50 37.25 38.00 | 1x10” ......... 008. 28.00 20.50 13.00 
Flat grain— NO, 2 ese eaee ** 19.00 "= 20.50 WAS” ca ivecdeeese: 37.50 22.25 14.25 Lath 
; P No.1 No. 2 
B&better Ra rate a ORR aoe ere 51.00 44.50 ar Dimension—S&E aa" ry ‘ 
No, 1 sesceieeeccteseees § 38.00 36.50 Finish—Dressed No. 1 No. 2 WAL L—W oo cece eee eeeeeees $5.00 $3.80 
No. 2 eae haitdeen ono easels 20.50 20.00 B&better © 12, 14, 10, 18, , 14, 10, 18, : 
1x4” ... i veees.$54.00 $48.25 16 20 16,20 Motding 
Casing and Base 1x6 & 8”.................. 58,00 52 50 = $23.50 2x = pe $19.5 1% and smaller.......35 percent discount 
3&hetter PU MD BA cchcsuawenedwas 64.00 545 17.2: 18.50 2x 6 14.50 16. se 1% and larger..... 40 percent discount 

AG, Pic sckcccavussevantcesen DRM D Bikn Site ME Wi Wincses 67.25 4 18.00 a 6. 60 aa eee | copes id. 

WRG ROE - .eCidaecccecrekud anaes 38.50 ¥, 114, 2"x5 9” ** 5 2x10” 5 50 **None sole 
eee - ncvadaudinkineavavanancees 68.50 Bs 356, BaD, 1G Te wees 70.00 ox12” 19.25 21.00 

. 
Norfolk, Va., April 10.—The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 

Edge Rough— No. 2 & better No. 3 Box Cull & red heart | No. 2 & better 
es Wad an eaK ae 5 52.50 $33.00 @ 34.00 $22.00 @ 23.00 $18.00@19.00 | Lath, No. 1. $ 5.60@ 6.00 Roofers, 6” .$24. 00 @ 25. 00 D4S, 6”... .$58.00@ 61.00 
I iene 14.00 @ 56.50 36.00 @ 38.00 23.00 @ 24.00 x No 3.25@ 3.75 8”. 24.00@ 25.00 8”. ... 59.50@ 62.00 
Wee sivaatseuuwde 57.00 @ 59.50 38.00 @ 40.00 23.00 @ 24.00 .@..... | Fac mote, 2”. 25.00@29.00 10”. 24.50@ 25.50 10”.... 61.50@ 64.50 
WES Seles sin ees 60.00 @ 63.00 43.00 @ 45.00 i ne .@..... | Sizes, 2”... 21.50@24.50 12”, 25.50@ 26.50 12”.... 65.00@70.00 

Rough 4/4— tas sa.es@en.es ee aati Finished Widths— No. 2 & better No. 3 No. 4 

CthwauSenas 56.50 @ 58.5 36. @ 38. 24.00 @ 25. 21.50@22.50 | - ‘ ” " " @ 
Beater 58.50060.50 38.00@40.00  24.50@25.50  22.00@23.00 | Flooring, }2x2% and 3” rift. Tees stinkin ennebescae 
OP. -cnaedenauasas 63.50065.50 43.00 45.00 —-25.50@26.50 — 23.00@24.00 | sais asian -s:0ie oe Soe = on te ar 
Bark strips, Nos. 2..$5 @ 36.¢ P F iti Cee EF is nckcwccwtnmadwmsen 34.75 @ 36.00 26.00 @ 27.00 6.00 @ i7. 
eee BOX een 1250@ 18.00 Nos Te Sere... $40.00@42.00 Ya" veee cevoatenssesquss aes a eo 
Cull reG@ Neart ...cccusee 11.00 @ 12.00 POR FEO arcedecaneacatsetiac 53.50 @ 59.00 41.50@ 43.50 22.50 @ 24.50 


. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., April 8.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ended April 8: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
Cé&Btr. C&Btr. CéBtr. C&Btr. 
Rae 6a Gees $51.50 $42.50 14,x3”...$54.50 $41.50 
1x4”..... 48.00 42.00 1y x3”... 51.50 41.50 
oe 50.50 38.00 14x6”... 53.50 41.50 


Slash Grain Flooring 


1x3”.....$29.00 $27.00 14%4x3”...$44.50 $34.00 
S ¢ ere 28.00 26.00 14%x4”... 40.00 34.00 
Leap 30.00 28.00 14%4x6”... 43.00 36.00 


Vertical Grain Stepping 


14%, 1% and 2x 6 to12”..........$60.00 $50.00 
a Ee ONE BRAS” dovcasccesisaene 62.00 52.00 
Finish, No. 2 Clear and Better, S2S or S4S 
Be Re owe sw Sule a 6 4S 0 's-0, 08 ESE 50.00 $44.00 
1x : * TTT TTT CE TRE TCT Tee ee “B1, 00 45.00 
ix 5 GA nbd a oss odes ewes 52.00 46.00 
i” 6B Secu aoee mie G ou Dca.a Di State ew ore Se 52.00 58.00 
1%, 1LAx5, S10 and 19” ...0 ccvcaws 55.00 49.00 
Re oo ni-5.n.oia loose RR es ws 4 FON 6 CRS 56.00 50.00 
2% and 3x4, 8 and 12”............ 61.00 55.00 
Ceiling, C&EB and C&EV, and Partition 
4x4"... $25.00 $20.00 x6"... $28.50 $25.50 
5x4”.... 27.00 22.00 %x6”.... 30.50 29.50 
4x4”. ... 26.50 20.50 x8" ... 31.00 26.00 
xe”... 31.50 25.50 1x6”.... 31.00 28.50 
Drop Siding, Rustic 
52x6”.... $26.00 $20.50 1x6” .....$30.00 $27.50 
1x4”. . 28.00 22.50 TENS” o:siciwrs 37.00 34.00 
Fir Battens 
ig ||) eee S738. 246" @:°G....... $ .75 
B” Oy Giese odiacwers .60 Se hatin. ¥ onarerw 80 
Lath 
Pir, Mer TROUBANE,...o.6.ois cscs vicdovscene eas $ 4.00 


Common Boards and Shiplap 
No. 1 No. 2 


com. com. 
Lao, OES ANG 2x18”... wc ccccsevwde $12.50 $ 9.50 
oe re reer ret Pe 10.50 7.50 
BRET 85.60 d esas Ss eiwe 4's Gels bie aerated 11.00 8.00 
PE PRO o.oo 6 9.0.0 844-0 wg Sore esan 12.00 9.00 
Ree URS (6 wikoiele cee'd eaies adiwieeee 12.50 9.50 
14x08 and 10, 136x12”.......cc008 14.50 11.50 
SMS yds, x5): ans Sia S ed Ks eae 13.00 10.00 
BASES ONG DO”, .. .. «0.660: 0.0010 a o.0isreae 14.00 11.00 
Common Planks and Small Timbers 

ee OM sna. 0 ni howe wSnbs8id ee a $14.50 $11.5 

a ee: ae rr rr mee 15.00 12 0 
i vg his sc be a beh oe Wid brews 15.50 iss 

3x10, 8x12, 4x12”) 001i tr! 11.50 138. 0 


Common Dimension, S$1S1E, 12’ 


No. 1 No. 2 No. 1 No. 2 
com, com, com, com. 
2x3, 2x4” .$11.50 $ 8.50 2x14”....$15.00 $14.00 
2x6, 2x8”. 11.00 8.00 2x16”.... 16.00 13:00 


2x10”.... 12:00. 11.00 2x18” .... 28,00 15.00 
2x12”.... 12.50 11.50 2x20” ..... 2000 1700 
Common Dimension, 2x4”, S$1S1E 
BP cs.5, acces $10.50 $ 7.50 18’......$13.50 $10.50 
18” ..000' 11.50 8.50 ae 14.50 11.50 
DY nrascme 12.50 9.50 | Ae 16.50 13.50 
Common Timbers, Rough, 32’ and Under 
No. 1 Sel. No.1 Sel. 
com, com com. com. 


6x 6”...$18.00 $21. 00 
10x10”... 19.00 22.00 
14x14”... 19.00 23.00 22x22”... 28. 00 28.5 
16x16”... 21.00 23.00 24x24”... 28.00 31 00 


Common Timbers, 12x12” 
34 to 40’ .$21.00 $24.00 T2to 80’ .$47.00 $50.00 
42 to 50’. 27.00 30.00 82to 90’. 59.00 62.00 
52 to 60’. 33.00 36.00 92t0100’. 69.00 72.00 
62 to 70’. 39.00 42.00 
Ties, Rough 


LS PED WED sie obese we $16.00 
AEDs ak owiee wees BO OS Bs sceicismenies 9.00 


WESTERN HEMLOCK— 
Boards, $1S or Shiplap 


18x18”. . .$22.00 $25.00 
20x20”... 23.50 26. 4 


No.1 No.2 No.1 No.2 
com, com, com. com. 
ise & 3”: - 00 $10.00 ~*~ ‘, 1% 
kee 00 8.00 - $13.00 $10.00 
REO a .s.0'0 5 i. 50 = 8.50 x er. 14.00 11.00 
1x8 & 10” 12.50 9.50 x 8&10" +9 50 11.50 
1x12”.... 18.00 10.00 12” «2. “4 12.00 


1% 2 & 3° 165 13.50 
RED CEDAR— 


Common Boards and Shiplap 


Sxl? or $12.50 $ 9.50 1x10”....$14.00 $11.00 
1x6”..... 1300 10.00 1x12”.... 14.50 8.50 
a 14.00 11.00 
Flume Stock 
- a eed No, 1 Sel. 

mm. com, com, 
1x6”. . $16. 00 $19. 00 1x30”... .$18.00 $23.00 
ae 17.00 26.00 1x12”.... 18.00 23.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., April 12.--The following prices 
paid for yard items, f. 0. b. mill, were reported 
today: 


Pre 
High Low vailing 
Price Price Price 
Flooring 
ix”. Now ZCI? Ve-Biewcss $50.00 $46.00 $47.00 
Mat; Ge hee & scale 38 00 34.00 36.00 
No. 2 “ak better s. g. 34.00 29.00 29.00 
ae tk eer ete Te: “ake sees 
ix6” No. 2 and. better s. g. 33.00 32.00 32.00 
MK SOEs is saaeo es 32.00 ok | 
Stepping 
No. 2 and better clear. ... 65.00 60:00  ..26e% 
Finish 
DE RO ings a7 5. ew areecd ora 55.00 51.00 51.00 
Casing and Dese... is scsies 63.00 SO siciewen 
Ceiling 
ix4” No. 2 and better... 31.00 27.00 28.00 
OLS g6.5.4 neni 23.50 20.50 20.50 
1x4” No. 2 and better,.. 31.00 27.00 29.00 
PEL e- sb wtehacsl ee aeas 25.00 C400 .c55%> 
Drop a. 
1x6” No. 2 and better. 0 28.00 21.00 
POS dis Wistar ote Glens 28. 50 7 | cr 
Boards and wee No. 1 
bon ie |, | jar rr or 12.50 11.00 11.50 
DR iss arate lang aud ateloesoets 13.00 POO: cases 
Dimension, No. 1 S&E 
ind”. 22 ond: 24? 056. ccan 11.50 10.00 11.00 
Plank and Small Timbers 
2x8” 12 -to 36" BER. 3565s 16.50 14.00 16.50 
Timbers, 32’ and Under 
ee. | a ries Le 20.00 17.50 18.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 12.—Fir prices today 
f.o. b. mill are as follows: 


Vertical Grain Flooring 


Re a Be IN, Siro, hoi 8, ee pcacerdghve Ss Gud ier eh ue $52.00 
ND eas: hecbsis H Rha esi RLs BLK Bllain 49.00 

IN Fite NEI er Ss Si nd a Mon eg Se Pom Gosia nee SOR 36.00 

1x3 and 14x4” No. 2 clear and better..... 53.50 
SNAG: RoR haceebds ansicte: oap.ainu 38.50 

Slash Grain Flooring 

ixd” No. 2 cioar end: DOGO. is. 6s case 32.00 
1 AP CRE. SU UC A ee 26.00 

1x6” No. 2 Ciear BAG DOR? hivkc.ccacicwicies 34.00 
Ua Ja | OA penne est a A ono a en a ae 30.00 

Vertical Grain Stepping 
14% and 1% No. 2 clear and better.....:... 62.00 
Finish 
Mo, 2 clear and DOCECT docks Kok ee es tees 53.00 
Ceiling 

S,x4” No. 2 vlear and better. ....... 0660 31.00 
DHOOM ies aio oie 4- se OO OTE 23.50 

aixd” No. 2 GICAL ANG HEEL. «060.06 vee es 32.00 
PRMD ee aR es iiaieis a ok penn Ses ia 26.00 

Drop Siding and Rustic 
1x6” No, 2 clear Gnd DOG ... ie cs ci oes 33.00 
PED Ge ORE aia) 4. bal a-b 515% Fn A RGIHK BOER SS 28.50 
Miscellaneous Items 

Dimension, OF Bail TF Neto. osc vc.s.6 old ovine s 7.00 
PPOBPOR: OT BEATE FS BiG bs ok 6:6. ccecscee.0 5505 aw si 08 7.00 
Small timbers, off Rail B iat... ...06.6.- s60.600% 6.00 
6x6” and larger timbers, off Rail B list..... 8.00 
Vir jath, per thousand, Creep... 205002005 5.50 


RED CEDAR SHINGLES 


Seattle, Wash., April 8.—Eastern prices, f. 0. b. 
mill, are: 
RiTE-GRADE INSPECTED 


, Bundles Bundles 
50 


Extra. stars, 6/72. 0.60. $1.99 
xtra atare, $/2..... 20% 2.27@2.31 "285 @2 2.90 
TURETA TACATS 5 2 v.00 8.acs0's 2.68@ 2.72 3.35@ 3.40 
PEPEPCER,. Dy és.0% % o.00a% 3.17@3.21 3.95@4.00 
PUPOUAR 6.6 ssn ipower 2. 95@3.00 “Qs. 
POPECCHIONG .o.5.5'6.56.5 Soeors 3.65@3.70 fae eer 
ORDINARY STock, FIRST GRADES 
Extra: stare, 6/2) 6 «00 $1.91@1.95 $2.40@2.45 
xtra atars, 6/2. .0665.. 2.23 2.80 
UG hy ae (|) are 2.56 3.20@3.25 
POVTORTS Gi 2566s es oes 3.18 3.90 
UO: Cin SiGe sakes 2.85@ 2.90 faim tints 
POPEOCTIONG: 6.6 oes eee 3.55@ 3.60 ee ee 
ORDINARY STOCK, SECOND GRADES 
Common stars, 6/2...... $ .55@ .63 $ .70@ .80 
Common stars, 5/2...... 638@ .71 can 90 
Common clears ......... 1.20@1.28 .50@1.60 
OLD Pack, OLD GRADE 
Per M. 
EGTA INTO 26 s'0 oo oe wk os RARER $2.40@2.45 
PRATT OAR Bl a vs. 5:55 Core 60,6. 00-8 ince enne 2.75 @2.80 
MEU MII 6: ie) 0: 8:0, Susie d's0.6 DE Saray oe 3.15@3.20 
RO ER 2: eee os Ge Re ee 3.90 
BANE sass 10::0 70a a elinvni oie ip bein atuaconere 3.90@3.95 
OE OUAG is ins5, 65:0 sca a ww elle: 3) sso Sale 4.80@4.90 
BRITISH COLUMBIA STOCK 
(United States Exchange) 
Per Square Per M. 
RR ass ca Bib a/b-5-wle'a oe $3.25@3.33 $4.05@4.15 
POVECCHIONS: o.o\'s)6 5060 ae 0 3.72@3.79 5.05@5.15 





REDWOOD 


Chicago, April 12.—The following are the pre- 
vailing redwood prices, f. 0. b. Chicago: 


Bevel Siding, S1S2E 


r Clear r A dl 
3’-5'6” 6’-9’ 10/20’ 3’-5'6” 6'-9’ 10/20’ 3/20 
1%4,x4” $25.25 $30.25 $40.25 $22.25 $27. = $37.25 $31.25 
x5” 28.25 838.25 43.25 26.25 31.2 41.25 36.25 
14x86” 27.25 32.25 42.25 25.25 30. 35 40.25 35.25 
For specified lengths, add $2. 


Bungalow Siding, S1S1E 

















- Clear van A 

4 to 9’ 10 to 20’ 4 to 9’ 10 to 20’ 
ee co aeus $40.25 $43.25 $38.25 $41.25 
gl 42.25 45.25 40.2 43.25 
ee 47.25 50.25 45.25 48.25 
OO, eee 49.25 52.25 47.25 50.25 
ee 63.75 66.75 61.75 64.75 
er 65.75 68.75 63.75 66.75 
WOME e occu 67.75 70.75 65.75 68.75 


For rough bungalow siding, add $2. 


Finish—Rough—S2S or S4S, 10 to 20’ 








;- Clear r A 
Width— 1” 1%4-14%”" 2” 1” 1%-1%” 2” 
_ $80.50 $87.50 $85.50 $75.50 $82.50 $80.50 
, ee re 82.50 89.50 87.50 77.50 84.50 82.50 
5, 6, 8”.... 84.50 91.50 89.50 79.50 88.50 86.50 
ee wesc 85.50 92.50 90.50 80.50 89.50 87.50 
ae” actsenes 88.50 95.50 93.50 83.56 92.50 90.50 


. 84.50 91.50 89.50 79.50 87.50 85.50 


Other specified lengths, yee $2. No charge for 
eliminating 10- and 20-foo 


Vertical grain clear, moar 4”, 6” and 6”, add $10; 
8”, 10” and 12”, add $15. 


For 22 & 24’, add $6, and for 26 to 32’, add $14 to 
10/20’ prices. 


Short Finish—Rough—S2S or S4S 


Clear. 


” ” ” ” 


% % 
3’-4'6" 5'-9' 3’-4'6" 5’-9" 3’-4'6" 5-9" 


Width— 
Riek sinsiery $47.50 $57.50 $54.50 $64.50 $52.50 $62.50 
De, eee 49.50 59.50 56.50 66.50 54.50 64.50 
Ph eee hye S1n 54.50 64.50 61.50 71.50 59.50 69.50 
| re 65.50 75.50 72.50 82.50 70.50 80.50 
Rees iecp0:9-020:.5 67.50 77.50 74.50 84.50 72.50 82.50 
8S t0' 6" 2.060 44.50 54.50 51. af 61.50 49.50 59.50 
a ere 42.50 52.50 49.50 59.50 47.50 57.50 
Re vos wsTecains 44.50 54.50 53.50 63.50 61.50 61.50 
DB  caoiereigies 44.50 54.50 51.50 61.50 49.50 59.50 
Ee cokvid eraierett 49.50 59.50 58.50 68.50 56.50 66.50 
Se 60.50 70.50 69.50 79.50 67.50 77.50 
Be Sier-60:6:6% 62.50 72.50 71.50 81.50 69.50 79.50 
S40'C” icc 39.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2, 


Shop, Rough, or S2S, Random Width 
and Length, 8 to 20’ 
1” 1%-1%” 2” 2%” 8° 4” 6&8” &6" 
5” & Wdr..'42.50 52.59 45.50 75.00 73.00 77.00 81.50 


Short Stock, “A’’ and Better, Rough, 
S2S, S4S, or T&G 


7.” 14” & 1%" 

Over Over 

Width— 20-40” 42-54” 54-96” 20-40” 42-54” 54-96” 
Se Sener 7 50 $44. +4 $54.50 $44.50 $51.50 oe. 50 
De eiecuiateeie 9.50 46.50 56.50 48.50 55.50 65.50 
ee eeexer ce 39.00 46,60 56.50 46.50 53.50 63.50 
oer ee iere. acer 44.50 51.50 61.50 53.50 60.50 70.50 
Oe eee ners 55.50 62.50 72.50 64.50 71.50 81.50 
Baa cia, aanie'si 57.50 64.50 74.50 66.50 73.50 83.50 


3 to ..6”... 34.50 41.50 51.50 43.50 60.50 60.50 


WEST COAST SPRUCE 


(Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 12.--The following are 
prices prevailing here today: 


AGH ss aint eens Gee eel Oe eee ee ee $71.00 
ee OE MOEN 855.005 G, ve bai ges Bowe 61.00 

POVOL BiG, FONG. 6. kos eee oe eens Rt Seam 34.00 
ase ame Robe ee eee ar 35.00 

AMRMMN ve ap hs aio ual aice ao ae EL EN eo ayie biel oragatp ake gr Nee 6.50 
Factory stock, ee ne he re re ge ena 32.00 
GS RA ere nrg ee oa eee 40.00 

i BLS Ras aig win sre acta ily ier an Wire 43.00 

eT etre ae eT 43.00 

rer RONEN ec ots ese cb Sie al 45.00 

Conmpion rough dimension... . 2... 2... eee. 22.00 
Box lumber, green..............-0ssseeece 15.00 
PR ION oan 5 aaa wie Stacey ole 18.00 


OAK FLOORING 


Cincinnati, Ohio, April 10.—The following 
are average prices, carload lots, Cincinnat! 
basis, obtained for oak flooring during the week 
ended April 1: 

33x116” 2x2” 8x2%” %x1%” 34 x2” 


Clr. atd. wht. 189.06 ..... 97.21 


Clr. qtd. red er veces OREO a ak 
Clr. pin. wht. 97.00 > boas 99.12 71.35 
Clr. pin. red 98.00 a 97.38 58.39 
Sel. pln, wht. 72.88 ery $2.54 52.67 


Sel. pln. red = 72.62 ‘aes J 
No. 1 com... 39.97 ea 51.50 33.06 
No. 2 com... 15.03 AS ccare 17.98 asia’ 
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CYPRESS 


The following are current f. 0. b Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory 

Tank FAS Selects Shop Bow Peck 
4/4 ...$119.50 $107.50 $ 77.50 $47.50 $25.50 $24.00 
... 124.50 112.50 87.50 57.50 28.50 26.00 
6/4... 127.50 115.50 90.50 60.50 28.50 26.00 
8/4 ... 1386.50 123.50 98.50 68.50 29.50 27.00 
16/4 ..- 340-706 P2676 106,76 TOTS nccks coves 


12/4 ... 142.75 129.75 104.75 (C4) execs 
16/4 ... 147.75 134.75 109.75 79.75 ..... eauath 
Boards 

No.1 No.2 
ed 66 DIMOU snc hw so wre hie Soke $50.50 $32.50 
Finish, S2S 

Clear heart A B 0 D 


1x4 to 12” ran- 

dom lengths.$112.00 $100.00 $90.00 $76.00 $56.00 
1x2 to 11” spec- 

ified widths, 

random lIgths. 111.00 99.00 89.00 75.00 56.00 
1x12” random 

Jengths ..2.0% 109.00 107.00 97.00 83.00 63.00 


For specified lengths add $2. 


For 5/4 add $5 to above prices; for 6/4 add $8; 
for 8/4 add $16; for 5/4 and 6/4 selected No. 1 
common add $3; for 8/4 add $6. 


YELLOW CYPRESS— 


Factory 
No. 1 No. 1 No. 2 
FAS Selects shop common common 


4/4...$105.00 $90.00 $50.00 $40.00 $30.00 
5/4... 110.00 95.00 60.00 40.00 30.00 


Boards 
No. 1 No. 2 
common common 
te G-, 8- Gn@ T-ING: «6 6c ccciccee $45.00 $35.00 
MRA: 6 66 oes oe bx OKC RE RSS 50.00 40.00 
Teinch randOm® POCK....ccccccccess , ti ere 


St. Louis, Mo., April 12.—The following are 
current quotations on cypress f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Bow 
MN ei ae be ten aa eta $74.75 $44.75 $22.75 
Cat ere 84.75 54.75 25.75 
Le eee $125.00 87.75 57.75 25.75 
(S SR ee - 1383.50 95.50 65.50 26.50 
ht eoeee 154.50 106.25 MG (faaue 
Tle ceccccscccs BOG BOs TO fk éeen 
LT, « 406.500 F526 SESS ..xccx 
PCCM TANGO: écececccdecea vaca Sileae weed $21.00 
Finish—S1S or S2S 

Olear heart A B C D 
lx 4 to 10.$110.75 $ 98.75 $ 88.75 $74.75 $55.75 
os ee 118.75 106.75 96.75 82.75 62.75 
PELE ccc BORG FETE FIBTG cccec cece 
: > (, eee 242.00 180.75 120.76 .nces. coves 

Add for 144”, $5; for 114”, $8; for 2”, $15.75. 


Common Grades—Rough 


No. 1 No.1 
Old stock New grade No. 2 
SEO tO. IOP. ciiceiicwccnas $ 49.50 $41.50 $31.50 
ERIS” ccccccccccccceces GRO 4650 Sune 
For random stock, and lengths 8 to 16 feet or 
8 to 20 feet. deduct $2 from prices of above items. 


Siding, Flooring Etc. 


B 9) 
1x4, 6 and 8” drop siding 
flooring, ceiling, casing 
QNd DASE .ccccccecses HlIS.25 $97.25 $87.25 
14%x4 and 6” bevel siding 48.25 41.25 36.75 
Bungalow siding, from 
14%x8” stock ......... 71.25 60.25 57.50 


No. 1 Cypress Pickets 
14%4x1\%” 14%x1\” 1x3” 
WiNOt, CIO 6k koc ces $ 28.75 $43.50 $48.50 
WOGE <<, cared Rate a 32.75 50.00 55.50 


Panel Stock, 8” and Wider 


& ” ” ” 
$45.50 $5325 $68.50 ss on 








Boards (Yellow Cypress) 
No. 1com. No. 2 com. 


PUNO so eencacns con wedadameaen $34 $24 
Eater entindsnvepauweanaawas 34 25 
GONG océte cece wcee paaseutee es 36 25 
RMT Winrw) a wk ds eee wm etka eee 3 28 
Peck 
i SN an cu o's sean eanwoses eaeekaewus $18.50 


Cincinnati, Ohio, April 10.—The following are 
average prices f. o. b. Cincinnati: 


RED CYPRESS— 4/4 5/446/4 8/4 
| Lo eee re $110 $115 $125 
ee 85 95 100 
eee 55 65 70 
No. 1 com. ran. 

widths ..... 37 42 45 
No. 2 com. ran. 
widths ..... 26 30 32 

YELLOW CYPRESS— 

i). Ser err $ 95@105 $110@115 $125 
ee 75 80 85@ 90 95@100 
Ere 47 50 60@ 65 68@ 75 
No. 1 com. ran. 

oo ee 32 40 42 
No. 2 com. ran. 

widths ..... 25 28 30 
Pere OOO 9B eccieee | wc uetwles 
SRL ae OU) OE wcckeses cccesaeer 
te OG NGeaCOe GO° scdeadex eenedewe 
ERIC Gas NOGARO GE avacsaae seneaaa'e 


MAPLE FLOORING 


The following are current prices on maple floor 
ing, f. o. b. Cadillac, Mich., basis : 


Face— Clear No.1 Factory 
S/S BER” GS cass $55.00 $40.00 ere 
ROAGGEEOE ks ecanineeas 85.00 58.00 15.00 
ROR” db 6 walencaa. we 87.00 62.00 18.00 
BPR) he ecewecevce 90.00 65.00 20.00 
CE, v.66 aie ek oer 80.00 60.00 23.00 
Te =e 95.00 75.00 30.00 
REPIGRE) 6 wtawncenweun 90.00 75.00 35.00 


For Editorial Review of Current Market Con 
ditions See Page 39 


NORTHERN PINE 


Minneapolis, Minn., April 10.—Country yard 
trade shows some improvement, tho still con- 
fined mainly to single car orders. Retail stocks 
are very low. The policy is to buy only as 
orders require yard stocks to be replenished. 
City trade is looking up again. Factory demand 
is not yet up to normal. Mills are all operating, 
but stocks of dry lumber are small and broken. 


New York, April 10.—A good deal of white pine 
is being sold and the market is strong. 


North Tonawanda, N. Y., April 10.—More lum- 
ber was shipped last month than for any simi- 
lar period within a year. Orders are being 
booked over a wide range, gradually developing 
into a healthy movement of all kinds of stock. 
Yard supplies are being replenished by rail 
receipts. Prices are firm. 


Buffalo, N. Y., April 12.—Most grades of 
northern pine are in fairly steady demand. 
Prices hold firm in the better grades, but lower 
grades are a trifle weak. Most of the lumber 
selling is for building purposes and the outlook 
is bright. 


Boston, Mass., April 11.—There is a little im- 
provement in the demand for northern pine, the 
increased interest being shown mainly by the 
retail yards. Orders are running mostly to sin- 
gle car assortments. Quotations on the better 
grades hold fairly steady. Stocks of dry lum- 
ber in the better grades are restricted and more 
or less broken. 


EASTERN SPRUCE 


New York, April 10.—Eastern spruce is a big 
factor in the lumber market in the metropolitan 
district. The big manufacturers in eastern Can- 
ada are liquidating and their lumber is coming 
into the local field in large quantities. All ship- 
ments of eastern spruce are sold in advance. 


Boston, Mass., April 11.—Improvement in the 
demand for eastern spruce is generally reported 
this week by producers, distributers and retail 
yards. The base quotation on rail shipments of 
dimension to retailers is $40. One large pro- 
ducer who is well supplied with orders has ad- 
vanced prices to $42. Rail shipments of dimen- 
sion are quoted, 8-foot to 20-foot lengths: 8-inch 
and under $40; 9-inch, $41; 10-inch, $42; 12-inch, 
$44. For every 2 feet or fraction of 2 feet over 





BABCOCK 











Victor Step Ladder 





Spruce 


Everything in Ladder line. 
Write for Illustrated Catalog 
and Latest Reduced Prices. 
We Pay the Freight. 
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Extension Taper Single 
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Fruit Single 
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W. W. Babcock Co., Bath, N. Y. 














92 


AMERICAN LUMBERMAN 


APRIL 15, 1922 








Information for Making Money 


without obligation, will be sent to you upon 
request regarding this handy ‘‘out of the 
way’’ stairway. There's already a good 
market for them among your customers. 


Saves Nearly 


Folds up out of way 
Half a Room. 


when not in use. 









Bessler 
Movable 


Stairway 


You'll find them 
easy to sell from illustrated 
folders and specifications we 
supply. Ideal for making sleep- 
ing rooms out of attics or work 
rooms above garages. 


< 


Write for sales plan today. 


The Bessler Movable 


AKRON, OHIO. ~ Stairway Co. 


Go After the 


Farmers’ Trade 


They will need lum- 
ber for new build- 
ings and repairs. A 
good trade builder 
is the 


Monarch Meal 
and Feed Mill 


It affords you an opportunity to get close to 
farmers. While you are grinding their oats, 
rye, buckwheat, etc., you can talk over future 
building jobs. Ofttimes they will take home 
a little jag of lumber with the grain. 


Write today for catalog. 


Sprout, Waldron & Co., Muncy” Pa. 


ADVERTISE NOW 


among your trade by us- 
ing our leather special- 
ties, which create friend- 
ship and good will. 


Appropriate for Con- 
ventions, Banquets, 
Souvenirs, etc. 


Pocket-Books 
Bill Folds 
Memo Cases 
Key Cases, Etc. 


Let us quote 
prices by mail. 























The Beach Leather Company 


28 Years Experience. COSHOCTON, OHIO 











Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 























20-foot $1 is added. City and suburban yards are 
inquiring for random and the market is a little 
firmer. Random quotations: Provincial, 2x3 to 
2x7, $29 to $31; 2x8, $36 to $37; 2x10, $40; Maine, 
2x3 to 2x7, $32 to $34; 2x8, $38; 2x10, $40. North- 
ern and eastern boards are still dull. Merchant- 
able spruce covering boards, 5-inch and up wide, 
8-foot and up long, planed one side, will not 
bring more than $30 unless the quality is excep- 
tionally high, and $33 is the top price quoted. 
For 4-inch and up $28 is asked. Matched boards, 
10-, 12-, 14- and 16-foot, are offered at $32 


to $34. 
WHITE CEDAR 


Minneapolis, Minn., April 10.—Post trade con- 
tinues fair tho somewhat spotted, and most pro- 
ducers have had a fair run of orders lately for 
poles. Prices are no higher, but are bound to 
rise, it is believed, as soon as a steady demand 


is apparent. 
HARDWOODS 


Chicago, April 12.—A material improvement in 
the hardwood market has been noted during the 
last week, as regards demand for the higher 
grades. Lowers remain slow, and a source of 
worry to the manufacturers. The current de- 
mand is better distributed than has recently 
been the case, but the building trades continue 
to be the principal customers. Inquiries, too, 
are more plentiful. Tho some weakness on 
lower grades is generally reported, the price 
level as a whole is unchanged from last week. 


Minneapolis, Minn., April 10.—Some improve- 
ment has been noted in demand from furniture 
and sash and door manufacturers. Northern 
hardwood supplies are light, and all reports show 
an extremely small winter output of logs. The 
southern hardwood situation is firmer since 
spring floods have cut off shipments from many 
mills. 





Kansas City, Mo., April 11.—Inquiries continue 
plentiful enough, but outside of some regular 
buyers it is hard to land orders. Bad weather 
has interfered with the mills and reports from 
some of them in the bottom lands say it will be 
thirty days or more before they can begin to 
get out logs in any supply. Clears are harder 
to get. Lower grades are in plentiful supply, 
but demand for the cheaper items is not brisk. 


New Orleans, La., April 10.—While the upper 
grade items in scarce supply find an improved 
market at firm prices, lowers are still in slug- 
gish demand with offered prices unsatisfactory. 
Production continues sharply curtailed in the 
high-water area. 


New York, April 10.—Hardwood flooring is in 
active demand as the building boom continues to 
gain in proportions thru the metropolitan dis- 
trict. Oak and maple are among the most sought 
after items. 


Buffalo, N. Y., April 12.---The hardwood de- 
mand shows a slight improvement, due to in- 
crease in building operations, but factory buy- 
ing continues on a_ small scale. Furniture 
plants are keeping fairly busy, and are expected 
to be in the market shortly for stock. 


Boston, Mass., April 11.—The hardwood mar- 
ket shows some improvement. New England 
buyers are still ordering with caution. Whole- 
salers covering points outside New England re- 
port a healthy growth in orders from manu- 
facturing centers. There is a very fair inquiry 
from the piano trade. Manufacturers of house 
finish are buying more freely, and recent build- 
ing statistics indicate steady improvement in 
this quarter. The call for hardwoods from 
automobile manufacturers is more. active. 
Quotations, FAS, inch, ash, white, $110 to $115; 
basswood, $90 to $105; beech, $80 to $85; birch, 
red, $150 to $155; sap, $120 to $130; maple, $85 
to $100; oak, white, plain, $125 to $135; quar- 
tered, $155 to $160; poplar, $130 to $135. Altho 
flooring is still quiet, prices hold up fairly well, 
and improvement is looked for in the near fu- 
ture. Western birch and maple flooring, }%x2%4 
face, is offered at $99.50. Northern makes are 
quoted at $93 to $95. 





Columbus, Ohio, April 10.—There is an in- 
creasing demand for hardwoods. Retailers are 
the best customers, but factories are also buy- 
ing liberally. Concerns making boxes, imple- 
ments, furniture and caskets are buying rather 
actively. The better grades are scarce and there 
is also a growing scarcity in the medium grades. 
Lower grades are selling better. Prices at the 
Ohio River for oak are: 


FAS No. 1com. No. 2 com. No. 3 com. 
Quartered ..$150 $85 $50 er 
PIBIN sana 115 65 40 $20 


Cincinnati, Ohio, April 11.—There has been 
some improvement in the volume of hardwood 
sales, with an especially good demand for floor- 
ing. Building construction demand is fairly 
good. The consuming manufacturing trade is 
ordering in only hand-to-mouth fashion. Prices 
are unchanged. 


Baltimore, Md., April 10.—The volume of hard- 
wood business shows some gain. Prices show a 
tendency to increase. The export trade is im- 


proving. 
HEMLOCK 


Chicago, April 12.—The feature of the hem- 
lock market is the strong demand which has 
recently developed for select No. 3, dry stocks 
of which are very scarce. This has resulted in 
some manufacturers having advanced their 
prices $1 to $2. Otherwise the hemlock market 
has not changed considerably during the last 
few weeks. Canada is buying some, as are the 
home States, but eastern trade is rather dull, 
and Chicago territory takes little else of build- 
ing grades than No. 2 boards. Industrial trade. 
however, is improving gradually, and large: 
quantities of crating material and similar stuff 
are being sold. 


New York, April 10.—The demand for hemlock 
is good, especially 2x4. Mixed cargoes are being 
received and the planks are finding a ready mar- 
ket in New Jersey. Prices show a tendency to 
increase. 


North Tonawanda, N. Y., April 10.—A steady 
improvement is noted in the hemlock trade. 
Dealers find that consumers show an increasing 
desire for prompt shipments. Building is on the 
increase. Yard stocks are short in some lengths 
Prices have stiffened and advances are in pros- 
pect. 


Boston, Mass., April 11.—Eastern hemlock is 
moving slowly and offerings are light. Some 
producers retain sufficient confidence in the fu- 
ture of the market to hold their eastern clipped 
boards, 10-, 12-, 14- and 16-foot, at $35, but $32 
is more generally quoted. One recent sale was 
put thru at $31. Some very good random hem- 
lock boards are being sold at $30. Very little 
hemlock dimension lumber is being offered or 
inquired for. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., April 8.—Order files at the fir 
mills are filling up and the market is very firm. 
In the last three weeks, during which time there 
has been a considerable volume of car material 
business and also an unexpectedly heavy aggre- 
gate of yard trade, the situation has shifted from 
extreme weakness to undoubted strength. Mill- 
men are buoyant and wholesalers report in- 
creased business. 


San Francisco, Calif., April 8.—Increased 
strength is shown by the Douglas fir market. 
with advanced prices on both clears and com- 
mons. Rough green commons have advanced 
about $1 and rough clears about $2 to $5. North- 
west mills are pretty well supplied with orders. 
and it is hard to get California orders for spe- 
cials filled promptly. With a number of steam 
schooners tied up, the influx of unsold random 
has been checked and there is a better tone to 
the California market. Commission men and 
mill agents have numerous inquiries, and some 
large inquiries have been received from south- 
ern California yards. 


Chicago, April 12.—The Douglas fir trade is 
developing satisfactorily in this territory, with 
retail yards coming on the market more freely. 
Local distributers report it increasingly difficult 
to place business on the west Coast owing to 
the low and broken condition of desirable stocks. 
The market is very strong on most items and 
shows a distinctly advancing tendency. 


Kansas City, Mo., April 11.—Demand for fir 
has been improving and the market has a much 
better tone. Stocks are short at many mills 
and prices are tending upward. Some mills 
are demanding a premium on mixed cars and 
specified lengths, and in some cases manufac- 
turers refuse to accept orders for specified 
lengths on boards or shiplap, and in other cases 
will supply specified lengths only in mixed cars. 
Finish and vertical grain flooring are about the 
only items to be had without restrictions of 
some kind. 


New York, April 10.—There is no indication 
of a let-up in shipments of fir and spruce. The 
eastern market has been informed that increased 
demand for Pacific coast and export consump- 
tion will result in a diminution of local cargoes, 
but representatives in New York of the western 
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een mill Owners say the demand is keeping pace 

ood with arrivals, and prices hold firm. 

Or - eae 

irly Boston, Mass., April 11.—Large cargoes of 
Is Douglas fir are being brought into New England 

ces territory, but the volume of business is probably 


more satisfactory to sellers than the prices they Above is a horizontal cross 


are obtaining for their lumber. Many retail e e section of the Evans Process 
rd- rarda " : : at - 

yards have stocked Douglas fir dimension, ran- V | f S Door. You can readily s 
va dom and boards for the first time this season. a ue 0 cience In pe this fig light Zi 
m The retail dealers are finding it possible to buy y 


ordinary schedules of fir dimension for a little 
less than is quoted them for corresponding 
lengths and sizes of eastern spruce or southern 


Door Making Proved tes. Ral substantial and 


m- é . Pies ; 2 
pine. Mill reports indicate greater confidence : 
<9 ' and a firmer tendency on the part of producers. — oe — poh — 
reg them, vans rocess oors nave firmiv 
in : * 
‘ain WESTERN PINES established the soundness of the principles 
ket San Francisco, Calif., April 8.—Inquiries for incorporated in their construction. Their 
ast shop and upper grades of white and sugar pine durability, sanitation, proof against per- 
the are numerous, but stocks are limited and as- ib] h . ki d ili h b 
ull, sortments broken. Some orders are being taken ceptible shrinking ana swelling have been 
ld- right along, but the volume is not what it would fully demonstrated. Sound proof asa hol- 
de be if stocks were normal. Mills are not anxious low partition 
Ber to quote on new season air dried stock, which p . 
uff will not be ready for shipment before July at EVANS 
most plants, as they will be late in starting 
because of snow in the woods. A number of Carnahan Process Doors 
Ck mills plan to start during April, but some will 
ing be delayed until May. According to reports re- . : : : 
ar ceived by the California White & Sugar Pine are winning the approval of quality builders 
to Manufacturers’ Association, for the week end- everywhere. They have been installed in 
ing April 1, sales showed the following average ’ ~ . sld. 
_ prices at mills: White pine, Nos. 1 and 2 clear, some of the country s finest office build 
dy $116.00; C select, $95.70; No. 1 shop, $61; No. 2 ings, hospitals, schools, hotels and resi- 


shop, $47.70; No. 3 shop, $27.20. Sugar pine, 


| nces. Their use is increasing annually. 
ng Nos. 1 and 2 clear, $156.20; C select, $123.30; de oes 2 y 












































he : i. ae : rc . <= %« ‘ ‘ P 
be on ge a ro ga a + pare No. My shop, Prices will be furnished gladly upon 
i $25. eports from an per of white and sugar : aa : oe 
soa pine mills in California and the Klamath Falls receipt of lists covering eis sen 
districts showed that shipments during March, ments for special millwork and doors. 
- aggregating 18,909,000 feet, were widely dis- 
a. tributed thru the Pacific coast, middle West and 
wal eastern States. The mills have a growing east- 
ai ern demand for white fir. 3 
32 se SE Carnahan Manufacturing Co. 
biicee Kansas ity, oO. pril 11.—Business is 
‘as ’ 
an limited, because of the difficulty buyers have in MAKERS OF SEE CIAL MRS FOR 
t] finding the stock they want, which is mostly 
= upper grades and particularly shop lumber. LOOGOOTEE, INDIANA 
There is some demand for yard stock on mill 
orders and a fair amount of transit car business. 
fir New York, April 10.—There is a good demand 
m for western pine, but arrivals are not especially e e 
we heavy. It is said most of the western pine is p 
ie being sold in the middle West, and shippers are Good roposition for Dealers 
ein disinclined to enter the more or less competi- 
tive market now ruling in the metropolitan dis- : > 
- pet 8 po Write today for full informa- PATENTED IN U. S. AND CANADA. , 
i ——_- tion about how you can sell every . Z: 
. Buffalo, N. Y., April 12.—Trade in western farmer in your community the i rr rant. <-o J. 
stock shows a little better feeling. More in- patented hardware to make the frat i) = : eS > = es in 
2a yuiries for the California pines are being re- — ON VF eee ‘4 
st ceived and a few more orders placed. Shop F i ~ , a ie . & A in, Wa 
~ lumber continues very scarce and strong, but N arm ia nt ay fh ory — ‘eo / - — 
: in the lower grades stocks are plentiful. CW ra ih ey i g - 1s ie 
ed ante ~~, Gate | Peek ee et 
Sa Boston, Mass., April 11.—There has been a 4 ae 4, Z Pe a Ae Swi 
ng little more inquiry for western pines, and in- No obligation. Double profits—one Mi =. - ll 4b. 
; creased building activity will stimulate buying. profit on patented hardware we manu- a ley Yes 
m Quotations on tne. hiaher aeadece are fabte Oe facture and another on lumber you'll ny ane PK 25 ~ -: eS ry ¥ 
m wuotations on the higher grades are fairly Grm. sell. Any farmer can make gates with if a ef A all 74 A 
rae Common grades of Idaho white pine are offered common tools. Mm 4 - <a — a Wl: BE 
nd at the following list: No. 1, 1x6, $77.50; 1x8, Hi 48 21 44 bate ot ay wri 
Nes $78.50; 1x10, $79.50; 1x12, $83; No. 2, 1x16, $67.50; A postcard will bring the facts. i AM 
i 1x8 and 1x10, $68; 1x12, $70.50; No. 3, 1x6, $41; , 
IxS and 1x10, $42.50; 1x12, $43.50. & M H 130-32 South Chi Ill 
A. ¢ FLEUMOS, Ciinton Street, icago, Ill. 
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ie Chicago, April 12.—The redwood market is 
‘It showing gradual improvement, featured by the 
to demand from retail sources. Industrial business 
a. remains quiet, altho this also is increasing e ° 
a somewhat. Coast stocks are very low and ul Ss ong e 
broken, and much difficulty is encountered in e 
placing business. Prices are unchanged from I t E M ll 
‘it the new levels established in March, and dis- n Oo very 1 
h tributers regard them as stabilized for the sum- 
~ mer, Actual service records show that 
- San Francisco, Calif., April 8.—Conditions in a can be depended upon 
the redwood market are favorable, with produc- ive y servi ri ini- 
a tion increasing and a fair volume of ee Portable or pips aa sen “a - eo 
Mes The California yards arg buying more freely. Stationary Mills mum of upkeep cost. et us te 
e The southern California situation has improved ¥ you why Knight Mills are superior. 
2 ‘somewhat. Supplies of dry clears are short and iG 
x the mills are trying to increase their stocks by Full description in our catalog 
the use of dry kilns. The demand for siding is write for one. 
in excess of production. Eastern business looks 
= promising for the year, with a steady volume of e 
- inquiries. The percentage of orders has in- The Knight Mfg. 
cs creased and reasonably prompt shipments are 
being made. C 
>= g eee ompany 
8, Kansas City, Mo., April 11.—Dry stock is not ** They’re made to make good "’ 
. easy to get and prices are firm. The demand on Hard or Soft Wood. ee 5. eee 
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$62; partition, B&better flat, $60. 





[ SO Longleaf dimension is. receiving a good share 
of attention and quotations are fairly well main- 

For Prompt tained. For ordinary schedules, short lengths 

up to 24-foot, f. 0. b. Boston quotations are: 

Movement 6-inch, $50; 8-inch, $52; 10-inch, $56; 12-inch, 


$62; 14-inch, $68; 16-inch, $75. Carefully se- 
lected timber, fine grained, extra dense and 
with a high resinous content, is offered at 
higher prices. 


Below you will note several items of Cypress, the product of 
our own mill at Deering, Mo. We show first the different items 
with prices f. o. b. Deering, then below this, opposite item num- 
Pick out the city 


New York, April 10.—The demand for south- 


bers delivered prices to different markets ern pine continues extremely heavy, and prices 


REAL VALUES 














| Band Mills: DEERING, MO., 








~ Wisconsin Lumber Company 


Sales Office: CHICAGO, ILL. 




















for siding and moldings is good and a somewhat 
better demand for lumber is evident. 


New York, April 10.—Redwood continues in big 
demand in this territory and in certain localities 
it is being used almost exclusively in erecting 
“bungalow colonies.’’ The industrial demand 
also is improving steadily. 


Boston, Mass., April 11.—There is a moderate 
volume of business in redwood and quotations 
are fairly firm and steady. Suburban and coun- 
try yards are inquiring for siding. The use of 
redwood is growing here in the East. Archi- 
tects are becoming interested in the artistic 
possibilities of redwood as interior finish for 
bungalows and summer homes. 


Buffalo, N. Y., April 12.—Redwood dealers re- 
port a fair amount of business, largely in siding, 
and they expect an active period in the build- 
ing line in the next few weeks. The market holds 
strong, having gone up within the last two weeks. 


NORTH CAROLINA PINE 


New York, April 10.—North Carolina pine is 
tinding ready takers as fast as the dealers can 


get hold of it. Prices are very firm, with an 
increase expected at any time. 


Buffalo, N. Y., April 12.—The North Carolina 
pine market is firm. The mills have a fair 
amount of business on hand, but their orders are 
not showing any great preponderance over the 
amount of lumber turned out. Six-inch roofers 
are quoted at $29.50. Some transit stocks are 
still available. 





Boston, Mass., April 11.—The North Carolina 
pine market continues strong, with demand im- 
proving. Kiln dried rough edge, 4/4 under 12- 
inch, is quoted at $62.50, with air dried stock 
$1 or $2 less. The lowest prices quoted on 1x4 
shortleaf flooring and partition are: A rift, $70; 
3 rift, $65; C rift, $54; B&better flat, $53; par- 
tition, B&better, $55.25. 





Baltimore, Md., April 10.—Conditions in the 
North Carolina pine trade are improving. The 
demand is on the increase and some further 
reductions have taken place in local stocks. 
Prices show a rising tendency. 


SOUTHERN PINE 


Chicago, April 12.—-The southern pine market 
has shown further improvement during the last 
week, and is showing much strength. Prices 
have advanced an average of $1 to $2 practically 
thruout the list. Inquiries are plentiful, and 
local distributers look for a very excellent busi- 


ness just as soon as the weather become more 
permanently fair. 
Kansas City, Mo., April 11.—Orders for south- 


ern pine continue to show a gain and the list 
shows increasing strength. The only slowness 
is in the upper grades. Mill reports indicate 
that orders are running ahead of production. 
Shipments have been somewhat slower because 
of bad weather in the South. There is a very 
active demand for No. 2 boards, most mills 
having been practically cleaned out of No. 3. 
The demand is especially strong for 6- and 
s-inch, prices on which have been advanced. 
Some mills are short on B flooring and other 
mills are long on it, and prices show consider- 
able variation. Industrial buying is very spas- 
modic, most of it being for railroad account. 
The timber demand is small and the market is 
weak. Low grade stuff used for crating has 
been in demand recently. 


New Orleans, La., April 10.—Reports indicate 


that last week’s bookings slightly exceeded 
those of the week preceding, that production 
also increased somewhat for the week, while 


shipments just about held their own. Tho de- 
mand is taking on a wider range over the list 
as spring advances and general building opens 
up. Mill assortments continue more or less 
broken, and the price trend on wanted items in 
small supply is distinctly upward. Exports are 
looking up a bit, with increased shipments re- 
ported from several of the Gulf ports. 


Boston, Mass., April 11.—There is a distinct 
improvement in the tone of the southern pine 
market. Mill reports indicate an increase in 
the demand for certain grades of building lum- 
ber. Retailers are doing more business and 
buying flooring, partition and roofers. No. 2 
common is offered at $29 to $31.50 for 6-inch; 
roofers at $30 to $32.50 for 8-inch. Top prices 
quoted for longleaf flooring and partition, 1x4, 
are: A rift, $80.50; B rift, $75.50; C rift, $68.50; 


. Sage ; hold very firm. Some wholesalers report diffi- 
nearest to you as a price basis if you are not represented hereon culty in getting stock to supply actual require- 
and write us. ments. 

F.O.B. Deering, Mo. 4 2—Th bikie is 
ITEM 1. 100M’ 5/4 No.1 Com. Yellow Cypress Random Rough om Buffalo, ‘N. Ven April = The prrernen er 
ITEM 2. 100M’ 6/4 No.1 (Com. Yellow Cypress Random Rough southern pine has been on a more satis actory 
ITEM 3. 100M’ 5/4 No. 2 Com. Yellow Cypress Random Rough 7 basis than for some time and seems likely to 
ITEM 4. 100M’ 6/4 No.2 Com. Yellow Cypress Random Rough 17 increase, as much building is going on and more 
ITEM 5. 25M’ 1x8” No.1Com. Yellow Cypress Random Rough 28 will soon be under way. Prices are firm at the 
ITEM 6. 100M’ 1x10” No. 1 Com. Yellow Cypress Random Rough 29 recent advance 
ITEM 7. 100 M’ 1x8” No. 2 Com. Yellow Cypress Random Rough 18 ; 
; Cincinnati, Ohio, April 11.—There is a fair 
Baltimore Pittsburgh improvement in the demand for southern pine. 
Boston New York Phila. Rochester Buffalo Cleveland ee Te ee are sane % oie 
ITEM 1 $39.00 $38.50 $38.00 $37.00 $36.50 $35.50 suilding activity is becoming marked, and as 
ITEM 2. 39.00 38.50 38.00 37.00 36.50 35.50 builders have little lumber in stock they are 
ITEM 3. 32.00 31.50 31.00 30.00 29.50 28.50 buying as they need it. Prices show an up- 
ITEM 4 32.00 31.50 31.00 30.00 29.50 pen ward tendency. 
ITEM 5 43.00 42.50 42.00 41.00 40.50 x CYPRESS 
ITEM 6 44.00 43.50 43.00 42.00 41.50 40.50 
ITEM 7 33.00 32.58 a200 ste 30.59 29.50 New Orleans, La., April 10.—-A_ steadily 
Toled strengthening market is reported, with bookings 
Detroit Indianapolis Davenport and shipments gradually increasing, and prices 
Grand Rapids Omaha Rock Island Kansas City, virtually unchanged. Mill stocks are in good 
Columbus Chicago Moline Mo. St. Louis supply and as a rule in good asortment, with 
ITEM 1 $35.00 . 5 = oe production steady. Few or none of the south 
ITEM 2 35.00 34.00 34.00 31.00 : Louisiana mills, it appears, have been affected 
ITEM 3 28.00 27.00 27.00 24.00 22.50 : 
ITEM 4 28.00 27.00 27.00 24.00 22.50 as yet by high water conditions. Rate adjust- 
ITEM 5 39.00 38.00 38.00 35.00 33.50 ments downward are helping to broaden dis- 
ITEM 6 40.00 39.00 39.00 36.00 34.50 tribution somewhat. 
ITEM 7 29.00 28.00 28.00 25.00 23.50 
‘. ° Chicago, April 12.—The cypress market is 
Can surface or resaw as desired featured by a seasonal improvement in retail 
| trade, but industrial trade, tho gaining grad- 
ually, remains rather slow. Demand for the 


upper grades is heavy, but lowers are neglected 
and there is quite an accumulation at the mills. 
No change in cypress prices has occurred during 
the week. 


Kansas City, Mo., April 11.—The cypress mar- 
ket is somewhat better in the way of demand, 
and country trade is picking up a little. Cypress 
stocks in retailers’ hands are small and most of 
the buyers go in for mixed cars. 


New York, April 10.—Cypress continues to flow 
to this market in increasing volume, some deal- 
ers reporting that business in this lumber is 
better than it ever was. 


Boston, Mass., April 11.—Demand for cypress 
is improving and prices are firm. One feature 
of the market is the increasing interest in 
cypress roofers. For 6-inch and 8-inch cypress 
roofers the range is $31.50 to $32.50. For the 
regular grades of cypress quotations are: FAS, 
4/4, $193 to $108; 5/4 and 6/4, $108 to $113; 8/4, 
$114 to $121; selects, 4/4, $85 to $91; 5/4 and 6/4, 
$90 to $96; 8/4, $102 to $107; shop, 4/4, $55 to 
$60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 








Baltimore, Md., April 10. 
slow. Dealers’ stocks are not large. 
ing outlook is encouraging. 


SHINGLES AND LATH 


Seattle, Wash., April 8.—Most grades of red 
cedar shingles are steady, with 5/2 stars showing 
considerable strength. If there is any weakness 
it is to be found in 18-inch stock. During the 
last week the business skies have cleared no- 
ticeably, and the outlook is much improved. 
Small advances have taken place in most grades. 

Chicago, April 12.—Red cedar shingles are in 
good demand and are not plentiful. The best 
demand is for premium clears, which are espe- 
cially hard to get. Prices are firm on the fol- 
lowing basis, f. 0. b. Chicago: XXXXX British 
Columbias, $5.56; premium clears, $4.96; clears. 
$4.66; stars, $3.83. Lath are in fair demand, 
and supplies are limited. Local distributers ¢x- 
pect a big call for them as soon as building 
opens up more fully, with a consequent scarcity 
and higher prices. No. 1 4-foot spruce are 
quoted on the Chicago market at $9; Nos. 1 and 
2 mixed, at $8.50; No. 2, at $7.50, and 32-inch 
spruce, at $3.50. Four-foot No. 1 western hem- 
lock and fir lath bring $8 to $8.25; No. 1 west- 
ern pine lath, $9; No. 1 northern white pine, $14; 
No. 1 northern hemlock, $8.50, and No. 2, $7.50 


The cypress trade is 
The build- 





Minneapolis, Minn., April 10.—Stronger prices 
are the rule, these reflecting conditions in other 
sections of the country. Demand is better here 
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but runs to small orders. Dealers are marking 
up lists in response to mill advices. 


Kansas City, Mo., April 11.—There is a very 
good demand for shingles and prices show more 
firmness. Rite-Grade stock is selling at about 
$2.50 for stars, and $3.50 for clears, and some 
mills are asking 10 cents more. There is a good 
demand for cheaper grades. Mixed cars of 
clears and stars run generally 5 cents higher 
than the market for straight cars. Demand 
for lath is very good, and is especially strong 
for southern pine. Fir lath are around $5, mill 
base, while southern pine prices are unchanged. 
The demand for siding is good with prices steady 
at $36 for 6-inch clear. Some mills take $1 
less for 4-inch, while others ask $1 more. 


New Orleans, La., April 10.—Cypress shingle 
demand is somewhat improved, tho prices are 
unchanged over the shingle as well as the lum- 
ber list. Cypress is reported selling up to cur- 
rent production, while one concern is sold 
ahead on No. 2 lath. With the exception of the 
32-inch lath, acceptances are usually limited to 
mixed-ear orders. Prices are unchanged. Pine 
lath are in good demand, with prices firm. 


Boston, Mass., April 11.—An increase in the 
volume of building operations has stimulated 
interest in cedar shingles. The best makes of 
red cedar shingles from British Columbia are 
now quoted at $5.90 to $5.96 for extras. White 
cedar quotations are a little soft. One make of 
merchantable white cedar extras is offered at 
$5 for the extras and $4.25 for the clears. For 
the standard makes of white cedars quotations 
are: Extras, $5.25 to $5.75; clears, $4.25 to $4.75. 
The recent intense interest in spruce lath has 
slackened somewhat. Local yards are buying 
cautiously and the demand from Pennsylvania, 
New Jersey and New York territory has slowed 
down. For 1%-inch lath, $7.50 is quoted, but 
there is some business at $7.25. For 15-inch 
lath the present range is $8.25 to $8.50. Furring 
is moving slowly. For 2-inch $32 is quoted, but 
there is still business going thru at $30. For 3- 
inch, $1 to $2 less is accepted. Spruce clap- 
boards are quiet, but prices continue to be very 
firm and offerings light. Extras bring $120, 
and clears $115. 


New York, April 10.—Shingles and lath are in 
heavy demand. Prices have fluctuated within a 
range of $1 for the last month. 


Buffalo, N. Y., April 12.—The shingle market 
shows a higher tendency, with extra clears 
quoted at $5 and stars at $4.08. Buying is on 
a small scale at present, but the outlook is 
favorable. 


Columbus, Ohio, April 10.—There is a decided 

strengthening in the shingle trade. Retail orders 
are better and dealers are buying more liberally. 
3uilding operations are active in many localities. 
Red cedar shingles sell at $4.85 for extra clears, 
and $4.05 for stars, delivered in Columbus. Brit- 
ish Columbia XXXXX are in fair demand. Lath 
trade is better and prices are firmer. 


WEST COAST LOGS 


Seattle, Wash., April 8.—Log prices are soft- 
ening. Quotations: 

Kin: No. 8 fir logs have slumped $2, to 
$11@12; No. 2 logs are also off $2, at $15@16: 
but No. 1 logs, owing to the scarcity of the best 
grade, are holding firm at $24. The weakness in 
the lower grades is due to accumulation, notably 
at up-Sound points. 

CEDAR: Ten percent base, $20; weak. Cedar 
logs have dropped from the quotation of $22 10 
percent base, and are now off at least $2. It is 
reasonable to assume that for some time the base 
price will be $20, altho there are already conces 
sions at that level. There have been sales of 
camp run cedar as low as $16. Cedar prices are 
off in British Columbia, and also on the Columbia 
River, with a tendency to seek lower levels. 

HEMLOCK: No. 2, $12; No. 3, $10. Hemlock 
logs are also off $2. The slump in the Japanese 
lumber trade has had a depressing effect on hem- 
lock logs, which formerly went in large quantities 
to that country. Moreover, manufacturers are 
showing reluctance to cut hemlock at present. 
The two factors have combined to undermine the 
log market. 


SPRUCE: No. 1, $25; No. 2, $17; No. 3, $12. 
BOXBOARDS 


San Francisco, Calif., April 8.—There is a fair 
demand for pine box shook. Orange shook busi- 
ness is quiet. The deciduous shook outlook is 
very good. Considerable business that would 
otherwise have been handled by box factories 








Save $1200 By Adopting 


Fruehauf Trailer Idea 


A Ford Truck and this Fruehauf trailer can be 
laid down in almost any lumber yard for about 
$1300, including freight and tax. Here is a com- 
bination unequalled for light and medium heavy 
delivery—good for loads up to 2% tons. 



















Fruehauf 
Adjustable 
Pole Trailer 
with Ford 
1-Ton 
Truck. 


Distance between 
bolsters may be varied 
to accommodate loads 
from 8 to 30 feet 

in length. 


Considerably different is that figure of $1300 
from a price of $2500 for a 2-ton truck or $3500 
for a 3%4-ton truck. 


Not only is the original cost less bui upkeep, 
as well, is less. Let us tell you fully about 
the economy of this all steel! trailer. Write 
today for details. 


iz Z We also manufacture 4-wheel trailers 
X72 and models for logging. 


Fruehauf Trailer Co. berrom aia 

















Timber 


Loans 
For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 
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at Klamath Falls has been taken by California 
manufacturers since the strike has been in 
progress. 30x lumber is none too plentiful, and 
prices are fairly well maintained. 


Boston, Mass., April 11.—Some improvement 
is noted in the volume of business. Within the 
last few days inquiries for several important 


buyers are reported. Mixed lots of inch, round 
edge, are offered at $22 to $25. Good merchant- 
able pine boxboards, inch, round edge, are 
quoted at $30. Square edge pine, inch, can be 
found for $35. There are extra good inch, 
square edge pine box boards on offer at $40. 
The disastrous ice storm which swept thru New 
England early in the winter raised havoc with 
small woodlots and many of tne owners are try- 
ing to salvage some of the down timber by em- 
ployment of portable sawmills. 


MAHOGANY 


Boston, Mass., April 11.—Demand for mahog- 
any holds up well. Common grades are sold for 
five or six months ahead. Orders for FAS can 
be placed for fairly prompt deliveries in most 
sizes. The prediction is confidently made that 
importations of mahogany logs this year will 
be close to the record, if they do not achieve a 
new record. For regular orders quotations are: 


4/4 5/4,6/448/4 10/4412/4 
WAG cokes RE $205 @210 $215 
BIO.. 1 COM. 666s 155 160 170 
NG: 2 COM icasass 90 90@ 95 100 


The full range on veneers is 14% to 7 cents a 
foot with 5 cents the usual quotation for a very 
attractively figured veneer. 











FRANK W. BUSWELL, president of the Bus- 
well Lumber Co., of Portland, Ore., died sud- 
denly on Saturday, April 8, at Gates, Ore., at 
the age of 65. Mr. Buswell had been active in 
the lumber business for many years. Be began 
as a common laborer in the employ of Brooks 
Bros., Minneiska, Minn., in the spring of 1881, 
and in less than five years had risen to the place 
of superintendent and manager of the Minnesota 
Transfer branch of Brooks Bros.’ business which 
he was instrumental in establishing. In 1889 





THE LATE F. W. BUSWELL 


Mr. Buswell became a member of the sales staff 
of Jefferson & Kasson, manufacturing and 
wholesale lumbermen of St. Paul, being asso- 
ciated with such men as J. P. McGoldrick, J. P. 
Reardon and E. O. Hawksett, who all attained 
eminence in the lumber world. Mr. Buswell 
then went into business for himself, organizing 
the F. W. Buswell Lumber Co., of Minneapolis. 
About 1905 he purchased a timber tract in Vilas 
County, Wiscensin, and erected a _ sawmill, 
building the sawmill town of Buswell. He oper- 
ated there until completion of cut in 1914 and 
then went west. In 1916 the Buswell Lumber 
Co. was organized at Spokane, moving to Port- 
jand in April, 1919, where a general wholesale 
business in pine and west Coast products is con- 


ducted. Mr. Buswell was president of that com- 
pany and its general manager. Mr. Buswell 


was a tireless worker, a conservative and highly 
esteemed business man of unquestioned ability, 
and of the best type of American citizen. He 
leaves a widow, one son, Walker A.; and two 
daughters, Clair B. Lockhart and Jean Buswell, 
all of Portland. 

DANIEL J. YOUNG, of D. J. Young & Co., 
Chicago, son of the late Captain and Mrs. Wil- 
liam Young, of Vermilion, Ohio, died at the 
Mercy Hospital in Chicago Sunday evening, 
April 9, after a lingering illness. Mr. Young was 
a resident of Chicago for thirty years and owned 
and operated D. J. Young Co., with offices in the 
McCormick Building, and having large lumber 
interests in the southwestern States and in In- 
diana. He was formerly associated with the 
late.William P. Carey in the management of the 
various lumber and timber interests of Carey, 
Lombard, Young & Co., of Chicago. Mr. Young 
was a bachelor and is survived by three sisters, 
Mrs. M. J. Haley, of Helena, Mont., and Mrs. J. 
Manning and Mrs. William P. Carey, of Chicago. 
Funeral services were held on Wednesday at 
the church of Our Lady of Mount Carmel, Chi- 
cago, and the body was taken to Cleveland, Ohio, 
for burial. 


FOREST A. HILL, president of the Speedway 
Lumber Co., Indianapolis, Ind., died at his home 
in that city recently at the age of 44. Mr. Hill 
was born in New Madison, Ohio, and went to 
Indianapolis about eighteen years ago. He was 
engaged in the lumber business with his father 
in Ohio, and then with the Isgrigg Lumber Co. 
and Carter Lee Lumber Co., of Indiana. For 
the last three years he had been connected with 
the Speedway Lumber Co. He is survived by a 
widow. 





JOSEPH V. McNAULTY, general manager of 
the Pacific Coast Lumberman, Vancouver, B. C., 
died in that city recently after a brief illness. 
He was formerly editor of the Western Lumber- 
man, of Vancouver. Mr. McNaulty was 57 years 
old and leaves a widow and one daughter. 





SYLVESTER DINIUS, veteran lumber buyer 
for Hoffman Brothers, Fort Wayne, Ind., died 
at his home in Huntington, Ind., recently, at the 
age of 81. Mr. Dinius had been ill but a short 
time. Until his retirement a few weeks ago he 
had been active in his work of buyer which he 
had carried on for many years. He was a vet- 
eran of the Civil war. 





R. E. GOFF, sales manager for the Lee Lum- 
ber Co., of Tioga, La., died at his home there 
on Wednesday, April 5, at the age of 53. He is 
survived by his widow and one child. 


SASH, DOORS and MILLWORK 











Sash and door factories in the Merrill (Wis.) 
district have been favored with large orders for 
doors during the last two weeks. The doors which 
are in the greatest demand have divided lights and 
are 1% inches thick, while the next most popular 
door is 1% inches. The factories are finding it 
difficult to get western stock for these doors and 
must rely on their regular supply sources for shop 
lumber as few western concerns are taking on new 
customers. Cut lumber for sash is particularly 
difficult to get and sash manufacturers are more 
and more obliged to rely on their own cutting de- 
partments for their cut stock. A feature of pres- 
ent conditions is the large volume of inquiries 
from patrons regarding the rushing of orders. As 
a result of this activity factories are adding to 
their payrolls and in some instances it is necessary 
to advertise in other localities for skilled help, 

Minneapolis and St. Paul (Minn.) factories are 
disposing of a good volume of stock sizes to take 
care of spring building, which is running quite 
largely to low priced residences using standard 
sizes. Country trade is showing up a little better 
and the outlook is hopeful after a long dull period. 
Prices are no better but as soon as conditions war- 
rant they will be lined up more in accord with 
production costs, manufacturers say. 

A considerable increase in business is reported 
by millworkers and manufacturers of doors and 
sash in Columbus and central Ohio. Most of the 
estimating departments are busy on plans and a 
lot of new construction work is projected. Mills 
are fairly busy as a rule altho their forces are not 
as large as formerly. Prices are not strong and 
considerable cutting in order to get trade is re- 
ported. 

Kansas City (Mo.) plants are doing a heavy 
local business and getting a good trade from out- 
side territory, both in yard stock and on specials. 
There is a good volume of figuring and enough 
business in sight to keep the plants busy all 
summer. 

The Buffalo (N. Y.) door factories and planing 
mills are getting a good volume of business and 
the trade is on a more active scale than a month 


ago or a year ago. The number of dwellings going 
up is showing a gain and other building is also 
active. 

Baltimore (Md.) sash and door men express 
themselves as very much encouraged by the devel- 
opments of the last few weeks. They report an in- 
creasing demand, with materially greater require- 
ments in prospect. Some of the sash and door 
factories state that they are loaded up with orders, 
and all seem to have enough to do to keep them 
going. 

Sash and millwork plants at San Francisco, 
Calif., have plenty of orders and good prospects 
for future business with a big building program 
under way. Sash and door factories in the Bay 
counties are operating with good prospects for the 
year’s business. Finished door factories connected 
with the white and sugar pine mills have a fair 
demand for sash and doors. There is a good de- 
mand for sash and door cut stock. Prices are well 
maintained. 

The Warrenton Lumber Co., with mill near As- 
toria, Ore., and offices in the Gasco Building, Port- 
land, Ore., is working on a large order of doors, 
which will be the first to go to Australia from this 
part of the country. The order calls for 100,000 
doors of different sizes and kiln dried. W. D. Plue, 
who is associated with John Patterson and others 
in the Warrenton Lumber Co., worked up the new 
business, which is expected to develop to large pro- 
portions. 

An Illinois woodwork plant has applied to the 
chamber of commerce at Appleton, Wis., for manu- 
facturing quarters with 50,000 to 100,000 square 
feet of floor space. The firm lost its plant by fire 
last month. It manufactures interior fixtures, pat- 
ented wood articles and household conveniences 
and is said to employ 100 people. 


MORE FREIGHT CARS were ordered by American 
railroads during January and February of this 
year than during the entire year of 1921, says 
the March bulletin of the Southern Pine Asso- 
ciation. 








Lumbermen’s 
Building Estimator 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual _— and _ thoroly 
tested it out before it was finally printed in book 


~” Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath ete., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 51% x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 
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Advertisements will be inserted in this dee 
Dartment at the following rates; 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. - 
60 cents a line for three consecutive weeks, 
75 cents a line for four consecutive weeks, 
ht words of ordinary length make one 
ne. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 
y, Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





PUBLIC NOTICE 
Is hereby given that the co-partnership of Goodwillie 
Brothers, consisting of James G. Goodwillie, David L. 
Goodwillie and Clarence J. Goodwillie, heretofore doing 
business at Manistique, Michigan; Wausau, Wisconsin, 
and Chicago, Illinois, has been dissolved as of January 1, 
1922, and that the said David L. Goodwillie and Clarence 
J. Goodwillie will continue the business of said co- 
partnership at said places under the firm name and style 
of Goodwillie Brothers, and have assumed all of the 
debts and liabilities of said former firm. 
Dated, Chicago, Ill., April 4th, 1922. 
DAVID L. GOODWILLIE, 
CLARENCE J. GOODWILLIE. 


WANTED—SAWDUST 
Can use car of sawdust a week, must be dry. Quote 
price f. 0. b. your mill. 
Address “F, 121,’’ care American Lumberman. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 


EARTH. 
AMERICAN LUMBERMAN, 











431 S. Dearborn St., Chicago. 





WANTED—MILLWORK AND 
PLANING MILL SUPERINTENDENT 


For old established and fairly large mill and yard with 
city and country trade in Virginia. Must be thoroughly 
competent to take off and estimate on large and small 
jobs from blue prints and lists, bill out and superintend 
manufacture of general interior and exterior millwork 
and planing mill products. Must be of pleasing per- 
sonality and a trade winner with full practical knowl- 
edge and experience in the retail lumber and millwork 
business, and show positive results against competition. 
Address “G, 112,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For small planing mill in a Southern state. Must be 
capable of handling shop, estimating and detailing. 
Electrically operated mill, but not on a large scale. 
Same can be developed and increased considerably under 
proper supervision. Give age, experience, references, 
compensation expected and such other information as 
will have a bearing on application. 
Address “H, 110,’’ care American Lumberman. 


WANTED—YARD FOREMAN NOT OVER 35. 
Must have had 4 years experience with one concern. 
Salary $1,800.00. References. Do not write unless you 


are capable. 
THE KENT LUMBER CO., 
Kent, Ohio. 


WANTED—COMPETENT CYPRESS INSPECTOR 
For our Cairo, Ill., yard to inspect rough and dressed 
cypress. Give age, experience, references and salary 
wanted. GREGERTSEN BROTHERS COMPANY, 1560 
McCormick Bldg., Chicago, Ill. 


MAN, EXPERT IN SELECTING HICKORY 
For golf shaft purposes. Good position for the right 
party. State age, experiencee, where employed in past 
five years and in what capacity. 

Address “G, 128,’’ care American Lumberman. 


WANTED—HARDWOOD INSPECTOR 
Familiar with grading of Southern Hardwoods by large 
Northern manufacturing concern, State age, whether 
married or single, salary desired, and references. 

Address “HA. 102,’’ care American Lumberman. 


EXPERIENCED GAUGER AND MACHINE MAN 
Familiar with manufacture of maple flooring on No. 229 
American Hardwood Flooring Matcher. Address 
COBBS & MITCHELL, INC., Cadillac, Michigan. 

WANTED—ACCOUNTANT & OFFICE MANAGER 
For retail lumber yard. Must be thoroughly experienced 
and of pleasing personality. 

Address “FY, 124,’ care American Lumberman. 


WANTED—HARDWOOD LUMBER INSPECTOR 


At Buffalo. Familiar with National Association Rules. 
State experience, reference, salary and age. 
G. ELIAS & BRO., INC., Buffalo, N. Y. 
































j Ss Basar ee ries ge ; 
Employees 


Pate inot intent efies 3 


WANTED—DETAILER, BILLER AND 
Draftsman for large sash, door and millwork factory, 
making both stock and special work. Must have had 
ample experience, be thoroughly accurate and compe- 





- tent to bill into all departments, namely sash, door, 


frames, stair cabinet and general planing mill. 
man preferred with proper qualifications. 
letter in own handwriting. 

all necessary references as 
Position permanent. 
city. 


Young 

Answer by 

State salary expected with 

to character and ability. 

Factory located in large southern 
Working conditions exceptionally good. 

Address “H. 138,’’ care American Lumberman. 


RETAIL YARD MANAGER WANTED 
A large yard in the vicinity of New York wants a man 
thoroughly competent to take entire charge of the buying 
and selling of lumber. Only a man who has a clean, 
successful record will be considered. Must also be 
familiar with and able to buy material for sash, door and 





trim mill. We want an A-1 man and expect to pay him 
what he is worth. 
Address “G. 102,’’ care American Lumberman. 





PLANING MILL FOREMAN 
One that can take entire charge of our planing mill. 
Must have man that can bill material from blue prints, 
Must be thoroughly familiar with planing mill ma- 
chinery. Must he familiar with the manufacture of end 
matched oak flooring. No limit to salary to right man. 
Opportunity for man to invest in this concern, but not 
necessary. State when you can report for work in 
first letter. JELLICO LUMBER CO., Jellico, Tenn. 


WANTED—YOUNG MAN OF GOOD HABITS 
Some knowledge of commercial law would be helpful, 
capable of investigating lumber credits, get necessary 
information promptly, efficiently; able to write courteous, 
diplomatic collection letters as they mature, and in 
general to act as assistant to manager of credit depart- 
ment of large lumber corporation, retail and manufactur- 
ing. Give experience, references, salary to start, all 
particulars in first letter. 

Address “F. 103,’’ care American Lumberman. 








WANTED—RESIDENT HARDWOOD SALESMAN 


For the following territory: 
New England 
New York 
Philadelphia 
Grand Rapids 
Detroit 


Cleveland 

Indianapolis 

San Francisco 

Toronto 

Montreal 
By_old established hardwood house, both manufacturers 
and wholesalers, handling a complete line of Northern 
and Southern hardwoods and Mahogany. Only commis- 
sion basis will be considered. Liberal proposition. No 
advances. Commissions to be paid as soon as we receive 
pay for the lumber shipped. Do not apply unless you 
can finance yourself to this extent and unless you 
thoroly understand selling hardwood lumber and are 
a real salesman and your record will bear the strictest 
investigation. To such we offer a splendid opportunity. 

Address “B. 131,’’ care American Lumberman. 


MILLWORK SALESEMN WANTED 
By a wholesale sash and door organization. Choice ter- 
ritories in Illinois, Indiana, Ohio and other states. 
Men with sash and door experience and exceptional sales 
ability, none others need apply. Write and state fully 
age, married or single, experience and with whom, sal- 
ary expected. 
Address 





“D. 122,’’ care American Lumberman. 


WANTED—SALESMAN 
Calling regularly on sawmills, who can give first-class 
representation to our high-grade line of Carbo Magneto 
Saw Gumming Wheels—fully guaranteed—the kind that 
bring repeat orders. Few samples—liberal commission. 
State territory covered and full particulars. 
A. GOODRICH, MFR., INC., 1500 Madison St., Chicago. 








WANTED—MILLWORK SALESMAN 
Mostly for work in city and adjacent towns within auto- 
mobile distance. Prefer experienced estimator who is 
familiar with Cost Book A and able to handle ordinary 
house and apartment jobs. Good opportunity for young 
man who desires selling experience. 

CAPITAL CITY LUMBER CO., Madison, Wis. 


WANTED—CASHIER AND HEAD OFFICEMAN 
Must have good knowledge of accounting pertaining to 
logging, manufacturing, shipping and general store. 
Married man. Steady employment. Good salary. 
Address ‘‘WISCONSIN,’’ care American Lumberman. 


WANTED—QUICK ESTIMATOR 
Experienced man capable of listing from plans, super- 
vising order entering, billing, ete. Knowledge Cost 
Book A desirable. Give age, experience, salary wanted 
and references. Good working conditions and fine town, 

SELDEN CYPRESS DOOR CO., Palatka, Fla. 


WANTED—ASSISTANT BOOKKEEPER AND 











Stenographer. Prefer young lady who has had at least 
two years’ experience. 
Address “H, 125,’’ care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, new 
of second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lumber 
industry, you can get it at a small cost by advertising 
in the ‘‘Want-Columns’’ of the AMERICAN LUMBER- 
MAN, Manhattan Building, Chicago, Il. 


WANTED —STENOGRAPHER AND ASSISTANT 
Bookkeeper experienced in figuring lumber. State sal- 


ary expected. THE FEATHER RIVER LUMBER CO., 
Portola, Calif. 


SASH AND DOOR FACTORY SUPERINTENDENT 
Factory employing 175 men, making stock and special 
work. Applicants must have had experience as super- 
intendent of similar plant. 

Address ** D. 143,” care American Lumberman. 

WANTED—ESTIMATOR 

By large sash and door factory. Experienced in figur- 
ing list estimates. No plans. 

Address “HA. 134,’’ care American Lumberman. 

WANTED 

Block setter, edgerman and gangman. 

WHITEWATER LUMBER COMPANY, 
Autaugaville, Ala. 
WANTED—MANAGERS 
For two small yards in southern Wisconsin. Please 
respond in your own hand writing, stating salary ex- 
pected. Address ‘‘G. 104,’’ care American Lumberman, 


WANTED—AT CORNWALL, VIRGINIA, FOREMAN 
For band sawmill, also hardwood lumber grader and 
counter. Apply with references. 

Address “G. 101,’’ care American Lumberman. 


EVERYBODY WANTS SOMETHING 


You want 
or 
You want to sell. 
Want a job, employees; want anything? 
If you advertise you can get what you want or sell 























to buy 


what you don’t want. 
Your ad- 
vertisement in the Wanted and For Sale Department of 
the American Lumberman would be the messenger which 
would act for and bring you in touch with the Lumber 
World and allied industries. 

It would be read by the very people you want to reach. 

Get quick returns. 

Send your advertisement to 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 


Nearly everybody reads the classified ads. 





THE MALLEABLE IRON FITTINGS COMPANY 
Manufacturers of the well-known and reliable M. I. F. 
Zinc Coated, i. e., ‘‘Hot Galvanized Brand,’’ of shingling 
nails would like to employ salesmen calling on retail 
lumber trade to sell these nails on a commission basis. 
Applicants should state the exact territory that they 
cover by counties. For full particulars address 
MALLEABLE IRON FITTINGS CO., NAIL DEPT., 

Branford, Conn. 


WANTED—MILLWORK SALESMAN 
By factory manufacturing a strictly high grade product, 
to operate on a commission basis in Southern Wis- 
— and Northern Illinois; also man for Iowa ter- 
ritory. 
Address “H. 121,”’ care American Lumberman. 


LUMBER SALESMAN YELLOW PINE 
To represent us in West Virginia and Pennsylvania on 
strictly commission basis. Good proposition for right 
man. Communicate with FLEMING LUMBER CO., 
415 Whitney Central Bldg., New Orleans, La. 


SALESMAN WANTED 
By Chicago wholesale sash and door house for South- 
western Michigan territory. 
Address “G. 103,’’ care American Lumberman. 


WANTED—IN GRAND RAPIDS TERRITORY 
Experienced lumber salesman, yellow pine, hemlock and 
hardwoods. State age, experience and salary wanted. 

Address “H. 135,” care American Lumberman. 


WANTED—BY RESPONSIBLE CHICAGO 
Wholesaler Al Yellow Pine Salesman for Chicago and 
vicinity. Prefer man acquainted in this territory. Good 
position for right man. Give full particulars with 
application. 

Address 

















**H. 126,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Sash and Door Salesman to represent large Wholesale 
Distributor in Eastern New York and New England 
States. Applicant must be able to furnish best of refer- 
ences. Apply stating age, qualifications etc. 
IROQUOIS DOOR CO., Albany, N. Y. 


WANT A POSITION 


Or better = present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known your are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn 8t., 
Chicago, Tl. 














WANTED—EXPERIENCED OPERATOR 


For Woods No. 20 matcher. Want man who is thor- 
oughly experienced and able to make quick set-up. 
BE. A. PRENTICE PLANING MILL, 
Vine and Armstrong Sts., Columbus, O. 


WANTED—WOODWORKING MACHINE HANDS 
On high-speed planers and matchers. Write 
G. ELIAS & BRO., INC., Buffalo, N. Y. 


WANTED 
Superintendents, foremen, salesmen, retail yard man- 
agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and door employees, who are looking for employment, or 
wishing a new situation, to advertise in the ‘‘Wanted 
Employment’’ columns of the AMERICAN LUMBER- 
MAN. Published every week. Goes direct to the peo- 
ple who would be interested. Now is the time to ad- 


vertise. _ 
AMERICAN LUMBERMAN, 


431 8. Dearborn 8t., 
Chicago, Ill. 
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POSITION WANTED—BY 
indiana band saw filer. Am an extra good filer and 
can saw also. 
Address *“*H, 128,”’ care American Lumberman. 


HARDWOOD FLOORING SUPERINTENDENT. 
With 12 years’ experience and familiar with latest 
methods and up-to-date equipment, desires position after 
April 15th. Best of reference. 

Address “F. 116,’’ care American Lumberman. 


OFFICE EXECUTIVE WITH TEN YEARS 
Experience in all branches of the lumber business de- 
sires connection with large operator where ability and 
initiative will be recognized. In addition to my knowl- 
edge of the lumber business and executive ability, I am 
well qualified as Cost Accountant and General Account- 
ant. If you have an opening for a hustler who knows 
the lumber manufacturing business from stump to yard 
get in touch with me. Address “OFFICE EXECUTIVE,” 
care American Lumberman. 


DOES YOUR BUSINESS NEED MANAGEMENT? 

We are an old, successful lumber company, prepared 
to analyze your operation and tell you the liquidating 
value of your stumpage, lumber and lands. If your 
property merits operation, we will manage it for you 
and accept our pay out of part of the increase we cause 
in your profits. We are open for one property only at 
this time. If you are interested, write us, and we shall, 
at our own expense, come to see you for a conference. 

Address “H. 106,’’ care American Lumberman. 


EXPERIENCED SASH & DOOR MAN 
Open for office or road position having future. Can list, 
bill out, figure, detail and measure. Competent, reliable, 
steady. Some lumber experience. 
Address “H, 137,"’ care American Lumberman. 


SALESMAN OR ASS’T MANAGER 
Married man, 35 years of age, 14 years’ experience 
selling northern hard and softwoods, well grounded in 
general phases of lumber business, desires connection 
with an A No. 1 manufacturer of lumber. 
Address “H. 133,’’ care American Lumberman. 


WANTED—POSITION AS LOGGING 


And woods superintendent. Good organizer. Capable of 




















taking full charge. Best of references. Thoroughly 
experienced. 
Address “R, 138,’ care American Lumberman. 





LUMBER BUYER OR SALESMAN 
Experienced lumberman, age 40, now employed, desires 
to make change; familiar with southern pine and cy- 
press mills; can furnish references and bond. 

Address “B, 123,’’ care American Lumberman. 


EXPERIENCED BAND, GANG AND ROTARY 
Saw filer would like to locate with a lumber company as 
head filer. Two years’ experience on foreign land woods. 
Can furnish reference. 

Address “TD. 127,’ care American Lumberman. 


POSITION AS PLANING MILL FOREMAN 
Will be open for a position about May Ist. Single. 
Can furnish reference. 

Address “G. 118,’’ care American Lumberman. 


DO YOU WANT EMPLOYMENT? 


An advertisement in the wanted employment columns of 
the AMERICAN LUMBHRMAN will make your wants 
known and help you to secure a situation. We reach 
the people—advertise now. 
AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago. Il. 


WANTED—POSITION AS SAWYER 
On left-hand rig, either band or circular. Fifteen years’ 
experience on fast rigs. Eight years with same com- 
pany. Best of references if needed. 
Address “CO, 143,’’ eare American Lumberman. 


WANTED—POSITION AS MANAGER OR SUPT., 
Saw and planing mill. Thoroughly capable. Further in- 
formation on request of parties interested. 

Address “FE. 118,’’ care American Lumberman., 


YOUNG MAN WANTS SITUATION 
In Chicago. Experienced in accounting, credits, office 
management, collections, etc. Best references. 
Address “fH. 118,’ care American Lumberman, 


A NO. 1 BAND SAW FILER WANTS POSITION 
Highteen years in all kinds of timber; guarantee good 
running saws; can come at once, 

Address “BE. 106,’’ care American Lumberman. 


YOUNG MAN WANTS TO LEARN 
Lumber business. Wants situation in Chicago. Ex- 
perienced in credits and collections. Best references. 
Address “KE. 119,”’ care American Lumberman. 


FIRST CLASS BAND FILER 
Wants position where there are good schools. 
want small job. Eleven years’ experience. 
Address “F. 117,’’ care American Lumberman. 


WANTED—POSITION AS SALESMAN 
By young man thoroughly experienced in Western Coast 
products and hardwoods. 
Address * 140,’’ care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Guarantee results; no cracks. Address 
A. W. W., R. F. D. No. 3, Box 88, Manchester, Tenn. 


BAND SAW FILER WANTS POSITION 
Experienced on large and small bands and circular saws. 
EDW. S. MILLER, Box 301, Manheim, Pa. 


DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘Wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you do not want it known 
you were advertising, we could key the advertisement, 
have the answers come in care of the AMERICAN LUM- 
BERMAN. Replies mailed daily. No matter what you 
want, an advertisement in the AMERICAN LUMBER- 
MAN would help you. For quick returns advertisé in the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., 
Chicago, Ill, 
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WANTED—POSITION AS STENOGRAPHER AND 
Assistant to Sales Manager. Know the lumber game. 
Been in business for self. 

Address “H. 108,’’ care American Lumberman. 


EXPERIENCED LUMBER BOOKKEEPER 
And general office man, Twelve years in the lumber 
business—manufacturing, wholesale and export. Age 27. 
Married. Desires permanent position with good firm. 
A-1 references. Address ‘‘DH,’’ Box No. 57, Jack- 
sonville, Fla. 


POSITION BY AN EXPERT LUMBERMAN 
To represent lumber firm in Denver and vicinity. Small 
salary and commission. 20 years’ experience in British 
Columbia, Washington, Idaho and Colorado. References 
exchanged. 

Address 








“H. 107,’’ care American Lumberman. 


POSITION WANTED 
Manager small yard or bookkeeper large yard; 15 years 
experience, 
Address “H. 108,’’ care American Lumberman. 


WANTED—POSITION AS SUPT., OR FOREMAN 
Of planing mill. Either bard or softwood. Am an ex- 
pert on fast feed matchers and moulders. Can furnish 
gilt-edge references. 

Address “DPD. 125,’’ care American Lumberman. 


WANTED—POSITION AS STENOGRAPHER 
And assistant to Sales Manager or Stenographer and 
assistant to General Manager of Northern sawmill opera- 
tions. Or could handle sales and act as assistant to 
General Manager of smaller concern. Experience from 
stump to consumer. Good correspondent. Can handle 
traffic; also an accountant. Best of references. 

Address “HH. 118,’’ care American Lumberman. 


ACCOUNTANT, BOOKKEEPER AND CASHIER | 














Available now; thirteen years’ experience. Best of 
references, 
Address “HY. 119,’’ care American Lumberman. 





EXPERIENCED HARDWOOD MAN 


Wants position as sales manager or traveling Middle 





WANTED—POSITION AS SUPERINTENDENT 
Of saw mill, by young ambitious up to the minute saw 


mill man, A practical mechanic in every respect. Know 
the manufacturing of lumber from A to Z. Worked 
from the bottom up. Can saw on either side. Get very 
best results from any labor; at present employed as mill 
foreman shops and power plunt included, will go any- 
where. No job too large. Strictly sober, and straight 
cut. Address ‘‘G, 117,’’ care American Lumberman. 


WANTED—BY MARRIED MAN 
28 years old, several years’ experience with accounts and 
retail lumber office work, desires responsible position 
with progressive retail firm, not afraid to work. Can 
furnish A-1 reference. 
Address “G. 119,’’ care American Lumberman. 


RESPONSIBLE POSITION WANTED 
Capable taking complete charge office, books, cor 
respondence, ete. Formerly cashier-auditor and office 
mgr. for one of largest lumber mfgrs. in Mich. Under- 
stand handling jobbers; commissary, improving or in- 
stalling complete office or mfg. systems. 

ddress “F, 129,’’ care American Lumberman. 


WANTED—POSITION AS SALESMAN OR BUYER 
Would like to represent first-class concern on the Pa 
cific coast. Well acquainted with the manufacturers of 
coast lumber products, and know the requirements of 
the retail lumber business, sash, doors etc. Would like 
to act as purchasing agent for line yard company. Am 
a high-grade man, good on details. Best references. 
Address “EK. 132,’’ care American Lumberman. 


EXPERIENCED LUMBER BOOKKEEPER 
Wants position with large company. Can answer all 
correspondence, use typewriter and inspect dimension 
stock and ties; 32 years old and have had over 10 years’ 
actual experience. A-1 references, 

















Address “PF. 133,”’ care American Lumberman. 
WANTED—POSITION 
As buyer or sales manager. Ten years’ experience 
wholesaling and manufacturing yellow pine. Large 


acquaintance among mills in entire producing territory 
Some hardwood experience. Would 


Address “E. 125,’ care American Lumberman, 








HARDWOOD FLOORING SUPERINTENDENT 


West. Highest references. Could begin on short East of the River. 
notice. prefer locating Jacksonville, Florida. 
Address “HY, 120,’’ care American Lumberman. 
WANTED—POSITION SELLING 
Suilding Materials. Prefer southern Michigan and 


northern Indiana, 
sixteen years. 
Address “WH. 112,’’ care American Lumberman. 
A YOUNG MAN WITH TEN YEARS 
Experience in the building field wants connection with 


Have covered this territory for past 





progressive lumber company having plan service de- 
partment, Experienced residence architect, competent 


to take charge of department and do the work, ex- 
perienced in detailing and billing millwork, estimating 
and selling lumber and builders’ supplies; want to locate 
in Pa. or adjoining state. 

Address “G. 131,’’ care American Lumberman. 


RETAILER—MARRIED—33 
Twelve years’ experience, bookkeeper, estimator, pur- 
chasing agent, general manager lumber and hardware 
business. Employed now same employer six years. 
Want opportunity for advancement and greater responsi- 
bility in this line. Some capital. Initial salary and posi- 
tion no object if offering future. Prefer the West. 
Address “WT, 140,’’ care American Lumberman. 


GRADUATE FORESTER. 
Six years’ experience general survey and timber work. 
Ability to handle men and good personality. Wants op- 
portunity to learn lumber business. Location imme- 
terial. Excellent references. Age 25. 

Address T. S. F., Box 176, Morganfield, Ky. 
YOU SHOULD HAVE A TRAFFIC MANAGER 
Let me save you money on transportation costs. Ten 
years’ practical experience. Traffic school graduate. 

Address “H. 139,’’ care American Lumberman. 














THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum. 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, ete. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





ACCOUNTANT—BOOKKEEPER 
High-grade man specializing in lumber 15 years, em- 
ployed, desires new connection. Age 37 and married. 

Address “G. 122,”’ care American Lumberman. 


YARD FOREMAN AND INSPECTOR 
Wants situation. Thoroughly capable of any size yard, 
have had 15 years of practical expereienece in handling 
men and shipping of both hard and soft wood. A-1 ref- 


erence. 
“G. 125,’’ care American Lumberman. 


Address 
POSITION WANTED 
First-class, experienced lumberman open for position 
as Superintendent Hardwood, Pine or Cypress operation. 
Now employed. 
Address “H. 123,’’ care American Lumberman. 


WANTED—POSITION IN RETAIL 
Lumber yard as yard man or clerk; 15 years’ experience; 
best of references. 
Address “HAH. 122,’’ care American Lumberman. 


WANTED—POSITION AS BAND SAW FILER 
Would like fast mill; can handle two or more mills; 
guarantee satisfaction; experience, 23 yrs. References. 

Address “O. K.,’’ care American Lumberman. 
WANTED—POSITION BUYING 
Air dried box and framing in North and South Carolina, 
for reliable concern. 
Address ““G. 133,’’ care American Lumberman. 




















Fifteen years’ experience in manufacturing oak flooring; 
know the business thoroughly; am an organizer and can 
handle men; best of references; married; age 41 years; 
at present employed with one of the largest oak flooring 
plants. 
Address “C, 138,’’ care American Lumberman. 
PLANING MILL SUPERINTENDENT 


With 15 years’ experience in wholesale mills, would 
like position. Hardwood, preferred; but have experience 








in both hard and soft woods. Reference. 
Address “fF. 115,’ care American Lumberman. 
SALESMAN 


Age 30. Live wire with established following in West- 


ern New York State desires connection with manufac- 
turer or wholesaler of yellow pine or West Coast woods. 
Salary and commission basis, 

“B. 133,’’ care American Lumberman. 


Address 





LUMBER STORAGE 


Our booklet covering ‘‘Lumber Storage,’’ at Chicago 
Heights is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell. 
GORDON LUMBER & STORAGE CO., 

Chicago—1602 Mallers Bldg., Phone Central 8176. 
Yard and Main office, Chicago Heights, Ill. Phone 562. 





WIRE OR WRITE US ON LUMBER 


You want to sell, purchase or store—to be reshipped or 
remanufactured, We have the largest warehouse facili- 
ties for storing and taking care of lumber under cover 
of any company in the United States. Lumber can be 
loaded from the cars into piles in our warehouses with- 
out exposure to weather. Wire or write us for rates for 
storing lumber. We buy most everything in lumber, 
including oak, southern pine and Douglas fir. We sell 
most everything in lumber. Address HUTCHINS LUM- 
BER & STORAGE COMPANY, 139th Street and Western 
Avenue, Blue Island, Il. 





MAPLE, WANTED—SUPPLIERS 


Of firsts and seconds hard rock Michigan maple, in large 
quantities for export to England. Quote full par- 
ticulars and prices to 


Address “RF, 124,’’ care American Lumberman. 





LUMBER WANTED. 

3 to 5 cars 4/4, 5/4, 6/4 and 8/4 Dry Hard Maple 
No. 1 Common and 1s&2s, and 3 to 6 cars 4/4 to 16/4 
tough White Ash, green, 50% each No. 1 common and 
1s&2s. Quote on above delivered Detroit rate. 

2 cars 4/4, 5/4, 6/4 and 8/4 dry Chestnut No. 1 
Common and 1s&2s, Buffalo rate. m 

4 cars 4/4 and 8/4 dry Red or White Oak, No. 1 
Common and 1s&2s, f. o. b. Jamestown, N. Y. 

CONROY-BUCHANAN LUMBER COMPANY, 
Jamestown, New York. 


YOU CAN GET EMPLOYEES 
By advertising in the Wanted and For Sale department. 
Your ad would be read by the people you want to reach. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 








